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lolume 41.—No. 23 CHICAGO, 


JUNE 8, 1901. 


$2.00 Per Year. 
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ATLAS MPG. CO., New Haven, Ct. 
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INDEPENDENT 
REGISTER CO., 


ane Bros. Cox 154 Champlain St., 
POUGHKEEPSIE, N. Y. CLEVELAND, O 





| |Flat Head Counter Sunk Stove Bolt. 


are unsurpassed by any 
firm in the United 
States for the manufac- 
ture of 


Stove Bolts, 

Stove Rods, 

Machine Screws, 

Pointed Pins, 

Threaded Wires, 

Rivets, 

Special Bolts, 

Mica Bolts, 

Cold Pressed Nuts, 

We have a large clientele 
among stove men who ap- 
preciate our high quality, 
= prompt deliveries and at- 

tractive prices. Let us hear 

from you, 


SPRING 
Atlas Bolt & j M (-: E S 
Screw Co., * 


Cleveland, O- | BOMMER BROS. BROOKLYN, N.Y. 











FOR AMERICAN SEAL 
lastic Oil Roofing Cement 
Stove Putty, 
Asbestos Fur- 
nace Cement, 


and paints for inside and outside 
use on any surface. 


m. mete Paint Mfz.Co. 


WESTERN ACENTS 
J. L. PERKINS & CO., 


41 Lake Street, - - - CHICACO, ILL 
STOCKHOFF ‘SUPPLY Co., ST. LOUIS, Mo. ; 











This Space for Sale 


Inquire of Owner 
Daniel Stern, 69 Dearborn St. 
CHICACO. 


Black Diamond Files = Rasps. 


PERFECT—ALWAYS 


Twelve ~~ At 
Medals International 
Awarded Expositions. 


Cc. & H. BARNETT CO. 


Black Diamond File Works. Philadelph hia, Pa. 








Columbus Bolt Works, 


Columbus, VU. 


Bolts, 
Nuts, 
Washers, 
Turn 
Buckles, 
Bridge and Roof Rods 


and 7 att 
ALL. KINDS oits 
F CAR- 


. RIAGE FORGINGS. OTS 
ON APPLICATION. 





Tue “Crose” Venritator, 


In Brass, Copper, Galvanized 
Iron and with Glass Tops fee 
Skylight purposes. 


FOR PERFECTLY VENTILATING 


mu Sch ools, Churches, Halls, Mills, Fac 
‘NK GL me) =) = ories and Audiepce Rooms of Every 


NMA « Character, 
SMOKY CHIMNEYS CURED. 


**Globe Ventilated Ridging” 
Send for Pamphlet. 


Manufactured by 


GLOBE VENTILATOR (0., TROY, 2. ¥. 
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Dec. 5, 1893, Jan.30,18%4, 
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A Postal Card from you will os valuable, -omplete 
information in regard to the best, most comprehensive, 
strictly modern line of these goods. 


cick" ANERICANRADIATOR COMPANY 


Buffalo, Mi lis, 
ieneen ore oy pane Lake and Dearborn Sts., CHICAGO. 











FAUCETS. 


Beer 
Milk Can 
Oil Can 


Cream Separator, 


of Various Sizes and Styles. 
MF D. BY 


Tue GLARK NOVELTY CO. 


ROCHESTER. N. Y. 


















COMMON 
% in. OPENINGS, 




















“I beg to take advantage of your kind offer of inscrting 
C C Arbogast a free want ad.in your journal. Ama regular subscriber 


, to The American Artisan, and! can tell you, without an 
P\onterey,Ma., writes: } iota of flattery, that I find it indispensable.” 
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Improved a Boiler 


For Steam and Hot Water Heating. M 
zine Feed. For Soft and Hard oal, 8 
years’ successful use. 


Kewanee Boiler Company, Kewanee, Ill, 
Chicago Store 167-169 East Lake St., Chicago. 















US; INFALLIBLE 
METALPOLISH 





IN PASTE, LIQUID OR POWDER 


FOR ALL KINDS OF METALS 


Best, Cheapest, Goes Farthest. Never dries 
up or shrinks. Money makers for everybody. Sold 
by y trade. Sample free by mail. 

ress 


GEO. W. HOFFMAN, Mercer. 


295 E. Wash St., INDIANAPOLIS, IND. 
RANCHES: 1 Park Row, New Yor«k City; 
119 E, Madison St., Cu1caco, ILL.; 503 ened 
gomery Avenue, SAN FRANCISCO, CA. 
Established 12 years 





























Syracuse, N. Y. 





Western Selling Agents. CHICACO, ILL. 





BROCKVILLE, ONT. 


Sole M aaufact irers for Canada. 


The Kelsey 
Warm Ailjlr | 
Generator 


See Our Exhibit at the Pan-Amer- 
ican Exposition. 


WORLD’S COLUIIBIAN EXPOSITION, 
Chicago, 1893. 
AWARD WITH MEDALS—“For a new and original, 
Ratsey and very efficient form of Warm Air Furnace, in which 
heavy cast iron sections, with corrugated sides, through 
Furnace Co., which is circulated the fresh air, from the fire box and 
Makers, combustion chamber, and are exposed on all sides and 
throughout their length, to the fire and hot gases, thus 
Cook & Van Evera Co., exposing an exceptionally large surface to the fire.” 

38 and 40 E. Leke Street, ‘‘Forthe means whereby the warm air may be directed 
in separate and independent channels, and distributed in 
James Smart Mfg. Co., such proportions, as to ensure uniformity of heating in 
different parts of a building.” 
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You Can Always Depend On It. 


The “New Process” 
Vapor Stove. 











It Lights Like po No Siniolce. | No Delay. 


‘““We have been using the ‘ New Process’ for ten years and prefer it to any 
other.”’ That’s the verdict. 

The improved ‘‘ New Process”’ never fails to give satisfaction. Write us or 
order from any of the following jobbers: 


F. M. BORDEN 4&4 BRO. EUGENE MUNSELL & CO., THE 8. M. HOWES CO., 
Philadelphia, Pa. New York City. Boston, Mass. 
W. B. BELKNAP & CO., COOK & VAN EVERA CO., FARWELL, OZMUN, KIRK & 
Louisville, Ky. Chicago, Tl. co.. St. Paul, Minn. 
HOLBROOK. MERRILL & STET- TOWNLEY METAL CO., F. A. KLAINE & CO. 
SON. San Francisco, Cal. Kansas City, Me. Cincinnati, 0. 
F. TIEMANN STOVE & HARD- TOWNLEY STOVE CO. H. KOCH & SONS, Evansville, Ind. 
WARE CoO., St. Louis, Mo. Terre Haute, Ind. MORLEY BROS. Saginaw, Mich. 


The Standard Lighting CComp’ny 


CLEVELAND, O. 
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Showing a few Samples of ¢ 
plete Line of Stoves | 





























Triumph Economy Steel Range, for 
Soft or Hard Coal er Wood; with 
Warming Closet and Reservoir. 


Have the Largest Lime of cheap, mec 
Ranges made anywhere, constructed to m 
Western, Northwestern and Southwesjern Tr 


Every Stove will makeja Fr 


Our new Catalogue, the [52nd agnual, « 
contains cuts of all our new designs in pdditior 





Our goods are of the very best materia] and we 





Prompt Shipment and Libegal Tr 








‘To The ] 


We carry a larger stock than a 
and are making 290 stoves and rang 
ing prompt shipment. 

You need a ‘“‘Line’’ of good, relial 
Ranges, and you need to buy ther 
Such a “Line’’ we have for “te Ww 





manship and the quality of m terial 
and the prices as low as sucHarticle 
afforded. 

Please ask for a copyjof ou 
illustrations of all our stove4 and 
and benefit yourselves. 











Clab Economy Steel Range, for Wood. —: Queen Economy Coal Range. 


Comstock-Castle § 


QUINCY, ILL 
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le Stove C 


INCY, ILL. Established 1840. 


— 








iples of our Large and Com- 
Stoves and Ranges. 


— 


—— 

















f cheap, medium, and first-class Stoves and Triumph Economy Steel Range, fer 


Soft or Hard Coal or Wood. 








ructed to meet every requirement of the 
thwestern Trade. 


| 





akeia Friend of the Buyer. 


nd ajnual, can be had for the asking. It 
ms in pddition to our former very large lines. 
ateria] and workmanship—and prices are low. 
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_ibegal Treatment is Our Motto. 











Home Economy Steel Cook, for Hard 
vor Soft Coal. 





, reliable Cooking Stoves and 
them at reasonable prices. 
for s4le. We guarantee the work- 
of mgterial to be of the very best 
such articles of such quality can be 








copy }of our catalogue showing 
toveg and thus accommodate us 








Club Economy Steel; Range, for Soft 
Nectar, Wood Cook. or Hard Coal. 


@ Stove Company. 
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Prices Right. 








The Best of its Class. None Like It. 











Quincy, Ills. 














WRITE US. 
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Before 


Placing ‘ 
Your Fall a x 


Stove Con- iS ppasa<o/-Oi 
tracts 
Investigate 
The Line 
Of 





StOVES ana 
Ranges. 


Guaranteed 
Strictly 
High Grade. 








We have many 
new productions 
that will interest 
and please you. 


‘ 





ee tove 


AND C 
Manufacturing 0.8 


Quincy, Ill. 
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%* The Miller Combined Clothes 
Dryer and Steel Laundry Stove 


BRIEF description of MILLER’s ComBINED g 
It is made of heavy galvanized metal 


or casings, sides, i\op and bottom, are 
frame work of sash iron. The heat 
same material. But one flue is required for 
size according to requirements to fitany room 
drawn out by a doorway or window without 


Crotues Dryer AND STEs&L LaunprRyY STove. 


throughout. The interior and exteriur walls 
of heavy galvanized sheet metal bolted toa 
ing and ventilating appliance is also of the 
both stove and dryer use. They are built in 
and almost any space. The racks can be 
any interference, as the traveler bars are 


hanging racks, when in use, are only pulled 
of any garment. If furnished with a rough 
showing doors, windows, tubs, flue, height of 
pleased to return a working drawing show- 
room, for the 
make no charge. 


generally a few inches from the ceiling, and the 
out for a few moments at a time for the removal 
sketch of the laundry room, with measurements 
ceiling, ard size of house or institution, we will be 
ing a machine of proper size planned to suit the 
prospective purchaser’s approval, for which we 


Brief Description of 
Miller’s Steel Laundry Stove. 


The Laundry Stove in combination with the Dryer 

is made specially for the purpose, being built low 

down for convenient handling of wash boiler, etc. 
Measurements : top, 27 in. by 27 in. ; height, 26 in ; 

weight 450 lbs., being very substantially made. Has 

square firebox, with 4 in. fire clay brick lining, duplex 

shaking and dumping grate, heat controlling device for 
conveying heat to the Dryer or directly to the flue. This 
arrangement overcomes the heating of the Dryer when 

only used for ironing, washing, etc. Will heat wash boiler 

of any size and as many as twelvefiatirons. Is furnished with 
brick lining or waterback for heating 30 to 60 gallon tanks. 

The Stove is built of 14 gauge boiler plate steel and is guar- 
anteed to be the most durably built Laundry Stove ever made. 
The Miller Laundry Stove heats water, heats flatirons, boils /@ 
clothes and dries clothes with one fire. 





Manufactured by 


The Wm. Miller Range 


and Furnace Company, 
125-127 East Fifth Street, 
==cC INCINNATI, OHIO 
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“Bake in a Quick Oven.” 


MANY A RECIPE WINDS UP THAT WAY. 


It’s discouraging to do all the preliminary work about 
the baKing, and then have doubts about whether the oven 
is just right. THE OVEN THERMOMETER in MOORE’S STEEL 
RANGES gives the dealer who sells them a great talKing 
point--one that appeals to a woman. And he has other 
points to talK about, all of which will help to cinch his 
sales. Let us tell YOU all about 


“The Easy Line to Sell.” 


We want more up-to-date agents. 


JOLIET STOVE WORKS, 


JOLIET, ILLINOIS. 
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New Line » Made in 
of F; ive 
how Sizes 
P riced 10,12. 
Oak: 14.16. 


Original " 


Patterns ), pots. 


Large Ash Pan, Heavy Firepot, Cut Center Grate, One-Piece Bot- 
tom, Dewees Woods’ Oak Body Steel, Large Magazine, Automatic 



























Cover; Plated Base, Dampers, Foot Rails, Side Columns and Top 
Ring. This stove meets the demand for an attractive, medium 
priced oak—which, taken in connection with our line of oaks as 
heretofore made, gives the dealer a perfect assortment. 


Write for Catalog and Prices. 


Summit Foundry Co., 


Troy, N. Y., and Geneva, N. Y. 
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Use! Use! Use! 


Asbestine Stove |_inings 
in your Stoves. 


Lasts Longer, Costs Less. 
Asbestine Stove Linings, : Asbestine Crate Walls, 
Asbestine Brass Furnace Walls, Etc. 





Our Cuarantee. 


If, on the fault of our Asbestine Steve Linings, placed in amy stove, proves unsatisfactory, we are 
willing to furnish a new set of linings, free of charge, paying all expenses, providing directions have been followed, 


rum The Asbestine Mfg. Co. 


Windber. Pen na. Mention this Paper. 


+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
* 
. 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
+ 
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+ 
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+ 
o 
+ 
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=>Send to Us 


tap For A 
i~4r ree Sample 


POL! 
(Express Charges Paid.) 


us Improved Black Eagle is the best 
polish ever made. 

We except none. 

A free sample will tell you all about it. 

Buy from your jobber. 


Nickel Plate Stove Polish Co. 


Manufacturers. CHICACO. 
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Wiebusch & Hilger, La. 


9 to 15 Murray Street, New York. 
San Francisco Office, 105 front Street, HUCHSON & MERTON. 


Manufacturers’ Agents and Importers 
Sole ecaesatlacc:2: for 


Essex Horse Nail Co.. + ehisiieiiias pratemca : aad -HORSE SHOS NAILS. 
Clark & Parsons Co.. sa 40k 0 rk eaebeaadd Pokies tds sateen ee ad “LIGHTNING "* and ‘ “MAINE ° ’ HAY KNIVES. 


Challenge Cutlery Corporation .. on 6a aadamiianaie etn ina ieee AZORS ond FARRIERS’ KNIVES, POCKET CUTLERY, Etc. 
“Successors to Hatch Mig. Co. and The eee Razor Works. 


eo cannes 00. ot cubnbagebeaksbecigedsthessoes wuonck dnd obcund 62 6cba es OF 8UEeseues 2s 1g eein-es eee 
T. J. Pope.. A. EE ener ae ee 2g 8000 ocleg even cate te seiee te eget ene <tpeeS éo0s dapat 
Taintor Mig. Co. Seieavilen ches seedabeesaanee Uiscaséesstcases Sdeangiee ee ceeeceesessssss. TAINTOR POSITIVE SAW SETS. 
Sibley Scythe Co.. abitetseeina eae Peay ne PR RET as Wes em yinshgalhcalebdensts coulean -GRASS SCYTHES, Etc. 
Press Button Knife Co. béinreinthcacied seumnescdan waleaea apt aie eae __PRESS BUTTON KNIVES. 
American Shearer Mig Co.............. 2.0 ........-. ; a4 PRIEST'S HAND and POWER HORSE and TOILET CLIPPERS. 
J. T. Neary Mig. Co..........s. nth saik apedte el Gkadnletace beeeeees beam ok ae .. PRUNING SHEARS. 
Ferro Carbon Castings Co................... CE A er ay ee Oe IE PE ON. “REX” ‘ HAMMERS and HATCHETS. 
Eyeless Tool Co.. b ckos.0t wxeocndeneendepeiend Goeth bedves Kane asGhenht in orePpeudeieenil ental - BVGLESS PICKS and TONES. 
Higganum Hardware Co.. a ond oe tiakemaines weet ee ee hte Sea régdeibatibensekiben ke **ACME "’ NIPPERS. 
New York Stencil Works.. satarpehected osha hte Gls s0siemeteae ae eee STEEL LETTERS and FIGURES. 
Wm. Hunt & Sons, The Brades, Ltda. psaieia ee busied bobsthiovenanedde tear ae ee : ..BRADES’ TROWELS. 
Needham Bros., Ltd.................... spt tianken Le ee Soanakebar “REPEAT” ' CUTLERY and SHEFFIELD GOODS. 
Burgon & Wilkinson, Ltd.................. ss ta codlinwleney abst Ononne oitalaeoa ease .. SHEEP end GARDEN SHEARS.. 
~ hn gt n+: bebbs0 dase +00 0$gRhiehbesdes babs shenhsy obeodecel pegk ieee oeieentneee _. GERMAN HARDWARE and CUTLERY. 
Isaac Nash.. se ‘ .-GENUINE T. WALDRON SCYTHES. 


New York ‘Manufacturers’ earn for 


Bridgeport Chain Co. Chesterman’s Tapes. Roses’ Trowels. 
Peter Wright’s Anvils. Wade & Butcher Razors and Tools. Hoffman’s Steels. 








ee EE A 






























A GUARANTEE Goce \errn every 


Peter Wright «0 Anvil 


WITH SPECIAL STEEL FACE. 


While other makers recognize the Petet Wright as 
the Standard Anvil of the World by claiming that theirs 
is ‘‘ just as good,” this anvil has never before been war- 
ranted, for the reason that the makers canflot make a 
better anvil under a guarantee than they have always 
made without. The guarantee which will hereafter go 
with every Peter Wright Anvil is designed to satisfy the 
most exacting of customers. 

If any inherent defect is hereafter discovered ina 
Peter Wright Anvil, report the nature of it to the dealer 
from whom you purchased it, or to your regular dealer, 
and he will see that your claim is promptly investigated. 


First Award for Anvils, World’s Fair, Chicago, 1893. 


























PETER 
WRIGHT 
PATENT 


Letters Pe 
Boy e “eng 
b 


+ 


| PETER WRIGHT'S 





You are cautioned in buying to see that each Anvil 
is stamped with the full Trade Mark on one side and 
has the Green Label affixed to the other. These 





Fac-Simile of Trade Mark. 
Pac-Simile of Green Label. 

















OLlo celebrated Anvils may be obtained from ali the A N Vi L 
; ? Made of Rest Scrap Iron 

4 5 Principal Hardware Dealers. THE BICK FACE AND END mn 
eove IN ONE SOLID PIECE! 











Wiebusch & Hilger, Ltd., 075 Murray Street, New York Gin7 
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tpn ll Hot Water Heaters, 
ae. Ty Steam Heaters 
-=— and Furnaces, 


is our Specialty. In over fifty years of 
experience we have met with about every 
phase of the heating problem. The manu- 
facture of economical and durable heating 
apparatus has been our constant aim, and 
our success has been fully demonstrated by 
our long continuance in this line. 

REMEMBER, efficiency and durability are the 
sure tests of cheapness. 


Catalogues, Price Lists and Discounts cheerfully 
furnished the trade. 


The Boynton Furnace Co., 


New York and Chicago. 





Regarding 
Boomer Furnaces o; 


Boomer Steel Ranges 


We want to state in 
strongest terms pos- 
sible that if you want 
the 


Heaviest, 
Most Durable, 


Most Economical 

and easiest to take 
m care of Furnace or 

Steel Range, buy a 


= BOOMER. 





Boomer Furnace. 
Neither time nor money is spared to make 
‘them the best. Buy Boomers and save your 
coal bills. We invite investigation. 


The Hess-Snyder Co. 


Manufacturers, ; MASSILLON, O. Boomer Ste tin 
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Monarch Cinderella 


For Hard Coal. 


In the Monarch Cinderella will be found one of the most 
perfect, high grade, medium priced, base burning, double heaters, 
offered to the trade. 
























Every modern and desirable improvement is embodied in, its 
construction. We believe the careful buyer will acknowledge 
that there is not a better stove im its class. 


Every point has been studied to make it the best; and for 
ingenious, effective simplicity in construction, it stands without a 
pecr. 


Best Workmanship. Best Materials. 
Silver Nickel. 


We would be pleased to send our catalogue. 


Pittsburg Stove and Range Co. 


Pittsburg, Pa. 
Western svles W. D. Sager, 38 and 40 Michigan St., Chicago, Ill. 


BaEeER Se 





Van’s Patent 
Improved 
Wrought Steel 
Portable 
Family Range 


FOR SOFT COAL, WOOD OR NATURAL GAS. 
It has six 8-inch holes. Top cooking surface 
36x30 in., with a permanent Nickel Plated Bar or 
Towel Rack in front. Oven 20x20in. The 
is furnished with an L-shaped Water Back, so 
that a Wood or Galvanized Izon Open Tank or 
Circulating Boiler can be attached. If water back 
is not wanted, linings are substituted in place. 
The patent Reversible Grate is Anti-O er. 
Range furnished with Direct Draft 
Damper and Side Draft Damper. 


The John Van 
Range Co. ' 


Manufacturers of 
Van’s Patent Wrought Steei 
@ Ranges for Hotel and Family 
* Use, and all kinds ct Hotel 
Implements for Culinary F 


419 Elm Street and 
~ay 410-416 Home Street. 


CINCINNATI, OHIO. 
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THE SUCCESS OF 


. - . 
1, " - 
se a 
\ 
’ 
; ‘ 
7 
é 


Furnaces 


Has been attained by giving full value. 
If you are not one of our customers we hope to make 
< you such. 
2 Write for our 1901 catalogue and prices. Get our 


SPECIAL RECISTER OFFER. 











191 Reed Street, 


Ls a Mueller Furnace Co., Milwaukee, Wis. 


We make largest line of cook- 
ing and heating apparatus, 
cast cooks, cast ranges, steel 
coeks, steel ranges, hotel out- 

' fits, heating stoves, furnaces, 
. hot water and steam heaters. 


Send for catalogs. 
MILWAUKEE, Wis. 


The YANKEE Hot Air DAMPER (imrroved) 


All Steel. 


Above All, Cheapness—a dealer cannot possibly make dampers as cheaply as we sell the Yankee. EasilA 
put ins gad cance ou of pipes. Stiffest, quickest working and neatest damper on the market. 


- Has wood enameled handle. Wood handle 
sone’ ee ro ny asher and spring cannot fall off the rod. Same size 
of holes are punched on each side of pipe. Rod is made of %-inck. cold- 
rolled steel and slips into damper very smoothly. Sample sent to 


7 any dealer without charge. It is impossibe for this rod, when in 
position, to méV¥e either way. 


The S. M. HOWES CoO.,, “%0'tiirs:, Boston, Mass. 


NEW YORK: A. L. Canfield, 248-286 Pearl St. CHICAGO: Excelsior Steel Purnace Co. 
Sizes: 6, 7, 8, 8%, 9, 10, 10%, 11, 12, 12%, 14, and 15. SHEET METAL STAMPING TO ORDER. 


Emperor 
Furnaces 


—=—= For Wood == 
Simple. Safe. Durable. 
The Best and Cheapest 
Line of Wood Furnaces. 


Furnished for Either Brick or Calvan- 
ized Iron Casing. Send for Catalogue. 


Wk 19 theme Mine, 


Neenah, Wis. 


& That May be of Creat Value 

One Brig ht ide to you in Manufacturing your 
Furnaces and Stoves. 

yout 's.'f Colebrook’s Asbestos Furnace Cement and Stove Putty 


You will not have to apologize. It is as cheap as the poorest. Why not have Colebrook’s, when it is the 
best? Let us have your next order. We will suit you. Put up in all size removable cover cans, tubs, barrels 
and half-barrels. Manufactured only by 


W.H. Colebrook, Sons & Co., 
Syracuse, New York, U.S. A. 


Largest Makers of Asbestos Furnace Cement in the World. 


Chas. Smith Co., 122 Lake St., Chicago, Ill., esto, Set 
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Rochester Radiator 


and you will comprehend the great radiating sur- 
face directly over the hot current where one 
square inch is better than six at the side. 













4,866 sq. inches. 


Rochester Radiator Co., 


120 Furnace Street, searrester, N.Y. 











=< — TheNew Hero F.D. BURGESS $ 


Furnace ....... | Pawacams, 


Is especially adapted for a “T advertised a set of Cine 
combination of hot air and ners’ Cools im your paper 
hot water. All Cast Iron, and have sold them, and 1 
for Low Basements, Coal have received letters from 


or Wood. Made in three parties wanting them, from 
sizes for large residences all parts of the United 
and public buildings. ‘ States. Chat goes to show 
s that Che American Artisan 

PP Tre Chas. Smith Co., $ has a great circulation.” 


122 Lake St., CHICAGO. 


eeationd Chain Co. 


Chains 


of all Kinds. 
Pittsburg, Pa. 
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_ CATALOGUE SHCWINC 





























Gas Ranges Cast Cooks 
Steel Ranges Cast and 
Cast Ranges Steel Heaters 
Steel Cooks | Hot Plates 











WILL BE FURNISHED FOR THE ASKING BY 


: = , Enterprise. Stove Co. 


VINCENNES, IND. 

















We make the largest line of 


Warm Air apd Combination Warm 
Air and Hot. Water Heaters on the 


market. Also manufacture Reg- 



























isters and Tin and Galvanized 








Iron Furnace: Fittings. 


ea)R. J. Schwab 
(Sime & Sons Co., 
e-- 281 Clinton Street, 

FE sNcking Depainest. «sd Milwaukee, Wis. 







































Mionarch Air 


Blast Furnace 


STO Pp! Now and write for our catalogue and price 
- list. The Monarch Air Blast (all cast iron) 
will make you money and build for you a reputation 


in the Heating Business, it has OTHERS. 
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The Forest City 
Foundry & Mfg.Co. 


Cleveland. Qhio. 
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(TEWEL STOVES AND RANGES.. 

\ A Complete,Well Advertised Line. 

Low vee and Good Workmanship. 
Please Write for Catalogue. 


DETROIT STOVE WORKS. 
Detroit - Chicago. 



































PROFIT 


is what every dealer is after © get the maximum profit out 
of your steel range business you pee to handle 


i Wihard Steel Ranges, 


e they are sold at a en that place them within the 





pecs rpe hy, Maun We make extra charge for name or past 
; reputation. 
ar: 7 WM. G. WILLARD, Mir., 
619-621 N. Fourth St. ST. LOUIS. 
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Acme Ovens, The Snot 
a y Cookers 








AND 


Hot 
Plates. 


Write for Catalogue | 
No. 33. Just Out. 


A Complete Line.. ‘Steel Furnace 


7 A : C | Bede, we eh neh Company, 
di er VO. 


241 and 243 ist Avenue, 
PITTSBURG, PA. t C. H. Cosby’s 
oc aovoemaga Air Tight 


Baker and 
Heater 
every 
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“Eagle” Brand Copper Rivets and “erm! 


STANDARD FOR QUALITY. (Lake Superior Copper.) 
———MANUPACTURED BY —— 


THE PLUME & ATWOOD MFG. CO., 


29 Murray St.. NEW YORK. 196 Lake St., CHICAGO, ILL, 








\ “423W. Broad, 
Richmond, Va. 
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WILL INTEREST THE TRADE. 





Prices. 
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ae ceaiian They 
‘ Registers na, o==<=—=e- rn 
> an Certainly 
Venti lators. Interest 
A Full Line, Unique Designs You. 


Quality and finish unexcelled. All styles 
of finish, from Japanned to Gold Plated. 


¢ 
Send for Catalogue. $ 
The Philadelphia 





The Fanner Mig. Co. 


CLEVELAND, O. 


Hardware and Mal- 


leable Iron Works 
Philadelphia, Pa. 
ese 2 a 


Henry & Scheible Co. : 
ioounitme, | f Registers ’ Faces ” Borders 


10 Long St. 
Black Japanned, | Nickel Plated, | Copper Plated, 








White Japanned, Brass Plated, Old Copper 
Hand Bronzed, | Bronze Plated, | Finish. 


Any size. DISCOUNT 
We make 75 Per Cent | 


1901 CATALOCUE 
The most complete catalogue of registers ever printed. Send for one. 


THE SCHREIBER & CONCHAR Mrc. Go. 


DUBUQUE, IA. 





on any of 





above finishes. 
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ALL SIZES—ALL STYLES | 
OF FINISH. PROMPT SHIPMENTS. 


Quality and finish unexcelled. 

























ees Broils both e Write 
Se or 
SEND FOR CATALOGUE. Sides at Clreater 
And 
Prices 


The best uten- 
sil ever made 
for a Hot Plate = 
Gasoline or Oil 
Stove. 


‘* It is true 
that advertising 
will not 
put merit 
into poor 
merchandise, 
but good 
merchandise —_—_— 
often becomes H 
poor for the . . 
want of good 
advertising.’’ 


—Some Essential Oils for Advertising. 


= 
a 











NORFOLK. VA. 


ARNARD & CO., 


We may live without poetry, music and art; 

We may live without conscience, and live without heart; 

We may live without friends, we may live without fads; 

But business today cannot live without ads.—American Advertiser. 
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We can substantiate 
our claims for 
Beckwith’s Round Oak 
by the testimony 

of 4,000 good customers. 
There is no Oak stove 
on earth with an 

ash pan in the bottom 
that is “‘just as good” 
as the Round Oak. 
Imagine where the 
Round Oak would land 
in a short time 

if it were true that the 
multitude of 

‘‘ash pan Oaks” 

were “just as good.” 


RTE Has 





Ebi eithca AINA EY 





Look where 
it stands 
today! 





after 30 years 

of imitation and warm 
competition! 

If there is no agency 
for it in your town 
why not take it up 
and try it—at our risk? 


Estate of P. D. Beckwith, 
Dowagiac, Mich. 


MAKERS OF GOOD GOODS ONLY. 
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LN A GOOD NG EAB APRA AA LION LMC mo 


ESTABLISHED 1830 





Representetive of the Store, Gin, B\ardware, P\cat- 
ing and Ventilating |nterests. 


PUBLISHED EVERY SATURDAY. 


Terms of Subscription in United States, their Possessions, and Canada, 
(invariably in advance): One Year. Postage Paid, $2.00. 
In Foreign Countries, Except Canada, One Year, Postage Paid, $4.00. 


Address all letters, communications and remittances to 


DANIEL STERN, President American Artisan Press, 
69 DEARBORN STREET, CHICAGO, ILL. 


Entered at the Chieago Post Office as Second Class Matter. 
This Paper is a Member of the Chicago Trade Press 


Association, 
CHICAGO, JUNE 8 1901. 
Joun E. Writxte, chief of the United States Secret 
Service, states that now that money is so plentiful the 
green goods men are quite active. 








THE London Times predicts that a combination of 
European powers against American competition woul: 
fail. Such a league is advocated by La Presse, ci 
Paris, and the Vienna Tageblatt. 








Lorp George Hamilton, Indian secretary, in a re- 
cent speech in the House of Commons, defended Amer- 
ican machinists. Concerning the Gokleik viaduct in 
Burmah, Lord Hamilton said the order was placed with 
a Philadelphia company because no British firms had 
anything like the same experience in this class of con- 
struction. The Americans bid a less price, and offered 
to make quicker time than their competitors. The 
charge of imperfect riveting was disproved by a search- 
ing investigation. 








THE price of platinum is now higher than ever 
before in the history of the world, being $36 an ounce. 
One cause for the scarcity of this metal is the demand 
for platinum finished photographs. A few months ago 
the German Reichstag considered a measure prohibiting 
the use of the precious metal in photography. The ad- 
vocates of the bill claimed that as platinum was abso- 
lutely essential in medicine and electrical work, its use 
for purposes which were not necessary should be stopped. 
The bill was not passed. 








THeoporE C. SEearcu, president of the National 
Association of Manufacturers, in his annual report, de- 
livered before that organization June 4th, said: “Con- 
ditions have changed very materially during the past 
year and will be altered still further in the near future. 
Instead of a free field and open markets we are likely 
to encounter obstacles that will hinder very seriously 
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the further extension of our foreign trade and threaten 
that which is already established. Decreasing in- 
dustrial activity and declining prices in many lines, 
particularly in Germany and Great Britain, are mak- 
ing American competition oppressive where its force was 
not felt when business was abundant for all. Europe 
has suddenly awakened, too, to a realization of the vast 
competitive strength of the United States, and those 
who formerly were amused and entertained by American 
aggressiveness now are alarmed by our encroachment 
upon the markets which they have regarded as their 
own. All of this indicates that new conditions will 2 
encountered and new problems will have to be solved 


in our commercial relations with other nations.” 








and the 
United States seem to have beeen fully restored, and it 


COMMERCIAL relations between Spain 
is not improbable that our exports to that country in 
the fiscal year 1901 will be greater, with possibly a 
single exception, than in any preceding year. Exports 
from the United States to Spain in the nine months 
ending with March, 1901, were valued at $11,879,349, 
against $10,081,920 in the corresponding months of last 
year, and $7,091,043 in the corresponding period of 
the fiscal year 1899. The figures for the year up to this 
time indicate that the total exports from the United 
States to Spain in the fiscal year 1901 will be about 
$16,000,000, while in 1891 the exports to Spain were 
$14,619,335, in 1880, $14,657,884, and in 1883, the one 
year in which the $15,000,000 line was exceeded, $16,- 
931,287. On the import side the figures of the present 
fiscal year are largely in excess of those of 1899, though 
slightly less than those of 1900, which were the largest 
since 1891. The annual import from Spain into the 
United States since 1891 have ranged from three and a 
half to six million dollars, averaging about four and a 
half million dollars, while for the present fiscal year 
they seem likely to exceed $5,000,000. In the fiscal year 
1899, which felt the full effect of the war between the 
two countries, the exports from the United States to 
Spain were $9,077,807; in 1900, they rose to $13,399, - 
680, and in the present fiscal year will closely approx- 
imate $16,000,000. 


RANDOM SKETCHES. 





BY SIDNEY ARNOLD. 


It is 
seldom a genius arises who can make figures glow with 
interest, but such a man has evidently taken his place 
on the editorial tripod of Beverages, a new magazine, 
devoted to lovers of wet stuff, both hard and soft, as the 
following vitalized statistics would plainly indicate: 
“The beer which is consumed throughout the world 
in a single year would make a lake 6 feet deep, 3% 
In this 
vast lake of beer we could easily drown all the English- 
speaking people, to the number of 120,000,000, through- 
out the entire world. Or we could give a beer bath to 


Statistics are usually dry and forbidding. 


miles long, a mile wide, or 2,319 acres in area. 
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every man, woman and child at the same time in the 
entire continent of America, while all the peoples of 
England, Scotland, Ireland and France could fini 
standing room on its bed.” 

Festive gentlemen who delight in the melodious 
refrain— 

“O let us merry, merry be 
As long as the beer goes round.” 
Now have an assurance that the time limit to their 
merriment is a most generous one. 
* * * 

THE Pacific Coast is now being worked by the 
threadbare mileage book scheme. The plan is to repre- 
sent that money will be raised to make a fight for in- 
terchangeable mileage books on all railroads in the 
United States, the solicitor, of course, representing a 
publication devoted to such a crusade. The solicitor 
carries power of attorney from the publication to cash 
checks, and when he gets a check he sends back 25 per 
cent, or enough to keep a paper running. It costs very 
little to get out the paper, and in a new field the game 
is a good one. Of course in getting passes in exchange 
for advertising the solicitor only talks about the travel- 
ing men who are interested in the paper. When a man 
puts up money and fails to see how it has done any good, 
he makes up his mind that he has not hit upon the right 
plan for getting interchangeable mileage books, but he is 
not in a position to say or do anything. It is the vic- 
tim of some fool scheme like this that draws a long fave 
and declares that advertising does not pay when the 
solicitor for a legitimate publication puts in his appear- 


ance, 
* * & 


THE proposed rule of the postoffice department to 
deprive fake publications of the privileges of the sec- 
ond-class mails, is naturally being bitterly fought by 
the guerillas of journalism who would be debarred from 
second-class rates by its establishment. These barnacles 
on legitimate journalism are trying to frighten legiti- 
mate publications and induce them to protest against 
this ruling. Some of the circulars sent out by adver- 
tising agents do not state the question fairly. For ex- 
ample, one states that the department “is likely to make 
a ruling any day which will prohibit the use of pre- 
miums or any other consideration to secure subscriptions 
for the publishers.” This is a direct misrepresentation, 
because no such ruling has ever been intended or sug- 
gested. The proposed ruling is to debar from second- 
class privileges all publications that depend entirely 
upon premiums for their circulation. Legitimate pub- 
lications may issue premiums as before. 

» * * 

TxHAart fools are not all dead is seen by the following 
advertisement in a number of leading dailies: 

3—8—9—3—1—7— 15. 

23—1—19—8—9—14—_7—20—15—14. 

14—5—23—25—15—18—11. 

With a great flourish of mystery these fake adver- 
tisements say these numbers represent cities. “Suppose 
a were 1, b were 2, c 3, and so on down the alphabet, 
can you tell what these cities are? Use your brains 
and work an hour or two and solve this intricate puz- 
zle and get $1,000 prize or a life annuity of $300. Send 
10 cents or 25 cents in stamps with your solution.” 
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Surely these advertisements would not appear with the 
regularity they do if the crop of dimes and quarters 
did not come in with coincident regularity. To say 
that 3 represents the third letter of the alphabet, 8 the 
eighth, 9 the ninth, etc., and then ask what city 3—8—- 
9—3—1—7—-15 is is an insult to an average intelli- 
gence. This travesty of a puzzle with its alleged rich 
prizes for solution is so glowing an attempt to defraud 
that we wonder some of our multifarious associations 
for the protection of suckers don’t give it a legal whir!. 


+ * * 


Senator H. C. Hansbrough, of South Dakota, was 
a guest at a recent banquet given by John W. Gates, 
of the American Steel & Wire Co., at the Waldorf- 
Astoria to celebrate the successful formation of the 
United States Steel Corporation, and, in answer to the 
question whether anyone present could define what a 
billion dollars really meant, told the following story: 

“Qut in my country,” said the senator, “one night 
two tramps looking for a place in which to spend the 
night chanced across a half-empty box car on a siding. 
They awoke late the next day to find that the car was 
partly filled with corn. It was raining cats and dogs 
outside, and so one of the tramps, producing a greasy 
pack of cards, proposed a game of poker to kill the time. 
The other agreed. They were without chips, but a sub- 
stitute was readily found by shelling some of the corn 
and using the kernals thereof in lieu of the regulation 
white and blue discs. 

“The corn was of three colors,” continued the sen- 
ator, “red, yellow and white, and the knights of the 
road decided to make the white kernels worth $100, 
the yellow $500 and the red $1,000. The game being 
a credit one, each took a most generous supply of 
chips. 

“The hands were dealt, and one of the tramps, 
after surveying his cards, nonchalantly drew out of his 
pocket the stub of a cigar, which he had picked up on 
his travels. Lighting it, he airily announced that his 
hand was worth $1,000,000. The other, not to be out- 
done, also produced a ‘stepee,’ lit it, cocked it at the 
proper angle in his mouth, and then, preliminaries 
being successfully accomplishe@, saw the other’s bet and 
raised him $1,000,000. 

“No. 1, a man of nervous disposition, started as 
he heard the raise, but he, too, was a dead game sport, 
and another $1,000,000 followed the previous $2,000,- 
000 into the pot, and it was up to ‘Hobo No. 2’ to call 
or raise, as he saw fit. 

“No. 2 surveyed his companion leisurely and then 
his hand. ‘T see that bet,’ he announced impressively, 
‘and raise it $1,000,000,000.’ 

“Take it,’ gasped No. 1, as soon as he got his 
breath, and then, in semi-soliloquy, added: “Dat’s what 
I gets for playing poker with an educated lobster like 
you. What tell is $1,000,000,000, anyhow?’ 

“Gentlemen,” concluded Senator Hansbrough, 
“ ‘what t’ll is $1,000,000,000, anyhow ? ” 


ao 
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A modern ventilating apparatus will shortly be in- 
stalled in the House of Representatives at Washington, 
D. C. 
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News Siftings. 


A. W. Werninger, W. A. Ullman and D. A. Moss- 
man are among the incorporators of the Huntington 
Stove & Foundry Co., Huntington, W. Va., capitalized 
at $25,000. 

The Toledo Stove Co., Toledo, O., have completed 
the additions they have been building for some time 
past, and now have a capacity enabling them to emplov 
400 workmen. 








The Summit Foundry Co,, Geneva, N. Y., are 


making their Summit Oak in five sizes, with 
10, 12, 14, 16 and 18 inch fire pots. It has heavy base 
nickeled and nickel column or flanges, foot rails, reg- 
ister, nickel top ring and automatic swing door. The 
Marvel Summit is a four-hole range for both coal and 
wood. It has colonial ornamentation. The Glen Sum- 
mit is a six-hole range made in four sizes, with oven 
ranging in size from 14 inch up to 30 inch. 

W. H. Colebrook Sons & Co., Syracuse, N. Y., 
send us some very neat blotters, showing a lackadai- 
sical youth assisting a buxom young woman, clad in daz- 
zling red, down the steps of a house, and stating, “We’re 
proud to assist you in making furnaces and stoves gas 
tight by the use of Colebrook’s asbestos furnace ce- 
ment and stove putty.” This is put up in all size re- 
movable cover cans, tubs, barrels and half barrels. 

The Glazier Stove Co., Chelsea, Mich., well known 
in the oil stove world, has been incorporated with a cap- 
italization of $300,000. At their first meeting F. B. 
Glazier, W. J. Knapp, W. P. Schenk, E. G. Hoag, Fred 
Wedemeyer, W. W. Wedemeyer, C. E. De Puy, C. L. 
Hull and 8S. C. Stimson were elected directors. The 
directors chose F. 
manager, W. J. Knapp first vice president, W. P. 
Schenk second vice president, E. G. Hoag secretary and 
Fred Wedemeyer treasurer. 

The Blacklock Foundry, South Pittsburg, Tenn., 
are manufacturers of sinks, sad irons, grate fronts, 
country and stove hollowware. 
is a sleeve or flouncing sad iron. 


P. Glazier president and general 


One of their specialties 
The blunt nose is -9 
shaped as to insure perfection of work and perfect frev- 
dom from the destruction of garments from snags, etc., 
as is often the case with sharp pointed irons. These 
irons are made in two sizes, 3 and 4 pounds each, the 
bodies being plated with heat-proof aluminum enamel, 
face, sides, nose and heel being highly polished. 

The Peninsular Stove Co., Detroit, Chicago, Buf- 
falo, send us a handsome catalogue showing their Penin- 
sular planished steel gas range. This range is highly 
polished by a secret process and requires no blacking. 
It has three large, one giant and one simmering burner, 
with powerful double burners under oven, and “Never 
Break” steel oven rack and drip pan, with extra heavy 
tinned wire rack. The lever valves show whether stove 
is open or closed. The double flue bottom under the 
oven is pure asbestos lined and prevents loss of heat. 
The asbestos lined reflector over the broiler greatly in- 
tensifies the flame. 

The March-Brownback Stove Co., Pottstown, Pa., 
are out with a supplementary catalogue for 1901, show- 
ing their new goods for this year’s trade, including a 
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large line of medium and low price ranges, Oaks in 
many distinct types for all grades of fuel, Coal Ovals, 
This firm deserve to 
be congratulated on their enterprise, as it was only six 
years ago that they lost their entire stock of patterns, 
the accumulations of 45 years, by fire, and now they have 
a larger assortment of up-to-date goods than ever be- 


for soft and hard coal or wood. 


fore. The trade in writing for this catalogue should 
add: “Saw it in Tue AMERICAN ARTISAN.” 

Among other new features that will be added to the 
large variety of cook stoves, ranges and heaters made 
by the Thomas White Stove Co., Quincy, Ill., may be 
This will be 
It can 
be had with base and nickeled trimmings, or plain, with 
feet. The Champion will also be made in both four-hole 
and six-hole ranges. 


mentioned a new cook—the Champion. 
made in two sizes, with 20 and 22-inch ovens. 


In this new production the dealer 
will find an up-to-date pattern, at such a low price that 
he cannot fail to regard it with high favor as a ready 
seller of the best value. The Magnet is another addition 
to their line in cheap wood cook, made in 18 and 20- 
inch ovens. We also note something new for coal or 
wood in the Clipper, after the same design as the Mag- 
net, and made in two sizes. Some very important addi- 
tions are made to their already extensive line of steel 
cooks and ranges. With these and other improvements 
this enterprising company will show, in their 39th an- 
nual catalogue (now in press), an exceptionally fine as- 
sortment of stoves and ranges, and will be prepared tu 
meet the requirements of their patrons in any part of 
the country. Several new things will be shown in heat- 
ers, which indicate a determination to forge ahead in the 
race for trade. Altogether these are marked evidences 
of prosperity that will at once be apparent by a com- 
parison of their new catalogue with former issues. Deal- 
ers will do well to secure a copy. When writing for 
same kindly add: “Saw it in Tor AMERICAN ARTI- 
SAN.” 





FRENCH STOVES AND FURNACES. 


Wiltsie F. Wolfe, who is well known in the heating 
trade and served as expert in class 74 of the Paris Ex- 
position, was a recent caller at THe AMERICAN ARTI- 
SAN office. Mr. Wolfe, in speaking of the heating trade 
in France, said: “The French will never be very gen- 
eral buyers of American stoves. Americans will go over 
there, do the plowing, etc., in intrgducing them, and 
then some wily French manufacturer will file up their 
patterns, and there you are. The French have some 
heating apparatus that would make an American smile. 
A very popular stove over there is so small it would be 
retailed by the toy trade here. It sells for $1.00 and is 
widely used. The French depend more on bakers than 
we do here, and have less cooking. 

“Their warm air heaters are also built on toy lines, 
you might say. A leading Paris furnace dealer, with 
his store on the Boulevard, does a large business in a 
furnace design to heat 6 and 8 room houses, whose fire 
pot is 12x8x8. Their radiation is way below the Amer- 
ican system, consisting of a few sections of half-inch 
pipe, which is ‘extended’ by the use of a small sheet of 
ordinary sheet iron or copper with a hole in the middle.” 
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The Hardware Record. 











Arkansas Retail Hardware Dealers’ 
Association. 

Pres. E. W. Horne, Forest City. 
— Vice-Pres., J Pittman, 

rescott. 

Vice-Pres., Oscar Roehr. Topeka, 

Secy-Treas., J. A. Plummer. Mari- 
anna. 

Executive Committee: J. P. Ru- 
dolph, Arkadelphia; E. E. Mitchell, 
Morrilton; W Harrell, Conway; 
F.C. Stearns, Hot Springs; ° 
Tappan, Helena, 

Chicago Retail Hardware 

Association. 

D. McLaughlin. 
H. E. Gnadt. 
Sec., G. R. Lott. 
Collector, John Hora. 

Treas., J. L. Smith, 

Hardware Merchants’ and Manu- 
facturers’ Association of Phila- 


Pres., Hugh McCaffrey. 
Vice- Pres. “ v=. C. Peters. 
Sec.-Treas., T >? * Fernley. 
Directors, William Supplee, 
Samuel Disston, John H. Gri 
ames H. Ritter, William C. os 
homas Devlin, Fayette R. Plumb, 
| McCaffrey and T. James Fern- 
ey. 
Illinois Retail Rasdwase Dealers’ 


Pres., H. G. Cormick, Centralia. 
Vice-Pres., Wm. Bittel, seams. 
Sec., G. R: Lott, Chic 

Treas., 'F. F. Porter, C cage. 

Ex. Com., a Be Miller, Blooming- 
ton; W. T T. Gormiey, Chicago; H 
Murphy, Galesburg: C. Mauer, East 
St. Louis; C. Williams, Streator; L. 
Babst, Miatehes. 

Indiana Retail Hardware Dealers’ 
Associa 


tien. 
. Lewis, New Albany. 


Pres., 
Vice-Pres., 


Ag W. P 
V.-P., J. L. Hutton, Portland. 
Sec. and Treas., M. L. Corey, 
Argos. 
Members Ex. Com., I. A. Sibley, 


South Bend; E. M. Bush, Evansville; 
W, H. Weed, Vincennes. 

The Retail Hardware Association 
of the Indian Territory. 
Pres., Geo. W. Mowbray, Tulsa. 
First Vice-Pres., J. G. Smith, Ca- 

nadian. 
Second Vice-Pres., Fred Parkin- 


son, Wagoner. 
ick Miller, Poteau. 
Treas., Sam R. Frazee, Vinita. 


National Retail Hardware 
Dealers’ Association. 
Pres., W. P. Lewis, New Albany, 
d 


Vice-Pres., Geo. Hubbard, Flint, 


Mich. 
Sec., a. » Case Argus, Ind. 
Treas., ""Lelgeson, Milton, 


D. 

NED. Com., Z. T. Miller, Blooming- 
ton, Iil.; Fred Neudorff, St. Joseph. 
Mo ; I. A. Sibley, South Bend. Ind.; 
H, A. Cole, Council Blufts, Ia.; H: 
G. Cormick, Centralia, Ill. 

lowa Retail Hardware Dealers’ 

Association. 


Pres., W. A, Mclaotire, Ottumwa. 


Yice-Pres. E G. Penrose, Tama. 
ae, Villisca. 

Treas., W. A A. Mcintire, Ottumwa. 

Ex. Com., A.C. Heyman, Miles; L. 


Lindenbe y em sy S. Narum. 
Waukon; yD suneesy, Toms: Ww. 
A. McIntire, Gituimwa; . Kurtz, 
bes Moines; H rs Council 
a Harry Vincent, Ft. Dodge; 
H. Miller, Cherokee; M. W. Kea- 
 L Afton; Jacob Seither, Keokuk. 
Kansas Hardware Dealers’ Ass'n. 
Pres.. Geo. F. Andersen, St.Marys. 
Vice-Pres., Oscar Roehr, Topeka. 
\ Sec., J. A. Cole, Topeka 

Ex, Com,, vames H. * Hamilton, 
Arkansas City: E. I. King, Logan; is 
H. Kiniry, Beloit: id. M. Walters; Rob- 
inson; F F. W. Bartlett, Kansas City. 


Kentucky Retall Hardware and 
Stove Dealers’ Association, 


vvee., $e; Lyi! Louisville’ 
1st V S. Ogden, Ashland. 
and V. oe has Winn, Paris. 


. Paul ob. Louisville. 
Asst. Sec.,Wm. Dehler, Louisville. 
Treas., Henry Heick, Louisville. 
Michigan Hardware Association. 
Pres. "Bee. W. Hubbard, Flint. 
— H. C. Minnie, Eaton 
apids. 
Sec. Fred H. Cozzens, Detroit. 
Treas., H. C be a Detroit. 
Ex. Com., C. E . Pipp, WB Soe . 
Scott, Marine City; J pe 
ort | Huron; A. Harshaw, Delray; 
be ia Muskegon, for one 
Potter, Alpena; Jno. W. 
car Jas Is oe Robt. G: Chan- 
er, Coldwater; john Popp, Sag- 
faaw; F. S. Carlton, Calumet, two 
Wears. ~ 


Minnesota Retail Hardware Asso- 
ciation. 

Pres., W. H. Tomlinson, LeSueur. 

Vice-Pres., H.S. Cleveland, Minne- 
apolis. 

Sec., T. McCracken, Minneapolis. 

Treas., G. 7 Evanson, St. Peter. 

Ex. Com. in H Hunt, Red Lake 
Falls; B. J. ye ag St. peal: 
Julius Schmidt, Wabasha; W 
Tomlinson, LeSueur: A.C. Yates: 
Battle Lake; $ see. Mason, St. ast 
Chas Ladner, _ Cloud R, 
To a Owatonna; E . Be Loched: 
Faribault. 


Missouri Retail Stove and ~~ 
Association 


os 
Pres., B. F. Naylor, Marshall. 
V.-P., Geo. R. Plowman, St. Louis. 
Sec., F. N. Neudorff, St. Joseph. 
Ex. Com., R. L. Hixon, annibal; 
F.A. Kannisteiner, *. Louis; J. W. 
Poland, Carrollton; W. A. Wingert, 
Kansas City. 
Advisory Board, P. E. Harney, 
opie; E. Stuelzing, Kansas cay: 
Kenyon, Maitland; W.T. Shoop, 
ichmond; G. A. Pauly, St. Louis. 


National Hardware Association. 


Pres., John Bindley, of tteurg. 
First’ ice-Pres., R.W. Shapleigh, 
St. Louis. 


Second Vice-Pres., Brace Hayden 
San Francisco. 

Sec-Treas., 
Philadelphia. 

Ex.Com., W. K. Belknap, Louis- 
ville: John c Koch, ~y_ R 
A. Kirk, St. Paul; Samuel A. Bigelow 
Boston; P. E. Strauss, Boston; J. D. 
Moore, ‘Birmingham. 


North Dakota Retail Hardware 
ers’ Association. 
Pres., H. T. Helgesen, Milton. 
Vice-Pres., 7 . Joy, Hamilton. 
Treas., Ww. Pinkerton, Lakota. 
Sec., C.N "Barnes, Grand Forks. 
Ex. Com., H. Harrington, Fargo; 
W. W. Jamieson, Wahpeton; H. F. 
Strehlow, Casselton; I. L. Newgard, 
gontton: H. B. Allen, Jamestown; 
. A. Mae, Church's Ferry. 


Ohio Hardware Association. 
Pres., O. M. poeet. Marysville. 
V ice-Pres., W. P. Bogardus, Mt. 
Vernon. 
Cor. Sec., Geo. Gray, Coshocton. 
Financial Sec., Will C. Jones, Co- 


lumbus. 

Treas.. H.G. Woodward, Sidney. 

Ex. Com., Geo. B. Meyer, Cincin- 
nati; Geo. V. Guyton, Ada; H. F. 
Rahe, Cleveland; J. Rohrbacher, 
Akron; Strome, Warsaw; 
Frank Winters, Lancaster; James B. 
Carson, Hamilton; R. Brown, Wash- 
ton Court House. 
Philadelphia Retail Hardware Deal- 

ers’ Association. 

Pres., Frank Schmidt. 

goon reg.- saline M. Aff. 

Sec., T. B. Hendricksen. 

Treas. Edward H. Shannon. 

Trustees, Wm. E. Andrews, Lewis 
C. Claditg and Aaron I, Sanson. 

St. Louis Stove Dealers’ Ass'n. 

Pres., F. A. Kansteiner. 

First Vice-Pres., Aug, Steinmeyer. 

Second Vice Pres., Aug.Gruendler. 

Sec., A. F. Geschwindner. 

Treas., L. J. B 


Southern ~S Rang Jobbers’ Asso 
in. 
J. D. Moore, Birmingham, 


T. James Fernley, 


Pres., 
Ala. . 
Vice-Pres., C. E. Speer, Ft. Smith 


rk. 
Second Vice-Pres., F. W. Heit- 
mann, Fort Worth, Tex. 
Sec., C. B. Carter, 
Tenn, 
Ex, Com., 7G. H. Ireland, Greene 


Knoxville, 


boro, N. C.; Barnett, Mont- 
omery. Alas O. B. Barker, "Lynch- 
urg, ; Wm. Crumley. 


Texas Hardware Jobbers’ Associa- 


ion. 

Pres., F. A. Heitman, Houston. 

First Vice-Pres., J. Bering, 
Houston, 

Second Vice-Pres., Ed. Strauss, 
Waco. 

Sec. -Treas., Rovert Eikel, Hous- 
t 

Ex. Com., Jas. Moroney, Dallas; 
R. F. Bell, Weatherford; W. L. 
Sanford, Sherman; A. E. Goeth, 
Austin. 


Wisconsin Retail Hardware Deal- 
ssociation. 


ers’ 
Pres. ae Hessel, Antigo 
we res., Otto Schlafer, Apple 


. C. A. Peck, Berlin. 
Treas. = yp Leverenz, 
Halsteln. —_ 
x. Com. amp, 
Milwaukee: Aughur Hleins, Np Tigerton: 
E. H. Ramm, New Londun; J. Wil- 
kie, Fond du Lac. - 


New 
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A. B. Lepper & Co. are a new Fergus Falls, Minn., 


hardware concern. 


It is said a $1,500,000 wire and wire nail plant will 
shortly be erected in Cincinnati. 


A dispatch from Pittsburg states that a combina- 
tion of shovel factories is under way. 


Orgill Bros., Memphis, Tenn., are erecting a new 
building, 50x148 feet, six stories high, at a cost of 
$175,000. 


Fire destroyed the wholesale house of the Ten 
Hardware Co., Quincy, IIll., June 2, causing a loss of 
$70,000, fully covered by insurance. 


J. E. O’Neill, B. O’Neill and E. Scharnikow are 
the incorporators of the O’Neill Hardware & Plumbing 
Co., Deer Lodge, Mont., capitalized at $20,000. 


Kitselman Bros, Muncie, Ind., have purchased the 
former plan of the Patton Hollowware Co., in that 
city, and will materially increase their output of woven 
wire fence. 


The John Pritzlaff Hardware Co., Milwaukee, Wis., 
advise us that the newspaper rumor that they are con- 
templating starting a factory at Janesville, Wis., for the 
manufacture of barbed wire, woven wire fencing, nails 
and staples, is a canard. 

T. W. Gathright, formerly secretary of the May & 
Thomas Hardware Co., Birmingham, Ala., entered the 
employ of E. C. Atkins & Co., Indianapolis, Ind., and 
will act as cashier and local agent at their southeast- 
ern branch house located at Atlanta, Ga. 


The Paxton Hardware Mfg. Co., Paxton, IIl., 
have sold their retail store to Kemp Bros. & Hopkins, 
of Paxton, and will hereafter devote their entire time 
to their manufacturing and jobbing business. This 
firm make egg beaters, potato mashers, cream whips, 
batter mixers and other hardware specialties. 


H. M. Lund has sold out his hardware business 
at Lesterville, 8. D., and he and his former partners in 
the Lund Hardware Co. at that point have removed to 
Spokane, Wash. Mr. Lund is canvassing desirable loca- 
tions for hardware stores in the immediate vicinity of 
Spokane, and expects to shortly begin business there. 


The Peters Cartridge Co. are meeting with such 
success in their eastern field that they are continually 
adding to the forces of their eastern manager, Col. T. 
H. Keller. Geo. E. Cook, formerly of Canton, O., has 
gone to New York to be the assistant in the manage- 
ment of the New York office, and Geo. R. Benjamin, 
well known to the trade, going to travel in 
their interests from New York. 


is now 


Julian W. Perkins, who for the past twelve years 
has been associated with E. C. Atkins & Co., the Indi- 
anapolis, Ind., saw manufacturers, and who for some 
years past has been assistant secretary of the company, 
has resigned. Mr. Perkins, besides being an assistant 
secretary, was also a director and stockholder in this 
company. Mr. Perkins is very well known among the 
large hardware jobbers of the country and has a fine 
record. as a salesman. He is at present considering 
several. propositions for the fufure. 
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Wiebusch & Hilger, Ltd., 9-15 Murray St., New 
York, are agents for the manufacturers of the Peter 
Wright patent solid wrought anvil with special steel 
face. The manufacturers of this popular anvil are 
making a radical departure for their old method of do- 
ing business in this, that hereafter every Peter Wright 
anvil will be guaranteed. The advertisement explains 
that this anvil has never been guaranteed before, for the 
reason that the manufacturers cannot make a better 
anvil under guarantee than they have always made 
without one. To meet the views, though, of. all classes 
of customers, it has been decided hereafter to guarantee 
these anvils. If any defect is discovered in a Peter 
Wright anvil from this time on, report the nature of it 
to the dealer from whom you purchased your anvil, or 
to your regular dealer, and he will see that your claim 
is promptly investigated. Purchasers are cautioned to 
see that each anvil is stamped with the full trademark 
on one side and has a green label affixed to the other. 


The Southington Cutlery Co., Southington, Conn., 
send us a large catalog:.e devoted to their line of 


- pocket knives and razors. Tete goods are wrapped in 


anti-rust paper and each package is accompanied by a 
card reading: “The knives in this box are made by the 
Southington Cutlery Co., Southington, Conn., U. S. A., 
from the highest grade of pocket cutlery steel that can 
be procured. They are forged and tempered by careful 
and experienced workmen, and are the best goods made 
in the world. Any knife having our name on the tang 
is fully warranted, and will be exchanged by showing 
any defcct in workmanship. The Southington Cutlery 
Co., Southington, Conn., U. S. A.” This catalogue 
shows a great variety of knives, razors, etc. 1t also gives 
a revised price list of flat and round head stove bolts, 
sink bolts and nuts, tire bolts and tire bolt nuts, steel 
and iron squares, ete. Their Star bicycle crank is 
manufactured from the highest grade crank stock. Th 
length of the cranks is 6, 644 and 7 inches, and the 
forged sprockets are 20 to 30 tooth. One of these cata- 
logues will be forwarded the trade on application. When 
writing for same kindly add: “Saw it in THe Amer 
CAN ARTISAN.” 


THE, REAL ROGERS. 





There are two words that mean a great deal in 
connection with silver goods. One of these words is 
“Sterling” and the other is “Rogers.” Dealers desir- 
ing to secure real Rogers goods, made by the compan) 
with real Rogers people in it, should patronize that 
staunch anti-trust concern, the Simeon L. and George 
H. Rogers Co., of Hartford, Conn. There is no falter- 
ing in the tracery of the commercial “pedigree,” so to 
speak, of this firm. 

Fifty-five years ago Simeon Rogers, Asa Rogers 
and William Rogers began the business of plating 
spoons and forks in Hartford, Conn. This was the be- 
ginning of the original Rogers Brothers Manufacturing 
Co. In 1857 William Rogers left this company and 
started Rogers, Smith & Co., in Hartford, Conn. Tn 
1858 Simeon and Asa Rogers went to Waterbury, Conn., 
and started the Rogers & Brother Co. They both with- 
drew from this company in 1861, and as both the Rogers 
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Brothers Manufacturing Co. and Rogers, Smith & Co. 
had failed in 1862 and went out of business, the three 
brothers formed the mark of 1847 Rogers Bros., and 
leased the use of it to the Meriden Britannia Co. In 
1863 William Rogers withdrew from this contract and 
afterwards started the Wm. Rogers Manufacturing Co., 
in Hartford, Conn., in 1865. 

The work these three original Rogers did was ad- 
mirable. It was honest through and through. It was 
the acme of thoroughness. It was the kind of work that 
people wanted, and the kind that people who tried it 
once wanted again. The work of these brothers 
gave a deserved value to the word “Rogers” on sterling 
silver and silver plated ware. ‘The firm of Simeon L. 
& George H. Rogers Co., sons of Simeon 8., one of the 
three original Rogers Bros., are the real Rogers peopl. 
The silverware trust has tried desperately to lead the 
public to think that they are the successors of the orig- 
inal Rogers Bros., but the Simeon L. and George H. 
Rogers Co. have them beaten a block when it comes to 
real facts. This firm have $200 which they offer to 
people who will prove certain stamps, viz., “Rogers & 
Bro.” and “1847 Rogers Bros.,” were used before 1858 
and 1862 respectively, and it will be a long, long time 
before the aforesaid coin leaves the safe of this anti- 


trust concern. 
—— 


LANE’S PATENT AUTOMATIC LOCK TACKLE 
BLOCK. 


The accompanying cut shows Lane’s patent auto- 
matic lock tackle block, manufactured by Lane Bros. 


Co.. Poughkeepsie, 
N. Y. The special 
feature of these 


blocks is the auto- 
matic lock which 
holds the load at any 
point. The lock 
moves with the rope 
in acting. The grip 
piece, which touches 
the rope only when 
actually holding the 
load, has its inner 
side corrugated to fit 
the strands, thus 
bringing an even 
pressure, which does 
not injure it. As the 
lock is positively con- 
trolled by the posi- 
tion of the hauling 
rope, the block is 
equally adapted for 
use horizontally at 





Lane’s Patent Automatic Lock 
Tackle Block. 


of these blocks are of steel galvanized—and the 
Besides the 
standard block shown in the accompanying cut this 
firm make a check cord block which differs in that the 
lock is arranged to be operated by check cord instead of 


any angle. The cases 


sheaves are anti-friction roller bushed. 


the position of the operator. To lower the load it is first 
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necessary to take the strain in hauling rope and at the 
same time hold the lock out by means of the check 


cord. 
Ee en 


SHEFFY AUTOIPIATIC SEAT. 


The Chicago Automatic Seat Co., 154 Lake St., 
Chicago, are manufacturers of the Sheffy automatic 
seat, shown herewith. This 
seat is made of the best 
spring steel and canvas and 


AUTOMATIC 






will hold a person weighing 
500 pounds. It is 22 inches 
7 long and 114 inches in di- 
ameter when closed. Its 
folding action is absolutely 
automatic, and it will be 
found conveniently service- 
able in all places where 
standing would be tiresome. 
It can be carried in the 


CLOSED 


pocket and is ready for use 


Sheffy Automatic Seat. at anv time or place. 


— — 


THE KNOLL’S WASHER. 


The accompanying cut shows the Knoll’s double 
action, rubbing and suction washer, manufactured by 
G. B. Lahr, Juda, Wis. This ma- 
chine is actually two washers com- 
bined in one. It takes the wash be- 
tween the slatted cylinders and slat- 
ted rub board and rolls it up and 
down the same, squeezing it flat and 
forces the soapy water through and 
out of it. Then it turns the goods 
around, opens them and lets the 
water in again, squeezing it flat the 
other way and forcing the soapy water through the 
goods again. In this way it washes on both sides with 
every motion of the lever until clean. The leverage 
is so great that one pound of pressure on the lever 
makes fourteen pounds in the machine. On account 
of this great leverage washing is made so easy that chil- 
dren ten years old can operate the Knoll’s washer. 

Mr. Lahr gives one agent the exclusive sale of this 
washer in his town, and would be glad to correspond 
with dealers located in towns where no agency of the 
Knoll’s washer has yet been established. 





The Kouoll’s Washer. 


— e+ —_ 


WRINGERS. 


The American Wringer Co., New York, send us 
their attractive catalogue and price list of clothes wring- 
ers, rubber rolls washing machines, mangles, etc. <A 
feature of their wringers is the improved guide board, 
which spreads the clothes and brings into use the ends 
of the rolls as well as the middle, causing them to wear 
evenly and last longer. 

They use a regular clamp for fastening wringers to 
the wooden tubs, either round or square, and to wash- 
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ing machines. Their combination clamp is used for 
fastening wringers to galvanized iron and fiber tubs, 
which do not have a wringer attachment. 

Their horseshoe brand of Royal wringers have regu- 
lar lignum-vitae bearings, improved guide board, steel 
spring and combination iron tub clamps. On page 10 
is shown their Royal wringer with a folding bench for 
holding the tubs. Oscillating drip board conducts the 
water into either tub. 

Their Empire wringers, for stationary tubs only, 
have oscillating drip boards, which will conduct the 
water into either division of the tub, also purchase 
gear, improved guide board, steel spring and brass bush- 
ing on crank journal. 

The Empire clothes dryer is made of selected wood, 
oil finished. The castings are thoroughly galvanized, to 
prevent rusting. It has 10 arms, each two feet long, 
giving a space of 20 feet for drying. 

The American mangle is especially adapted for 
heavy work in laundries, hotels, institutions, ete. 

One of these catalogues will be forwarded the trade 
on application. When writing for same kindly add: 
“Saw it in THe AMERICAN ARTISAN.” 


SCYTHE AND AXE STANDS. 





The J. D. Warren Mfg. Co., 503 Masonic Temple, 
Chicago, are manufacturers of the improved sevthe and 











Stand Containing Axes. Stand Containing Scythes. 


axe stand shown in the accompanying cuts. Scythes, 
grass hooks and scythe stones are a line of goods that 
merchants find difficult to display at the season of the 
year that they are especially in demand, in a prominent 
way that quickly attracts the attention of buyers. The 
peculiar shape of scythes and grass hooks keep them too 
frequently relegated to the rear of stores during the sell- 
ing season, thereby losing sales that might be made if 
placed in sight in a prominent location. This stand is 
made to remedy this. It is neat, attractive and strongly 
made, also serving for axes, wedges, etc., during the win- 
ter, thus making it of service the year around. It is of 
almost endless life, reducing the actual cost to a nominal 
amount of 25 to 50 cents per year for a fixture that 
not only earns many dollars yearly, but gives aitrim 
and neat appearance to the lire it holds at-all times. 
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AN ATTRACTIVE WINDOW DISPLAY. 


C. Magnussen, Lyons, Ia., is a hardware dealer 
who has acquired wide spread reputation for the ex- 
cellence of his window displays. Here is one of his 
that acquired marked attention, which Mr. Magnussen 
describes as follows in a favor of recent date. 

“A pan of tin 66 inches square and 41% inches deep 
was made, and in the center there was soldered a 14-inch 
pipe, leaving a hole in the bottom of the pan through 
which a perpendicular shaft was run, turned by a rural 
cogwheel taken from an egg-beater. To this shaft were 


fastened several wires running to the bottom of the pan. 
At the end of the wire the canal boats and vessels were 
The pan was filled with water and a number 
It was attached to a small steam engine 
(1-40 of 1 h. p.), and the crafts were sailed around. 


attached. 
of small fish. 
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American cut tacks, basket tacks, berry box tacks, 
hiil posters’ tacks, brass tacks, brass gimp tacks, brass 
shoe tacks, brush tacks, card tacks, carpet tacks, carpet 
layers’ tacks, capped trunk tacks, copper tacks, double 
point tacks, gimp tacks, lace tacks, lining, japanned, 
tacks, looking glass tacks, miners’ tacks, picture frame 
tacks, R. R. card tacks, riddle tacks, shank tacks, shee 
tacks, stamp tacks, Swedes cut tacks, tanners’ tacks, 
trimmers’ tacks, trunk tacks, upholsterers’ tacks. Bas- 
ket staples, bed spring staples, blind staples, broom 
staples, clamp staples, electricians’ staples, harness 
staples, hoop staples, poultry netting staples, rattan 
staples, spring staples, tube staples. Barbed nails, bas- 
ket nails, boss nails, capped trunk nails, chair nails, 
channel nails, clout nails, cobbler nails, countersunk 
nails, escutcheon nails, flooring nails, finishing nails, 
nails, heel nails, Hun- 


headless hob nails, hoop nails, 








An Attractive Window Display 


On top of the small shaft in the center of the pan on 
a pedestal was placed a statue of the goddess of justice, 
made from a stove urn. As a background there was a 
picture of Morro castle in water colors, in front of 
which was a fine model of the ill-fated Maine. All 
around this was placed a fine display of fishing tack!e. 
This window show proved to be a very effective drawing 


card.” 
wane me “Ea 


NAILS AND TACKS. 


The Tower Mfg. Co., Front and Elm streets, Cin- 
cinnati, O., with factory at Madison, Ind., are large 
manufacturers of tacks, nails, brads, etc. 
independent of any trust and deal with the trade un- 
hampered by any necessity of paying dividends on 
watered stock paid for out-of-date plants. 


This firm are 


garian nails, hub band nails, lock nails, miscelaneous 
nails, rubber sole nails, saddle nails, shank nails, shingle 
nails, shoe nails, trunk nails. Common brads, patent 
brads, wire brads. 

They also make special sizes and shapes of rivets 
to order on short notice. 

The trade will find that this independent concern 


are right as regards prices. When writing them kindly 


add: “Saw it in THe AMERICAN ARTISAN.” 
ee 
BUSINESS CHANGES. 
NEW FIRMS. 
Chelan, Wash.—The Chelan Hardware Co 


Cleveland, O.—The Schorndorfer Hardware Co 
Detroit, Mich—The Hart Co 
Elyria, O.—Beil Hardware Co 









































Florence, S. C.—C. L. Boinest Hardware Co. 

Ferguson, Mo.—Ferguson Hardware & Lumber Co. 

Guthrie, Okla—Henricks & Peterson Hardware & Fur- 
niture Co. 

Hartsgrove, O.—Frank Parker. 

Hector, Minn —The Johnson-Peterson Hardware & Fur- 
niture Co, 

Hightstown, N. J—Forman Hardware Co. 

Irontown, O.—East End Hardware Co 

Madison, Me.—H. R. Teague. 

Minneapolis, Minn.—The Warner Hardware Co. 

Potsdam, O.—Amos Hall. 

Rockland, Me.—The Rockland Hardware Co. 

Reedsville, Pa.—Hope Bros. 

Washburne, Me.—Washburne Hardware Co. 

Ione, Ore—W. T. McNabb. 

Abercombie, Kan.—Hackett, Losinger & Monson 

Burr, Minn —R. O. Hewitt. 

Nome, N. D.—F. J. Outram. 

Wales, N. D—J. Kramer & Co. 

Solomon, Kan.—Frank & Fred Baker 

Bird Island, Minn.—Deasy & Jacoby 

Lake Crystal, Minn.—James & Roberts. 

Alexandria, Minn —H. O. Amundson. 

Mandan, N. D.—W. B. Haight. 

Aberdeen, S. D—Aberdeen Hardware Co 

CHANGES, 

Mitchell, S. D.—Claud Smith succeeds Walrath & Healy. 

Fulton, I1l—O. C. Moesinger succeeds John Downs. 

Salem, S. D.—J. W. Ryan succeeds Ellis Bros. 

Central City, Neb—Mr. Morris has bought his partner's 
(W. G. Osborne) interest in their hardware store. 

Postville, Ia—Mr. Watters has sold his interest in the 
hardware store of Watters & Maclay to E. P. Durno. 

Paxton, Ill—J. A. & Perle Kemp has bought the store 
of the Paxton Hardware Manufacturing Co. 

Aberdeen, S. D.—Dr. E. C. & Dr. F. Miller have bought 
the interest of W. G. Wells in the Wells & McCaughey hard- 
ware firm. 

Savannah, wa.—Semmes Hardware Co. succeeds R. T. 
Semmes & Co. 

New Albany, Miss —M. M. King is succeeded by M. M. 
King & Co. 

West Point, Miss—White & Quinn succeeds W. A. White. 

Paris, Tenn.—Hill, Freeman & Young succeed Hill, Free- 
man & Looney. 

Birmingham, Ala—The Spiro & Long Co.’s new title is 
S. Spiro. 

New Ulm, Minn.—Arnold & Fritsche succeed J. B. 
Arnold. 

Balfour, N. D.—Tanata & Co. succeed Tanata & Schil- 
ling. 

Watertown, Minn.—Abbott Bros. succeed Boylan & 
Kohler. 

Brainerd, Minn.—D. M. Clark succeeds D. M. Clark & 





Co. 

St. Peter, Minn.—Phelps & Krohn will soon open their 
hardware store in the building recently purchased by them. 

Hills, Minn.—F. C. Nuffer is now sole owner of the hard- 
ware business, having purchased his father’s interest. 

Park River, N. D—Chris E. Loftus has purchased half 
the interest in the Ole E. Loftus hardware store. The title 
of the firm will be Loftus & Loftus. 

Scotland, S. D.—Reich Bros. succeed Reich Bros. & 
Freir. 

Vermillion, S. D.—Halderson & Gunderson succeed H. 
Wichmaud. 

Sullivan, Wis.—Spearsmith & Ferguson succeed Roughton 
& Manz. 

Bristol, Vt.—S. D. Farr succeeds E. S. & S. D. Farr. 

Biloxi, Mass.—The Biloxi Hardware Co. succeed L. 
Lopez & Co. 

Columbus Grove, O.—C. M. Lippincott sells interest in 
Lippincott & Morris to F. E. Palmer. 
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Ellensburg, Wash.—Burt Lambson has purchased the in- 
terest of J. W. Thomas in the hardware store, and the title 
will be Lambson & Son. 

Geneva, O.—Barnum Hardware Co. has purchased some 
of C. E. Barnum’s interests in the hardware business. 

Glen Cove, N. Y.—Samuel J. Seaman succeeds Samuel J. 
Seaman & Wm. H. Seaman. 

Huntsville, Ala—M. A. Collins succeeds Nolen & Jones. 

Mandin, N. D.—R. G. Valency succeeds W. B. Haight. 

No. Topeka, Kan.—Wolf Bros. succeed H. M. Cline & 
Son. 

San Diego, Cal—McKenzie, Flint & Winsby have pur- 
chased the heavy hardware of the Hawley Hardware Co. 

Stafford Springs, Conn.—Hannibal Alden succeeds H. O. 
Butterfield. 

So. St. Joseph, Mo.—Lewis Keiser succeeds Hagin Hard- 
ware Co. 

Sistersville, W. Va.—The Sistersville Hardware Co. have 
increased. its capital stock from $10,000 to $20,000, and the 
new title is the Berry Hardware Co. A store has been opened 
under the management of F. M. Berry and A. L. Roberts, at 
Clarksburg, W. Va., while F. J. Colbert will manage the 
Sistersville store. 

Turin, N. Y.—L. T. Strong is disposing of his hardware 
stock. 

Tioga, Pa.—W. W. Inscho has purchased Wm. Kimball's 
interest in the hardware firm of Inscho & Kimball. The title 
is now Inscho & Inscho 

Topeka, Kan.—Ed. Martin will purchase half the interest 
in the hardware firm of T. J. Coughlin. The firm name will 
be Coughlin-Martin Hardware Co. 

Williamsfield, I!]—Frank Shaffer will move into his 
store which he recently purchased. from T. B. Shaffer. 

Wauseon, O.—J. Q. Riddle buys son’s interest in Bliz- 
zard & Co. 

Wilmerding, Pa—W. B. Brush succeeds T. B. Thompson. 

West Union, Ia—Eugene Lauyer has purchased the inter- 
est of W. W. Wright in Hoyt & Wright 

Wyman, Ia—Larkin & Henderson succeed H, G. Dutton. 

STOPPAGES 

Osakis, Minn.—Andrew Diedrich. 

Winneconne, Wis.—White Bros. 

Strum, Wis.—Strand & Gulliksrud 

Pineville, Ky—Bowman Bros. 

Turin, N. Y.—L. T. Strong. 

Mandin, Minn. —W. B. Haight. 


MISCELLANEOUS 


Everest, Kan.—H. A. Price & Co. build a new store. 

Belfalls, Tex:—W. O. Boney, fire. 

Belview, Minn.—Martin Cole, of Cole & Daarud, is dead. 

Wilton, N. D—P. E. Hallum & A. N. Blexrud will open 
a furniture and hardware store. 

Dumond, Ia.—H. Faltzhoff, fire. 

Phillips, Wis.—R. J. Koirdon, of M. Stringling & Co., is 
dead. 

Florence, S. C—C. L. Boinest Hardware Co. has been 
incorporated with a capital of $15,000. 

Baldwinsville, N. Y.—John S. Voorhees, fire. Loss, 
$10,000; insurance, $5,000. 

Gladstone, Mich—A. Nicholas, fire. Loss, $3,000; in- 
surance, $500. 

Jacksonville, Fla—Florida Hardware Co. fire. Loss, 
$5,000. 

Kalida, O.—Jos. Neianberg, fire. 

Kendall, N. Y.—E. J. Fuller, fire. Loss, $5,000; partially 
insured. 

Lufkin, Tex.—W. M. Glenn & Co., fire. Loss, $4,000. 

Loudonville, O.—F. P. Young, fire. 

Marion, Ind.—Arthur Wright, fire. Insured. 

Peck, Idaho.—Skey Bros., hardware store, fire. Loss, 
$3,000; no insurance. 

Plainview, Neb—Frank Baxter, fire 

Shenandoah, Pa.—D. & J. Seigle, fire 
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TUESDAY MORNING SESSION. 

The eleventh annual convention of the Southern Hard- 
ware Jobbers’ Association, which was held at Battery Park 
Hotel, Asheville, N. C., June 4 to 7, was a most successful 
affair. The Tuesday morning session was called to order 
at 10 a. m. by Pres. J. D. Moore, and the exercises were 
opened by singing America, the entire audience rising and 
taking part. 

After the singing the roll was called, each representa- 





tive having been requested to answer as its firm’s name was 
called, which showed the following attendance: 
ALABAMA, 

Anniston Hardware Co., W. D. Spraull, Anniston. 

Mayberry Hardware Co., Wm. Bailey and W. A. Cheno- 
weth, Birmingham. 

May & Thomas Hardware Co., T. W. Gathright, Bir- 
mingham. 

Milner & Kettig Co., W. H. Kettig, Birmingham. 

Moore & Handley Hardware Co., J. D: Moore, Birming- 
ham. 

Paden-Ewing Hardware Co., T. G. Ewing, Gadsden. 

Teague, Barnett & Co., G. W. Barnett, Montgomery. 

Tullis Hardware Co., J. W. Tullis, Jr.. Montgomery. 

Allen & Jemison Co., M. P. Jemison, Tuscaloosa. 

ARKANSAS. 

Speer Hardware Co., F. B. Dunlop, Ft. Smith. 

W. W. Dickinson Hardware Co., G. H. Lyons, Little 
Rock. 

Fones Bros. Hardware Co., Jas. J. Mandlebaum, J. R. 
Fones, T. T. Johnson, Little Rock. 
Fox Bros., Lee Fox, Pine Bluff. 

DISTRICT OF COLUMBIA. 

F. P. May & Co., George J. May, Washington. 


FLORIDA. 
Knight & Wall Co., Isaac S. Craft and John J. Harlle 
‘Tampa. 
GEORGIA. 
Athens Hardware Co., W. B. Jackson, Athens 
Anderson Hardware Co., Harvey Anderson, Atlanta 
E. C. Atkins & Co., T. W. Gathwright, Atlanta. 
3eck & Gregg Hardware Co., W. M. Crumley. Atlanta 
LOUISIANA. 
Stauffer, Eshleman & Co., B. F. Eshleman, New Orleans 
MISSISSIPPI. 
Baker & McDowell Hardware Co., W. R. Patterson and 
* S. McDowell, Natchez 





Pres. J. D. Moore. 


NORTH CAROLINA 

Odell Hardware Co., C. H. Ireland, Greensbor 

TEN NESSEE. 

Mitchell-Powers Hardware Co., J. D. Mitchell, Bristol 

Tom Fritts Hardware Co., Tomas W. Fritts, Chattanooga 

Magill Hardware Co., T. H. Johnson, Chattanooga 

C. M. McClung & Co., Bruce Keener, Knoxville 

Woodruff Hardware Co., W. W. Woodruff, Jr.. Knox- 
ville. 

E. C. Atkins & Co., N. A. Gladding, Memphis 

Orgill Bros. & Co., Jos. Orgill, Memphis. 

Thomas, Barnes & Miller, W. G. Thomas, Memphis 

H. G. Lipscomb & Co., Brown Buford, Nashville 

TEXAS, 

Ed. S. Hughes & Co., Ed. S. Hughes, Abilen« 

F. W. Heitman & Co., F. A. Heitman, Houston 

Bering-Cortes Hardware Co., W. H. Cortes, Houston 

McLendon, Duncan & Co., A. P. Duncan, Waco 

R. E. Bell Hardware Co., R. E. Bell and J. L. Bell, 
Weatherford. 

The President then gave his address of welcome 














































ADDRESS OF WELCOME. 





BY PRESIDENT J. D. MOORE. 





WELCOME TO LAND OF SKY. 

By virtue of my position it becomes my duty, from which 
I derive the pleasure, of extending to you a cordial welcome 
to this, the opening of our eleventh annual convention. 

This is the land of the sky, and we have made a good 
start toward the happy place where all the good people go 
and which is understood to be situated on high. May we 
finally complete the journey by going all the way, and may 
not one of this goodly crowd be left behind. I rejoice to see 
so many ladies who have come to cheer us, while we are 
studying the laws of trade and cultivating the laws of good 
fellowship, which shall in some degree soften the rough, 
keen edges of fierce competition and make business more 
pleasant and more profitable. You notice I emphasize the 
profitable, since this is important in making a success. 

PRESIDENT MOORE AS A SOUTH CAROLINIAN. 

You may think it a little singular that an Alabamian has 
come to North Carolina to welcome people to her soil and 
extend the freedom of her privileges, but I feel that I have 
some right here. My maternal great-grandfather, George 
Dismukes, was a pioneer in this state, and was major in the 
Revolutionary war, and helped to win some of the liberties 
we all enjoy. My father was born in this state, and used to 
entertain his children around the fireside of a wintry evening, 
as we enjoyed the bright blaze of the Georgia pine knots 
under the large sticks of wood in the old-time fireplace with 
the wonderful stories of the great people and the great things 
he saw and learned in this old North state when a boy. This 
has long made me want to climb her hills, drink her pure, 
clear water and fill my lungs with her abundance of ozone 
which renews our youth and keeps us ever young. 

MAKING LIFE MORE AGREEABLE. 

Here we are, in the leafy month of June, met under 
auspicious circumstances at this Mecca of health, surrounded 
by all that is pleasant, to study how to make life more agree- 
able and profitable by the exchange of ideas, which are the 
soul of good business. We are glad to see the manufacturers 
and have them come to renew their friendship and make 
them stronger than ever and to give us the benefit of their 
presence and their counsel. The manufacturers and jobbers 
are necessary to each other, and can help each other by culti- 
vating close friendship, and we are glad to see this recog- 
nized by your presence among us. We would not be happy 
without you, and we want you to have a good time. 

A GOOD WORD FOR THE COMMERCIAL TRAVELER. 

We are glad to see and to welcome the large body of 
commercial travelers, whose business it is to mediate between 
the manufacturers and jobbers. He is essential to both. 

A few years ago, when the great combinations or con- 
solidations began forming, which have not yet ceased, we all 
wondered what was to become of the commercial travelers, 
and thought at first that there would be no longer need for 
him, but we are glad to find that we were mistaken, and 
that there has never been found any agency so potent as the 
audible, living voice as a mediator between the manufacturer 
and distributor. 

We hope, while we continue in business, that there will 
never be found anything to take his place. Some of our 
strongest friendships and warmest attachments are found 
among these men. I am glad to have them come to see me, 
and I am glad to have them here to take part in these, our 
annual conventions. 

So, ladies and gentlemen, I am commissioned to extend 
to you all a most hearty welcome, and bid you have a royal 
good time and take away from this place only the most 
happy recollections. 

COMMENDATION FOR ENTERTAINMENT COMMITTEE. 


I now commend you to our most excellent entertainment 
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committee, of which Mr. Irby Bennett is chairman. He has 
served in this capacity since our organization was first started, 
and all of those who have attended our former meetings and 
observed his excellent work will, I am sure, agree with me 
that he is the right man in the right place. You will observe 
the other members of the committee by their badges, and I 
am sure that any of these ladies or gentlemen will consider 
it a favor to have you make any request of them that will 
add to your pleasure while here. I am glad to note that we 





Sec. Treas, C. B. Carter. 


have, this year, added a new departure from former customs, 
and have a committee of local ladies who will be glad to 
assist in making the occasion even more pleasant for the 
ladies and others 

Louis M. Bourne, of Asheville, then spoke as follows on 
“Asheville” : 


ASHEVILLE. 





By Louis M. Boume. 
A SWALLOWER OF ILLUSTRATIONS. 

I don’t know why, but it is a fact, nevertheless, that since 
your kind invitation to me to make this address became gen- 
erally known, my friends have persisted in discussing the 
comparative merits of hard wares and soft wares and have 
even attempted repeatedly to illustrate the superior virtues 
of soft wares. As I am a firm believer in the principle that 
both sides of any question are entitled to a patient and an in- 
telligent hearing, I have submitted to this discussion and 
swallowed their illustrations to the fullest extent desired by 
my friends. 

STRENUOUS ARGUMENTS. 

It is needless to say that as a preliminary to this illustra- 
tion, of which I have been the more or less unfortunate vic- 
tim, the famous and historical expression of the governor of 
North Carolina to the governor of South Carolina has been 
repeatedly invoked. And I want to say right here that I am 
deeply grateful to a vigorous physical constitution for my 
ability to appear before you to-day, so strenuous has waxed 
the argument and so plentiful have been the illustrations. 
But I do not mean by anything I have said or am about to 
say to discourage my friends or disparage their efforts; on 
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the contrary, | want it distinctly understood that I am still 
unconvinced and in a receptive frame of mind and body. 
\SHEVILLE’S WELCOME. 

But seriously, my friends, we have all been looking for 
ward with bright anticipations to this occasion. Asheville is 
glad to welcome you and hopes to treat you in such a kindly 
and sympathetic spirit that you will return to your homes 
with good reports of her bountiful and cheerful hospitality. 
Confidently believing that this will be the result, and that 
this result will speak more eloquently than anything I can 
say of her virtues as the queenliest city of our beautiful South- 
land, I am almost constrained to silence by my confidence. 
But lest it be said or thought by others that one of her sons 
and loyal subjects when given by your grace an opportunity 
to extol her virtues, held his tongue because of the meager- 
ness of his subject, I speak to you now. 

THE HONOR IS APPRECIATED. 

Asheville appreciates the honor conferred in her selection 
as the place of your annual gathering together. Though she 
has been often honored by those in other walks of life, she 
cheerfully acknowledges her appreciation of the distinction 
unmistakably indicated in the choice of business men who 
are an important part and parcel of the industrial activities of 
a remarkable age. And permit me to say right here that I 
feel assured that this selection was due, no doubt, to an in- 
telligent exercise of that good judgment which has been so 
often and so successfully invoked in your business affairs. 

BUNCOMBE COUNTY. 

Asheville is the capital city of Buncombe County, a 
county that has given a local habitation and a name to a 
method of argument that, though ordinarily spoken of dis- 
paragingly, yet in its analysis, is anything but base or low. 
Remember, my friends, when any one accuses you of speak- 
ing for Buncombe, even though he intends to disparage your 
effort, yet he simply means that you are talking for the bene- 
fit of those who are nearest and dearest to you, and who de- 
serve your best thought and best talk. And I have no doubt 
there will be much Buncombe talk at this re-union. 

THE HOME OF STATESMEN. 

This is the home of the immortal Vance, of Clingman, of 
Merrimon: and others who in the national arena illustrated 
and emphasized the virtues of southern statesmanship in days 
that tried men’s souls. 

THE SOLEMN SMOKIES. 

Here is the central point in the beautiful plateau that ex 
tends from the restful Ridge of Blue on the east to the grand 
and solemn Smokies rising “distinct as the billows, but one 
as the sea” to the west. Here, indeed, one can commune 
with nature and enjoy her multitudinous solitudes, and yet 
not walk a bowshot from the trolley car or the automobile. 

THE PIONEER IN THE ANTI-EXPECTORATION MOVEMENT. 

Here you tread the sacred soil of the city that enjoys the 
unique distinction (and I pause that the emphasis may sink 
into your souls) of having passed and enforced the first anti- 
expectoration ordinance that was ever adopted in a municipal- 
ity of America, if not of the world. You may not appreciate 
this momentous achievement, but the medical world is sing- 
ing her praises because thereof and progressive towns and 
cities all over the country are following her example. 

NO SICKNESS. 

Asheville is the city in the shadow of whose walls is 
the House that Vanderbilt, and immediately to the south of 
which he Biltmore. 

Asheville is a city of hotels, boarding houses and doctors. 
The hotels and boarding houses are for the accommodation of 
the strangers within our gates, as are the doctors. No one 
who lives here ever gets sick, possibly out of fear of the doc- 
tors, and none such ever die, I know, out of fear of the un- 
dertakers. Indeed, Asheville is a fine place to live in, but a 
mighty poor place to die in. Really the doctors here have 
nothing to do but watch their patients and see them gradually 
get well. But this watching is sometimes remunerative and 
this accounts for the number of doctors here. There is one 
physician who lived and practiced here for a long time and 
the influence of the profession here was so beneficent and lib- 
eralizing that he is now suing the estate of his last patient 
up in Pennsylvania for a modest fee amounting to only seven 
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hundred and fifty thousand dollars. \t is needless to say h« 
has the sympathy and good wishes of his professional breth 
ren here. 

GORGEOUS SCENERY. 

Asheville has the most gorgeous scenery, the purest au 
the finest water (and this always did seem to me to be un 
appreciated except for bathing and laundry purposes and 
washing dishes), and the most exhilarating mountain dew 
that was ever distilled by nature or man. And if you don't 
believe this last assertion, | commend you to the tender min 
istrations of the soft ware men who will fill you with con 
victions and later with regrets! 

A TRIBUTE TO THE BATTERY PARK HOTEI 

I must not fail to mention before closing this tribute to 
Asheville’s glories that here is the home of the Battery Park 
Hotel, and of the finest mine host in charge that ever aban 
doned the certain rewards of newspaper work for the mor 
Christian life of ministering to the hunger and thirst of the 
needy multitude. 

THE CHIEF CONVENTION CITY OF THE SOUTH 

Here the head of the tired and weary need not go pillow- 
less; here can be satisfied the wants of the hungry; and here, 
just as soon as our immense auditorium with a seating ca- 
pacity of three thousand people has been finished in the early 
autumn, can be accommodated the largest bodies that meet 
in convention in the United States. Then indeed will ou 
title of Chief Convention City of the South be changed, and 
will thereafter read Chief Convention City of the Union 
Then we can read our title clear with none to dispute our 
claim. And with a population of fifteen thousand, and paved 
streets aggregating more than ten miles within the city limits, 
with an auditorium suited to the needs of the greatest organ- 
izations of the world, what city in all our broad land will 
dare enter the lists with Asheville when she goes to seek a 
convention ! 

All these things have made Asheville great and glorious 
and celebrated throughout the length and breadth of our land 

gut these things do not constitute her chiefest glory, the 
crown that makes her the queen of the resorts of the worid 
with none her claims to contest. 
IN THE SHADOW OF PISGAH. 

Her chiefest glory is that here, in the shadow of Pisgah. 
is the Promised Land, where the sick, the tired and weary 
and those who are heavy laden may come for rest and health 
Oh, think of it! How much of happiness is locked up in those 
two words, Rest and Health! And think further on it—that 
Asheville is the key to that lock. How richly endowed she 
is by Nature and by Nature’s God. What a wealth of Divine 
Love is revealed in this goodly heritage! It moveth us whe 
live here everlastingly to gratitude to Him who doeth all 
things well. 

And in closing, permit me to express the hope that you 
and yours, in tarrying here only a while far from the cares 
and wears, the hurries and worries of business life, may find. 
even if for only a momement, some of that rest in which is 
much strength for the fray! If that be your good fortune. 
you scarcely need to remember this feeble effort of mine 
Asheville will live in your memory forever and forever! 

Following Mr. Bourne came the Address of Welcome to 
the Manufacturers, which was delivered by Col. B. F 
Eshleman, of Stauffer, Eshleman & Co., New Orleans. 


ADDRESS OF WELCOME TO MANUFACTURERS. 


By Col. B. F. Eshelman. 
BALD FACTS. 

When I received the invitation to say a few words of wel- 
come to the manufacturers, I noticed our worthy Secretary. 
no doubt out of consideration for your patience and endur- 
ance, emphasized “few words,” and reminded me that it would 
not take much time to prepare a short address. If an apology 
for brevity were necessary, this would be sufficient, but I am 
well aware that none is needed. The average business man 
has no time to elaborate. The unembellished bald facts suit 
his purpose better. 

MEN OF INFLUENCE. 
In extending to you on the part of the Southern Hard- 
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ware Jobbers’ Association a cordial welcome to our eleventh 
annual convention, I realize the fact that we are grasping the 
hands of men of power and influence, without whom the 
wheels of commerce would cease to revolve and our country 
become bankrupt. We are proud to look upon so many splen- 
didly built, intellectually headed, fine faced, well groomed 
gentlemen, from the east, west, north and south, representing 
the brains that have placed this country alongside of and 
equal to the oldest nations on the globe. We are pleased that 
our Southland is doing her part in this development. 
NORTH AND SOUTH COMMERCIALLY. 

A century ago, when our country was yet in its infancy, 
New Englanders turned their attention to manufacturing, 
while the Southerners, more favored in soil and climate, chose 
then the more frugal life of farming. They sold their cotton 
to foreigners and eastern manufacturers, who in turn sent 
it back to the South in manufactured goods produced by 
their skill. Thus the North was built up and became rich, 
while the Southern planter was content to live an aristocratic 
life at home during the winter, and go North and abroad to 
spend his money in the summer. A higher standard of edu- 
cation among the masses in the manufacturing states than in 
the agricultural districts was necessary, and was soon pro- 
vided by their system of public schools and colleges. The 
negroes were not suited for mill work, and were sent South 
to the cotton fields. Slavery became unprofitable in the man- 
ufacturing states and was in time abolished. This was prior 
to the days of “the irrepressible conflict,” when sentiment did 
not cut much of a figure in the slavery question. 

INVENTION OF AMERICAN MANUFACTURERS. 

If time permitted it would be interesting to go back a 
hundred years and trace the development of our country and 
consider the part contributed by the manufacturers. “Neces- 
sity is the mother of invention.” The American manufac- 
turer, forced to compete with the cheap labor in foreign 
countries, put his wits to work and invented machinery where- 
by one man could do the work of ten, twenty or more, while 
other great American minds, as Morse and Edison, were 
working out great problems that were to revolutionize the 
whole world. American inventive genius has contributed 
more to the advancement of civilization during the century 
just passed than the whole world in many hundreds of years, 
if we except the invention of printing. 

RECENT STRIDES OF THE SOUTH. 

During the twenty years the South has made rapid 
strides in manufacturing industries. Before the Civil War 
there was an apparent lack of enterprise that was not under- 
stood, and when our differences led to a clash of arms, the 
North expected an easy victory over a people without the 
means of producing the many articles necessary to carry on 
a great war. Necessity again forced the issue and proved to 
the world that the Southern people were also Americans. 
In a short time they were manufacturing powder, shot and 
shell, and also guns, when the enemy failed to supply us with 
them fast enough. Thus the Southerns learned a most im- 
portant lesson, which after the blessing of peace dawned upon 
them they did not fail to profit by. Instead of giving their 
time wholly to agricultural pursuits, they turned their at- 
tention to manufacturing. But recently the National Cotton 
Manufacturers held their annual meeting at Charlotte, N. C. 
This was not surprising when we consider the great develop- 
ment in this industry in the South, and particularly in this 
state. Twenty years ago there were 180 small cotton mills, 
aggregating nearly 5,000,000 spindles. 

DIVERSIFIED SOUTHERN INTERESTS. 

The great development in the iron interest is well known 
to you, hence I will not weary you with statistics. 

Your eyes are not shut to a number of other interests in 
which you, as manufacturers furnishing the necessary ma- 
chinery, are interested, viz., wool mills, flour mills, furniture 
factories, saw mills, tobacco factories, and many others which, 
with the oil fields of Texas and Louisiana to cheapen fuel, is 
making the South the ideal spot for the investment of North- 
ern capital. 


NORTH CAROLINA IN 1774. 
In conclusion, we are happy to meet you in the mountains 
of this grand old state, whose people were among the first, in 
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1774, to demand justice at the hands of the mother country, 
and failing therein, to join the other colonies in 1776 in the 
Declaration of Independence; in the midst of a heroic and 
noble people, who sent one hundred and twenty-seven thou- 
sand men to the field of battle in defence of principles they 
believed to be right; and when, after a most sanguinary and 
gigantic struggle, in which was sacrificed their best blood, it 
seemed to them the “God of Battle’ was not on their side, 
and realizing that the destiny of the nation was wielded by a 
higher -hand and stronger arm than that of man, had the moral 
courage, in tears, but in good faith, to furl the cherished flag, 
thenceforth knowing no North, no South, but a common coun- 
try under the glorious banner of the stars and stripes. 

It gives me unfeigned pleasure to be the medium through 
which this cordial welcome is extended to you. 

This welcome was poetically responded to by W. R. 
Walkley, of Peck, Stow & Wilcox Co., Southington, Conn., 
as follows: 


RESPONSE. 


BY W. R. WALKLEY. 


It is a summer day. The air is filled with sweet perfume, 
The buttercups are laughing, and the daisies are in bloom. 





Once and once again, to me great kindness have you shown; 
I come to greet dear friends ’mid all this charming beauty, 

Where Nature paints its glories, not in flower and shrub alone, 
But where mountain peaks sublime point the way to duty. 


Mr. PRESIDENT: 
When one’s elected to preside 
O’er a body democratic, 
Someone is very apt to chide 
Or call the choice, at least, erratic. 
* OK a * * * 
Our better thoughts reach up to heaven, 
Our better lives touch kingly souls 
The brightest jewel God has given 
Is friendship pure which love controls. 


"Mid all the cares of business life— 
Such noble thoughts have been thy aim 
A soldier still in eager strife— 
Thou lovest best an honored name. 
LADIES : 
Bright and fair as the morning’s dawn, 
Radiant in beauty as the flowers on the lawn, 
Enchanting, entrancing, like fairies of old, 
Thy charms indescribable, ne’er can be told. 
You lend your presence to this scene and grace this opening 
hour, 
To these orators you've given fire of eloquence and power. 
They knew not whence this unrevealed spirit came 
Until they caught your glance, and saw your eyes aflame 
With love and pride. These give men strength in every land 
To crush the wrong, uphold the right, and lift a victor’s 
valiant hand. 
Thus to you I make my bow. You say ’tis but an old man’s 


greeting, 

Yet I bring a lover’s heart, and perchance from out this 
meeting 

I may catch the fire of youth. So, young men should count 
the cost, 


For I have known some older men to win what younger 
men have lost. 


GENTLEMEN : 

This word seems cold on a morning like this 

While you sit in the sunshine of heavenly bliss. 

Are your thoughts on the Trade which you lovingly cherish, 
Or on the fragrance of flowers which vanish and perish? 
What rest one can find in the shadows of mountains; 

What peace to the soul by life-giving fountains: 

In the dream land of love do you wander again, 

Forgetting the present, yet remembering when 
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The smiles on these faces made lighter your task, 
And the hope of great joy tore off your heart’s mask, 


You come as workingmen to lay foundations broad and deep 


To discuss with others how to best maintain and keep 


Fair prices and fair profits for your capital employed, 
That old age may have some pleasures which others have 


enjoyed. 
~ OK a ‘ ~ * 


Now how perfunctory and chill 
These words —they do not even thrill 
The heart, nor stir the springs of life. 
From out the world’s commingling strife 
What shall be my theme? A reply 
To these welcome words? You say aye. 
Tnen I must speak for northern men 
And say what I have said, again. 
There is no north. There is no south. 
From that majestic river’s mouth 
Which flows from bubbling spring to sea, 
A voice—one country ’tis of thee 
Our land, the land of liberty; 
Of thee I speak. Our hearts rejoice, 
Our lips breathe praise — we lift our voice 
In prayer and song — The chorus rings 
The people rule — They are its kings. 
As citizens of this broad land 
We take each other by the hand 
And feel that kinship of the soul 
Which makes of states a union whole 


I wish I could speak each man’s name 
In all this gathered throng; 

I’d write it high on scroll of fame, 
And thus conclude my song. 


For where in all this goodly land 
Such manhood will you find, 
Or such extended welcome hand 
Which ties of friendship bind. 


Love conquers figures all the time; 
Business toils for beauty. 

A sacrifice is oft sublime, 

When made in line of duty. 


These manly men of manly parts, 
Figure discounts often ; 

Yet Cupid’s arrows reach their hearts, 
And all the hard lines soften. 


I bring glad tidings from the hills of the northland 


I bring spring flowers from the garden of pines 


I bring to these brothers who dwell in the southland 


Hopes of rich fruitage from prosperity’s vines. 


We hear the sweet notes of the birds of the springtime, 


The song of the brook rushing on in its glee; 


We look up at the mountains and call them sublime; 


At rivers which run to fill up the sea. 


I can tell of the music of hammer and saw; 
Uf the sowing of seed in fields well tilled; 

Of sermons in churches and of summons at law, 
And coffers which now are rapidly filled. 


I might sing you a song of some lover’s wild dream, 


And tell you how Enoch won a fair maid; 
But the song is quite old and each of you seem 


To have sung the same notes ’neath the mistletoe’s shade. 


I bring the fragrance of sweet scented flowers, 
The buds and blossoms of winter’s hopes; 
I bring the years’ record of fast fleeting hours, 


And the songs of the harvest which summer evokes. 
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I bring you glad tidings of a nation at peace, 
Its rule most benignant, its people content ; 

The soil yields the farmer abundant increase — 
We thank the All Giver for the blessings He’s sent 


We bring you glad tidings of a country at peace — 
The drum beat of war no longer is heard; 

Yet the songs of her triumphs shall ever increase, 
Awaking sweet music like the notes of a bird. 


From river and mountain, from hill and from glen 
a voice of thanksgiving ascends to the skies; 
To Him who hatin made us, the ruler of men, 
Our praise in grand chorus shall ever arise. 


I bring the sweet music of spindle and loom; 

Uf the anvil and plough, of the mill and the shop; 
Industry still builds to give enterprise room; 

Shall the march of our progress never find stop? 


The flowers of the springtime with the love of our hearts 
We bring to these toilers in life’s busy fields 

Their fragrance, the spirit which ever imparts 
The courage and valor, which true heartedness yields. 


The streams are still turning the wheels of the mill, 

The stones are still grinding the wheat of the field; 
Life’s currents are running, but when ’tis God’s will 

The heart shall cease beating; to death must life yield. 


I plead for men of sterling worth, 
For business methods pure and clean, 
For honesty throughout the earth, 
For fairest dealing though unseen. 


For weights and measures puite exact, 
For plan and purpose unobscured, 
For statements one will not retract, 
For noble triumphs thus secured. 


I plead for men who think and act, 
Whose plans in life touch high ideals, 
Whose judgment rest on solid fact— 
Are not reversed by base appeals. 


I plead for men though young in years, 
To watch the rising star of hope, 

To struggle on through doubts and fears, 
Quite soon a brighter day will ope. 


I plead for men who dare and do, 

Who shirk no toil that duty gives, 

Who ever to the truth are true, 

And in whose hearts the truth still lives. 


The world needs men to till the soil, 
To sow the seeds to scatter grain, 

To reap rich harvests from their toil, 
To plough and plant and reap again. 


The world needs men to build highways 
Across its plains and o’er its hills, 

Who count by deeds and not by days 
The place in life their being fills. 


The world needs men upright and just, 
Who will their faith nor hope deny, 
Who in their Maker put their trust, 

And for His truth will gladly die. 


. * . * * * 


See, here and there a vacant chair, 
A face we’ve loved greets us no more, 
A voice we hear from over there, 
An echo from the other shore. 












































































































My heart is full of love 
To every one I greet, 

To me your fellowship 

Is calm and pure and sweet. 


At every wedding feast 

I'll feel a welcome guest, 

In west or north or east, 

Your friendship seems the best. 


In spirit will I come 

With bridal blossoms fair, 
And bring the richest gems 
A southern bride may wear. 


By every open grave, 
In sorrow will I stand, 

When you've lost a brother, 
I'll give a brother’s hand. 


Your hopes and fears are mine, 
Your conquests and defeat, 
My prayers and tears are thine 
Until again we meet. 


If across the river 
Let’s hope our work well done, 
There we'll praise the Giver 
For friendship here begun. 
+ * + * + * 
Weaver at the loom of life take good care 
That broken threads ne’er pass thy watchful eye. 
Note the shuttles backward, forward flying, 
Living best is best prepared for dying. 
As the applause died away, President J. D. Moore, of 
Moore & Handiey Hardware Co., Birmingham, Ala., took the 
floor and delivered his annual address. 


ADDRESS OF PRESIDENT FIOORE. 





AN INDICATION OF PROGRESS. 





I am pleased to see this large representative body, 
gathered from a territory bounded on the north and east by 
the Ohio and the Potomac, and on the southwest by the 
Rio Grande. We have turned aside from the active duties 
at home—traveled many miles in order ta spend a week in 
the exchange of ideas and endeavor to better qualify ourselves 
for the work of the future. We have done this now for 
eleven years and each year our numbers increase, which 
would indicate that we are making progress and that we have 
discovered the important lesson of helping ourselves most 
when we help each other. When we started, the idea was 
abroad in the land that competitors in the same line of trade 
could not be close friends, but from experience and contact, 
we have discovered something of the value of good fellow- 
ship. 

COOPERATION. 

It is natural at this, our first meeting of the new century, 
that we stop and review what we have done in the past and 
see if we may find some lessons to guide us for the future. 
These are certainly wonderful times and we are repeatedly 
surprised with changes in the industrial world, for which 
we know no precedent. Commerce seems to lead the way in 
teaching the great efficiency of co-operation, and is giving 
many examples of how profitable it is to be united. We 
readily see the great power thus exerted and stand in awe 
and fear the evil rather than expect that good wiil come of 
them. So far, we have not seen any great evil, except such 
as often follows genuine progress. We have been studying 
the great problem of industrial combinations for several 
years. They came upon us so unexpectedly and with such 
rapid succession, that we were stunned and bewildered. We 
feared that they meant great evil and have not yet fully 
satisfied ourselves whether* they are a blessing or a curse. 
New ones continue to appear, and give evidence of being 
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permanent. They are the beginning of a new era. It 
behooves us to study them closely and see if there is any 
good in them. 

THE GERM OF THE S. H. J. A. 

It may be profitable for us this morning to revert to the 
origin of the Southern Hardware Jobbers’ Association, and see 
what it was that gave us a start. My information is, that 
just across the mountain here at Knoxville, about thirteen 
years ago, the jobbers of that enterprising citv decided that 
they would form a local association with the idea in view of 
regulating prices and making them uniform, thus stimulating 
to excellence in service rather than cheaper price. The idea 
was good and worked well, but after a short while, they 
discovered that more good could be obtained by extending 
their borders, and all the jobbers of the state met in Nash- 
ville to form a state association. Discussion developed that 
it was difficult to fix a boundary of their influence and they 
decided to cover the entire field south of the Potomac and 
Ohio rivers and christened the Southern Hardware Jobbers’ 
Association. So far as I know, this was the first interstate 
hardware association formed in the United States, and as to 
what success we have had, you have but to view this large 
and representative gathering and inquire into our history. 

INDORSEMENT OF ASSOCIATION’S IDEAS. 


Our ideas have been indorsed until this broad land of ours, 
from the Atlantic to the Pacific, is covered with hardware 
associations, and the largest of them, the National Hardware 
Association, which unites in one membership representatives 
from Maine to California, and from the Lakes on the north 
to the Gulf on the south. The idea was too great to be 
bounded by such narrow confines, and it has gone over to 
our Canadian brethren on the north, and also crossed the 
Atlantic to the British Isles and to Australia. The influence 
has not stopped here, but has extended to the retail hardware 
trade, who have for some time been forming associations and, 
more recently, they have organized a national association. 

THE OBSERVANT MANUFACTURERS. 

May we not suppose that our good friends, the manu- 
facturers, looked on for awhile and observing how good 
and pleasant it was for brethren to dwell together in unity, 
caught the idea and improved it, extending to a complete co- 
operation by selling out their unprofitable plants to each other 
and established a unity, placing their business on a more 
profitable basis. 

A SHOVEL MANUFACTURER'S RISE IN THE WORLD. 

Just here, it will serve to illustrate my thoughts by 
telling an actual occurrence as related to me by a witness 
who was present in New York City, when the shovel makers 
met to fix prices. One of the manufacturers, whose profits 
had doubtless been small under old methods, was stopping at 
a cheap hotel, having his mail sent care of the Imperial hotel 
and smoking Pittsburg stogies that cost two for a nickel. 
The second meeting he stopped at the Imperial, smoked ten 
cent cigars and looked much better satisfied with the world. 
The third meeting, he brought his wife and daughter, stopped 
at the Waldorf-Astoria, and smoked twenty-five cent cigars, 
and was liberal with them to his friends. You thus see the 
good fruits of better co-operation, from which I hope we 
may learn a lesson. It is useless to say that he and his friends 
could not be persuaded to return to the old paths, when each 
was fighting single-handed against the world. 


THE LEADING EXPORTING NATION IN THE WORLD. 


As a result of the many aggregations of capital, our coun- 
try has taken her place as the leading exporting nation of 
the world and swapped sides of the ledger with the balance of 
trade. The balance of trade in our favor during the last 
three years has been about fifteen hundred millions, and has 
resulted in bringing home many of our securities, and it is 
still so large that we hesitate to collect’it all, lest we cripple 
our customers and shut off trade. Hence we shall turn 
creditor nation and loan what they owe us and collect the 
interest instead of paying interest, as once we did. Another 
solution is to buy up their great steamship lines with what they 











owe, and thus solve the question of ocean freights without a 
subsidy, which has puzzled Congress to handle to the satis 
faction of the people 

NEEDED 


\ MORE COMPLETE CO-OPERATION 


Let us believe that as a preparation for the great work 
to be accomplished in the twentieth century, that this great 
thought of co-operation has been given to the world and has 
started it on an era of prosperity for which we will search 
history in vain for a parallel. All this, too, within the history of 
our association. I do not, of céurse, claim all this credit for 
our association—far from it—but all I want to say in this con 
nection is that it comes largely of the spirit of co-operation 
of which our association was one of the first exponents and 


What I 


will show you the possibilities of good ideas, well developed, 


acted as a suggestion to start the work have said 
and I trust each of you have come to the convention, full of 
mature thought, and that you have something to give each 
other that shall send us home, resolved to excel, and that shall 
Why 
should ten salesmen, representing the same line, be in the 
Why should North Carolina ship 
goods to Virginia and Virginia ship goods to North Carolina, 
Why 
should Memphis ship the same kind of goods to Little Rock 
and Little Rock back to Memphis the same day? Why not let 
goods go from point of manufacture to nearest point of con 


better equip us for the great problems that await us. 
same town in one day? 


thus wasting a useless freight charge on the same day? 


sumption, with least amount of freight charges? Cannot these 


questions be solved? The manufacturers are solving them, 


why not we? We started the thought—they have taken it up 


and improved it. What we must have is a better unity, a mor¢ 


complete co-operation [ give you the thought—work it 


out 
THE FIRST TO INVITE MANUFACTURERS. 
Our association was the first to regularly invite the manu 
facturers to our meetings and to take part in some of its 


We feel 
best of 


We have not seen cause to regret this. 
should be the 


discussions. 
that the 
friends and on the most friendly terms, for each needs the 
other. The 
produce, and that of the jobber to distribute. 
underlying each are different and require a different talent 


iobber and manufacturer 


legitimate sphere of the manufacturer is to 


The principles 
and a different ability. A man may be a good manufacturer, 
but a poor mérchant, or a good merchant and know nothing 
of how to produce the goods. 

THE BEST COMBINATION, 


The best combination is the manufacturer to produce, 
and the jobber to place before the trade. A man, by making a 
specialty of selling and distributing, can and should reduce the 
same to a fine art, and the same will apply to the producing 
of the goods. The principle underlying each is very different 
and requires a different talent. The natural and easy road is 
manufacturer to jobber, thence to retailer and to consumer, 
and the sooner we recognize this and become reconciled, the 
will thus preserve the underlying 


better for all, and we 


thought of all success—unity of action and purpose. There 
has never been a time when our members should take greater 
interest in association work. 

COMMERCIAL EVOLUTIONS. 

Che evolutions of the commercial world are rapid, and it 
requires the combined wisdom of all our best talent to fore 
The tendency of 
trade seems to be to large sales and small profits. This 
about all the 


cast the near future and to be ready for it. 


thoroughly intelligent 


drift 


that we be 
We 
when profits were large enough to take care of all the errors 
and leaks and leave a good margin. It that 
of us make our prices based altogether on what our neighbor 
afford it, 


To correct this idea, our last convention passed a resolution 


requires 


details cannot longer under old time methods 


appears many 


does, without knowing whether or not we can 


that we would ascertain the cost of handling the several 


lines of goods, and judging by the responses our secretary 


has had, we fear that not many of us have learned how much 


it costs to sell nails, bar iron, barbed wife or the various 


other lines of goods we handle. How many of us know 
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what it costs to sell’ tin ware, or cutlery or guns and 


ammunition? I trust you have been giving this subject some 
good thought and that during the sessions of our convention, 
you will be prepared to give us the benefit of what you hav 
discovered 

EXCEPTION Al 


rRADE YEARS 


(he two years just past have been exceptional years i 


trade has been large and the profits 


Whether we are to 


trade che volume of 


fair have a succession of these years 


will We feel that the 
and the 


we cannot tell. Let us hope that we 


settlement of our financial system announcement to 


the- world of our adoption of the best standard of money 


known to the world has had much to do with our prosperity 


Che intelligent merchant has recognized this all along and has 


given his influence to this end, and has done much to creat: 


the correct ideas along this line Perhaps this has mack 


possible the formation of the 
dollar 


fear, 


great combinations of capital, 


resulting in the billion combination which we 


le « »*ked 


taught to look upon with more favor 


upon 


at first with some and which we may yet be 


s THE PRECEDENTS 
So far, at least, we have not suffered the loss of any 
trade that has not returned to us in other ways. Laborers 


have found employment, and that, too, at increased wages 


Che agriculturalist has found a market for his surplus at 


better prices and when taken altogether, some of the fruits 


have been good. So long as the fruits are good, let us not 


judge them unkindly. I know that it is a departure from all 
hence we 


rhis 


some trepidations and some 


history and we have no precedents to go by and 
cannot predict with any degree of certainty the results 
fills us with 


bewilders us and 


fear that there is an element of danger. Instead of standing 
still and casting unkind epithets, let us apply this doctrine ot 
full co-operation to our business and enlarge them and mak« 
We have recently had 
rhis 


who were able t 


them also the wonder of the world 


another short lesson in the study of panics time, the 


contest seemed to be between 


strong men, 


lose large amounts without causing failure on their part 


No doubt many smalier men lost what they had; but pet 


haps the heaviest losses will never be reported 


GOOD RESULTS OF PANK 
In this instance, the panic has wrought some good 
results and has doubtless checked the wild speculation in 


stocks which were getting too high, and has driven investment 


away from the street to seek more legitimate channels and 


that too without any shock to the commercial world. Since 


that time, loans have been contracted and the reserve increased 


rapidly. I urge the jobbers of this association to give theii 


loyal support to manufacturers who co-operate with them by 


giving them their trade and maintaining the full differen 


tials provided. Do not let the thought that you buy cheaper 


and can distribute cheaper than your competitor, lead you 


to invade his field with prices which are unprofitable. This 
will lead to demoralization. We feel sure it is to the interest 
of the manufacturers to encourage this association, and we 
wish to thank them for what they have done in the past 


Chis association has done much to promote friendly relations 
between the jobber and the mantifacturer, and the benefits 
derived have been great. 


WAGES HAVE INCREASED 


The great strikes which the cities and country are now 


passing through, suggest an inquiry into the prices for 


labor and we will find that wages have been greatly increased 


in the last twenty years and in some cases almost doubled 


It was a Frenchman with a genius for statistics who, several 


years ago, collected the wage figures of one hundred establish 


ments in twenty-two different industries in the United 


States, for a period of forty years, from 1850 to 1890, tabulat 


ing in the last year the wages of 4,700,000 employes. H« 


found that the average annual earnings of each man were in 


1850, $247.00; 1860, $335.00: 1870. $375.00: 1880, $346.00 and 


lhe figures for expected to show 
} 


nis is a 


i8go, $484.00 1goo are 


hope ful sign and is encourag 


still greater advance. | 


ing to a large body of our countrymen who do much to pro 
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duce good business. With the rapid improvement in machin- 
ery, the productive capacity of our country is greatly improved 
and it does not require as long hours of labor, and more 
time is left for mental and spiritual development which we 
consider a hopeful sign of the times 

As to the details of what we have done since our last 
meeting, I will refer you to the secretary's report, and to the 
report of our several standing committees, which are to 
follow. 

N ECROLOGICAL, 

For the first time in three years, it becomes the sad duty of 
your president to report the death of any of its members. 
Since our last meeting, we have been called to mourn the loss 
by death of one of your executive committee, Mr. W. E. 
Gibbins, vice-president of W. W. Woodruff & Co., of Knox- 
He was one of the founders of our association, 


ville, Tenn. 
He was re-elected and served two 


and its first president. 
terms and after retiring from the presidency, he was elected 
to the executive committee, of which he remained a continu- 
ous member to the time of his death. Our association has 
lost in him one who loved it dearly and whose call to duty 
was ever obeyed. Mr. Harry A. Palmer, vice-president of 
Palmer Hardware Co., Savannah, Ga., was called next. His 
summons was rather sudden, while yet in the prime of life. 
All who had the privilege and pleasure of knowing him, 
will mourn his loss as a faithful and true friend and as a 
noble man. Mr. Cartright Eustis, secretary and treasurer of 
A. Baldwin & Co., New Orleans, La., was taken next. I 
regret that I did not have the pleasure of an acquaintance 
with him. The fourth and last was Mr. E. C. Atkins, presi- 
dent of E. C. Atkins & Co., who dies full of years and 
honors. He was widely known as the manufacturer of the 
well known saws which are sold throughout the land, and 
which bear his name. We have a memorial committee who 
will, at the appropriate time, give a more extended notice of 
these, our lamented brethren. 
THANKS TO FELLOW 
1 desire to thank our secretary, Mr. Carter, for his faith- 
ful and untiring labors in the interest of our association, and 
for his loyal and respectful support. 
The members of the executive committee each have my 
support. I have, at 


OFFICERS. 


sincere thanks for their counsel and 
all times, found them ready and willing to take up any work 
that would advance the good of our association. 

All the other officers have my thanks for their prompt 
attention to call. 

After President Moore 
the reception committee made their report as follows, through 
their chairman, Irby Bennett, of Winchester Repeating Arms 


every 


delivered his annual address, 


Co., Memphis, Tenn. 


REPORT OF RECEPTION COMMITTEE. 


BY IRBY BENNETT. 


A TENDER-HEARTED MAN. 
My position is a peculiar one. I can illustrate it more 
readily by telling you a story that I heard a few days since. 
here was a gentleman who had a mother-in-law. He was 
patient with her in a way, but at one time she was taken sick, 
and, of course, there was sorrow in the family. They sent for 
the family physician, and after feeling her pulse and looking 
at her tongue and going through the usual routine, he turned 
to the grief-stricken son-in-law and said, “My dear fellow, 
you will have to send her to a warmer clime.” The son-in- 
law walked out to the wood-shed and came back with an axe, 
and said: “Doctor, you hit her; I haven't the heart.” 

CONGRATULATIONS TO CONVENTION. 

Mr. President, I have hardly the heart to appear before 
you again. I am afraid that from once being a fairly popular 
man with you I will become a hardware chestnut. For that 
reason I would like to escape the duty of reporting on this 
committee. Before making my report I should like as the 
honored chairman of the honored committee to congratulate 
the association on its splendid and vigorous condition and 


marvelous growth in the past year. The president anticipated 
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me to some extent when he gave you a history of this asso 
ciation. 
EARLY ON THE GROUND. 

| had hoped to be able to refer to it, for I have watched 
it from its infancy. I congratulate myself on the fact that 
| was the first traveling man to greet the members of the 
Association when they assembled in 
I was present at the 


Tennessee Hardware 
Nashville and formed their organization. 
next meeting, when the Southern Hardware Jobbers’ Associa 
tion was formed, and we entertained them in my native city, 
Memphis. My observation tells me that this association has 
grown beyond that which the most sanguine member could 
have expected, and my committee, each and every one, I am 
sure, join me in the congratulations which I have extended 
TO KNOW HIM WAS TO LOVE HIM. 

It might not be amiss since the president has referred 
to the death of some of your members, for me, as chairman 
of your reception committee, to express to this association, and 
tender to the loved ones left behind, the sympathy of our 
If there was one of our committee who did not 
Gibbins, he was indeed an unfortunate man. He 


committee. 
know W. E. 
is what might be termed God's notable, and the poets said, I 
believe, “To know him was to love him.” 
A NOBLE SPIRIT. 
Of Harry Palmer I need say little. 
a nobler spirit did not 


He was a man of 
vigorous mind and a splendid body; 
exist, and he will not be regretted by Savannah people alone 
and missed by them, but he will be regretted by us all. 

A TRIBUTE TO MR. EUSTIS. 

Of Mr. Eustis I knew less, for the reason that I visited 
New Orleans rarely, and it had been ten years possibly since 
I had known him well; but he was associated with those that 
we all know well, and no one could live with such people and 
not have the heart in the right place; and those who knew 
him best will pay him the most glorious tribute. 

DANCE, DRIVE AND SMOKER. 

Mr. Chairman, I have to report, but first I will refer each 
and every one to the official program. This evening Mr. Mc- 
Kissick, of the Hotel Battery Park, tenders the association 
and its guests an entertainment, reception and dance in its 
hall. Tomorrow afternoon the reception committtee tenders 
a drive to Biltmore. We hope that each and every one will 
avail themselves of the opportunity to go. We have arranged 
for about 350. ‘Tomorrow evening the program calls for an 
entertainment which had not been arranged up to the time 
the program was issued, by the reception committee. We 
have changed that, and the smoker which is scheduled for 
Thursday evening we have moved back to Wednesday even- 
ing, and from 9 to 12 o'clock tomorrow evening you will be 
entertained here by a smoker. It will be the usual kind of a 
smoker, and those of you have attended smokers before will 
know about what it is. I will suggest to the ladies that they 
bring their own cigarettes. (Laughter.) 

CLAY PIGEON SHOOT. 

Thursday afternoon there will be a clay pigeon tourna- 
ment.* Now, there are some of us who are very much inter- 
ested in clay pigeons, more so than in the other kind, for 
when a person once shoots at a clay pigeon, he wants to shoot 
again, and it burns up the ammunition, and that is what we are 
making—ammunition. (Laughter.) The tournament will be 
held at Riverside Park, and the cars will leave here at half- 
Shells and guns will be provided, and there 
(Laughter. ) 


past 3 o'clock. 
will also be some lemonade for the ladies. 
TROLLEY PARTY. 

The trolley ride scheduled for tomorrow afternoon at the 
time of the tournament will be carried over until Friday 
afternoon at 3 o'clock. The cars will leave here promptly, and 
you will be taken over all the car lines in the city. There 
are many things to see in Asheville, and if any of you have 
any doubt about that, you can consult Mr. Bourn again, and 
he will give you some pointers. 

BANQUET. 

The trolley ride, as I said, is carried over to Friday. 

*Owing to the use of the park for a ball game Thursday, 
this was postponed until Friday. 
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Thursday evening there will be a banquet in the dining-hall 
lhis is also tendered by the entertainment committee, and let 
me now say that the smoker is tendered by Mr. McKissick, 
ur host. ‘The banquet we hope to make the feature of this 
gathering. It is as much a ladies’ banquet as it is a gentle 
man’s banquet. It is the general rule of banquets to exclude 
the ladies. This association took the initiative years ago at 
Richmond, and I will say, without any doubt here of contra 
diction, that the most beautiful banquets that I have seen are 
those which were graced by the presence of the ladies. (Ap 
plause. ) 
HARRY LUPTON BILLED AS A PERFORMER. 

Chere is not a man within the hearing of my voice who 
will not echo my sentiments when I say that I trust there is 
not a lady attending this convention, a guest of this associa 
tion, who will not lend her presence. There will be the usual 
four or five minutes’ speeches, and I hope to get one or two 
of the ladies to speak on that occasion, and we will, of course. 
have the usual music, and we have engaged some talent and 
brought them over from New York, a troup headed by Mr. 
Harry Lupton. (Applause and laughter. ) 

rhe President—We have not consumed a great deal of time 
this morning, and we have another feature on the program 
which is of an informal nature. We want all our guests to 
feel free to rise and speak on anything that suits them, and 
we want you all to feel a thorough welcome and for you to 
take part with us. 

“Ty 

The President—We have not at command a great deal 
of time this morning, and we have another feature on tl 
program which is of an informal nature. We want all our 
guests to feel sure to rise and speak on anything that suits 
them, and we want you all to feel a thorough welcome and 
for you to take part with us. We think that we can spend 
some minutes yet in profitable exchange of views, and in cul 
tivating closer friendship and acquaintance. 

After a short address by R. R. Williams, The Iron Age, 
which was well received, an informal reception of manu- 
facturers, jobbers and visitors was held before adjourn- 
ment. During this reception a number of delegates reg- 
journment. During this reception a number of delegates reg 
istered in the convention's official register as follows: 


THE REGISTER. 


Che following members of the association and camp fol 
lowers signed the register. Those whose names are preceded 
by an asterisk (*) were accompanied by their wives: 

A. B. Howell, New York, N. Y., Sargent & Co. 

FE. E. Paine, Louisville, Ky., B. F. Avery & Sons. 

J. R. Fones, Little Rock, Ark., Fones Bros. Hardware Co 

*Geo. L. Knight, Nashville, Tenn., Tubular Rivet & Steel Co 

H. G. Reinicker, Baltimore, Md., Woolworth & Cowles Co. 

Geo. E. Eddy, Baltimore, Md., Norwalk Lock Co. 

Brown Buford, Nashville, Tenn., H. G. Lyscombe & Co. 

Fred I. Johnson, Fitchburg, Mass., Iver Johnson Arms & 

Cycle Works. y 
rhos. Ellis, New York, N. Y., Iver Johnson Arms & Cycle 
Works. 

*E. M. Converse, Geneva, O., Geneva Tool Co. 

J. B. Parrent, Nashville, Tenn., The Yale & Towne Mfg. Co 

*F. Lohoff, Evansville, Ind., Evansville Tool Works. 

R. M. Bond, Willoughby, O., The Willoughby Fork & Mig 

Co. 

*F. B. Dunlap, Ft. Smith, Ark., Speer Hardware Co. 

S. H. Taylor, Philadelphia, Merchant & Co., Inc. 

*F. H. Reese, Baltimore, The Fairbanks & Co. 

W. G. Thomas, Memphis, Tenn., Thomas, Banc & Miller. 
H. Collins, Memphis, Tenn., Norfolk & Western Ry. 

T. T. Johnson, Little Rock, Ark., Fones Bros. Hdw. Co. 
A. E. Bolles, New York, N. Y., Hardware. 

H. W. Cortes, Houston, Tex., Bering Cortes Hdw. Co. 
Miss Edna Cortes, Houston, Tex., Bering Cortes Hdw. Co. 
*George J. May, Washington, D. C., F. P. May & Co. 

G. M. Landers, New Britain, Conn., Landers, Frary & Clark 
F. M. Huggins, New Britain, Conn., Landers, Frary & 
Clark. 
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Newton Kelsay, Evansville, Ind., N. Kelsay 

T. H. Gossett, New York, N. Y., Peck, Stow & Wilcox Co 

G. B. Hobson, Richmond, Va., The Tredegar Co. 

F. A. Heitman, Houston, Tex., F. W. Heitman & Co 

G. W. Barnett, Montgomery, Ala., G. W. Barnett & Son 

O. B. Barker, Lynchburg, Va., Barker, Jennings Hdw. Co 

C. B. Carter, Knoxville, Tenn., Secretary-Treasurer. 

*John J. Mapp, Baltimore, Md., Nat. Enam. & Stamp Co 

*Daniel K. Stucki, Buffalo, N. Y., White Mountain Freezer 
Co. 

Daniel Stern, Chicago, THE AMERICAN ARTISAN 

Miss Bertha L. Stern, Chicago, THE AMERICAN ARTISAN, 

Geo. H. Harper, Baltimore, Md., Clendenin Bros. 

Irby Bennett, Memphis, Tenn., Winchester Repeating Arms 
Co. 

James G. Holmes, Adjt.-Gen. Chf. of Staff, S. E. Div. W 
i 2. 

Frank M. Cory, Cincinnati, Ohio, Nat. L. Co 

*Wm. H. Cole, New York, N. Y., Tower & Lyon. 

Arthur S. Jones, Memphis, Tenn., Indiana Mfg. Co., Jef 
fersonville. 

J. ¥. Powell, New Britain, Conn., Stanley Rule & Level Co 

F. S. Seeley, New York, N. Y., Wiebusch & Hilger, Ltd 
‘Jas. J. Mandelbaum, Little Rock, Ark., Fones Bros. Hdw 
Co. 

Joseph Orgill, Memphis, Tenn., Orgill Bros. & Co 

G. H. Lyon, Little Rock. Ark., W. Dickinson Hdw. Co 

L. W. New, Philadelphia, Pa., E. K. Tryon, Jr.. & Co 

Lee Fox, Pine Bluff, Ark., Fox Bros. 

W. R. Patterson, Natchez, Miss., Baker & McDowell Hdw 
Co. 

R. P. Boyd, Knoxville, Tenn., John H. Graham & Co 

J. B. Curtis, Fitchburg, Mass., Simonds Mfg. Co. 

J. M. Hottel, Philadelphia, Pa., G. & H. Barnett Co. 

Wm. Taylor, Louisville, Ky., American Steel & Wire Co 

Geo. W. Corbin, New Britain, Conn., Corbin Cabinet Lock 
Co. 

Geo. L. Corbin, New Britain, Conn., Corbin Cabinet Lock 
Co. 

Geo. F. Taylor, New York, N. Y., Corbin Cabinet Lock Co. 

*Frank Guildener, New York. N. Y., Sargent & Co. 

Louis G. Beers, Trenton, N. J.. New Jersey Wire Cloth Co. 

Isaac D. Craft, Tampa; Fla., Knight & Wall Co 

Jno. J. Harllee, Tampa, Fla., Knight & Wall Co 

W. B. Northrup, Asheville, N. C.. Brown, Northrup & Co. 

‘J. J. Gilmore, Birmingham, Ala., Amer. Steel & Wire Co. 

W. H. Griffith, Baltimore. Md., Amer. Steel & Wire Co. 

Wm. C. Biddle, New York, N. Y., Biddle Purchasing Co. 

G. M. Robeson, Farmville, Va., Farmville Mfg. Co 

John A. Rockwell, Harriman, Tenn. 

Thos. H. Joplin, Willoughby, O., The Willoughby Fork 
Mfg. Co. 

W. W. Kouns, Bellevue, O., Ohio Cutlery Co. 

H. W. Caldwell, Cleveland, O., The Cleveland Stone Co. 

F. S. Willey, Grafton, O., Grafton Stone Co 

J. Hildreth, Jr. New York, N. Y., Winchester Repeating 
Arms Co, 

John Hoen, Baltimore, Md., Hy. Keidel & Co. 

W. R. Walkley, New York, N. Y., Peck, Stow & Wilcox Co 

lr. E. Biddison, Baltimore, Md., Penn. Hardware Co. 

R. K. Carlin, New York, N. Y., R. K. Carlin & Co. 

Robt. Garland, Pittsburgh, Pa., Standard Chain Co. 

Jesse E. Humphrey, Pittsburgh, Pa., Standard Chain Co. 

Paul R. Hammond, Norfolk, Va., The Paul R. Hammond 
Hardware Co. 

J. W. Ryan, Philadelphia, Pa., P. & F. Corbin 

*Chas. H. Parsons, New Britain, Conn., P. & F. Corbin 

thomas C. Shaw, Warsaw, Ind., G. B. Lesh Mfg. Co. 

C. M. Lincoln, New York, N. Y., Union Metallic Car- 

tridge Co. 

Henry B. Lupton, Pittsburgh, Pa., Oliver Iron & Steel Co 

S. McDowell, Natchez, Miss., Baker & McDowell Hdw. Co. 

Miss Nell McDowell, Natehez, Miss. 

Miss Ednor Moore, Birmingham, Ala. 

W. B. Jackson, Athens, Ga., Athens Hardware Co 

Oscar Richey, Ironton, O.. Kelly Nail & Tron Co 


& 
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F. H. Forman, Chicago, American Steel & Wire Co 
Robt. Forman, Chicago. 

l. TP. Hitch, Ft. Madison, la., lowa Farming Tool Co 
J 
C. A. Cowles, Atlanta, Ga., Norfolk & Western R. R 
Bush & Co 
Russell & Irwin Mig 


Cullis Hardware Co 


= 


V. Tullis, Jr.. Montgomery, Ala., 


C. P. Bush, Columbus, Ga.., 


\. C. R. Sisson, Chattanooga, Tenn.., 


Co 
C. W. Shackleford, Chattanooga, Tenn., Ross, Meehan. 
I dy Co 


S. B. Bispham, New York, Russell & Irwin Mfg. Co 

R. Reid, Columbus, Ga. 

G. W. Bideon, Columbus, Ga 

W. M. Cosgrove, Columbus, Ga 

H. M. Bailey, Birmingham, Ala., Mayberry Hardware Co 

J. T. French, Cincinnati, O., The Peters Cartridge Co 

R. Reidy, Columbus, Ga., Southern Plow Co. 

E. G. Buckwell, Cleveland, O., Cleveland Twist Drill Co 
*L. C. Parker, Meriden, Conn., Chas. Parker Co. 

R. D. Carver, Birmingham, Ala., Ala. Steel & Wire Co 

Thomas Hunter, 2nd, Fulton, N. Y., Hunter Arms Co. 

E. E. Perry, Norwich, Conn., Hopkins & Allen Arms Co 

Geo. G. Weaks, Monroe, La.. Monroe H. W. Co 

M. R. Jennison, Tuscaloosa, Ala. 

W. T. Shannon, Chattanooga, Tenn., 

Steel Co. 

Charles H. Nier, Baltimore, Md. 

John K. Wilson, Baltimore, Md., American Axe & Tool Co 

W. W. Woodruff, Knoxville, Tenn 

Ed. S. Hughes, Abilene, Tex. 

J. L. Bell, Weatherford, Tex. 

R. E. Bell, Weatherford, Tex. 

John Donnan, Richmond, Va. 

R. R. Williams, New York, Iron Age 

W. P. Duncan, Waco, Tex., McLennan, Duncan & Co 

*W. C. Spranell, Armiston, Ala., Armiston, Hardware Co 

J. D. Mitchell, Bristol, Tenn., Mitchell-Powers Hdw. Co 

N. J. McNutt, Knoxville, Tenn., Knoxville Iron Co. 

N. A. Gladding, Indianapolis, Ind., E. C. Atkins & Co 

B. M. Gladding, Memphis, Tenn., E. C. Atkins & Co. 

*L. D. Vogel, St. Louis, Mo., Charter Oak Stove & Range 
Co. 

John S. Sanders, Atlanta, Ga., Union Metallic Cartridge Co. 

Willoughby Fork & Mfg. Co 

Guy Mitchell, Atlanta, Ga.. Beers & Mitchell. 

T. H. Johnston, Chattanooga, Tenn., Magili Hardware Co 

Geo. W. Lee, Cleveland, O., The Eberhard Mfg. Co. 

Harvey Anderson, Atlanta, Ga., Anderson Hardware Co 

A. R. Sullivan, Rome, Ga., Sullivan Mfg. Co. 

fom W. Fritts, Chattanooga, Tenn., Tom Fritts Hdw. Co. 

F. C. Wheeler, New York, N. Y., H. Bokert Co. 

W. M. Thompson, Charlotte, Pa. 

Joseph Grubb, Philadelphia, Pa., Hussey, Binns & Co., Ltd. 

Willoughby Fork & Mfg. Co. 

J. A. Holmes, Turner’s Falls, Mass., John Russell Cutlery 
Co. 

James Claybrook, Asheville, N. C., Asheville Hdw. Co. 

*W. M. Crumley, Atlanta, Ga., Beck, Gregg Hardware Co. 

Miss Z. Crumley, Atlanta, Ga. 

*J. D. Moore, Birmingham, Ala., 
Co. 


American Sheet 


Moore & Handley Mfg 


Spencer, James, Danville, Va., Piedmont Hardware Co. 

W. A. Chenoweth, Birmingham, Ala., Mayberry Hdw. Co 

O. P. Schriver, Cincinnati, O., O. P. Schriver. 

T. W. Gathright, Atlanta, Ga., E. C. Atkins & Co 

Miss Susanne Austin, Birmingham, Ala 

Jos. D. Bryan, 
Mfg. Co. 

L. C. Frazer, Birmingham, Ala., Republic Iron & Steel Co 

C. M. Fouche, Knoxville, Tenn. Crucible Steel Co. of 


America 


Birmingham, Ala., the Austin-Bryan 


Miss Rose Fouche, Knoxville, Tenn 
Miss Katherine Fouche, Knoxville, Tenn 
W. A. Rockwell, Harriman. renn.. Harriman Plow & 


Handle Co 















*W. P. Harris, Johnson City, Tenn., Harris Mfg. Co 

Lester P. Harris, Johnson City, Tenn. 

*W. H. Kettig, Birmingham, Ala., Milner & Kettig Co 

C. W. Plumb, Baltimore, Md., Atwater Mfg. Co. 

*T. G. Ewing, Gadsden, Ala., Poden Ewing Hardware Co 

W. M. Cosgrove, Columbus, Ga., Southern Plow Co. 

Felix B. Lippman, New York, N. Y., A. Kastor & Bros 

A. D. Rogers, Cincinnati, O., Whitman & Barnes. 

C. T McKinnie, Webster Groves, Mo., The Stanley Works 

Fred Seeley, New York, Wiebusch & Hilger, Ltd. 

Walter M. Taussig, New York, Wiebusch & Hilger, Ltd. 

T. J. Fernley, Philadelphia, Secretary National Hardware 
\ssociation. 

Henry H. Beers, Richmond, Va., Beers & Mitchell 

Oliver Perkins. St. Louis, Mo., Bucks Stove & Range Co 

J. E Pumphrey, Pittsburg, Standard Chair Co 

Fred S. Miller, Grafton, O., Grafton Stone Co 

John H. Faxon, Grafton, O., Grafton Stone Co. 

G. W. Brown, Columbus Iron Works Co., Columbus, O 

Jos. P. Ouerbacker, Louisville, O. K. Stove & Range Co. 

F. L. Wilcox, Southington, Conn., Peck Store & Wilcox 
Co. 

T. H. Keller. New York, Peters Cartridge Co. 

E. F. Cooper, Philadelphia, Pa., Henry Disston & Sons. 

W. A. Chenoweth, Birmingham, Ala., Mayberry Hardware 
Co. 

John Hoen, Baltimore, Md., Henry Keidel & Co. 

W. H. Gubbith, New York, American Steel & Wire Co. 

Edward C. Brooke, Trenton, N. J., Hamilton Rubber Mig. 
Co, 

\. C. Langston, New York, Jenkins Bros. 

J. B. Curtis, Fitchburg, Mass., Simonds Mfg. Co 

Wm. E. Jones, Auburn, N. Y., Ohio Tool Co. 

James P. Kelly, Alexandria, Ind., Kelly Axe Mfg. Co 

James T. Powell, New Britain, Conn., Stanley Rule & 
Level Co. 

Robert N. 
Level Co. 

Geo. W. Cleveland, Fayetteville, Ark., Fayetteville Wagon 
Wood & Lumber Co. 

Geo. G. Thompson, Raleigh, N. C., Div. Frt. Agt. So. Ry. 
Co. 

H. J. Turner, Buffalo, N. Y., A. S. Hame Co. 

J. H. Drake, Richmond, Va., Ag. Ft. So. Ry. Co. 

Col. D. Caldy ell, Columbia, S. C.. Div. Frt. Agt. So. Ry 
Co. 

F. R. Daray, Asheville, N. C., C. P. & T. R. So. Ry. Co. 

S. P. Browning, Mayesville, Ky., Ohio Valley Pulley Wks 

The Austin-Bryan Mfg 


Peck, New Britain, Conn., Stanley Rule & 


Jos. D. Bryan, Birmingham, Ala.. 
Co. 

J. H. Towne, New York, The Yale & Towne Mig. Co. 

J. R. Shepherd, Winston, N. C., Shepherd & Norfleet 

D. P. Hale, Sandersville, Ga., Standard Wheel Co. 

*H. L. Durell, Harriman, Tenn. 

A. H. Potter, Norfolk, Va., E. C. Atkins & Co. 

G. W. Cleveland, Fayetteville, Ark., Fayetteville Wagor 
Wood Hdw. Co. 

C. Leonard, Kenwood, N. Y., Oneida Community. 

P. B. Noyes, Kenwood, N. Y., Oneida Community 
H. A. Dean, Rome, Ga. 

E. C. Brooks, Virginia, Hamilton Rubber Mig. Co. 

J. B. Coles, New York, Amer. Steel & Wire-Co. 

W. E. Ijams, Knoxville, Tenn., Norfolk & Western Ry. 

De Las Thomas, Winston Salem, N. C., Norfolk & Western 
Ry. 

M. M. Ansley, Atlanta, Ga.; Atlanta & West Point R. R. 

P. A, Wright, Atlanta, Ga., Phila.-Reading Ry. 

J. H. Weddington, Charlotte, N. C., J H. Weddington & 
Co. 

*Mrs. J. T. Ross 

O. C. Mead, New York, Millers Falls Co 

N. T. Penniman, Asheville 

W. S. McKinney, Pittsburg, McKinney Mfg. Co 

C. G. McKurz, Pittsburg, McKinney Mfg. Co. 

Louise McKinney, Pittsburg, McKinney Mfg. Co. 

R. D. Carver, Alabama Steel & Wire Co., 






Birmingham, Ala 
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D. P. Hale, Standard Wheel Co., Terre Haute, Ind 

L. C. Frazier, Birmingham, Ala 

B. A. Hawley, Russell & Erwin Mig Co., New York 

Guy Mitchell, Beers & Mitchell, Richmond, Va 

V. A. Moore, V. A. Moore & Co., Atlanta, Ga 

W. J. Orr, Old Dominion Iron & Nail Wks. Co., Rich 
mond, Va. 

J. B. Parrent, Yale & Towne Manufacturing Co.., 
Conn. 

F. C. Wheeler, Herman Boker & Co., New York 

John K. Wilson, Wier & Wilson, New York 

TUESDAY AFTERNOON SESSION. 


Stamford 


Tuesday afternoon was devoted to an executive session 
for which the program was as follows: 

Reading of minutes of 1900 convention, report of secré 
tary-treasurer, report of transportation committee, report of 
press committee, report of grievance committee, report of 
manufacturers’ committee, report of membership committee. 
report of executive committee, appointment of special com 


mittees, communications, and miscellaneous business 


Mr. E. P. MCKISSICK 
REQUESTS THE PLEASURE OF YOUR PRESENCE ATA 

RECEPTION anD DANCE, 

COMPLIMENTARY TO THE DELEGATES 
ATTENDING THE SOUTHERN HARDWARE JOBBERS ASSOCIATION 
AND THE LADIES ACCOMPANYING THEM 
AT THE 
BATTERY PARK HOTEL 
TUESDAY EVENING 
JUNE FOURTH, NINETEEN HUNDRED AND ONE 


FROM 9 TO 12 0°CLOCK 


R. 8. Vv. Pp. 


TUESDAY EVENING 

Tuesday evening was devoted to a reception and con 
plimentary dance. 

This dance was an unqualified success and was one ci 
the pleasantest social features ever participated in by the as 
sociation. It had been the intention to disperse at twelv: 
o'clock, but at that hour the gaiety was at its height, and th 
music played and the guests danced until after one o'clock 

Mr. McKissick issued 400 invitations for this ball to 
residents of Asheville. 

WEDNESDAY MORNING SESSION 

The Wednesday morning session was called to order 
shortly after 10 A. M. 

The first paper was that of W. M. Crumley, of Beck & 
Gregg Hardware Co., Atlanta, on the “Policy, Potency and 
Proficiency of the Southern Hardware Jobbers’ Association.” 


POLICY, POTENCY AND PROFICIENCY OF THE 
SOUTHERN HARDWARE JOBBERS’ ASOCIA- 
TION. 


BY W. M. CRUMLEY 


\ “ROAST FOR THE EXECUTIVE COMMITTEE. 


It is.generally understood that you select your executive 
committee because of their good sense and judgment. I am 
afraid you will think they lacked both when they selected me 
to address you. However, I will try not to bring upon them 
any greater reproach than I can help by being as brief as 
possible in discussing the subject given me 

THE HOME OF THE BRAVE AND HOSPITABLE, 

Do you realize that our beloved southern land is the 
fairest country on which the sun shines? It is the home of a 
brave and hospitable people. It has produced the greatest 
soldiers and wisest statesmen the world has ever known 
Words fail me when I would speak of our women—God bless 
them. No nation on the ear:h can surpass them in beauty, 


grace and goodness 


AND HARDWARE RECORD. 





GLORIES OF SOUTHERN SOll 
Our climate is unsurpassed, a soil that will yield a greater 
variety of crops with less labor than any part of the earth 
KING COTTON 
Our orchards are laden with luscious fruits that find 
their way to every market, the perfume of our flowers 1s 
wafted on every breeze, our fields whiten under the sun and 
starlight with a crop that last year brought us seven hundred 
and fifty-five millions The bright sunlight and gentl 
breezes and rain from heaven wove into the yellow fields ot 
corn, wheat, rice and tobacco a v iden harvest that brought 
into our coffers five hundred millions of money 
rHE TEXAS STEER 


One state alone in our constellation, with her great 
herds of cattle and fields of grain, could feed the balance of 
the Southern states and, when fully developed, could feed 
all the states of the Union, and possibly clothe then 
THE HOME OF THE PERFECTO 
The smoke from the tobacco grown in Kentucky, Virginia 
and North Carolina curls over the heads of princes in their 
palaces and laborers in their cabins in every ciime 
THE GEORGIA WATERMELON 


Our fruits and melons tickle the palate of all our North 

ern neighbors 
SOUTHERN LUMBER 

The timber in the South is equal in value to about half 
of all the balance of the Union. We are now dictating to the 
world the price of iron and warming half the people of the 
country with our coal. 1 could weary you, if I have not 
already done so, with stupendous figures describing our wealth 
and advantages 

THE MOONSHINE COUNTRY 

I cannot close my remarks, though, without speaking of 
the beauty of our mountains, where even liquor grows wild 
and mingles its aroma with the fragrance of the flowers that 
grow on the banks of every brawling mountain brook 

UTILIZATION OF SOUTHERN BLESSINGS 

Now to apply all this to my subject, from which I have 
wandered so far, our policy should be to utilize all the bless 
ings God, in His goodness, has bestowed on our land, to its 
upbuilding and improvement; patronize home industries, giv 
ing them the preference aiways against foreign manufac 
tories, thereby encouraging home capital to invest and invit 
ing foreign capital to help build us up. We can best accom 
plish this by coming together as we are here, to discuss ways 
and means that will make our particular business a potential 
power for good in the building up of our whole section. | 
congratulate you upon belonging to the hardware trade, for it 
is an evidence of your intelligence. It takes more brains and 
judgment to successfully run a hardware business than any 
other. The time has been when any old thing could run a 
hardware business successfully, for the profits were so large, 
but it is different now. It takes good judgment and lots of 
it and close figuring to arrive at the “true cost” of doing busi 


ness and to enable you to declare a dividend 


AN APPEAL TO THE CONSTITUTION 


You may say | have not “stuck close to my text,” nor 
have I very closely, but if you will study and practice the 
part of Our constitution contained in the following clause 
you will need no further discussion of the subject This is 
the clause to which I refer: 

“y Che Southern Hardware Jobbers’ \ssociation shall be 
a permanent organization of the hardware jobbers of the 
South, for the purpose of promoting more intimate social 
relations ainong them and consequently a more friendly feel 
ing 

‘2. To encourage and promote the commercial interests 
of the hardware jobbers of the South in every way possible 

“3. To foster and encourage, through social intercourse 
and united effort, that which will insure our mutual benefit.” 

What can do more to this end than a united effort to build 


up our whole section? 
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Robert Garland, of Standard Chain Co., Pittsburg, then 
read the following paper on Price Guarantees: 


PRICE GUARANTEES. 





BY ROBERT GARLAND. 





FORMS OF GUARANTEES. 

We have all had more or less experience with guarantees 
in their different forms. Principal among these are: 
Price guaranteed. 

Price guaranteed against decline. 

Price guaranteed against manutacturer’s own decline. 
“Price guaranteed” and “Price guaranteed against 
decline” expressed in a few words, but of great significance 

I venture to say that in the vocabulary in common use 
between manufacturer and jobber, there are no other sen- 
tences that can be placed on an order or on a contract that 
A stipulated price on such an order or contract 


it is a secondary consideration, being 


mean more. 
often means nothing; 
something nominal, and not the invoicing or the settling 
price. 

DRAWBACKS FROM MAKER'S POINT OF VIEW. 

From the manufacturers’ point of view, this broad form 
of guaranteeing, as it might be called, has its drawbacks, 
A jobber will make out his order to 
He may even specify a preferred make or 
“Price Guaranteed,” or “Price 


and these are serious. 
a certain maker. 
brand of goods, and with 
guaranteed against decline” stated thereon. He is ‘in a position 
where he can apply a lower price received by him, perhaps 
He may have received a quotation 
from another manufacturer on a more favorable specification, 
Goods 
of cheaper quality, or of untried make may be offered, a new 
Richmond in the manufacturing field (and this is a crop that 
never fails), perhaps in ignorance of what his goods may cost 
him, may offer an enticing price for a first order. He will 
go to the jobber, who, of course, has no compunction in 
beating him down; and the price so made, the manufacturer 
of already established goods is asked to meet, nor is he always 
asked. 


under peculiar conditions. 


or it may be the result of irresponsible competition. 


NOT LEGITIMATE TRADING. 


In a number of cases he first learns that he must meet, or 
is expected to meet, by having a deduction made on the 
remittance sheet. It can readily be seen that a number of 
such deductions, if allowed, will play havoc with the profits 
of a business. It may not occur to the jobber that should he 
and his brother jobbers place their orders with such parties, 
there might be difficulty in getting prompt shipment or stand- 
ard goods, proper credit not being given the manufacturer, 
who, in good faith, manufactures promptly, or ships from his 
stock on hand a standard article. This, I maintain, gentlemen, 
is not legitimate trading. 

CREATES WORRY. 

These are only some of the instances that could be cited, 
It means the returning of checks, the carrying of unpaid 
balances, and correspondence on both sides, which takes 
time, and creates worry. Now and then a jobber will be of 
the opinion that he is being discriminated against, and that 
his is an isolated case; but not so, where he has a few 
manufacturers from whom he buys a certain line, each 
manufacturer will number his customers by the thousands, 
and this returning of checks, or carrying of outstanding 
balances is, under such circumstances, a matter of almost 
daily occurrence. 

Now, while speaking of these broader forms of guarantees, 
it is but proper to say that there are some jobbers who will 
always consider a guarantee of price against the manu- 
facturer’s own decline, even if not so specifically stated. But 
unfortunately these gentlemen are few, and, of course, : 
jobber should not be blamed for getting all he can. 


DIFFERENT PREPOSITIONS MAKE DIFFERENT PROPOSITIONS. 


We now come to another form of guarantee, which is 








generally expressed: “Price guaranteed against manu- 
facturer’s own decline.” The words “up to date of shipment’ 
are sometimes added to this form, and this is where -it 


becomes susceptible to various meanings. The manufacturer 
will contend that his lowest price on or at date of shipment 
should rule. Some jobbers, however, go further and will ask 
for the benefit of the lowest price that ruled between the date 
of the placing of the order, and the date of shipment. As a 
consequence we find guarantees worded “Price guaranteed at 
(instead of up to) date of shipment.” A change in prepositions 
making them different propositions. 
VERY SERIOUS WHEN MARKET FLUCTUATES. 

Broadly guaranteeing up to date of shipment on a con- 
tract or order contemplating say six months delivery is, as 
can readily be seen a serious matter to the manufacturer, 
especially on a fluctuating market. He is then in a position 
according to some authorities, where on such contracts all 
goods are sold at lowest price ruling during the period of 
contract, while as a matter of fact, the price at time contract 
was placed, and when contract was completed might be very 
much higher. The fact is that generally speaking, this matter 
of guaranteeing prices opens a wide door, and if it were done 
away with entirely, our trade relations would be smoother, 
more straightforward, and more business like. The manu- 
facturer of hardware staples only hears of price guarantees 
In other words, he himself finds 
In Eng- 
land every order is a contract just as “every tub stands on its 
own bottom.” The British manufacturer would not dream of 
guaranteeing prices any more than he would allow an order 
once placed to be cancelled. With our natural resources, im- 
out- 


when he sells the jobber. 
it impossible to make his purchases in this manner. 


proved machinery, and up-to-date facilities, we can 
distance England in the manufacturing field, yet in some 
points of trading she is still our teacher, and her manufactur- 
ers would hold up their hands in holy horror if it was even 
intimated that they should guarantee their prices. This, it 
seems to some of us have been 
progressive in the wrong direction, having been overcome 


by the blandishments of our friend, the jobber. 


me, is an instance where 


MANUFACTURER GETS NO GUARANTEED PRICE, 

If the manufacturer of staple goods could, on his part 
purchase his billets, rods or wire, as the case may be, with 
price guaranteed, it would then be an easy matter to make 
guaranteeing general. But such is not the case. The buyer of 
raw material is not privileged to deduct a dollar a ton of 
the face of an invoice by claiming that “another manufacturer 
has offered this price,” or “this is made to meet one of your 
These phrases will appeal to you as being 
inventions of the jobber: They do not emanate from the 
manufacturer, but come to him. No, the buyer of raw material 
is not even allowed to cancel an order on a declining market, 
being held strictly to his contract to take out the last pound, 


no matter how much the market is off. 


competitors.” 


DO RETAILERS GET BENEFIT OF GUARANTEE? 

If you, gentlemen, did not have the cancelling privilege, 
you would consider yourselves much abused, and here comes 
the question, “Do you, on your part give your customers in the 
retail trade the benefit of a guarantee against your brother 
jobbers?” “What is sauce for the is sauce for the 
gander.” When it comes to price guarantees, the manu- 
facturers allowing same have evidently been the geese 


goose 


WHY NOT BUY AND SELL AT FIXED PRICES. 

Why should you not purchase your goods at a fixed price, 
and sell at a fixed price? We purchase our raw material, 
our fuel and our labor, all at fixed prices, and expect to make 
a fair margin of profit thereon. Just as the price on our raw 
material, fuel and labor is fixed, so should our selling price 
be fixed, and this rule should obtain in all trading. Like all 
questions, however, this has its two sides. On one side you 
will find arrayed the manufacturers or the sellers; on the 
other, the jobbers, or the buyers, each looking at it from his 
own point of view, one considering guaranteeing as altogether 
obnoxious, and the other as something necessary. 
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A SUGGESTED COMPROMISE. 


We should, therefore, strike a happy medium, and reach 
such a compromise as will be mutually satisfactory. It 
seems to me, therefore, that the manufacturer, if je give any 
thing, should not give more than a guarantee that af date of 
shipment, if his price be lower, the jobber will get the benefit 
of such lower price. Also giving him the privilege of timely 
cancellation of his order, if such order be for staple goods. 
If he has been quoted a lower price than the manufacturer 
is willing to give, he has the privilege of cancellation. More 
than this should not be given on one side, nor should more 
be expected on the other, and if questions such as these, which 
might be called “points of variance” between the manu 
facturer and jobber were solved in a mutually satisfactory way, 
through the medium of our Hardware Jobbers’ Association, 
and were then observed to the letter, much will be gained in 
the promotion of harmony in our business of trading one with 
the other. 

Mr. Garland’s paper was discussed by Chas. H. Ireland, 
W. M. Crumley and W. H. Kettig. : 

Geo. W. Lee, of Eberhard Mig. Co., Cleveland, then read 
the following paper on “The South Industrially and Commer 


cially.” 


THE SOUTH SOCIALLY AND COMMERCIALLY. 


By Geo. W. Lee. 
\ TRIBUTE TO ASHEVILLE. 

It affords me pleasure to again be with you here on the 
occasion of this, your eleventh annual gathering. 

his is my third privilege of meeting with you. First, at 
Atlantic City, then Old Point, and now at this, a most beau- 
tiful spot, amid the mountains of North Carolina, or, as it is 
often called, “The Land of the Sky.” 

| do not know where in all the Southland you could have 
found a better place to have gathered. Here there is plenty 
of pure, fresh and invigorating air, beautiful landscape scenery 
and a place where man can commune with himself and tlic 
great handiwork of God and Nature. Here you can rest from 
the labor and business turmoil of the past year, and gather 
anew strength and information for the on-coming battle of 
the year to follow. 

AN ADVOCATE OF CLEVELAND. 

One year ago I was a strong advocate for the holding of 
this, your eleventh annual convention, in the city of Clev« 
land. A most hearty invitation was extended to you by 
municipal, social and manufacturing organizations. They 
would have entertained you at our many clubs and theaters 
in a royal manner; given you boat rides on the lake, drives 
through manufacturing districts and beautiful parks. Our 
business men would have taken great pleasure in showing 
you through manufacturing plants, many of them who can 
count their employes up in the thousands, and many of them 
whom you are acquainted with in a business way and have 
been buying and selling their products for several years past 
It would have been a great pleasure and benefit to both, you 
as jobbers and they as manufacturers, to have met each other 
and become more intimately acquainted. 

INVITATION IS STILL OPEN, 

However, your executive committee decided otherwise, 
and here we are. Allow me to say further, in behalf of your 
Northern friends who extended to you the cordial invitation 
to hold this meeting in their city: they harbér no ill-will or 
ill-regard toward you for deciding adversely to their wishes. 
But instead, on the part of the manufacturers, the invitation 
is still open, and holds good for you to come, either as a body 
or individually, any time you may wish to accept. Their doors 
will be kept open, a brotherly hand will greet you: you will 
be made welcome, and to realize that while you are far from 
your Southern sunny homes, yet you are with and among 
friends. 

A THOUGHT OR TWO. 

I was very much surprised when I received word from 
your secretary informing me that I had been selected to give 
a fifteen minutes’ address to this convention. My first 
thoughts were, “What have / done to merit such reward. 
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But on reading the letter over the s cond time, | saw it was 


the wish of the executive committee. Then the thought came 
to me, “What have the association done that they should be 
bored by having to listen to what I might have to say?” | 


could hardly understand what motive they had in their selec 
tion, unless it was to punish me for the active part [ took im 
trying to induce this association to come North. However, as 
| have accepted their invitation, and you have the patience to 
bear with me, I will try to say a few words on the subject 
assigned, “The South, Socially and Commercially.” 

SOUTHERN HOSPITALITY 

\llow me to say that the Southern people are well known 
throughout the North for being friendly, social and very hos 
pitable, and Southern men for showing great respect and 
regard for their women. I| have attended conventions :n 
different parts of the country, but no place where there ts as 
much attention given and courtesy extended for the welfare 
and social entertainment of the ladies than bythe members and 
friends of the Southern Hardware Jobbers’ Association. This 
one theme, care, comfort and entertainment (for them) has 
always been uppermost in your minds in selecting a place to 
hold and in attending the convention. ‘These remarks do not 
only apply to the members and friends of this association, but 
are applied to the entire South. Wherever one goes through 
the Southland they meet with the spirit of social fellowship 
and good cheer, no matter whether it is amid the green fields 
of Virginia, the piney woods of Georgia, the cotton belt of 
\labama, the oil fields of Texas, or the blue grass of Ken 
tucky, the result is the same. 

THE SPIRIT QF SOCIAL FELLOWSHIP 

Gentlemen, this spirit of social fellowship is not only 
confined to the South, but extends far beyond the boundaries 
of the Southland. As one stands facing the North, looking 
either eastward or westward he can easily observe the growt! 
of social and fraternal fellowship and the onward march of ; 
great army, “the Brotherhood of Man.” What a gran 
thought it is, as we stand on the threshold or the twentieth 
century, and in one of the greatest and grandest countries on 
the globe. and recognize the fact that there is no longer a 
North and a South, but that we are one and inseparable; that 
my flag is your flag, and that the sons of those who wore the 
gray and the blue are now standing side by side maintaining 
the sovereignty of our flag and nation before the world. 

\ TOUCHING TRIBUTE. 

No higher testimony of this social feeling could be given 
than is contained in this clipping I have, taken from a New 
York paper under date of May 17th, a tribute from a Southern 
woman to Mrs. McKinley when she was lying almost at 
death’s door a few weeks ago. She said: 

“The President’s sorrow is shared alike by North, South, 
East and West. None feel for him more keenly than do If, 
and none prays more earnestly for his wife’s recovery.” 

Che author of this grand tribute is one whom we all know 
and love—Mrs. Jefferson Davis. 

\ COMMERCIAL STRIDE 

Of the commercial part of my subject it is almost useless 
for me to say anything, as all of you know of the rapid strides 
the South has made commercially in the past ten or fifteen 
years much better than I. 

My first trip South, in a commercial way, was some fif 
teen years ago, when passenger trains seemed more to be run 
ning over the ends of ties than over the solid hundred pounds 
connecting rails of today, when Pullman coaches with double 
glass windows for keeping out dust were a curiosity, when air 
brakes and automatic couplers were unknown. The dining 
car of today, the traveler's friend and delight. where was it? 
Echo answers “Where?” 

INFLUENCE OF RAILROADS 

Gentlemen, stop and think of the railroad advantages and 
comforts of today compared to those of the past. Oftimes we 
think the railroads take undue advantage of us in passenger 
fare and freight rates, but is there one of us who would like 
to return to the primitive way of railroading of years ago? 
I answer “No.” Railroads have done more for the South 
commercially than any other agency in the hands of man. 

With climate and natural resources of boundless wealth 
at your door, where would be the great development of coal, 

























































































































iron, stone, lumber and the products of the field and factories 


for Where 
the cities and towns of the South that you take great pride 


of the South if it were not railroads ? would be 


in? Do you think that the city of Birmingham, the great iron 
center, would be able to make and set the price of pig iron 
No 


cheap labor, and mild climate, she has 


‘ 


it home and abroad if it had no railroads? But today. 


with this advantage. 
this powell 


You can settle your mind on these facts, that wherever 


you see the pufhng, steaming railroad engine drawing its 


loads of human or merchandise freight, that in its wake comes 


industrial enterprise, commercial success, happy homes, con 
tented, well-clothed and well-fed people 
THRIFT, ENTERPRISE AND EXPANSION ON EVERY HAND 


\s one travels through the country he sees thrift. enter 


prise and expansion on every hand, and at once realizes the 
fact that the South is fast entering the commercial field in 
competition with the North, and that both today are eager to 


compete in the markets of the world for trade. Nothing 


would help the South so much today, commercially, as the 
building and completion of the Nicaraugua Canal. It would 
to the Coast the 


Kast markets, the enlarging of Southern ports, increase of 


mean lower freight rates Pacific and Far 


manufacturing in various lines, more money, better wages. 


home consumption and improved conditions in the city, town 
and farming districts 


\ DEMAND FOR THOROUGHNESS 
(he manufacturing development of the South has and 
will do much to help the industrious young man, both com 


mercially and technically Chere is and will be demands for 
men who understands their profession and trade thoroughly, 
and who recognize the fact that the success of his employer's 
business means his own advancement and success. 

rherefore let us all do our part in the great drama of life, 
hoth socially and commercially 

Thomas W. Fritts Chat- 
tanooga, then read the following paper on “Classified Lists 


Fritts, of Thos. Hardware Co., 


vs. Quantity Discounts:” 


CLASSIFIED LISTS VS. QUANTITY DISCOUNTS. 


BY THOS. W. FRITTS 


\ TROUBLOUS MONOSYLLABLE 

Some weeks ago | received a very polite and innocent 
looking letter from our worthy Secretary and Treasurer ask 
ing me to open the discussion at this meeting upon the ques 
tion of “Classified Lists vs. Quantity Discounts.” Without 
realizing the full scope and importance of the question, I said 
yes, and I now realize that saying yes has gotten many a poor 
soul into trouble as well as myself. 

I am indeed sorry that someone with ability and wider 
experience was not selected for this most important duty. 

\ PREMIUM FOR UNSETTLING PRICES. 

Quantity discounts, special privileges to a special few, 1s 
the cause of overbuying, underselling and demoralization of 
the market. Why. gentlemen, it is a premium offered by the 
manufacturers’ association for the unsettling of prices. True, 
it was not intended by them to be so, but once this mighty 
power of special favors is given into the hands of a favored 
few the producer ceases to control the price of his product. 
They have transferred that right to this favored child of for 


tune, and what he will do to them will be a plenty. He 
chuckles to himself and says: “I will use this special privilege 
not as a profit already made, but | will give it away. And 


why? For the purpose of drawing trade from others, not in 
a fair business way and upon business principles, but having 
received this special favor | am enabled to sell my staples at 
what they cost many of my competitors, and by doing this | 
will be able to draw orders for shelf goods, cutlery, etc., that 
would naturally go elsewhere.” 

THE 
will 


SHILLALAH OF 
this 
In his private office at home, still pleased with 


DEMORALIZATION 


Now we follow man of favors home and see 


what he does 
what has been accomplished, he calls his men around him and 


explains what he has accomplished, and tells them we 


are on 
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the inside. We have been given a guantity discount on many 
lines of goods which amounts to as much as the profit usually 
made on these goods, and what | want you to do is to give 
of the 


which I 


this special discount away, thereby secure the orders 


country merchants for shelf goods, cutlery, etc., on 
shall expect a good profit lhe men are delighted, for be it 
said to the credit of traveling men they do like to take orders 
So out into the trade they go with the shillalah of demoralized 


prices in hand, and the way they do lay things out is a caution 

COMPETITORS RALLY 
lhe first round is successful; orders are snatched from the 
But then a rallying all along the line by his com 
rhe the 
cut, retake the lost ground and make a combined charge upon 


competitors. 


petitors, with or without profit less favored meet 


the manufacturers for lower prices. ‘This combined effort is 
of greater force than that of the favored few. The reduction 
is secured, not always directly, but it is secured just the same 


ALL HAVE BEEN DAMAGED 


rhe result: 


tity discount. 


The manufacturer is damaged just the quan 
The man of many favors is damaged by a de 
all concerned have been dam 


moralized market. The fact is, 


aged. If we would follow this man of quantity discount 
will find him back at the feet of the manufacturer 


Chen if the manu 


favors, we 
begging for further favors and protection 
facturer would with righteous contempt tell him to be gone, 


you demoralizer of business: | have no respect for you; he 


could justly say as the Irishman did when he attended a 
Methodist meeting: Before going he asked how he should 
conduct himself, and was told to sit down and be quiet. At 


meeting services began and grew fast and furious \s of 
old, the exhorter pleaded for one more soul as only an old 


Mr 


pulse to do his duty and restore order, moved quietly to the 


time -Methodist exhorter could Irishman, feeling an im 


laid him on 
the 


And I say to you, “This quantity discount is the 


side of the exhorter, and with a Sullivan thrust 


the floor, saying, “Be quiet; were the cause of all 
trouble.” 


cause of all the trouble 


you 


OVERBU YING 
Steel & Wire 
fairness, they attempted, as masters of 


CONCERNS GAMBLE ON 
Co 
the 


For instance, you take the American 
In a spirit of 
situation, to make prices based upon quantity. and this will 
illustrate the whole question. 

Horse and mule shoes, 2.000 kegs, 15¢ quantity rebate 
On nails, one price to the wholesale buyer, another to the car 
load buyer, and still another to the less than carload buyer 


What 


not intend to make the 15c, but gives it away to the buyer of 


is the result? The larger 2,0co keg concern does 


any little quantity wanted. The same rule applies to nails and 
wire. So the favored one has defeated the object of his bene 
factor. 

The concerns that gamble on overbuying know when they 
place the order that they intend to force the goods on the 


market at reduced prices Then why continue the unsatis 
factory plan? 
It is a hard question to handle: has never been satis 


factorily handled and may never be. But the horse-swapper 


never keeps a stump-sucker or a spavined horse. He swaps 


again. And | now advise a swapping of plans. Instead of 
quantity discount, | would suggest classifying merchants 
CLASSIFICATIONS 
| would classify all concerns employing one or more men 
for the specific purpose of traveling and soliciting orders, and 
who do not resort to net catalogues or net price lists, and who 
carry a stock to supply demands, Wholesale No. 1 

| would classify net catalogue and net price list concerns 
as No. 2. 

A concern that is entitled to wholesale prices is entitled 
to all there is in it. We have to compete with the same trade 
and conditions. Discrimination by the manufacturer in favor 
of the strong is not right. Put all of a class on the same basis, 
and let the best man take the business upon business prin 
ciples 
BROTH ERS 


SHOULD BE A PAND OF 


Why should we be at war with each other? The pros 


Why should | 


perity of one is the prosperity of the other 




















not rejoice to know that my competitor is making money, for 
so sure as he is there should be no reason why | am not 

The truth is, we ought to be a band of brothers, willing 
to do a brother's part to each other. Who among you, if in 
a distant and strange city, does not instinctively turn his 
steps to a hardware store with the confidence of a friendh 


welcome and a God-speed you on your way? Then why not 


in, our business always remember that | have a friend and 


brother in this same business, and I will do no act that will 
damage him 
Mr. Fritts’ paper was discussed by Jas. J. Mandlebaun 
James P. Kelly, of Kelly Axe Mfg. Co., Alexandria, Ind 
then delivered the following paper on “The Future of th 
Trusts:” 


THE FUTURE OF THE TRUSTS. 


+ 





BY JAMES P. KELLY 





\ CONDITION AND NOT A THEORY 

\ great preacher once said, that his best sermons took 
fifteen minutes to deliver, his medium sermons about thirty 
minutes, and his worst ones twice as long 

Duly mindful of this, in discussing the 4uestion of “Trusts 
and Their Future.” I will be very brief and mention but one 
ispect of the case 

This trust question is a very large one. 4t is a condition 
and not a theory. 

When you hardware merchants walk through your stores 
and realize the number of articles which you have to buy, 
without any option on your part as to prices and terms, the 
situation may at first seem serious and the future very 
dubious indeed 

But like nearly every other question in this worid, there 
are two sides to it. As a practical manufacturer, .it has 
occurred to me to call your attention to one aspect of the 
question, which may afford some comfort to those who are 
disposed to take a pessimistic view of the future situation 

DEFINITION OF A TRUST. 

In the first place—what is a trust? In one sense, a trust 
may be defined as a consolidation of factories under one 
management, for the purpose of controlling not only the 
product of these factories, but generally to control the entire 
market for the goods. 


COMPONENTS OF A TRUST. 


Now these different factories ail once had a separate, indi 
vidual existence. Each one was once an entity of itself and 
almost without exception, was built up from a small beginning 
[ cannot in the whole country recall a single large, successful 
factory that started large. Like nearly everything else, it had 
to start small, frequently had to fight for its very existence, 
and only by the inexorable law of the survival of the fittest, 
is it living today 

THE STORY OF A FACTORY. 

Now what enabied this factory to grow from a small 
beginping and become successful? Simply the personal, unre- 
mitting toil of some one man. This one man, through his 
close application to this work, through that concentration on 
his one object in life, caused the small plant to grow and 
expand. Working by day and dreaming by night, on each 
detail of his business, it was impossible for competition to 
thwart him and at last he finds himself at*the head of a 
large concern, able to hold his own against all comers 
This may be fairly considered as the average story of the 
factories that now make up the existing trusts 

COMPETITION, 

On the other hand, there are some factories, whose history 
has been more brilliant than that of the average. Some of 
those concerns built up and managed by men of exceptional 
ability, and perhaps favored by natural advantages, far sur 
pass their rivals in the race for the trade and thus occupy a 
most enviable position. We now come to the period when so 
many of these factories surrender their individual existence 


to become merged into trusts. We need not go far to see the 
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reason of this You hardware jobbers know, perhaps better 
than any men in the country, what competition between manu 
facturers means You also know well what competition 
between yourselves means. This very association is in exist 
ence today as a kind of safeguard against too much of such 
competition 
THE PROMOTER GETS A HEARING 
Che manufacturers at first tried similar associations, but 
they did not seem to succeed rhe fact is, the competition 
between manufacturers assumes forms that sometimes become 
so intolerable, that when the promoter appears with his per 
suasive tale of vast profits through pools and consolidations, h« 
finds many ready listeners, and the result is, the trusts 
WILL TRUSTS LIVE 
Now the question is—what will be their future? Will 
they “sink or swim—survive or perish?” And the answer, it 
seems to me, depends upon their fulfillment or non-fulfillment 
of at least three conditions. The first condition is, that the 
trust itself be managed with the same ability that its individual 
factories were managed. Now as to management, it will be 
admitted that the trust is greatly handicapped. The factories, 
as a general thing, lose the service of the men who build 
them up 
THE DISCHARGED SUPERINTENDENT 
They also lose the services of able managers and superin 
tendents, who are thrown out by the consolidation. Do these 
men meekly lie down and starve or let their families starve? 
Not much. Before the new trust is fairly started those men 
are pouring into the ears of eagerly listening capitalists their 
statements as to how a well managed independent concern 
can compete with the trust \ prominent treasury official 
stated in a public interview a few weeks since, that money 
was now a plethora and that 4 per cent was all that it was 
worth, and that it would probably soon be cheaper 
COM MERCIAL VENGEANCE 
lherefore when men of real ability lay their plans betore 
capitalists, who are anxious to make more than four per cent 
on their money, it is wrong to assume that the fiercest com 
petition will not soon spring up from these men, who are not 
only desirous of making a living, but also upon retaliating 
upon the concerns that throw them out, if the mistake ts made 
of doimg so 
DISTANT AUTHORITY 
In any event, the factor ymanagement goes to some other 
than the man who built up the business. No matter how 
capable the new manager may be, it is not in human nature 
that he should give the same earnest thought and work to his 
position as did the man who built up the business. Even if 
he were willing to do so he is handicapped by the superior 
authority over him, which is unfortunately in many cases 
located in some distant city, hundreds or perhaps thousands 
of miles away. This distant authority is, on the other hand, 
equally handicapped in the management of the factory by its 
distance, just as you would be. Mr. Moore, if you had an 
office in New Orleans, and managed your Birmingham busi 
ness from New Orleans 
THE TICKER BY DAY, ACES UP BY NIGHT 
Therefore it is evident that.in order for the trust to be 
managed with the same ability that built up the individual 
factories, a very hig) order of talent is absolutely necessary 
Genius has been defined as a capacity for hard and con 
scientious work, and nothing short of genius itself can fill 
the bill. Unfortunately for some trusts, it seems that their 
managers have adopted the idea that their position means, that 
they are to live in New York, and play poker at night and 
play Wall street in the day time 
rWO KINDS OF TRUSTS 
I think you will all agree with me that such managements 
can have but one result. On the other hand a distinction 
should be made between the trusts, which produce machine 
made goods, such as rails, nails, and wire, as against the 
trusts which produce fine hand made goods, such as cutlery, 


tools, etc. With the machine made goods it may be possible 
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to manage the trust with apparent looseness, and yet make 
money, because the goods being almost entirely produced by 
machinery, can be automatically made and do not suffer the 
deterioration in quality which hand made goods invariably 
suffer the moment the stringent care of the old personal 
management is relaxed. 

DANGER TO THE TRUSTS. 

I repeat that this may be so although it is doubtful, and I 
do not Know it, but of one thing I am absolutely certain, and 
that is that no trust that produces hand made goods can 
possibly succeed against modern competition, unless the same 
stringent inspection of the quality of the goods is carried 
out, the same conscientious, close management in the factories, 
the same care for the personal welfare of the employes, that 
characterized the old days is observed. Right here is where 
an element of danger lies for such a trust. 


In goods where the high quality of the work is every- 
thing, and where skilled hand work is essential, there is a 
constant tendency toward deterioration in quality, unless an 
equally constant stimulus is applied, to keep it up. 

This stimulus must come from the highest in authority 
and go down the ranks. The very moment that the slightest 
relaxation from headquarters takes place it is felt throughout 
the entire system and the inevitable result is a let-up in the 
quality and a loss of trade and consequently an opportunity 
for an independent competitor to get in. 

TRUSTS 


IGNORE JOBBERS. 


The second condition is, that the jobbing distributors 


shall be properly protected. The trust making goods that 
are usually distributed by jobbers, that attempts to ignore their 
interests is just as sure of failure, as the future will come. 
In no other country is the jobbing business so highly devel- 
this. With with 


expert managers at the heads of the many great houses in all 


oped as in enormous capital invested, 
parts of this vast country, it needed only one thing to per- 
fect this wonderful system of distributing goods, and that was 
the formation of the hardware associations. They bind to- 
gether the great houses in a “community of interests” that 
This 


is such a self-evident proposition that it need not be dwelt 


makes it an act of folly for any trust to antagonize them. 


upon. 

The third condition is that the consumed shall be bene- 
fited and not burdened by the formation of the trust. It 
has always seemed passing strange to me that these modern 
trusts have not taken heed to the policy, which seems to have 
always actuated the brilliant management of the Standard 
Oil Co., in this respect. So far as I know, this policy has 
always been to keep down the cost of goods to the consumer. 

GENIUS ROCKEFELLER. 

Their profits seem to have been made in other directions 
than exacting increased taxes from the consumer. However, 
some of their methods may be criticized, there can be no 
question of the genius of the management in this respect 


COMMERCIAL COERCION, 


It is extremely inconsistent, to say the least of it, for a 
number of concerns to consolidate into one, claiming that 
they can greatly save expenses by doing so, and then at the 
very first move to advance the price of their goods to the 
consumer. This is so palpably wrong and approaches so 
nearly to attempting coercion and tyranny, that the utmost 
resentment is caused by it. If there is one thing fully devel- 
oped in the nature of the people of this country, it is that of 
being utterly and thoroughly opposed to coercion, in any form. 

BARNUM’S DICTUM. 


The great P. T. Barnum once said that the American 


people loved to be humbugged, but this very element in our 
national character, that enjoys a joke on ourselves, is the best 
proof in the world that we would resent to the utmost any 
attempt to unduly tax us, and when the trusts in the face of 
decreased cost of production attempt to put on the screws, and 
try to tax us, it is hardly necéssary to say that the same spirit 
which resented a similar attempt by Great Britain when we 
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were a small and feeble colony, is still alive today, but in a 
thousand fold stronger form. 


TWO PATHS OPEN TO TRUSTS. 

Therefore I would say in conclusion, that the future of 
trusts depends upon their management, and upon their treat- 
ment of the consumer. If the management of the trust relies 
upon its fancied power and ignores the needs of the factories, 
and while “clothed in a little brief authority” attempts to 
tax the consumer instead of benefiting him, then that trust 
is doomed, just as surely as any other attempt at dictation and 
unjust taxation is doomed, in this great country of ours. 
But if the management is able and the cost of the goods to 
the consumer is steadily reduced, such a trust will undoubtedly 
win the support of the people and be not only a blessing to 
the country, but also a gold mine to its stockholders. 

W. T. Shannon, of American Sheet Steel Co., New York, 
then delivered the following paper on “Unity of Action on 


Prices and Terms,” using notes: 


UNITY OF ACTION ON PRICES AND TERTD1S. 


BY W. T. SHANNON, 


SEEKERS AFTER LIGHT. 


It is the fault of your executive committee, and not mine, 
that I am to deliver this address, and I confess that after lis- 
tening to the excellent addresses by the eloquent orators who 
have preceded me, I feel like a lost chord in this harmony 
of chin music 

My topic, “Unity of Action on Prices and Terms,” has 
been the cause of so many noisy discussions, with consequent 
small results, that it reminds me of a story told by ome of 
your North Carolina congressmen. 

An old negro, riding a mule through a forest one night, 
was overtaken by a severe storm. Being unable to pick his 
way, fitful lightning 
alarmed at the peals of thunder that shook the earth, appealed 
to the Throne of Grace in this fashion—“O, Lawd, if it’s jest 


except by flashes of and, becoming 


the same to you, I’d rather hav a little less noise, an’ a little 
mo’ light.” It is the light we want and, whether or not I can 


suggest it, remains to be seen. 


PRICES ARE DEMORALIZED. 

That there should be a more harmonious understanding 
among jobbers with relation to “rice” and “Terms” ts a 
well-known fact. 

Prices on staples are constantiy being demoralized, and 
the rule seems to be, not how much can I afford to make, 
afford to lose. This condition is not 


brought about by an innate desire on the part of the jobbers 


but, how much can I 


to sell goods at cost or less, but by a misunderstanding among 
friends, at least those who should be friends, because their 
interests are all identical. 

“BLUFFS.” 

This misunderstanding is the result, usually, of a bluff, 
or, more properly speaking, an unscrupulous untruth on the 
part of a supposed friendly customer, who kindly informs you 
that he is exceedingly anxious to place a particular order 
with you, but cannot afford to do so, unless you will meet 
your competitor's price. Of course he has confidentially made 
the same statement to your competitor, and, if you do not 
know him as he is, the scheme doubtless works, and his 
bluff becomes profitable to him, to the detriment of your 
profit and loss account. 


LEADERS. 


Again, there seems to be a ruling desire among. some 
salesmen and jobbers, for leaders. These people. will gladly 
sell $100 worth of staples at cost or less, with the hope that 
an average profit may be made up on the prospective $50 bill 
of other articles. A proposition that sometimes wins, but 
oftener loses. 

Over-stocks have occasionally been the cause, but they are 

not the ruling commodity these days. 








A PRACTICAL 





REMEDY. 

Possibly it is not necessary for me to refer further to 
the cause of a condition with which you are all intimately 
acquainted. It is the remedy for this evil that we seek, and 
I am free to acknowledge, that I could not presume to even 
suggest an immediate remedy, but I believe, that the future 
remedy, that I am about to propose, if generally adopted and 
persistently followed, will do all that it is recommended to do. 

The practical remedy, I think, is to add a specified per- 
centage of profit to “Pittsburg delivery basis” and make your 
minimum warehouse price, plus freight from Pittsburg to 
destination. This would work no hardship, and one jobber 
would have no advantage over another, in his own territory 

DIRECT SHIPMENTS. 

Each jobber, being supposed to have 60-day contracts 
with the manufacturer for his anticipated wants, a certain 
percentage could be shipped direct to his customer, where 
freight rates make it advantageous. 

I say a certain percentage, as this protects the legitimate 
jobber from the man who does not carry stock, but quotes 
F. O. B. mill or destination, and ships direct from the mill, 
at a brokerage profit, to the detriment of the dealer who does 
carry stock. ° 

A CHECK TO THE EVIL. 

I think if all the manufacturers would adopt the plan, 
that direct less than carload shipments would be made only 
for dealers who carry stock, and then not to exceed 25 to 50 
per cent of their contract amount, it would sound the death 
knell to the dealer referred to, and each jobber would receive 
his legitimate trade. 

EQUITABLE CONTRACTS. 

I mention the contract limit as 60 days, as 60-day con- 
tracts with spot specifications are equitable, while long time 
contracts with specifications to follow, are all against the 
seller. If prices advance, the buyer’s stock is always depleted 
and he insists on the delivery of every pound due him. On 
the other hand, if prices decline, the buyer's stock is always 
complete and he cannot possibly make up his specifications, 
and the seller, after perhaps months of coaxing, becomes dis 
gusted, pockets his loss, and allows the contract to go by 
default 
to this association. 


Of course, none of the latter class of buyers belong 


CONSOLIDATIONS CULTIVATE JOBBERS. 

The consolidation of manufacturing interests is, I think, 
largely solving the problem for the jobber. These consolida- 
tions want the trade of the jobber and large manufacturer, 
and for that reason cultivate them by placing them in a 
position to sell the smaller trade, who, under the old plan 
when all manufacturers were independent, bought direct from 
the mills who were willing to sell the small trade, if they 
could not sell the large. 

INSPIRES CONFIDENCE. 

This placing of all jobbers on equal footing by the manu- 
facturer, insures a confidence among buyers, that they are 
getting the same price as their competitors on leading staples, 
Mill or Pittsburg delivery basis, if they buy the same quan- 
tity, and, as there are not a dozen or more representatives of 
different mills—which all manufacture the same product— 
calling on them daily, the feeling of uncertainty regarding 


the daily market is much reduced. - 
UNCERTAINTIES OF THE PAST. 
I am aware that in many instances of the past, the 


“gentleman’s agreement” has been a failure, but that was 
when you had no definite idea as to what cost price would 
be in the next 24 hours. Your purchases were made with 
uncertainty, expecting that someone would come along the 
next day The 
different and an agreement could be more successful. 

There is, at the present time, a better opportunity for a 
more harmonious understanding between jobbers and manu- 
facturers than ever before in the country’s history, and I 
thing the hardware associations will do well to take advantage 
of the situation. 


with a lower price. conditions are now 
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HEARTY CO-OPERATION SUCCEEDS 


fhe manufacturers, if applied to, would no doubt gladly 


assist the jobbers’ association in every way possible, and 
the success of any advocated plan lies in the hearty co-opera- 
tion of both jobber and manufacturer. Observe the postage 
stamp, how it sticks to one object until it “gets there,” and I 
a plan and 


believe that if the jobbers’ association will adopt 


stick to it, they will achieve the same result. 

rERMS. 
consideration, 1s 
terms. Why 
it slips glibly off the tongue of your salesman and office man, 
Your 


customer takes 20 days or even 30 days, and sends you his 


Another abuse that deserves earnest 


Terms, 60 days or 2 per cent cash in ten days. 
but this is merely a phrase, it has no real meaning. 


Your bookkeeper states the case to 
but tell the 


check less 2 per cent 
you, and you mentally “cuss” the customer, 
bookkeeper to send him a receipt in full, as he is a good 
customer and we don’t want to make him mad. Or, perhaps 
you have been a little doubtful of the financial standing of a 
certain customer, and, when at the expiration of 30 days lh 
remits less 2 per cent, you know that he is taking the advant 
age of you, but consider that “a bird in hand is worth two 
frogs in a pond” and send him receipt in full. 
MEEKNESS. 

Your customer who takes 60 days, oftener takes 90 days 
or four months and, when you render him bill for interest 
he tells you that “Smith & Co.” never charge him interest, 
and you meekly take the face of the invoice and square th« 
account. 

JOBBERS SHOULD BE STRICT. 

As the manufacturers are strictly enforcing the rules 
on terms and cash discounts, the jobbers should do likewis« 
It is simply a matter of education, and there are enough 
members of this association to successfully educate the trade 
up to the fact, that 2 per cent cash in ten days, means ten 
days, and that past due accounts bear legal rate of interest, 
or no more goods. 

30STON POETRY. 

This subject is practically unlimited and so far-reaching 
that it is customary to discuss it, and then quietly sit down 
and try to imagine that somehow, it will even up some way, 
as the Boston woman thought when she wrote: 

“The devil sends the wicked wind, 

That blow our skirts knee high, 

But God is just, He sends the dust, 

That blows in the bad man’s eye.” 
And I think, the Almighty from this time on, will only help 
the jobber who joins this association, and helps himself by 
a mutual interest in his brother's welfare 

T. W. Gathright, of E. C. Atkins & Co., 
then read the following paper on “Differentials Between Job 
bers and Retailers:” 


DIFFERENTIALS BETWEEN JOBBERS AND RE- 
TAILERS. 


Atlanta, Ga., 


BY T. W. GATHRIGHT 


MARGIN OF PROFIT DEPENDS ON CLASS OF GOODS. 


difference should exist between jobber and 


retailer I understand is meant what margin of profit should 


By what 


exist between the two. 

I do not think there is any particular standard of value 
by which this difference could be measured, for the reason 
that there are some lines of goods that will admit of a larger 
margin of profit to both the jobber and retailer than others, 
and think the class of goods should determine what differential 
should exist. 

In considering this question there are, as I think, three 
parties interested, namely: the manufacturer, jobber and 
retailer, each of whom are equally concerned. 

ALL SHOULD TAKE FAIR RETURNS. 
The manufacturer in making his price to the jobber should 
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not be too much inclined to take more than the lion’s share of 
the profits for the reason that “the laborer is worthy of his hire” 
and should first consider at what price his particular line of 
goods should go to the consumer, then take into consideration 


the expense of doing a retaii business and fix a price for the 


jobber that would allow both the jobber and retailer a fait 


margin for expenses and interest on capital invested in addi 


tion to what they are entitled to for their services 


JOBBERS SHOULD NOT BE GREEDY. 
When this has been done and the goods are in the hands 


of the jobber, then he should not expect to grow rich in a day 


by taking all there is left, but should make such a price as 


would bring a fair return for his services and capital 


EQUALLY DEPENDENT 


Vhere is not the least doubt in the world but what the 


manufacturer, jobber and retailer are equally dependent on 


each other. The manufacturer because the expense would be 


entirely too great to justify him in visiting the retaiier to 


supply him with what few goods he would want in his particu 
lar line, while the jobber can do so with his large line and do a 


sufficient volume of business to justify him in doing so 


JOBBERKR IS A NECESSITY ro THE MANUFACTURER 


For illustration, we will say Mr A. Manufactures axes 
and puts them on the market at a profit of $1.00 per dozen 
Che average retailer will not buy over ten dozen at a time, so 
you will see he has made onty ten dollars for his day's work, 
alone would 


while the expense and salary of the salesman 


amount to equally as much if not more: while ne could go to 
the jobber and sell him 8oo instead of ten dozen with the same 
follows that the jobber is an 


expense, and it therefore 


absolute necessiiy to the manufacturer 


\ QUOTATION FROM MR. SCHWAB 

Since writing this | have found out that I am entirely 
wrong, if Mr. M. Schwab is to be taken as authority. I have 
taken, from an article by Mr. Schwab in the Literary Digest, 
the following 

“And in manufacturing, a further saving is effected by 
the lopping off of the middle man, who, at every step between 
production and consumption, was wont to take a big slice 
of profit, adding so much to the ultimate cost without adding 


anything to the value.” 


MUST DWELL TOGETHER IN UNITY 


Che jobber is equally as dependent on the retaiier because 
it is to and through him that he expects to sell his goods, 
and if the retailer is eliminated the jobber becomes a thing 
of the past. It therefore follows that the three must dwell 
together in unity and good fellowship, each respecting the 
interest of the other, so that if either one or the other should 


fall by the wayside, we could join the illustrious poet in 
saying 

“You may break, 

You may shatter 


The vase if you will 

But the scent of the tlowers 
Wiil remain round is still.” 
Mr. Garland—Mr 


like to see one of our best people misrepresented. 


Chairman, as a Pittsburger, | don't 
hat part 
Schwab is prob 


What Mr 


Schwab referred to, I have no doubt, was the pig iron broker 


of the gentleman's address relating to Mr 


ably correct, but it has been misinterpreted 


or factor, who’ in the past has been acting as middleman 


between the furnace and, we'll say, the mill operator—the bar 
mill—one who was getting his 10, 25, 50 cents or $1.00 per 


ton brokerage, as the case might be, on a large or small 


transaction. He certainly did not refer to the hardware job 
ber, a gentleman with whom he has had little business deal 
ing. He cannot, of course, get along without the hardware 
jobber. 1 think, therefore, that justice should be done Mr 
Schwab, who should not be put in a wrong light before you 
gentlemen 

feature will be an address by Mr 


of Knoxville. on the 


President—The next 
C. M. Fouche, of the Crucible Steel Co.. 


subject of “Combinations 
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COMBINATIONS. 


BY C. M. FOUCHE 


THE CHILD OF THE JOBBER’S LOINS 
shall 


association 


that I invite adverse 


this 


1 am well aware of the fact 
criticism from many members of when I 
assert that combinations are the legitimate offspring of the 
jobbers and large buyers of this country 

If this assertion is susceptible of proof beyond perad- 
venture, then it is equally true that this child of their loins 
should be fostered and preserved by them 

Up to the beginning of our civil war I can find no record 
of combinations for the purpose of maintaining or regulating 
prices, and as there was at that time no necessity for their 
existence, it is fair to assume that there were none 

THE HALCYON DAYS OF OLD 

Prior to 1860-1870 the manufacturers of this country could 
invest their capital in various enterprises with a reasonable 
assurance of obtaining a fair return upon their investments 
lhe dealer could in turn buy the products of the manu- 
facturer with a feeling of absolute certainty that he would be 
able to realize a fair margin of profit upon his purchases. 
Failures were rare, except during a few periods of financial 
panic, and such as did occur were caused by mismanagement, 
The 


deciding to embark his capital in an industrial enterprise would 


or want of business capacity. manufacturer before 


ascertain firsi—whether there would be a fair demand for his 
products, and second—whether they could be disposed of for 
The 
prices upon those made ‘o him by the manufacturer, add a fair 


reasonable _ profit. jobber would invariably base his 
percentage of profit and sell his goods with less effort and with 
greater satisfaciion to the buyer and consumer than at pres- 
ent. In more recent years ihere has been a marked change 
in these conditions, with the result that 


little iess 


both manufacturers 


and jobbers have become than speculators, and 


there has been about as much certainty of profit in buying 
Louisiana lottery tickeis or cotton fuiures as there has been 
in the purchase of an ordinary stock of goods by the merchant 
or the usual supply of raw material by the manufacturer. 

\N UNPROFITABLE CHANGHI 


1 am sure that members of this association will agree 


with me that this change in our business conditions has been 


neither beneficial nor profitable, and that any system which 


will reduce buying and selling to a more safe and certain 
basis, should demand and receive the cordial support and 
encouragement of every business man in this country. I affirm 


that this change in conditions has been brought about largely, 


if not entirely, by buyers who are usualiy ignorant of the 
actual cost of production, and who are unwilling to allow the 
manufacturers a reasonable profit over cost. These buyers 
have béen materially assisted by over-zealous salesmen who 
are ever ready io sacrifice profit in order to secure business, 
and the result of their combined efforts has been the combina 
tion and the trust 


AGREEMENTS DICTATED BY SELF-PRESENTATION 


It has struck me that the original cause of the jobbers’ 
earnest efforis to lower prices has generally been a desire on 
his part to purchase goods cheaper than his competitors, and 
that in his endeavor to accomplish this end, he frequently 
seems utteriy regardless of the fact that he may be forcing 
the manufacturer to sell at an actual loss. This constant and 
never ceasing pressure for lower prices has finally resulted 
in forcing many manufacturers to the wall, and the survivors 
into agreements to maintain prices for self-preservation. I 
therefore assert without fear of successful contradiction, that 
he buyer is the true parent of the combination 

SPECIAL PRICES BECOME REGULAR 

he unfortunate result of these efforts on the part of the 
take 
profit in his endeavor to purchase goods at lower prices than 


jobber to from the manufacturer his last vestige of 


his competitor, is found in the fact that he seldom, if ever, 


accomplishes his purpose, for it is a rare salesman who will 
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He 
feels that it would be both unjust and unfair to his other 


confine these “special” prices to the original beneficiary 
customers to place them at a disadvantage with others in 
selling his goods, and the usual result follows that his special 
price soon becomes a regular one. This constant hammering 
of prices also frequently brings about a feeling of antagonism 
between buyer and seiler where only the best of feeling and 
true community of interest should exist. My experience has 
been that the average buyer bases his idea of cost largely 
upon the prices he has been able to extort from the manu 
facturer from time to time, and this is anything but a safe 
guide, as makers of such staple articles as iron, steel, nails, 
wire, Pony and Boy Dixey plows, Georgia stocks, and Dow 
Law cotton planters can easily testify. 
NO REAL BENEFIT 

If there was any real benefit to be derived from this un 
reasonable demand for lower prices, there might be som 
excuse for it, but there is absolutely none. The jobber rarely. 
if ever, secures any better profit from these “special” prices, 
for he invariably “passes it on” to his customer, and he in 
turn to the consumer, who has neither asked for nor expected 
the concession, The manufacturer has therefore been forced 
to surrender his profit without having kenefited his customer 
The combination of business interests for the purpose of main 
taining profitable prices only came into existence when it 
became necessary for self-preservation, and it is therefore 
extremely probable that it is here to stay. The world has been 
astounded by the enormous sums which have recently been 
invested in various industrial and carrying enterprises and the 
character and standing of the men who have embarked the 
bulk of their fortunes in these companies, give us a reason 
able guaranty of their stability for both the present and the 
future. 


INDUSTRIAI AND TRANSPORTATION INTERESTS ARE INTERWOVEN 


The failure of one or more of these colossal combinations 
would cause a financial convulsion such as the world has 
seldom seen, and the effects would be so far-reaching and 
general as to be acutely felt throughout the four quarters of 
the globe. The interests of these industrial enterprises are 
so closely interwoven with those of the great transportation 
lines as to make them almost identical, and anything which 
injuriously affects the one must of necessity seriously affect 
the other. It is therefore manifestly to the interest of each 
to foster and build up the other. Those who are at the head 
of these gigantic companies are men who have fully demon 
strated their ability to manage large affairs successfully, and 
it is reasonable to assume that they will pursue such a course 
as will popularize the new concerns with the masses, and 
add to the general prosperity of the country. They are well 
aware that they can only hope to prosper when the country 
generally is prosperous. Their policy will therefore unques 
tionably be such as to render prices stable and to secure the 
good will and support of the jobber and dealer, as it is only 
through them that they can hope to dispose of their products 
Experience has clearly proven that violent fluctuations in 
prices are alike injurious to both manufacturers and jobbers, 
and that short periods of inflated prices are invariably fol 
lowed by long periods of corresponding depression and loss 
We can therefore reasonably look for a considerable period 
of stable prices and fair profits in business for the future 

It will be left to the jobber in many sxases to determine 
whether it is to his best interest to patronize the large com 
binations and thus aid them in maintaining stable and profit 
able pfices, or encourage outside competition, which almost 
and a corres 


invariably results in uncertainty as to prices, 


ponding uncertainty as to profits 


PATRONIZING OUTSIDE CONCERNS 


We would do well to remember that efforts to break up 
combinations by patronizing outside manufacturers usually 
result in such concerns being bought up by the combinations 
or a protracted period of price cutting, which is injurious alike 
to both buyer and seller, and which finally terminates in the 
“survival of the fittest.” Should the fortunes of war eventu 


ally declare in favor of the stronger concerns, experience has 
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shown us that the losses sustained by them will have to b« 


made good by advancing prices for a considerable period 


This being the case, I fail to see where either the jobber or 


consumer has been materially benefited by purchasing his 


goods at lowr prices from outside concerns 
ENTERING ON A 
While I do 


lenium” under the new order of things, I am firmly convinced 


SEASON OF GREAT BUSINESS PROSPERITY 


not anticipate or predict a “business mil 


that we are just entering upon a period of the greatest and 


most general business prosperity that this has ever 


that the 


country 


known, and future will prove that there is a true 


and lasting “community of interest” between the combinations 
of manufacturers and their older and more powerful com 
Hardware 


binations known as the “National” and “Southern 


Jobbers Associations.” 


rhe 


Bros : 


President— next paper is by George H. Harper, ot 


Clendennin Baltimore, on “Southern Trade and Expan 
s1on - 


THE SOUTHERN TRADE AND EXPANSION. 


RY GEO H HARPER 


\ SPLENDID SHOWING 


You have selected a very beautiful spot to hold your 
convention this year, and the manufacturers and their repre 
sentatives whom you invite I feel quite sure accept the 
‘invitation with much _ pleasure They all recognize the 
importance of these meetings. 

Your association, I am told, started with some nin 
teen or twenty members, and at this meeting you have a 
membership of seventy-five. You are to be congratulated 
upon this splendid showing. 

URGES ASSOCIATION TO MEET IN NORTHERN CITIES 


lhere is one little thing, while on this part of the sub 


ject, that I would like to speak of; it is this: The manu 


facturers and boards of trade in some of our large cities 
have recognized the personal makeup and strength of you 


association and have been invited to meet in some of 


this 


you 


these places. Cleveland manufacturers year 


But, 


places in 


were very 


desirous of having you meet in their city. with 
have stuck 


that, 


one 


exception, you close to your terri 


tory. I am sure should you decide in the future to 


accept an invitation to some of these large manufacturing 


cities, you will have just as large attendance and | 


an 


think a very profitable meeting. It will be a help to you to 


see how some of the large manufacturing plants turn out their 
products and the systems used in preparing your orders for 


shipment. You would, I believe, find it interesting and the 


knowledge there gained of value This is 


practical one 
way of applying expansion; try it on. But what I have on 
mind especially is your trade 
THE GROWTH OF YOUR BUSINESS IN THE LAST FEW YEARS 


The growth of the South has been phenomenal and _ th« 


growth of your business is due entirely to the growth of 


your section. It seems that some manufacturers in the East 


and. North have also recognized this, and have sent their 


representatives outside of their regular field, seeking trade 


where they have not heretofore had it, and resorting t 
methods of selling goods which are at least subject to criti 


No that 


direction. the 


cism manufacturer can expand in 
tell that 
jobber is a necessity, here to stay and bound to be considered 


at all While. 


always 


successfully 
The large manufacturers will you 
at times, he has ample reasons to kick, 
He is 
And right here, along 


times 


yet he is not kicking the manufacturers 


good friend and should be protected 
a question [ know to which you are giving 


“What 


this line, there is 


some thought, and that ts: protection are the job 


bers to receive at the hands of these great combinations?” 

[ asked an official of one of these big corporations what 

were his ideas on this subject; he said, in part, as follows 
CONSOLIDATION IMPERATIVE 

‘I will tell you that had we not consolidated, it would 


have been simply impossible for us to establish or maintain 
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the difference in prices now in effect between the retailers 
and the jobbers. Heretofore, when our salesmen would go 
to a fairly good buyer in a city and quote prices, it was 
generally at the jobbing prices, particularly if they bought 
lots. 

the same thing. 


in case This was done because our competitor did 

A consolidation of a number of manufac- 
turers into a large corporation gives the opportunity to 
maintain the prices to the different grades of buyers, which 
was not possible in the old plan. The large corporations 
will put this into effect and operation as long as the jobber 
shows a disposition to co-operate with the manufacturer 
and support them. It is evident that, by working with the 
manufacturer, the quality of the goods will gradually im- 
prove and the profits can be kept up on a better basis than 
number of manufac- 
turers in the field and all of them competing for the jobbing 
trade.” 


it was possible when there were a 


and retail 


REGARDING THE PROGRESS OF TRADE. 


Only a few years ago the Southern jobber had to send 
the Eastern and Northern manufacturer for 
nearly every article he wanted. This is not the case to-day. 
Instead of sending from a thousand to two thousand miles, 
he is buying some of these almost at his own door. The 
bulk of the manufacturing is carried on in the North, but 
this does not imply that it will or always should be so. I 
sincerely believe that, in the course of the next few years, 
you will see in the South manufacturers of nearly every 
kind of article that is now being made by makers in other 
sections. It is no secret that skilled labor is not as plentiful 
in the South as it might be, in view of the opportunities 
which are afforded for its employment. In due course, 
however, as manufacturing plants continue to increase, there 


his orders to 


will be larger additions to its industrial population. 


COTTON INDUSTRY IN THE SOUTH. 
In 1866 there was not a cotton mill in the South. This 
industry has since grown by leaps and jumps. In this, 


during the last five years, the North has stood still; in the 
South it has increased 86 per cent. 

In the year 1890 there were 1,550,000 spindles and 36,300 
looms. 

In the year 1896 there were 2,000,000 spindles and 70,000 
looms. 

In the year 1900 there were 4,700,000 spindles and 110,000 
looms. 


COMMERCIAL EXPANSIONISTS. 


The cotton makers of the South ought to be the best 
kind of commercial expansionists, especially in the exten- 
sion of our trade abroad—and why? I will quote a few 
words from Mr. Rounsevelle Wildman, the late U. S. con- 
sul general at Hong Kong: 

“If properly placed before the Chinese, American cotton 
goods will obtain the same foothold in southern China that 
they have in northern. The present importations are not 
nearly sufficient to meet the requirements. It must be 
borne in mind that the Chinese never wear wool, not even 
in the depth of winter, but clothe themselves in cotton all 
the year around. Their bed clothes, umbrellas and, in many 
cases, boat sails are made of. cotton, and the consumption 
is practically unlimited if made in accordance with native 
requirements.” 


RAILROAD CONSTRUCTION IN THE SOUTH. 


Nothing more striking illustrates the progress of the 
South than its railroad construction. In fifteen years 25,000 
miles were built and thousands upon thousands of dollars 
expended upon them. In fifteen years the production of 
pig iron increased from 397,000 tons to 1,900,000 tons, and 
in the same time the coal production increased five-fold. 
It is true that a good deal of the capital for the Southern 
enterprises comes from the North, but the greater part 
represents the savings of the Southern people themselves. 
History does not furnish any parallel to this recovery of 
a people from absolute ruin. 
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IMPORTANCE, 


A FACTOR OF PERMANENT 

The Southern manufacturers, the Southern jobbers and 
the Southern people generally, entered the new century in 
a splendid and healthy state. That section of this great and 
growing country is becoming a factor of great and per- 
manent importance in the equation of the industrial future 
of the United States, and its sign of 
National health in which all classes find cause for congratu- 


lation. 


prosperity is a 


Mr. Harper was presented with a handsome bouquet of 
flowers at the close of his paper. 

A. P. Duncan, of McLendon, Duncan & Co., Waco, Tex., 
then spoke extemporaneously on the subject, “The Traveling 
Man a Welcome Visitor.” 

After Mr. Duncan had finished his remarks, Pres. Moore 
called on T. James Fernley, Philadelphia, secretary of the 
National Hardware Association, who addressed the conven- 
tion and extended an invitation to all those present to attend 
the convention of the Southern Industrial Convention in 
Philadelphia, held during the week ending June 15th. 

Chairman Irby Bennett, of the Entertainment Commit- 
tee, then reported that the party was so large that there were 
not sufficient livery accommodations or enough carriages in 
Asheville to take all on the drive to Biltmore Wednesday 
afternoon, so those who did not go Wednesday afternoon 
were driven down at 10:30 A. M. Thursday. 

WEDNESDAY AFTERNOON. 

The drive over the Biltmore estate Wednesday aiternoon 
was about twelve miles in length, and consumed two and one- 
half hours. 

The party first went up the approach drive, then through 
the front yard by way of Ramp Douce, and continued on 
through the rose garden, past the lagoons down French 
Broad River, through the farms, passing the new dairy, the 
hog sty, poultry yard, and Antler Hall, which is an old resi- 
dence which was on the place. After passing the truck 
farm and looking at the growing garden sass, the party were 
driven back to Asheville over the Victoria road. 

WEDNESDAY EVENING. 

The Smoker Wednesday evening was an unqualified suc- 
cess, and more thoroughly Bohemian in its character than 
any ever before participated in by the Association. At ten 
o'clock the doors of the enormous dining room of the Bat- 
tery Park were thrown open, and the transformation of the 
room astonished every one. It had the appearance of a 
veritable beer garden “over the Rhine.”” Everywhere, tables 
and chairs were around the room, and they were soon alt 
occupied. A capital string orchestra furnished some music, 
and a concert was given by the Irby Bennett quartette. The 
Ethiopian musicians rendered vocal as well as instrumental 


music, and with their guitars and mandolins and their rich 








and melodious voices, rendered many Southern plantation 
songs and dances. Irby Bennett called the attendance to 
order and introduced Mine Host McKissick, who was re- 
ceived with tumultuous applause. In a few well chosen re- 
marks Mr. McKissick welcomed all present, and called for 
the President, Mr. J. D. Moore, and presented him with a 
magnificent pipe formed from a huge rhododendron root. 
President Moore was taken unawares, but responded in his 
usual happy vein. The waiters then passed through the room 
distributing cigars, cigarettes, pipes, pouches of tobacco and 
matches. Refreshments were served during the entire even- 
ing, eatables and otherwise. Mr. Turk, of the Southern 
Railway, favored the audience with an exhibition of his danc- 
ing. Mr. W. R. Walkley recited a sentimental poem. Mr. 
Harry Beers favored the audience with a terpsichorean diver- 





tisement. Mr. N. A. Gladding recited a poem about the trav 


eling man. 
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THURSDAY MORNING SESSION. 
The 
mated discussion of committee reports which was unfinished 
and was carried over to the afternoon session. 
J. H. Fall, Jr.. of J. H. Fall & Co., Nashville, 
following paper on “Who Shall Do It and How 
Traveling Men be Posted as to Prices?” 


WHO SHALL DO IT, AND HOW SHOULD TRAV- 
‘ BLING MEN BE POSTED AS TO PRICES. 


Thursday morning session was devoted to an ani 


read the 
Should 


BY J. H. FALL, JR. 


TWO IMPORTANT QUESTIONS. 

[he subject assigned me: “Who shall Do It And How 
Should Traveling Men Be Posted As To Prices,” embodies 
two very important questions which I think it well to take 
up separately. First: “Who Shall Do It,” in other words, 
Who shall post traveling men? 





THE MOST IMPORTANT DEPARTMENT. 

The consensus of opinion in these up-to-date times of 
wholesale hardware merchandising, is to the effect that the 
most important department of the hardware jobbing house, 
is its sales department. If this is true, then to obtain the 
best results for the success of the business, it is eminently 
right and proper that the head of this very important depart- 
ment should at all times, if circumstances will permit, be a 
member of the firm or an officer of the corporation; it matters 
not which. If it be impossible to have a member of the firm, 
certainly the man who is selected to be at the head of this 
department should by all means, be financially interested 


the business. 
BUSINESS ENGINES. 


As traveling men, collectively speaking, might well be 
termed one of the engines furnishing the power to run the 
business, they should certainly be under the care of a skilled 
engineer; and as traveling men are one of the important, if 
not the most important part of the inner workings of the 
sales department, they should be under the care of, and 
subject to the orders of, and at all times under the absolute 
management of the head of the sales department. 
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EVERY CARE IN SELECTION SHOULD BE USED 


\ firm or company in organizing its business, when it 


comes to selecting the head of the sales department, should 
and not this 
should this depart 


mind 


use every care and precaution decide very 


important question as to who manage 


without a 
failure of any 


ment, too 
doubt, the 


hastily. To my question of a 


Stt_cess or business emanates from 
the management of its sales department. Therefore assum 
ing that the head of the sales department should be the proper 
one to post traveling men, it might be well in selecting this 
man to have several qualifications or attributes in view which 
would serve somewhat as a guide, and which the one selected 
reached. 
fhe man who is appointed to this responsible position—for it 


is weighed against before the final decision is 


carries with it grave responsibilities both in a business and 
moral way—should be a man who comes nearest to filling the 
following qualifications : 


QUALIFICATIONS OF SALES MANAGER. 


First—Morally, to be at the head of the sales depart 


ment, he should be absolutely truthful, second, absolutely 
honest, and third, absolutely temperate. 
Second—He should, in a _ business way, first, be 


thoroughly posted and versed in every department and branch 
of the business which has to do with the selling of goods. 
Second, broad minded and a man of liberal policy, who is at 
all times capable of weighing in an wunprejudiced and 
honest manner, any question which arises in connection with 
this work. He should be a man who knows how 
friends, and when he has made them, 
them. A 


and who has more or 


to make 
hold 
of human nature 
less policy, but at all times is strictly 
sincere with all with whom he comes in contact. 
can look his 


knows how to 


man who cultivates the study 


A man who 


salesmen and his customers straight in the 


eye, and from the moment of their first acquaintance, from 
high standard of business 
command their utmost respect and confidence. 

In selecting this man, 


that it is of the 


his fair dealing and methods, 
we should not overlook the fact 
importance that he should have 
salesman on the road, 
competent to cope with and 
the various questions arising, always doing his 
other 


greatest 
more or less experience as a practical 
in order that he may be fully 
decide wisely, 
house full justice; yet, on the hand, acting in an 
extremely broad and faid way toward his salesmen. Further, 


he should be a man who is absolutely master of his depart- 


ment in every way, governing those under him kindly, but 
along strictly business principles, having them understand 
that his word is law from which there is no deviation by 


subordinates; yet, one who can always be approached from 
the humblest to the highest employe in the house, and who 
at all times, is never too busy to take the time whether he can 
spare it or not, and to 
give their every suggestion and complaint careful considera- 


tion. 


to greet his employes pleasantly 
his employes, as it within the 
dignity and 
should bear toward one in his position. 


A companion of were, 


bounds, however, of the respect which they 
While the head of 
man of broad ideas, yet, 
when to be more or less conservative, in 


skilled looked upon by all 
him with respect as a man who has been a successful sales- 


the sales department should be a 
he should know 
other words, a salesman under 
Allow me to add here, and 
should know how to hold his tongue 


and temper at all times, 


man in every sense of the word. 
I deem it important, he 
for it matters not what subject is 
under discussion, in nine cases out of ten, the who 
loses his temper, 


loses the point he is endeavoring to 


man 


loses his head, and in the end also usually 


gain. You can lead a 


man oftimes into anything in exact accordance with your 


wishes, where on the other hand it will be impossible to 
drive him. 
SALES MANAGER SHOULD HAVE INTEREST IN THE BUSINESS. 


that have at the head 
and 


of the word, yet 
can be obtained without a question of doubt, by having this 


‘i here are a great many houses 


these houses are 


, the best results 


of their sales department employes, 


successful in every sense 





























































































































50 THE AMERICAN ARTISAN AND HARDWARE RECORD. 


man financially interested in the business. The objection to 
having an employe who is not financially interested in the 
business, at the head of the sales department dictating the 
policy of that department as he sees fit is, first, because he is 
an employe, the respect, dignity and importance of the posi 
tion is relegated to a less important place in the eyes of the 
salesmen over whom he is placed, and in every instance they 
are probably men with whom he has worked side by side for 
some time; and while he is at the head of this department, 
nevertheless he is still a nemploye of the house and looked 
upon as such by the rest of the employes of that house 
He may have the respect and esteem of the salesmen under 
him and it may be, their utmost confidence, yet, it is impos 
sible for him to have complete control over the men with 
whom he has worked side by side during his education as a 


hardware man. Further than this, he no doubt has the 


interest of his house and his employers foremost in his 


mind at all times, nevertheless, to some extent—and this is 


human nature—he will often lean toward the ideas of the 
men on the road and will agree with them and their ideas 
concerning matters connected with the sales department 
rather than look to the interests of the house which he should 
do. He may be thoroughly competent and capable in every 
traveling men, yet, unless he is 


way to have charge of the 
looking toward the end of the 


financially interested and is 
year when the work of his department will decide more or 
less, as to how many dollars his house has made or lost, it 
is more than likely the results will be as outlined above 

\ PRIVILEGED POSITION, 

Now, assuming that we have selected a man for the 
head of this department, an officer of the company or at 
least one who is financially interested in the business, we 
have gained a strong point which perhaps has been for- 
gotten, and that is, 
privileged to know every confidential rebate and discount 


he is now in a position where he is 


which is granted to his house, which the head of every sales 
department should know, because the man who is posted in 
every detail has the balance of power in his hands; and 
gentlemen, it is not the best thing for any business firm to 
impart its most sacredly confidential rebates to others than 
those whose money is at stake; and this cannot be if the 
head of the sales department is simply an employe of the 
house not being financially interested. 


So much for the first part of this important question, 


“Who shall do it and how should traveling men be posted as 
to prices.” 
BUYERS SHOULD BE THOROUGHLY POSTED. 

Let us now take up the second question: How should 
traveling men be posted as to prices? This question does 
not fall second in the least to the one which has just pre- 
To my mind it is of more importance; yet, this is 
Nevertheless, we will assume that it 

In the discussion of this question, 


ceded it. 
a hard thing to decide. 

is at least as important. 
to get at the proper starting point, we must go to the pur- 
chasing department or buyer of the house, as the price paid 
for goods which the sales department and the salesmen have 
to sell, is decided by him as the head of the purchasing 
department. As stated above while speaking of the head of 
the sales department, the man who is best equipped to cope 
with the sharp competition found in wholesale hardware 
merchandising of these up-to-date times, must be thoroughly 
s thoruoghly posted holds the 


posted and a man who 
balance of power in his hand at all times. Consequently, the 
buyer should be thoroughly posted. Therefore, in selecting 
this man, the company should have before them the same 
ideas as to qualifications which were followed in selecting the 
head of the sales department; the only difference being, 
this man should have served his years of training in the pur- 
chasing department rather than in the sales department, 
although it often happens that the skilled hardware salesman 
will make a good buyer for any house. If it be possible, the 
man selected for the buyer should also have had some 
experience on the road. ‘This is not absolutely necessary, 
but gives him more confidence in himseif and makes him more 








familiar with what should be bought and how much should 
be bought. 

RELATIONS OF SALES .AND PURCHASING DEPARTMENTS 

If the house is well systematized, the sales department 

should receive all of its information that has to do directly 
with the markets where the house buys its supplies and as 
to the cost of the goods, from the purchasing department 
into whose hands the quotations are usually placed after the 
mail is opened. This does not apply to trade papers and 
magazines which the heads of all sales departments are 
supposed to study carefully and diligently if they are inter 
ested in their business as they should be. Therefore, on 
the one hand the sales department should occupy a secondary 
place to the purchasing department in receiving information 
as to the cost of goods, while on the other hand, the pur 
chasing department should occupy a secondary place to the 
sales department as to what goods should be bought, quality 
and quantity 
ABSOLUTELY PRIVATE BUSINESS 

Now assuming that the head of the sales department and 
the head of the purchasing department both being properly 
qualified to hold these positions, are now at the head of their 
respective departments, and further, are both financially 
interested in the business, we are now at the point where 
information and ideas concerning the most confidential things 
in the business can be readily exchanged and discussed and 
some course mutually satisfactory pursued without fear of 
this absolutely private business getting into the hands of 
those for whom it was not intended. 

GOODS WELL BOUGHT ARE HALF SOLD. 

Before traveling men can be properly posted to such a 
degree that they are thoroughly equipped to overcome any 
competition and obstacles, as it were, which come up so 
often in their career as salesmen, it is vastly important, after 
we have selected the proper assortment of goods for which 
there is a demand, to see that these goods are bought at the 
lowest prices, and while this may be somewhat foreign to 
the question before us, yet, it has a great deal to do with it 
and it is well that a few words be said as to how these prices 
can be obtained, for they certainly must be obtained before 
the head of the sales department knows how to post his men 

BUYER SHOULD SECURE CONFIDENCE OF TRAVELERS. 

First, the buyer has been selected because he is thor 
oughly truthful, honest and temperate, and second, because 
he is thoroughly competent in a business way, and _ third, 
because he is thoroughly posted. Beyond this, assuming: that 
he has the gift of being able to make friends, he should 
always bear in mind that traveling men are gentlemen and 
should at all times, it matters not how busy he is, be given 
a hearing and see that they are treated with extreme polite- 
ness and courtesy while in his office. He should make it a 
rule from which there is no deviation, never to tell one 
favored traveling man what price his competitor has made 
him on goods, and in like manner, he should never tell a 
competitor of his favored traveling man what price his 
friend has made him on the same goods, and further than 
this, every price, it matters not from whence it comes, 
whether given in person or by letter, whether it be high or 
low, should be kept sacredly confidential 

\ PRIVATE SYSTEM 

If this is done the confidence of the traveling man is 
secured, and while you may be thoroughly posted, none of us 
are so well posted as not to be. able to learn a few things 
which are of vast importance to us, and which means money 
in our pockets, from the traveling men calling upon us in 
our offices. Gentlemen, treat each one politely and courte 
ously and anything they tell you, keep it sacredly confidential 
and the result will be, their confidence will be secured, and 
you will get the best prices they have at all times. Further 
than this, their house will very soon hear about you and they 
at home and at the factory will never be afraid to put down 
on paper in black and white to you what they will not even 


tell verbally to one of your competitors, who does not pursue 















the same course 
that 
adopted which must be worked out according to circumstances 
in each house, by which these rebates can be kept up with, 
but at the same time a system which will be so thorough, that 
not even the bookkeeper knows what these confidential rebates 
are. It can be done from the smallest to the largest house 
and it should be done. 


A HOUSE OF 


When the buyer receives a rebate or price 
is absolutely confidential, there should be a system 


HIGH PRINCIPLE. 


On the other hand, the buyer sacredly guarding at all 
times the confidence of the salesmen calling upon him, occu- 
pies the same position to make his house among the foremost 
in the eyes of manufacturers, for high standard of business 
methods, as on the other hand, the head of the ales depart- 
ment in the same manner has it in his power to make the 
small trade and the customers of not only his house, but the 
customers of his competitors, point to his house in the same 
mannér as manufacturers, and know that it is a house that is 
known in every field of trade it enters as a house of high 
principle, employing only the highest standard of business 
methods. 


SALES MANAGER SHOULD RECEIVE QUOTATIONS. 

The business is now well organized and we assume 
that we are securing the lowest prices. These prices and 
quotations must now be put into the hands of the sales depart- 
ment. In many houses various plans are tsed according to 
the ideas and customs of the house, but to have the head 
of the sales department thoroughly posted, he must receive 
a copy of every quotation coming into the house. 

The system which is followed in our firm, which is by 
no means the largest among you, is as follows: (I give you 
the plan in order that any of our members being interested 
along this line, might try it. It has been very successful in 
our house.) First, the private rebates we receive, are kept 
strictly confidential, and no one knowing them except the 
members of the firm. The plan adopted, I will not mention 
as it is somewhat foreign to keeping quotations. 


INDEXING QUOTATIONS. 


The quotations received in the house are kept in a book 
somewhat after the fashion of an invoice book, except that 
this book has two indexes. The first index is for names, the 
second for articles. The book is made with an expanding 
back in any size that may be necessary: each page nicely 
numbered (size of the page is about two inches larger each 
way than an ordinary sheet of business letter paper). As 
fast as the quotations come they are not filed as other corres- 
pondence, but are glued in this book; however, not like an 
invoice: To illustrate, let us suppose on June Ist, we receive 
a quotation from the American Steel & Wire Co. on nails. 
We gum the left hand edge of this quotation on the under 
side, and insert it in our quotation book on page 100 just as 
if it were a new leaf. We then turn to our name index and 
index this quotation under the letter “A” page 100. We then 
turn to our article index under letter “N” and index “Nails” 
page, 100. We then have both the articles and the names 
indexed properly and if the concern happens to be a new one 
and we cannot remember the name, we usually can remember 
the article and by having the two indexes, we are greatly 
assisted. - 

HOW THE SYSTEM WORKS. 

Suppose on June 5th, we receive another quotation from 
the American Steel & Wire Co. on the same or different 
articles, we turn to our name index and see where the 
American Steel & Wire Co. has been allotted page 100. We 
turn to page 100 and insert this quotation, just as we did the 
former one as if it were a new leaf, yet, it is placed in the 
same manner on the top of the June 1st quotation. In this 
manner, we have all of the quotations from one firm together 
in numerical order as to dates when they were received in 
the house. If there are several different articles quoted in 
the same letter, they are indexed separately in the article index. 
This is the quotation book and is simply a guide for the buyer 
as well as the head of the sales department. But, further than 
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this, the buyer should, immediately the quotation is received, 
whether the quotation is higher than he is paying or whether 
it is lower, whether they carry the goods in stock or ship from 
the factory. render the head of the sales department an exact 
copy of these quotations, showing what each manufacturer 
is doing. In addition to this, the freight clerk who should be 
in the purchasing department, should be made to hand the 
department the 
to destination 
quotations. 


head of the sales freight rate from the 


factory upon all goods upon which he has 
If this is done, your sales department, as well 
as your purchasing department, will be absolutely posted as to 
what goods cost at factory plus the freight to your city. 

TRUE COST OF GOODS. 


Now we have reached the important point where the 
head of the sales department is prepared and ready to post 
his salesmen. On the one hand, the buyer should not have 
the authority to buy any goods without first consulting the 
sales department as to quality, quantity and kind of goods to 
be purchased, especially when it comes to new goods. On the 
other hand, I do not think the head of the sales department 
should have absolute authority to decide upon the prices at 
which those goods must be sold without consulting the purchas- 
ing department and other members of the firm, as frequently 
there are conditions arising which change matters altogether 
and some goods must be sold very close on account of such 
conditions, it may be the sale resulting in profit. Neverthe- 
less, in settling upon a price at which goods should be sold, 
they must bear in mind at all times the expense of doing 
business and not figure prices from cost at factory plus freight, 
for this is not true cost. 


UPHOLDING LOCAL ASSOCIATIONS. 


It is very important that local associations be upheld in 
their work, as far as an individual firm can consistently do it, 
and sometimes it is better to uphold the principles of your 
local association and sacrifice your profits or miss a sale as 
the case may be, rather than to weaken your association by 
withdrawing from it. 

We have now decided upon the prices at which we sell 
goods, and in deciding upon these prices, we have taken into 
consideration the cost of goods—and when I say “cost” I 
mean true cost—which is the cost of goods at the factory plus 
freight to deliver plus the expense of doing business. At 
the same time we have considered the circumstances that 
surround us as to competition and the head of our sales 
department has decided how to post his men. If each of us 
follow out this plan of figuring cost, when we take our next 
inventory I am pretty sure we will find a larger amount of 
profit to our credit than we have ever found in the past. 


CLASSIFICATION OF TRADE. 


After we have arrived at this true cost according to the 
system of each house, the latter should go to the traveling men 
signed by the head of the sales department. Not only 
should this letter contain the cost prices, but it should con- 
tain your best price to classified trade, and I believe in 
classifying trade, as the classification of trade means a great 
many dollars will be saved which would necessarily be lost 
if you did not have this system; and by means of classifying 
trade, it will assist greatly both in individual work as mem- 
bers of a local association and as a local association. I might 
further add, in giving salesmen the cost of goods, they 
should never receive or never be notified of any strictly con- 
To do 


this simply means you will lose this profit in a great many 


fidential discount or rebate the house is receiving. 


instances; and if not this, it will certainly get out sooner or 
later resulting in the manufacturer either withdrawing the 
price from you or your competitor getting the same rebate. 
Then again, it is wrong from another standpoint, and that is, 
you are not guarding as you should, the confidence placed 
in you by manufacturers. 


SALES MANAGER SHOULD HAVE CONFIDENCE OF SALESMEN. 
Assuming that the head of the sales department has the 
absolute confidence of his salesmen, which he must have if 


he gets the best work out of them, they will know that what 
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is stated to them in his letter is the absolute truth, and that 
the house is giving no lower cost to one salesman than to 
another. The head of the sales department should further 
solicit suggestions and expressions of ideas from his sales- 
men at all times as to how the interests of the house can be 
furthered in his respective territory and each of these sug- 
gestions should receive careful consideration at his hands. 

ORDERS OF SALES MANAGER SHOULD BE ADHERED TO STRICTLY. 

In the face of a rising market, the salesmen should be 
thoroughly and quickly posted as to the true cost of goods 
and while he can sell goods and secure the regular profit 
desired by his house, yet, he must be made to know what 
that article costs his house to be replaced. At this time the 
salesman must never be thrown on his own responsibility, but 
be subject absolutely to the orders of the head of the sales 
department, and while it may seem hard to him to force him 
to pass an order, yet, he must understand that the head of 
the sales department is master, and his orders must be 
adhered to strictly. 

NO OVERCHARGES SHOULD BE PERMITTED. 

The salesman should never be permitted to overcharge 
a customer on goods and should be severely reprimanded for 
so doing, if he ever does. On the other hand, in the face of a 
declining market the head of the sales department should be 
just as quick to give his salesmen the true cost of goods as 
he did when the goods were advancing. It may be necessary 
to give them an anticipated cost in the face of some impend- 
ing decline or on account of the condition of the stock on the 
shelves, but the salesmen should be informed of this fact. 
Let me add here that it is of the utmost importance that the 
purchasing department at all times, especially on an advanc- 
ing or a declining market, be constantly on the alert and be 
none too quick to advise the sales department of any changes. 

WEEKLY QUOTATIONS. 

There are various ways of posting salesmen, but it is 
very hard to discriminate between them as to which is the 
best plan. Some houses send out weekly quotations and 
require their salesmen to change their catalogues accordingly. 
This is a successful plan, but a plan to be preferred over this 
is a double catalogue system which is: giving each sales- 
man two catalogues, requiring one catalogue in the house all 
the time, which is sent in to be marked up to date and to 
receive new lists, costs, etc. This catalogue should be a 
new catalogue absolutely perfect as far as possible as to 
new lists and costs and should be in the salesman’s hands the 
first day of every month. 

SALESMAN SHOULD KEEP IN TOUCH WITH HIS HOUSE. 


Immediately upon the receipt of that catalogue by the 
salesman, he should be required to return the one in his 
possession to the house by express, in order that the sales 
department according to their system may have it revised to 
date. As to keeping in touch witn salesmen, circumstances 
alter cases, but if it is possible, they should be in communi- 
cation with their house, not once or twice a week, but 
every single day and quotations should be sent them every 
day. Not only quotations as to what goods cost, but letters 
in regard to certain goods you desire to be pushed. Another 
very important feature and one which makes it eminently 
necessary to be in direct communication with your house is, 
that every salesman should be notified daily of every mail 
order received by the house from his territory and also of any 
quotations which the house has made to any of his customers ; 
and at all times, these quotations should coincide exactly 
with the salesman is permitted to make, and if circum- 
stances arise which make it necessary for the price to 
be cut, the salesman should be immediately notified and an 
explanation rendered him as to why you cut the price. 

EXPLANATIONS ARE EASY. 


If this plan be followed, it is very easy to have the sales- 
men render you an explanation every time the prices in his 
orders, do not coincide with the prices he is permitted to 
make and which are found in his catalogue. It has been said 
“No two men in the world are exactly alike as to disposition,” 


and this holds good among traveling salesmen as anywhere 
else. Consequently, the head of the sales department should 
carefully study the nature of each man under him in order 
that he may know how to handle each and every one for 
the interest of the concern. 

BULLS AND BEARS. 

Some salesmen are eternally looking for a lower price at 
which to sell goods, while on the other hand, others are 
always dodging staple goods and low prices and looking for 
profit. I regret to say the latter element is greatly in the 
minority. The former, to use a stock expression, is a “Bear” 
on the market, the latter, a “Bull.” 

FRIENDLY RELATIONS OF SALES MANAGER TO SALESMEN,. 

The head of the sales department should at all times 
keep in close touch with his salesmen, not only in a business 
way, but in a friendly and companionable way, writing them 
personal letters frequently which have nothing to do with 
their duties whatever. Une of the greatest-errors any house 
can make and which should not be tolerated in the head of any 
sales department, is writing salesmen harsh and insulting letters 
and letters of severe reprimand when they are at fault, except 
where there is absolutely no other way, and is used as a last 
resort. When a salesman cuts a price or breaks a rule of the 
sales department he should be written to concerning the 
matter and asked for an explanation. It is more to be desired, 
however, that in the system of the sales department it shold 
be required of every salesman cutting the price, if he is per- 
mitted to use his discretion at times, which privilege I 
think salesmen should have if you find it is the nature of 
the man to stand this authority, to send in with his order an 
explanation. 

PROMOTIONS. 

If salesmen become disheartened or discouraged write 
them an encouraging letter renewing their interest in the 
business and have them understand your interest is their 
interest always. Have a system of promotion, and when they 
are worthy of commendation or promotion see that they get 
it and that quickly. Some houses have a prize system among 
traveling men which keeps up their interest, or it may be two 
or three prize systems, one for those who sell the most cut- 
lery, another for those who make the most money, etc., if not 
this, at least have something to keep their interest revived 
and renewed all the time. 

ANNUAL DINNERS. 

Bring them in once or twice a year and have a dinner 
at which all business is dropped absolutely and you are 
brought together in a social and friendly way. It pays, and is 
one of the best investments any firm can make. Again, as 
mentioned above, magnificent results can be obtained from 
having a scale of fixed prices for classified trade from which 
you will determine as far as possible never to deviate. It is 
impossible to follow this rule strictly, as circumstances arise 
which must be overcome, and you cannot conform to any rule 
when it is against your interest to do so. 


ONE PRICE FROM HOUSE AND SALESMAN. 


But I would suggest as far as possible that every house 
have a scale of fixed prices for classifified trade. It takes 
a great deal of hard work to classify trade, yet, it has been 
done and can be done, and you will find if this system is once 
put into use the results will be most gratifying. Above all 
things, however, have your traveling men to understand that 
under no circumstances when a customer writes for a quota- 
tion or a mail order is sent into the house, that his price 
which he is permitted to make according to his catalogue, 
will never be cut in a single instance; but the answer to 
this quotation or the price put upon this mail order will be 
exactly the same price as he is instructed to make. Not only 
this, but the salesman should be furnished as stated above, 
with a copy of the quotation made and a letter notifying 
him of the mail order. If this is followed, what is the 
result? First, you have the confidence and friendship of your 
traveling men, second, you have the confidence of your trade. 
You will be known as a fair house “Playing no favorites,” 
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and you will build up a trade that will stick to you through 
thick and thin. You will be known as a one-priced house 
to each class of trade and a house that stands first in their 
minds for honesty, fair dealing and high standard of business 
methods. 

CLASSIFIED LISTS OF NAMES. 

While we may make mistakes in quoting classified trade, 
yet, if the members of the local association will work hard 
and faithfully together toward this end, there is no reason 
why the head of the sales department of any house should 
err in quoting a price on a mail order. I think it well that 
every salesman should be furnished with a list of names in 
his territory, properly classified. It will take some work 
and there may be some few mistakes made in classifying the 
list, yet, if the local association is careful, they need have 
very little fear along this line. 

RULES SHOULD BE RIGID. 


While another one of our members will take up the 
discussion as to employing salesmen, permit me to add here 
that salesmen must be made to know they are employed as 
gentlemen and are employed by gentlemen, that no statement 
should be given from the sales department except that which 
is absolutely true, and the sales department should demand 
the absolute truth from them. The head of no sales depart- 
ment should ever under any _ circumstances tolerate 
INEBRIETY, DISHONESTY, UNTRUTHFULNESS or 
DOUBLE DEALING. I do not believe in “jumping on a man 
when he is down,” but I believe you must have very rigid 
rules in regard to this as the reputation of the house depends 
to a very large extent on the bearing and deportment of the 
salesmen of that house on the road. The salesmen a house 
sends out are characteristic to a large extent of that house as 
it stands at home. Consequently, extreme care should be taken 
in the selection of salesmen. 


SALES MANAGER SHOULD BE CAREFUL. 


The head of the sales department should be very careful 
as to the daily life he lives, both in a business way and 
socially. For, if he is a successful business man in every 
sense of the word, he has in his hands to a large extent the 
making or marring of the future lives of a large number of 
salesmen and employes under him, who are daily watching 
his career and possibly looking to him as their model business 
man. 

I assure you, gentlemen, I greatly appreciate this honor 
and trust that the few ideas I have in my humble way tried 
to convey to you will meet with your approbation. 

THURSDAY AFTERNOON. 

A session was held Thursday afternoon, in which the 
topics of the morning were further discussed. 

At this session the following resolution was adopted: 

“We, the Hardware Jobbers of the South, carrying large 
stocks at various jobbing points throughout this territory, 
employing a large corps of traveling salesmen, do request 
that manufacturers continue to recognize us as the proper 
medittm of distribution, it being generally admitted that the 
goods can be more economically distributed through us than 
in any other manner. We further request that the manufac- 
turers protect our customers from competition of catalogue 
houses and department stores.” 

THURSDAY EVENING. 

The climax of the entertainment features of the conven- 
tion was the Thursday night banquet. 

Promptly at 8:30 o’clock the doors of the banquet room 
were opened, and the march began, 180 sitting down to the 
tables. The speaker’s table extended across the front of the 
room, and five other tables extended the length of the 
spacious room. 

All the tables were magnificently decorated with roses 
and ferns. At the right of Pres. Moore sat Mrs. Moore, Irby 
Bennett, Miss Catherine Fouche, C. M. Fouche, Miss Rose 
Fouche, F. A. Heitman, Daniel Stern and Miss Bertha Stern. 
On the left were Henry E. Lupton, B. F. Eshleman, R. R. 
Williams, W. R. Walkley, Mr. and Mrs. McKinney, Mr. 
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King, Robert Garland, W. M. Crumley, Mrs. W. M. Crum 
ley 


The banquetters did ample justice to the following menu 


MENU 
Cream of Tomatoes Sherry 
Spanish Mackerel Maitre d Hotel 
Potato Anglaise Sauterne 


Tenderloin of Beet Champagnes 
Sweetbreads en creusade 

Chicken Roasted, Giblet Sauce 
Spaghetti au Parmesan Mumm’s Extra Dry 
Mashed Potatoes 

Green Peas 
Rice 

Vanilla Ice Cream 
Assorted Cakes 
Cheese and Crackers 


\pollinaris 


Coffee. Cigars 

At 11 o'clock P. M., when the cigars were lit, President 
Moore introduced Henry B. Lupton, the toastmaster, who 
addressed the gathering as follows: 

“The position of the toastmaster, I take it, is very much 
like the position of pilot on ship. The pilot has nothing to 
do with the steam making on the boiler deck or the good 
cheer of the cabin, but standing at the wheel he guides the 
good ship safely from port to port All standing, I will ask 
that the first verse of America be now sung and that it be 
led by Mr. Hottel, Mr. Gladding and their well trained 
chorus.” 

After the strains of America died away, Toastmaster Lup- 
ton announced that a few words of welcome would be ex- 
tended to jobber, manufacturer and guest by Col. B. F. 
Eshelman, of New Orleans 

After the applause accorded Col. Eshleman had died away 
the toastmaster took the floor and said: ‘“Entwined by the 
beautiful surroundings one of our most modest and retiring 
friends has_ kindly consented to speak on ‘Asheville, North 
Carolina.’ I beg to present Mr. Irby Bennett, of Memphis.” 
Mr. Bennett was greeted with rounds of applause and said: 

“Mr. Toastmaster, Ladies and Gentlemen: The subject 
you have assigned me, Mr. Toastmaster, is a fruitful one, but 
the time limit imposed will admit but brief discussion. If I 
possessed the eloquence of the South’s much lamented and 
sainted Grady, I could hold you entranced by the inspiration 
drawn from my subject, ‘Asheville, N. C.’ Asheville, lofty, 
the fair, sets upon her seven hills and from her throne of 
beauty rules as only one city of a commonwealth can. She 
has much of which to boast. North Carolina gave the world 
some of the greatest men whose names have ever emblazoned 
the pages of history, and Asheville was the birthplace, the 
home of the great, the unique Zeb Vance, whose lofty obelisk 
stands in yon square as a monument of his fame and deeds 
In the very shadow of this mountain, crowned and graced 
by this beautiful city, he first saw the sun climb to its lofty 
seat in its sapphire sky. His deeds have given much fame 
to the great ‘Tar Heel’ state and are linked and interwoven 
with our history as the sands and waters of the sea. As the 
mist of morning was slowly rising from Charleston Harbor 
June oth, 1861, the first gun which marked the beginning of 
the terrible war of secession was fired, and almost at the same 
hour Zeb Vance resigned his seat in Congress to join in the 
battle for the principles he loved so dearly. What more 
honor should Asheville ask or seek, but in this day of pro- 
gress it keeps pace with the times and stands an enduring 
monument to the thrift of her people and a glory to our en- 
tire southland. North Carolina produced the talented Pet- 
tigrew, the mighty Badger and the daring Ransome, and their 
names will live in history. But Asheville gave to us the 
gracious, the beautiful, the charming women who are our 
guests this evening, and whom we delight to honor. From 
the broad veranda of this hospitable hotel the eye can encom- 
pass a territory that is figuratively a-flow with milk and honey 
and within its confines there are three seats of learning which 
attests the intelligence and culture of her people. We of the 
South take pardonable pride in the part our people have 

















































































































































54 THE AMERICAN ARTISAN AND HARDWARE RECORD. 


played in the history of our re-united country, and need I say 
that our love for the stars and for the stripes which form the 
glorious, the beautiful flag, the emblem of Amefica, is as 


boundless as the universe and as sincere as God’s promises. 
We have our memories and our traditions, and with them we 
will live through time, trusting always in the boundless gener- 
osity of our one time foe.” 

The toastmaster then called on R. R. Williams, of New 
York, declaring that too many banquets had been ruined 
by not having the refining and restraining influences of our 
wives, our sisters and our sweethearts, and that Mr. Williams 
would express a welcome for them. 

Toastmaster Lupton, after stating that the press was a 
mighty factor in our commercial and social life, called on 
Daniel Stern, of THe AMerICAN ARTISAN, Chicago, who 


spoke on the “Potency of the Press.” 
The toastmaster next evoked a ripple of laughter by 


quoting David Harum’s quaint saying that it was easier to 
get a fishhook in than to get it out, and called for a dis- 
course on fishhooks from the poet philosopher, W. R. Walk- 
ley, of New York. Louis M. Bourne, C. M. Fouche and 


others, also responded to toasts. 


FRIDAY MORNING SESSION. 

Friday morning was an executive session and the subject 
of the best methods of employing travelling salesmen was 
presented by Spencer James, of the Piedmont Hardware Co., 
Danville, Va., as follows: 


THE BEST METHOD OF EMPLOYING TRAVEL- 
ING MEN. 


BY SPENCER JAMES. 


AN IMPORTANT SUBJECT. 

Having received, a short time since, a letter from your 
worthy secretary, informing me that I had been selected to 
offer, on this occasion, a short paper or talk on the very 
important subject, “What is the Best Method of Employing 
Traveling Salesmen,” and, recognizing in the request a com- 
pliment and duty as well, I will endeavor to respond by 
answering the question as best I can. I realize fully that my 
subject is one to which the foremost thinkers of our associa- 
tion have given much serious thought, and while I cannot 
hope to say anything very new on the subject, still I may 
be able to make suggestions, based upon common-sense and 
my experience as a traveling man, which will at least start the 
discussion along the lines of our subject. 


FAVORS A COMMISSION BASIS. 

I am persuaded that the best method of employing our 
traveling representatives is on a commission basis. I think 
I state a fact, well attested by human nature, when I say 
that the average traveling man, who has in his pocket a con- 
tract which reads, “$1,800 per year,” is apt to take things 
easy, consoling himself that if the morning is very frosty, or 
he has a slight cold, that he is justified in so doing, because 
of having done a good business the preceding week; whereas, 
if he were on a commission basis, the frost and cold would 
be over-ruled by a desire to make the present week equal, 01 
even exceed, the former in profitable sales, and thereby not 
only secure the commendation of his house, but add materially 
to his own wealth. Now, I do not mean to affirm that this 
is literally true of every salesman, but it is my honest convic- 
tion that the rule will apply to 90 per cent of them. 


A DAMPER ON PRICE CUTTING. 

I believe this method will, to a great extent, deter the 
traveling men from cutting prices, for in so doing they would 
be cutting their own salaries, and upon the principle of the 
old adage, “When you touch a man’s pocket-book you get 
close to him,” our traveler would look well to the cutting 
process. /I think this method would stimulate them to a 
greater effort in selling profitable lines, and enable them to 
more gracefully allow the “other fellow” to sell the nails and 
barb wire. 





A COMMON PRACTICE. 


If I have been correctly informed, nearly all of the manu- 
facturers employ their men on commission, and I know of 
some of the largest hardware jobbers in the country who 
employ their men this way. I believe it is almost universally 
done by the dry goods, clothing and shoe houses throughout 
the country. Now, if it is thought to be a wise and good 
scheme in these large lines, why not in the hardware busi- 
ness? 

Many of the prominent and successful salesmen wth 
whom I come in contact are employed on the commission 
basis and, while I have no accurate data upon which to base 
an assertion, still I believe their expense accounts are more 
carefully guarded and invariably fall under those of the men 
who receive stipulated salaries 


AN EQUITABLE BASIS. 
In my opinion, the commission basis is an equitable one. 
It develops individual capacity on the part of the salesman, 
and lays upon him the responsibility of doing business under 
the same system with which his employers have to contend, 
and this fellow-feeling of responsibility between employer 
and employe is of itself a wholesome tonic. It further con- 
forms to the law of equity by placing every traveling man on 
the same footing, so that merit and ability can be easily 
shown and measured; in fact, such an arrangement seems to 
be so just that a scriptural injunction may be applied to both 
sides—to the salesman it would say , “Be diligent in business,” 

and to the employer, “The laborer is worthy of his hire.” 


WHERE TRAVELERS NEED EDUCATING. 


I believe that if such an arrangement could be entered 
into by the jobbers of hardware throughout the country, that 
not only our dividends would be increased, but we would hear 
less of some very low prices being made by our neighbors. I 
have been a traveling man myself, and know them to be a 
hard-working, intelligent class of men, but each and every 
one is afraid of his competitors, and when he hears that 
Smith is naming a lower price than he has on various articles 
he does not usually reason that it may be an error of Smith’s 
house, or over-stock of these particular articles, but jumps at 
the conclusion that if Smith can sell horse shoes at $3.50, 
he should do it also. Whereas, if he were working on a 
commission he would simply let Smith sell his horseshoes at 
$3.50, and expend his own energies in selling something else, 
or preceding Smith to the next town. I am quite sure that 
many traveling men need a little education along this line. 


NATURE'S FIRST LAW. 


Self-preservation is a first law of nature, and when the 
salesman realizes this and applies it to his own case he will 
be as deeply interested in the amount of profits as in the 
amount of sales, so that at the end of the year I believe 
the hustling, energetic salesman would have more coming 
to him than the fellow with the $1,800 contract, and at the 
same time know that the house he represents is also better off. 


A PRACTICABLE SYSTEM. 


Really, I can see no valid reason why such a system of 
employing salesmen cannot be inaugurated, for it is clear 
that when the profits from a salesman’s work fails to pay his 
salary and a reasonable profit to the house he represents, his 
place must be filled by another; in other words, the salesman 
should be as dependent upon profits for his salary, either large 
or small, as is his employer for the success of the business, 
out of which both must mutually make a living. 

So much for the arguments in favor of the percentage 
system, to which I have thus crudely called your attention— 
and now comes the task of figuring out a just and reliable 
system by which the per cent plan may be put into execution. 

In common parlance, the question is “now up to the 
association,” and while I reserve the right to enter into the 
general discussion as to fixing a schedule or sliding scale of 
commissions, should you desire to do so, I now yield to older 
and wiser heads for a fuller solution of the question. 
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Robt. F. Bell, of R. E. Bell Hardware Co., Weathers- 
ford, Tex., also spoke on this subject as follows: 


BEST METHODS OF ESIPLOYING TRAVELING 


SALESIIEN. 





BY R. F. BELL. 


GOVERNING INFLUENCE IN FIXING SALESMAN’S SALARY. 

It is the natural presumption that inasmuch as the sub- 
ject of “The Best Methods of Employing Traveling Sales- 
men” has been suggested for consideration at this time 
when profits were liberal, that the close competition exist- 
ing has developed a necessity for a change in the usual 
methods of employing them. In times past, the quantity 
of goods that a salesman could sell was the governing 
influence in fixing his salary. The hardware jobber of 
today, however, is confronted with the problem of dimin- 
ished profits, and as the salesman is the scource of dis- 
tribution it is but natural to look to him for relief. When 
this is done you are face to face with the fact that his 
salary cannot be decreased for your competitor, who has 
equally as good opinion of him as you have, will take him 
from you. The most fruitful solution of this problem is 
to take him into your confidence, cancel his salary based 
on sales contract, and permit him to share in your profits. 


A CHANGE IN SALESMAN’S AIM. 


Take the salesman who has a contract based on sales— 
what does he aspire to? That of selling goods sufficient to 
bring his salary to the maximum amount that his house 
can pay. Change this method and let his salary be based 
on his profits—what are his aspirations and aim then? Thar 
of making his profits reach the largest possible amount in 
order that his proportion of the profits may be larger. It 
is simply changing the aim of your employe and anyone 
who is any judge of human nature knows that men usually 
accomplish that which they aspire to. 


SALESMAN ON SALARY. 


Take a salesman who works on a salary of $100.00 per 
month, spends $100.00 per month as traveling expenses 
and sells $30,000 worth of goods a year at a profit of 20 
per cent, you have a gross profit of $5,000, and assuming 
that it costs 5 per cent as store expense to handle the 
goods you have a profit of $1,100.00 or 13 per cent on 
your investment, presuming that you turn your capital over 
three times a year. 


SALESMAN ON PROFIT-SHARING BASIS. 


Employ this same salesman on the profit sharing plan 
and he will sell, say, $25,000 worth of goods at 25 per cent 
for which allow him 48 per cent of his profits, he will 
receive $2,400, (he paying his traveling expenses) and a 
store expense of 5 per cent or $1,250, and you will have 
$1,350 profit, or 20 per cent on your investment. These 
figures “count nothing for losses, but it is readily seen that 
the loss on the small sale will be less than on the large. 
The salesman, though, who travels on this plan is made 
your credit man’s best source of information as he is inter- 
ested in the collection of all bills, the losses figuring against 
his net profits. It can be safely said that the decrease in 
sales will be on staple goods in which there is no profit 
for him by which the employer will not suffer. 

LARGE ASSORTMENT NECESSARY. 


In adopting the profit sharing plan it devolves upon 
those adopting it to carry a stock sufficiently assorted to 
enable the salesman to sell goods enough to justify both 
himself and his employer, or in other words, a constant 
increase in the assortment with a continual lookout for 
profitable articles, is eminently necessary. 

After Jas. J. Mandelbaum, of Fones Bros. Hardware 
Co., Little Rock, Ark., had discussed “How can we make 
staples bear their proportion of the expense of doing busi- 
ness,” miscellaneous business was taken up and after this 


THE AMERICAN ARTISAN AND HARDWARE RECORD. 





came the reports of special committees, and then the election 
of officers. The following officers were elected for the 
ensuing year: 

President, J. D. Moore, Moore & Handley Hardware Co., 
Birmingham, Ala. 

First vice-president, F. A. Heitmann, F. W. Heitmann 
& Co., Houston, Texas. 

Second vice-president, Brucé. Keener, C. M. McClung 
& Co, Knoxville, Tenn. 

Secretary-treasurer, C. B. Carter, Russell Building, Knox- 
ville, Tenn. 

Executive committee, W. M. Crumley, Beck & Gregg 
Hardware Co., Atlanta, Ga.; O. B. Barker, Barker-Jennings 
Hardware Co., Lynchburg, Va.; Chas. H. Ireland, Odell 
Hardware Co., Greensboro, N. C.; B. F. Eshleman, Stauffer, 
Eshleman & Co., New Orleans. 

The question of the next meeting place of the convention 
was taken up. A cordial invitation was extended by Chatta- 
nooga, Tenn. The question was referred to the executive 
committee. 

The meeting adjourned at 1:30 p. m. 

FRIDAY AFTERNOON. 

Friday afternoon was devoted to a novelty in the way of 
convention entertainment, said innovation being a happy 
inspiration of patriotic local citizens. This “land of the sky” 
new departure consisted in a clay pigeou originally scheduled 
for Thursday afternoon, but postponed on account of the unfore- 
seen prior engagement of the Asheville park by a ball nine. 
This tournament was participated in by both the ladies and 
gentlemen of the convention. Local business men offered the 
following prizes for the winners of this event: 

(1) A travelling shaving set, donated by the Asheville 
Hardware Company. (2) A game carving set, donated by 
Brown, Northrup & Company, hardware dealers. (3) A 
chafing dish, donated by W. A. Boyce, stove and tinware 
dealer. (4) a carving set, donated by Penniman & Company, 
hardware dealers. (5) A silver cup, donated by A. M. Field, 
leading jeweler. (6) a box of cigars, donated by E. P. Mc- 
Kissick, Battery Park Hotel. 

ONLY A GLIMPSE. 

Detective—Did you see a man and woman driving 
past here in a dog-cart about an hour ago? 

Mrs. Blank—Yes. 

“Ah, we’re getting on the track of them! What 
kind of a horse was it?” 

“They were driving so fast I didn’t notice that. 
But the woman had on a Scotch mohair and wool jacket 
of turquoise blue, last year’s style with stitched lines, 
a white pique skirt with deep, circular flounce, a satin 
straw hat, tilted and rather flat, trimmed with hydran- 
geas and loops of pale blue surah, and her hair was done 
up pompadour. That’s all I had time to see.”—London 


Tid-Bits. 


2 


ANOTHER SORT OF TREE. 





“Now children,” said the pretty schoolmarm, after 
relating the affecting tale of Washington and his little 
hatchet, “what do you think of this cherry tree story?” 

“Tt’s a peach!” shouted Billy Barlow.—Ex. 








THE DIFFERENCE. 


Little Clarence—Pa,what is the difference between 
a professional and an amateur ? 

Mr. Callipers—Why, one does it because he has to, 
and the other because he doesn’t have to.—Ex. 


UNDOUBTEDLY. 


If Kansas were really a prohibition state it would 
prohibit Mrs. Nation.—Milwaukee Sentinel. 




















































































CONVENTIONALITIES. 





The reception committee, who, with indefatigable 
Irby Bennett, as its chairman, worked like beavers to 


The 


make the social side of the convention a success. 





Irby Beunett. 
members of this committee were Irby Bennett, chair- 
man, Winchester Repeating Arms Co.; 8S. B. Bispham, 
Russell & Erwin Manufacturing Co.; R. P. Boyd, John 





H. Graham & Co.; R. D. Carver, Alabama Steel & Wire 
Co.; W. W. Crandall, W. W. Crandall & Co.; Thos. El- 
lis, Iver-Johnson Arms & Cycle Works; F. H. Forman, 
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The American Steel & Wire Co.; C. M. Fouche, Cru- 
cible Steel Co. of America; L. C. Frazier, Birmingham, 
Ala.; J. 8. French, The Peters Cartridge Co.; Robert 
Garland, Standard Chain Co.; 8. G. Gilfillan, Belfont 
Iron Works Co.; J. J. Gilmore, American Steel & Wire 
Co.; N. A. Gladding, E. C. Atkins & Co.; T. H. Gos- 
; Joseph H. Grubb, Hus- 
sey, Binns & Co.; Frank Guildener, Sargent & Co.; D. 
P. Hale, Standard Wheel Co. ; George H. Harper, Clen- 
denin Bros.; J. W. Ryan, P. & F. Corbin; B. A. Haw- 
ley, Russell & Erwin Manyfacturing Co.; J. Hildreth 
Jr., Winchester Repeating Arms Co.; G. B. Hobson, 
Tredegar Iron Works ; John Hoen, Henry Keidel & Co. ; 
Jos. M. Hottell, G. & H. Barnett; Fred M. Huggins, 
Landers, Frary & Clark; Arthur S. Jones, Indiana Man- 
ufacturing Co.; James P. Kelly, Kelly Axe Manufac- 





turing Co.; Geo. L. Knight, Tubular Rivet & Stud Co. ; 
Geo. W. Lee, Eberhard Manufacturing Co.; Felix B. 
Lippman, Adolph Kastor & Bro.; Carl T. McKinnie, 
Stanley Works; John J. Mapp, National Enameling & 
Stamping Co.; 0. C. Mead, Mead & Smith; Guy 
Mitchell, Beers & Mitchell; V. A. Moore, V. A. Moore 
& Co.; W. J. Orr, Old Dominion Iron & Nail Works 
Co.; J. B. Parrent, Yale & Towne Manufacturing Co. ; 
Henry F. Reese, The Fairbanks Co.; John 8S. Sanders, 
Union Metallic Cartridge Co.; John F. Schroeder, 
Henry Keidel & Co.; Fred 8. Seeley, Wiebusch & Hil- 
yer; W. P. Shannon, American Steel Sheet Co. ; Dan K. 
Stucki, Terre Haute Shovel & Tool Co.; J. P. Tabb, 
Tabb Bros. & Co.; L. D. Vogel, Charter Oak Stove & 
Range Co.; F. C. Wheeler, Herman Boker & Co.; John 
K. Wilson, Wier & Wilson; Daniel Stern, THE AMEr- 
1cAN Artisan; R. R. William, Iron Age, and A. E. 
Bolus, Hardware. 
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E. C. Atkins & Co., Indianapolis, Ind., the well- 
known saw manufacturers, made a decided hit with their 
lucky penny pocket piece, made of aluminum. It will 
be noted that one side is adorned with those staunch 
harbingers of good luck, the horseshoe and the four-leaf 
clover. In the center where the blurred circle appears 
is a penny, so the motto “Keep me and never go broke” 
We would state here, as a curious 


cannot be gainsaid. 













WAY; 
_—" Ary, 
THE MAN (4) 
WHO SELLS OR USES 
ATKINS SAWS WILL 
ALWAYS BE HAPPY 
E.c. ATKINS 6CO. INCO 
IND nad 








commentary on the extremely technical interpretation 
of the federal laws against counterfeiting, that while 
there is no question about the absolute legality of E. C. 
Atkins & Co. giving away one of these attractive sou- 
venirs, yet if we should reproduce the two sides of the 
penny in question in the columns of our paper, both our 
engraving company and ourselves would be liable to be 
haled before the United States Commissioner on the 
charge of “counterfeiting.” 
is the law. 


It sounds funny, but such 


The A. Leschen & Sons Rope Co., St. Louis, Mo., 
were giving away a handsome pencil, which was colored 





to recognize their well-known Hercules brand of rope. It 
was a very useful and attractive affair. 


The Peters Cartridge Co., Cincinnati, O., had a 
couple of attractive souvenirs for their friends in the 











These con- 





CINCINNATI, O. 
Eastern Branch, - 80 Chambers St. 
NEW YORK. 


a 
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sisted in a cartridge pin and a pseudo-cartridge, which, 
on being pulled apart, proved to be a high grade eraser. 





Thomas J. Fernley brought several interesting pairs 
of ducks with him from Philadelphia. 


SLEESEE@ ERSTE 





AND HAKDWARE RECORD. 


The W. F. Robertson Steel & Iron Co., Cincinnati, 


_ 


- = = ———— 


OP Rosearson, Sree & 1aow Go. Ciwcinnate. 














O., were giving away a handsome steel rule. 





J. M. Hottel, of G. H. Barnett & Co., Phila- 
delphia, the well known manufacturers of Black Dia- 
mond files, greeted his many friends in the member- 
ship of the Southern Hardware Jobbers’ Association 
in the corridors of the Battery Park Hotel. 





t 


The gavel used was a very handsome affair. It 
was made of lignum-vitae with heavy silver plate, also 
silver tip and mount, chased and beaded. It was in- 
scribed as follows: “Presented to Southern Hardware 
Jobbers’ Association by visiting manufacturers, Old 
Point Comfort, Va., June 15, 1900. Presidents, W. 
E. Gibbins, A. D. Langstaff, John Brown, W. E. Newell, 
G. W. Barrett, J. J. Mandlebaum, O. B. Barker, J. D. 


Moore.” 


The manufacturers held a meeting on Monday 
night and re-elected Irby Bennett president and James 
Hottell treasurer, Henry F. Reese, Dan Stucki, Thos. 
Ellis, N. A. Gladding and J. J. Mapp were appointed as 
a subcommittee. A program was outlined by Mr. Ben- 
nett for the entertainment of the week and it was ac- 
cepted. The manufacturers held a second meeting on 
Tuesday afternoon and chose the following extra su)- 


committees : 








JUNE 4. 


COMMITTEE 
John J. Mapp, Frank Guildener, W. H. Cole, W. J. 
Orr and Geo. L. Knight. 


ON DRIVE, 


FLOOR COMMITTEE, AND RECEPTION, JUNE 4. 
T. H. Gossett, Arthur S. Jones, John Hoen, Jno. 


J. Mapp and S. B. Bisphan. 


DANCE 


INTRODUCTION COMMITTEE. 
Jno. K. Wilson, O. C. Meade, Jos. M. 
T. McKinney and Dan K. Stucki. 


Hottell, C. 


PIGEON TOURNAMENT COMMITTEE, JUNE 7. 
E. P. MeKissick, J. S. Sanders, Tom H. Ketter, 


W. J. Orr and L. D. Vogel. 
COMMITTEE ON CARRIAGE DRIVE JUNE 5, TROLLEY RID" 
JUNE 6. 


W. H. Cole, E. M. Converse, Felix Lippman, Geo. 
W. Lee and J. 8. French. 

The Simeon L. & George H. Rogers Co., Hartford, 
Conn., the well-known manufacturers of silver plated 
ware, distributed their attractive printed matter at the 


convention. 


Representatives of the H. Disston & Sons Co., 
Philadelphia, Pa., the well known saw makers, were 
among the popular members of the camp following 


fraternity. 
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Merchant & Co., Inc., were represented by their 
Mr. Taylor, who was distributing a handsome scale as a 





souvenir, besides an interesting scale telling how roof- 
ing tin is made. 


E. C. Atkins & Co., Indianapolis, Ind., had a very 
attractive convention souvenir in the shape of a nickel 














plated butcher saw, which bore striking evidence to 
the finish and excellence of their work. 


J.T. Powell and Robert T. Peck, with the Stanley 
Rule & Level Co., New Britain, Conn , was among the 
prominent camp followers at the convention, 


On Tuesday afternoon the ladies attending the con- 
vention were taken out for a drive. 


Louis D. Vogel, with his charming wife, of St. 


Louis, have in the press a new and thrilling romance 
entitled “The Runaway Husband or Lost at the Switch.” 






They read some of the opening chapters to an interest- 
ing assembly at the Battery Park, and they were all so 
keenly interested that the complete story when published 
will be in great demand. 

Beers & Mitchell, Richmond, Va., manufacturers’ 
agents, were giving away some attractove gilt handled 
shears, made by the Atlas Shear Co. 


W. J. Orr, with the Old Dominion Iron & Nail 
Works, Richmond, was one of the temporary sojourners 
in the land of the sky country. 


Irby Bennett, who has given so much time and 
talent to the entertaining committee, enjoyed the expe- 
rience of himself being entertained. A select committee 
provided carriages and equipment and tendered Mr. 
Bennett a ride through the mountains of North Caro- 
lina, which he will not forget in many, many years. 
The_e is no doubt but that Mr. Bennett can tell many 
interesting experiences, which he intends to deliver at 
the next annual convention with stereoptican views illus- 
trating the sunrise in the “Land of the Sky.” The com- 
mittee were unanimous on one point, and that was 
that the moon, at least, was full. 


The Charter Oak Stove & Range Co., St. Louis, 
were giving away a pretty convention souvenir in the 
shape of a card with an imitation gold Charter Oak 
range attached thereto. 


—H 


AT THE ’PHONE. 





Maud Muller, on one summer’s day, 
Called “Number, please?” to earn her pay. 


Before her, numbers, printed small, 
Fell down when any one would call. 


The judge took down his office ’phone, 
And made to Maud his wishes known. 


Said he, “I will ask you just once more, 
For four-eleven-forty-four.” 


Said Maud, as mild as summer seas, 
“What number did you ask for, please?” 


Said he, “I told you twice before, 
It’s four-eleven-forty-four.” 


Said Maud, and you could hear her smile, 
“Just hold the ‘phone a little while.” 


A weary interval ensued, 
The wires hummed an interlude. 


And broken bits of talk came o’er 
The ’phone, and made the waiter sore. 


The wishbone shaped receiver hook 
He seized and wildly shook. 


Till Maudie’s voice he heard once more, 
“What number are you waiting for?” 


The judge responded with a roar, 
“It’s four-eleven-forty-four.” 


Serenely Maud made answer then, 
“That line is busy; call again.” 


The judge had business late that day, 
And so he merely walked away. 


But as he walked he shook his head, 
And this is what he sadly said: 


“Of all the words of tongue or pen, 
The d—dest are ‘Busy; call again.’” 
—Portland Oregonian. 
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Advertising Department. 


Our readers are invited to seud in copies of their adver- 
tisements in the local press for criticism. All communications 
should be addressed to the “Advertising Department” of 
THE AMERICAN ARTISAN. 











The Townley Stove Co., Terre Haute, Ind., send us 
three of their advertisements for criticism. The dis- 
play in these advertisements is all excellent. The best 
of these three is unquestionably that of the Universal 
food chopper, the description of which is certainly in- 
teresting. This fulfills the two dominant functions of 


The Universal 
Food Chopper 


No Kitchen is Complete 
Without This 
Magnificent Chopper. 
It is self Cleaning 
It is self Sharpening 


It has no holes to clean. 
It has no bearings to OiL 


TOWNLEY STOVE CO. 


429 Wabash Ave. 


an advertisement. It is so meaty with data and well 
displayed that it not only should direct attention of 
people desiring food choppers in the direction of the 
Townley Stove Co., but should also create a desire for 
these goods in the minds of housewives who, prior to 
their perusal of this advertisement, had not known the 
advantages of this culinary utensil. In the “We Cater” 


We Cater 


TO YOUR 
WANTS INV 





{t chops (not mashes) raw and cooked 
teat, potatoes, apples, cabbage, bread 
crackers, everything. See it at 





Hardware, Coolers, Freezers, 
Garden Tools, Granite Ware, 
Bicycles, Hammar Paint, 


Akron Furnaces, 
Household Inventions. 


Townley Stove Co. 
429 Wabash Avenue 


announcement too much space is taken up by the mat- 
ter “to your wants in.” All the meat of the advertise- 
ment is in the lower half. The bicycle advertisement 
is too indefinite. The general public public are, I would 
hazard a guess, not sufficiently well acquainted with the 
merits of the Stormer wheel to know whether this wheel 
at $15.00 is a bargain or not. Suppose a jeweler ad- 
vertised “Speaking, Howling Bargains” in diamonds at 
$50.00. It would depend on the carat whether these 
were bargains or not. Then, too, no reason is given why 
one Stormer sells $5.00 cheaper than another. An- 
other point I would make, is that the word “gents” is 


Peerless Ranges, 
Gasolfne Stoves, 
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very offensive to many persons, and should be avoided in 
a public request for patronage, such as all newspaper 
advertising is. 

The above criticisms of these advertisements err 


Speaking 
Howling 
Bargains 


A Stormer Chainless, $45. 
A Gendron-Juvenile, $15 
A Latonia--Ladies’, $15. 

A Stormer--Gents’, $15. 

A Stormer--Gents’, $10. 


TOWNLEY STOVE CO, 


429 WABASH AVENUE. 





if anything on the side of harshness. The display is 
unusually excellent and these advertisements are certain 
of being seen. 

C. M. Doxsee sends us a copy of the attractive 
postal circular he is sending out. The description of 
the different goods is terse and timely, and the type 
used is good. Mr. Doxsee certainly uses good adver- 
tising matter for a country dealer. 

The seasonableness of the advertisement is worthy 
of emulation by other dealers. Mr. Doxsee is not of 
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C. M. DOXSEE, 


E AND PAINT 











the class of retail hardware dealers who advertise 


skates and sleds in July and ice cream freezers in 


January. 
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THE PLATONIC LOVE LETTETS OF CHARLES 


DICKENS. 





For more than fifty years an Englishwoman (who 
is still living) has cherished a little sheaf of letters 
written by Charles Dickens. These charming letters 
show the novelist in a new part—that of the successful 
matchmaker. They tell the story of another man’s 
courtship and show how the writer spurred a faint 
heart into winning a fair lady. 

They will be printed—for the first time—in The 
Saturday Evening Post for June 15. 
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Heating and Ventilating. 


_ W. Doellner is a new heating man located at 214 
West End Ave., New York. 











Brosch & Nagengast are a new firm of Babylon, 
N. Y., steam and hot water fitters. 


The G. B. Essex Mfg. Co., 480 Franklin St., Bos- 
ton, Mass., have been organized for the manufacture of 
steam fittings. 


J. K. Puritan & Co., Des Moines, Ia., are succeeded 
in the manufacture of hot water heaters, furnaces, etc., 
by The Puritan Mfg. Co., Inc. 


The B. F. Sturtevant Co., Boston, Mass., are con- 
templating the removal of their entire plant to Read- 
ville, Mass. This firm employ about 700 men. 

The school trustees of Rensselaer, Ind., will receive 
bids up to noon of June 18th for the construction of a 
steam heating plant in their two school buildings at that 
place. ‘ 


Benj. R. Richards, Russell H. Richards and Rich- 
ard P. Kennedy are the incorporators of the Alton 
Plumbing & Heating Co., Edwardsville, Ill., capitalized 
at $5,000. 

The Kelsey Furnace Co., Syracuse, N. Y., send us a 
little booklet, calling attention to some of the salient 
points of their Kelsey generator. The sections of this 
furnace are made of cast iron. They are long, hollow, 
and have corrugated sides. They are placed upright 
on end in the generator around and on a lower deck 
and just above the grate surface. There are from 9 to 
17 of these sections in each generator, according to its 
size. In position they form the fire chamber. The sec- 
tions are held in position by the upper and lower deck 
rings, both fitted with deep cup joints, and securely 
fastened by heavy iron rods or bolts. The outside casing 
is of galvanized iron lined with asbestos, and this in 
turn with tin. Between the inside and outside casing 
there is an air space of three inches, This air cham- 
ber is open to the fresh air supply below and to the warm 
air pipes above. The ash pit is fitted to the base with 
a cup joint. The grates are of the Symth pattern, 
having four revolving bars triangular in shape. The 
principle of heating in this furnace is that the air is 
heated by connection. By conducting the air through 
the heated corrugated sections it is divided into com- 
paratively small flows. The corrugations add to the 
heating surface, and cause the air in its passage 
through the sections to deflect from a straight course. 
This firm would be pleased to send the trade some of 
their trade literature on application. When writing for 
same kindly add: “Saw it in THe AMERICAN ARTI- 
SAN.” 





The Nickel Plate Stove Polish Co., Chicago, are 
manufacturers of Black Eagle stove polish, which has 
wide popularity for its excellent qualities. This firm, 
in order to more widely introduce this polish, are send- 
ing to dealers, free of charge, a sample of this polish, 
with express charges paid. The trade should drop this 
firm a line for one of these samples. Kindly add: “Saw 
it in THe AMERICAN ARTISAN.” 





THE MAKING OF A BOILER. 


The Kewanee Boiler Works, Kewanee, IIl., invited 
a number of Chicago and Milwaukee heating men to 
visit their handsome new plant at Kewanee, and to inci- 
dentally visit the great works of the Western Tube Co., 
at the same place. At 9:5 a. m., June 4th, the “Q.” 
Special pulled out the Union depot, Chicago, for its 131 
mile run to Kewanee with the following members of the 


fraternity on board: 


B. F. Schampel, Chicago. 

W. A. Green, Chicago. 

Geo. Dixon Jr., Chicago. 

J. J. Spear, Chicago. 

Geo. Getschow, Chicago. 

W. A. Pope, Chicago. 

T. J. Douglas, Chicago. 

R. Cordes, Milwaukee. 

F. Wagner, Milwaukee. 

A. G. Foote, Milwaukee. 

L. Griewisch, Milwaukee. 

C. kh. Foster, Chicago. 

NM. J. Cragin, Chicago 

J. D. Weaver, Chicago. 

F. J. Norton, Chicago. 

J. P. Dugger, Chicago. 

S. O. Dugger, Chicago. 

John Duncan, Chicago. 

Julius Forster, Chicago. 

S. P. Johnston, THe AmericAN ArTISAN, Chicago. 
Chauncey L. Williams, The Engineering Review, Chicago. 
F. B. Keeney, Domestic Engineering, Chicago. 
William Sullivan, Chicago 

Edward Sullivan, Chicago. 

Edward Sullivan, with P. T. Maloney, Chicago. 
S. I. Pope, Chicago. 

C. Schweitzer, Chicago. 

Albert Cook, Chicago. 

Thos. Rushbrook, Chicago. 

D. E. McCabe, Chicago. 

Chas. Kruse, Chicago. 

E. F. Capron, Chicago. 

T. J. Waters, engineer City Schools, Chicago. 
A. H. Robinson, Chicago. 

Robert Gordon, Chicago 

John Kehm, Chicago. 

F. W. Lamb, Chicago. 

W. A. Douglas, The Metal Worker, Chicago. 
R. S. McDonald, Chicago. 

C. V. Kellogg, Chicago 

Aug. Schroth, Chicago. 

At 11:48 a. m. the train arrived at Kewanee, and 
after the excursionists had shaken hands with E. EK. 
Baker and B. F. Baker, they passed by the wet section 
of Kewanee on the other side of the street and partook 
of a typical country dinner at the Kewanee House. At 
1:15 the Special took them to the new works of the Ke- 
wanee Boiler Co. Ground was broken for this plant in 
April, 1900, and the works were started in September of 
the same year. Already an addition, 100x40 feet in 
dimensions, has been made. After a glance at the ware- 
house, 110x50 feet in dimensions, with its large supply 
of radiation, boiler parts, etc., the building, 160x40, 
containing the shipping room and the offices of this firm, 
were visited. This firm have unexcelled facilities for 
making prompt shipments with a minimum of handling. 
The offices of this firm are very attractively finished in 
oak with tasty iron grille work. They have the best of 





im 


an 














light, the latest business appliances and are cosily 
furnished. 

From the offices the visitors went to the 100x40 feet 
addition to the boiler shop of this firm, which has just 
been completed. This is where the raw material enters 
the six-acre plant with its 300 employes. Thence, as it 
is passed along by traveling cranes, three of which will 
enable it to get over 200 feet of ground, it is operated on 
by punches and riveters and assumes more and more the 
appearance of a boiler. <A sliding table moves the plates, 
which are one-fourth inch thick, along as a punch 
punches the holes for riveting. The sheets for different 
parts pass through the Lenox bevel shears, which bevel 
off the edges, the plate planers that cut off the ends of 
the plate and the huge rolls. Then they are taken up in 
the riveting tower, which is 60x28. Here the cherry- 
red rivets are picked up by tongs and then driven into 
the holes by one of the four hydraulic riveters in this 
plant, the pressure exerted on the rivet as it is being 
driven in being 1,500 pounds. 

Here 
pneumatic machinery deftly performed the finishing 
touches on some twenty large sized boilers. One tank 
in this room for an Iowa water works was 8 feet in diam- 
eter and 36 feet long. The din made by.the pneumatic 
calkers, reamers, clippers and tappers was so loud that it 
would have been perfectly safe to call a man a liar to his 
face as he could not have heard a syllable above the tin- 
tinnabular cyclone of pneumatic hammering. Several of 


The erecting shop, 224x60 was next visited. 


the workmen were nonchalantly smoking cigars while 
operating powerful pneumatic machines, and seemed 
perfectly at home amid the redundant reverberations of 
this busy department. 

In the boiler room are three Kewanee boilers, two 
of which are 66x16, and the third of which is 48x16. 
In the engine room are three air compressing engines, 
manufactured by the Rand Drill Co., New York City. 
A very interesting feature of this engine room is the ac- 
cumulator, a tank containing 50 tons of iron. The 
workings of this accumulator on the hydraulic system, 
furnishing power for the hydraulic riveters, etc., is 
very interesting. Whenever a valve is opened on one of 
the hydraulic machines in the plant—for instance the 
hydraulic flanging press, that bends and flanges fire 
box boilers out of plates heated cherry red—there is an 





easing of pressure, and this accumulator, which is poised 
on a*horizontal cylinder, drops down to keep the pres- 
When the tank drops the 
pump starts, and as water is pumped into the tank the 
strain on the entire hydraulic system is equalized. It 
takes 80 pounds of air pressure to work the machinery. 


sure the same in the system. 


The next place visited was the machine shop of this 
company. Here the Chicago heating men watched » 
stalwart young man, who helped Dewey down Montejo, 
and two assistants take cherry-red plates of iron out of 
the furnace and place them on a hydraulic piston, which 
pushed them up, bending and flanging them into the 
heads of fire boxes for boilers. It takes only two minutes 
to flange one of these ponderous plates. In this same shop 
were three or four small forges and several men with 
hammers flanging the domes for tubular boilers. Their 
manual manipulation of the heated iron was much slower 
than that of their confreres working by machine. These 
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domes are hammered instead of being put in the flang- 
ing press, owing to their liability to buckle when flanged 
by machinery. 

The next place visited was the foundry, 128x60 feet 
in dimensions. Here grate fronts and other boiler cast- 
ings could be seen in the sand. About thirty-five men 
were at work here, the daily melt running from seven 
to eleven tons of iron. At the east end of this foundry 
was the pattern shop, where this firm make their own 
patterns. 

Everywhere in the different shops bicycles were 
much in evidence. <A feature of this plant is the way 
the buildings are heated, by exhaust steam, at a cost of 
less than 50 cents per day, even when biting gusts and 
gales are raging. 

The heating men after threading their way over the 
narrow-gauge system of tracks which runs to every de- 
partment of these works, past piles of pig and finished 
boilers were treated to a carriage ride. Ten carriages 
drew up in front of the works and soon were speeding 
along past 227 houses in process of building, through the 
picturesque but passe precincts of Weathersfield, and 
then to the north of the city, where there was a grand 
view of the busy plant of the Western Tube works. 

The Special was next switched into the Western 
Tube Works’ plant. 
making of ells, tees, etc., was first visited. 
room nearly 100 maidens of all ages in a bewildering 


The department devoted to the 
In the core 


maze of colored shirt waists were deftly making cores 
In the next room these same cores could 
The foundry, with 


out of sand. 
be seen baking in the core ovens. 
its mass of whirring overhead wheels and pulleys was 
next visited. Here melted iron was being ladled out, 
and the heating men, with true courtesy, hastened to 
give the busy bearer of one of these ladles a liberal 
right of way as he bore it to the machine molder, who 
made it into ells or tees. Thence its progress was watched 
as it traveled along on the conveyor up into another 
building, where, after a shake-up in a special form of 
patented rattler, a solid stream of all sizes or shapes 
of pipe fitting were again poured out into their old 
friend, the moving sidewalk, and were drawn past boys 
and men, who sorted out various sizes, putting them 
into barrels. 

The annealing department was next visited. Then, 
after watching the tees, ells, etc., on the conveyor bear- 
ing them to the machine shop to be threaded, the five- 
story shipping building was visited. The system this 
firm use for shipping is a splendid one. The first floor 
contains heavy stock, and is marked off into sections, 
such as New York, Boston, San Francisco, etc., where the 
goods for these points are grouped. On the second floor 
is lighter stock. The top floor is devoted entirely to the 
shipment of foreign orders. The tees, ells, ete., come 
into the shipping room from the machine shop in con- 
veyors, and are as nonchalantly shoveled into bins, etc., 
as an equal quantity of coal would be. Their system for 
Thus, all 
orders for a certain large pipe and fittings house on 
lower Cliff Street, New York, are all marked with a 
“C,” enclosed in a triangle, and those for a leading 


differentiating goods is an admirable one. 


Boston concern are marked with a “K,” enclosed by a 


rhombus. Other orders for constant customers have 
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similar marks that prevents any possibility of con- 
fusion in filling orders. 

Another very interesting department visited was 
that where bars of red hot skelp, 18 feet long, were 
made into tubes. The heat here was intense. Work- 
men working in sifts of 8 minutes each would dex- 
terously catch one of these long white hot bars as they 
came from the furnace, and, after adjusting the end into 
a die, would slide along the polished floor, just as the 
school boys slide on a good piece of ice in winter, carry- 
ing the red hot bar in their tongs. Then the bar found 
its way to a revolving incline, where it was allowed lo 
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cool off before dropping into a narrow-gauge truck, 
whence it was taken to another department to have its 
burr taken off. 

After viewing the gas works and water works of this 
plant, the testing department, muck mill, new buildings 
in process of erection, manufacture of patent brass 
unions, ete., the heating men again boarded the special 
at 5:20 p. m., and were whirled along to their Lake 
Michigan homes, dining en route a la carte, and arriv- 
ing at home at 8:40, where, after giving three hearty 
cheers for J. P. Dugger, E. E. Baker and Frank Baker, 
the party broke up. 


New Patents. 























674,453—Stove door. John R. Carter, Augusta, 
Ky., and Joseph E. Hausfeld, Cincinnati, O., assignors 
to Ernst H. Huenefeld, Cincinnati, O. 
674,456—Attachment for coffee 
George A. Darden, Dallas, Tex. 
674,464—Stove. Joseph E. Hausfeld, Cincinnati, 
O., assignor to Ernst H. Huenefeld, same place. 
674,570—Milk can. Walter H. Wright, Somer- 
ville, Mass. 
674,579—Roof. William H. Grow, Winfield, Kan. 
674,689—Wash boiler. Jacob H. Stull and Wil- 
liam W. Stull, Fremont, 0. 
674,735—Combination 
ston, Leesburg, Va. 


or tea pots. 


tool. Samuel J. John- 














674,671—Hot water and steam heater. 


Joseph E. 
Coombs, Taunton, Mass., assignor to Weir Stove Co., 
same place. 

674,801—Wrench. Hiram C. Stouffer, Mineral- 
ridge, O., assignor of one-half to Edgar Alton Miller, 
Niles, O. 


ase 





Dr. G. M. Randall, a practising physician in Low- 
ell, feels sure that he has solved the fuel problem which 
has been bothering manufacturers in the east for many 
years. 

Peat is the basis of his fuel, and owing to its 
cheapness and abundance in the vicinity of Lowell, it is 
possible to run the mills of the Spindle city for the 
next fifty years without going to the coal producing 
states for coal.—Boston Daily Globe. 











HEATING A LAUNDRY. — 





To THE AMERICAN ARTISAN. 

Please find inclosed rough drawing of a job of 
steam heating on which we would like your opinion as 
to whether or not it will work. Parties wish to con- 
struct a laundry about 60 feet away from a building 
which is heated by a one-pipe system—steam. The 
boiler is of sufficient size to heat the laundry if we can 
get it properly piped. Will the method shown in draw- 
ing do the work? We take our pipe off of top of pres- 
ent piping, which is about 45 feet from boiler, at point 
marked X, which is about 60 feet from laundry, have to 
drop pipe in order to get under freezing; we continue 
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An important thing to know in this case is the 
height of water line in the boiler, which we have not 
been told. However, it will be necessary in this case 
to have the water line of boiler three to four feet be- 
low the tee connection which supplies the laundry 
radiator, and to do this we are inclined to think that 
it would be necessary to lower the boiler considerably. 
The lower the pressure of steam carried in cases of this 
kind the better will be the circulation, providing, of 
course, that the pipes are large and the boiler amp]: 
capacity, for the reason that the less pressure carried 
on the boiler the less in height the water will be forced 
up in the return pipes at any distance. Therefore, 
with low pressure and large pipes we can operate such 
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the drop back to boiler to carry condensation from 
laundry rad. 
If this is not the proper way to pipe it will you 
kindly inform us as to the best way. 
FARQUHAR Bros. 
Leon, Ia., May 30th, 1901. 
ANSWER BY JAMES J. LAWLER. 


The system of pipe work just as you have laid it 
out is correct for the purpose intended, and will operaie 
satisfactorily, providing all other features connected 
with the apparatus, which are necessary in such situa- 
tions, are also properly carried out. 

The higher you keep up the pipe between the two 
buildings the better will be the action, and this will de- 
pend on how well you insulate the pipe from the earth 
and surface. A wooden box with the pipe packed in it 
is as good as anything for this purpose, leaving the pipe 
room to move by expansion and contraction. Then, 
again, the larger the steam pipe is from boiler to point 
marked X on plan the better will be the operation, not 
alone for supplying the radiator with steam, but to bal- 
ance the water in the return pipe at that end of the cel- 
lar, and prevent it from: rising too high, which might 
easily backup as high as the tee to laundry and choke 
off the supply. 


a plant with a difference of only a few inches between 
the water line in boiler and the tee which supplies the 
outer building where it is necessary to keep as low as 
possible below the surface. As it is about 45 feet from 
boiler to point marked X on plan it will be necessary to 
pitch this pipe away from the boiler with a drip taken 
out at bottom of point X, so that dry steam only will 
be taken to laundry tee, and it would be well to piace a 
good automatic air valve on the pipe to laundry near the 
tee indicated by A, as this is a low point to which all 
cold air will fall in the pipe. The pipe passing through 
the ground to laundry radiator should be 11% inch, with 
a slight pitch back to cellar, about as shown in sketch. 
If the cellar supply pipe is brought direct from the 
boiler without supplying any other radiation, we would 
recommend it to be 2 inch to point X, for the purpose, as 
stated above, to secure as near as possible as much pres- 
sure of steam at this point as may be carried in the 
boiler. Upon these points depends the success of this 
job. 
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VALUABLE INFORMATION ON LINING 
CASKETS. 





The Tinsmith’s Pattern Manual is the title of a 
work issued by Daniel Stern, 69 Dearborn street, Chi- 
cago, and as the name indicates it is an excellent book 
for all tinners to have. Diagrams for the laying out of 
all kinds of work in a methodical and systematic man- 
ner is put forth in the most simple manner. Tinners 
having to do with the manufacture of linings for caskets 
find much valuable information in the work.—Western 
Undertaker, Chicago, May, 1901. 

























































































Tinshop. 
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DESCRIPTION OF A GUTTER-BENCH. 


TO THE AMERICAN ARTISAN. 

The following description gives the details of one 
of the handiest and most approved gutter and cornice 
soldering benches that has ever come to my notice. The 
bench proper can be made either of hardwood or of 
pine, but if a good solid bed to pound down the cross- 
seams of gutters is desired I would advise to have it at 
least from 214 to 3 inches thick. The standards or 
legs, if made in the style illustrated, are entirely out of 
the way of the workman and allow the ready manipu- 
lation of curved and bent work to hang down and under 
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the bench when soldering or fastening together cornices. 
This could not be the case if the ordinary style of 
standards put under benches were used to support the 
bench in position. For strength and solidity the 
standards should be about six feet apart under a bench 
of this kind, and made so that the bed of the bench in- 
clines down, as shown in the drawing. The top sur- 
face of the bench should be perfectly smooth and weil 
planed, the front edge in line and the top level. Have 
every detail made in the best manner. Although this 
will add a little more to the first cost when building 
a gutter-bench, it will soon repay one by the more sat- 
isfactory work and ease with which a workman can do 
his work on such a bench. The length of the gutter- 
bench is usually governed by the amount of space that 
can be allowed for it in a shop, the general run being 
from twenty to thirty feet long. With reasonable care 
such a bench can be made to last almost a life-time; 
that is, if the top is not used for the purpose of punching 
holes through iron, etc. Proper pieces of hardwood or 
cakes of lead should be used for this purpose. The 
drawing shows all the measurements for a very desirable 
bench. These can be altered to suit special require- 
ments. Have the fastenings and joints of the standards 
bolted together, as this is a far stronger and more re- 
liable plan than if spikes or screws are used for the 
purpose. “ik. o. 
Indianapolis, Ind., 


May 20, 1901. 


+o —__— 





The Reed Mfg. Co., Newark, N. J., have in- 
creased their capital stock from $30,000 to $75,000. 








A CUBS’ PAGE. 


To THE AMERICAN ARTISAN. 

I am no 
spring chicken myself, although I have only been at 
S. C. CorBIN. 


[ should be pleased to see a cubs’ page. 


the business on and off for 53 years. 
Tipton, Ia., May 29, 1901. 
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TO THE CUB. 





William Willard, a Marshalltown, Ia., tinner, who 
has been studying the Tinsmiths’ Pattern Manual, 
sends us this poetical eulogy of the work: 

The Manual is here and it is all right. 

It will help you at tinning, if you work with your might. 

In curves and angles, mitres and straight, 

*Twill help you to get it all into your pate. 


The cub has a hard time to make mitres or square, 
The boss over him don’t seem to care 

If he keeps the shop clean, and his shears on a nail 
ihe rest of the time can sell goods at retail. 


And block stoves and drive team, 

Faint roofs and pound seam, 

Carry tin solder and ladder, 

Until at the boss he gets madder and madder. 


The Manual has come to help you out of your scrape, 
And make your patterns come out the right shape. 
The darkness is past if you work with your might, 
The midnight is over, now dawns the light. 


-e 


ARCHITECTURAL SHEET METAL ORNAMENTS. 





The accompanying cut shows one of the pretty 
sheet metal ornaments offered the trade by Gerock Bros. 
Mfg. Co., 1252 Manchester Ave., St. Louis. This firm 
make a complete line of architectural sheet metal work, 





Garland. 


cornices, skylights and ventilators, statuary, trade signs, 
ceilings, capitals, crocketts, rosettes, leaves, festoons, 
spools, brackets, ballusters, 
wreaths, volutes, cartouches, scrolls, shields, finials, ete. 

This firm make very low prices on copper and brass 
ornaments, as their process of cleaning these goods gives 
them the appearance of planished or cold rolled coppex. 


garlands, modillions, 





CATALOGUE OF SHEET METAL WORK. 


J. H. Eller & Co., Canton, O., send us their latest 
handsome catalogue devoted to their line of metal ceil- 
ings, cornice, skylights, etc. 

The goods shown in this volume include sheet 
metal work for interior and exterior finish, classified 
designs in continuous and paneled metal ceilings and 
side walls, wainscotting, center pieces, stamped orna- 












ments, galvanized and copper cornice, cresting, finials, 
vanes, ventilators, imitation pressed and rock faced 
brick siding, and imitation rock faced stone siding. 

This firm furnish ceiling nails and wood brackets 
for cove and mouldings for complete designs of their 
ceilings. All their celing material is given one coat 
of light colored paint on both sides before it leaves 
the factory. On page 167 of this volume special atten- 
tion is called to the Eclipse ventilator. This has a sta- 
tionary cap which is acted upon by the natural currents 
of the air, which, with the internal and external con- 
struction of the ventilator, produces a vacuum, which 
simultaneously induces an upward draught, carrying 
with it all gaseous substances, smoke, etc., contained in 
the chimney, pipe, building, ete., to which the ventila- 
tor is attached. 

Their galvanized iron and copper skylights are 
These sky- 
lights are so constructed that they yill not drip either 
from condensation or rain. 


made complete with 14-inch ribbed glass. 


Their cluster tiling, or shingles, are made in sheets 
8 feet long, crimped on each edge, the same as their 
pressed standing seam steel roofing, and put on in the 
same manner. Galvanized cleats are formed ready for 
nailing to the roof boards, furnished free with the 
roofing. 

Their pressed steel and rock faced brick siding is 
made of the best soft steel, and is shipped in lengths 
of 60x28 inches, containing 11 2-3 square feet to the 
sheet. A square consists of 9 sheets, 60x28, painted on 
both sides. 

One of these catalogues will furnished on applica- 
tion. When writing for same kindly add: 
THE AMERICAN ARTISAN.” 


“Saw it in 
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NOTES AND QUERIES. 


PEARL KEROSENE STOVE. 

From B. D. Wadsworth, Fairmount, Minn. 

Who makes the Pear! oil stove? 

(Can any of our readers answer this question ?) 

SAMPLE HOLDERS. 

From S. R. Miles, Mason City Ia. 

Where can I buy sample holders for hardware shelf 
boxes ? 

Ans.—Variety Mfg. Co., 
cago. 


48 N. Clinton St., Chi- 


ACME BORED WELL BUCKET BOTTOMS. 
From Fred Fischer, Fairfield, Tex. 
Where can I buy Acme bored will bucket bottoms? 
Ans.—Needham Water Works Co., 96 W. Lake St., 
Chicago. 


ITEMS, 








It is said that the Milwaukee unions of metal 
trade employes will amalgamate. These include the 
iron molders, machinists, core-makers, pattern makers, 
boiler-makers, iron ship builders, brass molders, brass 
workers and iron and steel workers. It is said that the 
metal trade manufacturers will offer a bitter resistance 
to the demands of their‘men for a nine hour day with 
*en hours’ pay. 
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TOY STOVES. 


Psychologists point to a little girl’s delight in play- 
ing with dolls as an exquisitely delightful manifesta- 
tion of feminine instinct. The love of dolls is only one 


phase of this instinct, and one generally finds that 


dolly’s charms are tripled when she “keeps house.” The 
Cleveland, O., 


Fanner Mfg. Co., cater to this deeply- 








Dot Stove. 


ingrained girlish desire by making a line of pretty and 
attractive toy stoves. These stoves are such perfect re- 
productions in miniature of ordinary types of kitchen 
goods that a glance at the cuts would make one think 
The Dot is nickel plated 
and is 5 inches long, 4144 inches wide and 314 inches 


these were the “real thing.” 





Zenith Stove. 


deep, while the Zenith range, also nickel plated, is 13 
Hard- 


ware dealers will find these goods easy sellers to homes 


inches long, 8 inches wide and 9 inches high. 
where there are misses of tender years. These stoves in 
diminuendo are very serviceable in making a pretty 
window display, the contrast with a real stove being sure 
to attract attention. 


- oe - 
Charles George is a new Sandy Hill, New York, 


tinner. 
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Clayton, Lambert Mfg. Co... . 81 
House-Furnishing Goods. 
Blacklock Foundry Co............. 85 
Cleveland Stamping & Tool Co... 75 
Enterprise Mfg. Co.... ......-+..+ 90 
Lalance & Grosjean.... .......... 87 

National ee & Stamping 
Co.. eb vanteres sedcentete , 88 

Petersen. ‘A. Fs Oe Wiistes odcbdcds 78 

Seerry, D. BR. BCe...6. cevcvocscces 80 

Wilbusch & Hilger............... 12 

Ice Picks 
Smith & Hemenway Co............ 90 
Knife Sharpeners 
Smith & Hemenway Co .......... 90 

















Knives. 





Smith & Hemenway Co........... 90 
Lawn Sprinklers 
Smith & Hemenway.... ...---.. 90 
Lemon Squeezers 
Smith & Hemenway Co.......... 90 
Lights. 

Acorn Brass Works...... .---.-- 87 
Merkel, eedaehas a60C eee dbunce we 
Metal Shingles. 

3 Ae 1 eee . 92 
Cortright Metal Roofing Co..... . 95 
Garry Iron & Steel Roofing Co.... 93 
Kanneberg Roofing & Ceiling Co. 93 
La Crosse Steel Roof & Cor Co... 92 
Metals-Perforated. 

Aitchison, The Robt Perf’d Metal 
CREA onc-cntinndeeed, asedeveesane 81 
Harrington & King Perforating Co 96 
Metallic Shutters 
Boson BG Ce. dc ccc cesces cece... OF 
Burton & W J. Co................ 92 
Canton Steel Roofing Co.... ... 94 


Garry Iron & Steel Roofing Co.... 
La Crosse Steel Roof & Cor Co... 


Mica 


Blue Ridge Mining Co....... -..- 


Mitre Boxes. 


Smith & Hemenway Co.... ....... 


Nails. 


93 
92 


9 


= 


90 


Old Dominion Iron & Nail Works. 95 


Nail Puilers 
Smith & Hemenway Co 


Oil and Vapor Stoves 


Standard Lighting Co.......... 


Ovens 


PE Rs can id cewbeetedscs vcéses 


Adams & Elting Co............. 
A ree 
Canton Steel Roofing Co..... .. 
Garry Iron & Stee] Co........ Pe 


Dixon, Jos. Crucible Co 


Kanneberg Roofing & Ceiling Co. 
La Crosse Steel Roofing & Cor.Co. 


Paper. 
Burton, W. J. & Co...... 
Smith, Bradner & Co... 


Kanneberg Roofing & Ceiling Co. 
La Crosse Steel Roof & Cor. Co... 


Patents. 


OU fe 
SS Eee 


Plyers and Nippers 
Smith & Hemenway Co........ 


Polish. 


Buckeye Paint & Varnish Co 


Hoffman, Geo. W....... 


Nickel Plate Stove Polish Co.... 


Pruning Shears 


Smith & Hemenway............. 


Pumps. 


OTe 


92 
91 
93 
92 


wo 


1l 


Kanneberg Roofing & Ceiling Co. 
La Crosse Steel Roof & Cor. Co.. 





92) Powers & Williams............ a 


EE 





Ee Bs Citic nc oncdceneases eke 
92 | Danielson Machine & Tool Co.... 
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Niagara Machine & Tool W 
0 


Tinners’ Machinery Supply 


Tinplate. 


Canton Steel Roofing Co.., 


Illinois Roofing & Supply.. 





McClure & Co....... : 


orks.. 


Stanley Rule & Level Co.......... 
maaan, F. 5. B CO... 0. cose ce 


Co.. 


American Tin Plate Co.... ........ 
a RS 


ee 
Garry Iron & Steel Co............. 
. 93 


Kanneberg Rooffng & Ceiling Co. 
La Crosse Stee] Roof. & Cor. Co. 


Osborn, J.M.@ L. A....... <0. 
ae 


Tinware. 


I sop ae cnticenen nent 
Enterprise Mfg. Co...... ....... 
| National Enameling & Stamping 

a deieiiene ae Ta 


Biccncaescdadees 
Tubing. 


Ventilators. 
| Berger Mfg. Co...........- 


Ck Ee 


| Burton, W. J. & Co........ 
| Garry Iron & Steel Roofing 
| Globe Ventilating Co 





a: | Canton Steel Roofing Co....... ... 





95 
92 
90 


7u 


. 82 


94 
92 
94 
93 
93 


93 
92 
96 
96 
96 


. ¥O 


U4 


- O4 


 - 


Kanneberg Roofing & Ceiling Co. 


La Crosse Steel Roof. & Co 
Powers Bros........ 


Wall Scrapers 
|Smith & Hemenway........ 


Wagons. 


|\Shipman, Bradt & Co...... 


Washer Cutters 


| Smith & Hemenway Co.... 


Washing Machines. 


r. Gen 


_ g|Benbow-Brammer Mig Co........ 


Radiators. Silverplated Ware 
owe eres = — see feet eeees 2) Rogers, S. L. & G. H...............88 
ochester Radiator Co.......... 16 " 
Rhee te Skylight Glass 
oF —" Powers & Williams .............. 91 
mi emenway Co........+.+. 9 
a d Sprayers 
azote. Childs, Chas. H. & Co..... 85 
Smith & Hemenway Co............ 90 St 
ock Waterers 
Utica Drop Forge & Tool Co..... 90 . ‘ 
By is MI rise ti dptares vtdewas +068 83 
Registers. Stove Bolts. 
EE eee 81)| Atlas Bolt & Screw Co............-. 1 
Canton Steel Roofing Co......... - 04 
Henry & Scheible Co...............19) Stove Gaston. 
Independent Register Co.......... 1 Independent Register Co........... 1 
Phila. Hdw. Malleable Iron Wks... 19 | Fanner Scie wn cacls -audp-ahanen 19) 
Schreiber & Conchar.............+ 19) Stove Lining. | 
Rope | Asoestine Mfg. Co............ 20+ 11) 
Leschen, A, Sons, Rope Co....... OR odisk 005 05+" dene ssncce 1 
Roofing | Bridgeport Crucible Co..... ...... 82] 
Auld & Conger..................-. 98] Stove Pattoras. o| 
Benger Milx.Co.............«««««- | Acme Pattern Works........-..... 82 
Burton, W. J & Co iy phe 96 Cope, Geo. W. Pattern Works.... 82 
Canton Steel Roofing Co pence 98 | Gobeille Pattern Works........... 
Cortright Metal Roofing Co....... ay - +e a hgh Lewes ees cone evneene 7 | 
East Bangore Consolidated Slate | iin Jos cau aguas aaa 
he rrr Stove Polish. 
pee. - fw sees freee ness 92 | Colebrook, W. H.Sons & Co...... 15 
arry iron EL CO. + esse. eens 93 | Dixon, Jos. Crucible Co........... 75 
Kanneberg Roofing & CeilingCo. 93 | eta DP cttashdubiine toate 3 
La Crosse Steel Roofing Co....... 92 | ’ 
Miller, Jas. A. & Bro.............. 93| Stove Repairs. 
Montross Metal Shingle Co........ 85 | Amer. Stove Repair Works....... 82 
Osborn, J.M. & L. A.......... - 96] Brauer, A.G.............. 82 
eS eee a a2 
a SE 96 | Great Western Stove Rep. Wks... 82 
| 
Saws. Stoves and Ranges. 
ese C. & CO... eee ceevens 96 | Beckwith, Estate of P.D.... ...... 20 
sston’s Henry Sons.... ......... 90 | Comstock-Castle Stove Co . 45 
Saw Blades |Cosby,C. H.......... TES 
A |). es See 75 | Detroit Stove Works...............18} 
Enterprise Stove Co.............-.. 17 
Saw Sets | Excelsior Stove & Mfg Co........ 7 
Smith & Hemenway Co........... 95 | Hess, Snyder & Co................ 18] 
Joliet Stove Works...... .. 
Scales. bane j 
American Cutlery Co...... ....... 79 | ee urgh Stove & Range Co..... 14 
Meckemne BreBe.cdncss cose coc ccces 9g | Schill ENF wins seves sweys : ae 
|Summit Foundry Co.............. 10 
Screw Drivers | Van John Range Co... 14 
Smith & Hemenway Co .......... 90 | White, Thos. Stove Co.............. 6 | 
EE: Ws Wika onde dc cheneueess-ob 18 
Ss} : wae 
P . 
Smith & Hemenway Co.... ....... 90 Stove Trimmings. 
Siding. | Atlas Bolt & Screw Co..... ........ 1 
Canton Steel Roofing Co....... ... 94 | Columbus Bolt Wks............ sei 
8 NG HN Encoded once. cosccices 19 
porting Goods. 
Peters Cartridge Co............... 84) Tape Measures. 
Stevens, J.. Arms & Too Co...... OO vec. ce ctdnsestees ccs 80 
Skylights. Telephones. 
I le MIG cancse ences 92 | 
Canton Steel Roofing Co.......... 94| 
Friedley & Voshardt..... ......... 93 | A . 
Garry Iron & Steel Co......... g3| inners’ Tools and Supplies. 


91 
95 | 


91 


- 90) 


| Miller, Wm., Range & Furnace Co 7| Brammer, H. F. Mfg. Co....... ... 
aoa Oe 


| Eureka Co.......... 
| Lahr, G. B 


| Clark, Quien & Morse...... 


|Randleman & I do ia meeaitee 


Water Heaters 


| Smith, Chas... 


Water Works 


| Horrigan Supply Co............+. 
Window Glass 
| Powers & Williams .... ....----+ 


Wing Dividers 


Wire. 


Dow Wire Works 


Wringers 
American Wringer Co 





— 


SATISFACTORY PROGRESS OF ACETYLENE. 


The latest report from the United States shows that 
the development of acetylene in that great country is 
The latest statistics supplied by 
the calcium carbide manufacturers show that the pres- 
ent production of carbide is estimated at 250,000 tons 
per annum. Having regard to the fact that two or three 
years ago this material was almost a curiosity, these 
figures are not a little remarkable. 
accumulating in stock, it is assumed that the amount of 
acetylene gas now manufactured in the States per an- 
num is about two thousand five hundred million cubic 
feet. This is a good deal of gas, and warrants the con- 
clusion that as an illuminant it has come to stay. At 
the present wholesale price of carbide, about 314c per 


proceeding apace. 


As carbide is not 


Farr Telephone & Con. Supply Co 78 | smith & Hemenway...... «+++ ++. 


we 
. 92 


98 

1 
93 
92 


- 2 


vu 


91 


90 


80 
80 


80 
81 
80 


91 


vO 


pound, or say $75 per ton, there would seem to be uo 


ware Trade Journal. 


good excuse for maintaining the high price of acetylene 
for public lighting in small communities. Some of the 
companies engaged in this business still charge meter 
consumers as high as $20 per thousand. This price for 
a gas which costs in the holder not more than $7.50 per 
thousand, would seem to show an unreasonably wide mar- 
ginof profit. Thebusinessto be done is not large, perhaps, 
but neither is the necessary investment in plant. 
bears the relation to the cost of a coal gas, or water gas 
lighting plant, that hundreds bear to thousands. Ma- 
chines for the generation of acetylene for isolated light- 
ing have been highly differentiated, and many of them 
are now cheap and excellent. 
involve no danger, and give very little trouble—Hard- 


It 


They are easily run, 
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Trade Report. 


IRON AND STEEL. 
Pig iron continues exceedingly dull. 
ever, show little weakness. Finished materials 
quiet. Demand for old material continues very light, 
as consumers are buying only for immediate -require- 
ments. Prices are more or less irregular. Sales of 
several small lots of old steel rails are reported, 
amounting to about 700 tons. The price is said to 
have been about $16.50 per gross ton, delivered at 
mills in eastern Pennsylvania. Old iron rails are 
quiet ; about 250 tons heavy section tees were sold at 
$20 gross ton, delivered at mill. There are no export 

The market is decidedly dull in yard scrap. 


Prices, how- 
are 


orders. 





WIRE NAILS. 
The demand for wire nails continues excellent. 
Carload lots are quoted at $2.45, and smaller quantities 
at $2.55. 








CUr NAILS, 
Cut nail prices remain firm, small lots are quoted 
at $2.35. 
BARB WIRE. 


Manufacturers of barb wire are considerably be- 
hind on their orders, Carload lots of painted are listed 
at $2.75, and smaller quantities are $2.85. Carload lots 
of galvanized are $3.05, and smaller quantities are $3.15. 





TURPENTINE. 
Turpentine is quoted in gallon lots at 351c to 36c 
for southerns, and 36c to 3614c for machine made bar- 


rels. The market is dull. 





BARS. 

An average tonnage has been booked during the 
past week, and prices are holding very firm, There is a 
tendency in some quarters to push prices up, and it will 
not be surprising when the demand for old material 
increases, if an advance is not made. For current de- 
livery, prices are slightly in excess of quotations, which 
are 1.55c to 1.60c for iron and 1.60c to 1.65c for steel. 





SHEETS, 

Local sellers state that they are absolutely unable 
to keep apace with the orders that come in, and continue 
to divide their stock among the most urgent of the con- 
sumers. We quote prices as follows: No. 27 black, 
3.40c to 3.50c, and galvanized 65 and 10 per cent from 
store and 70 per cent and 5 per cent from mill, Pitts- 
burg. 





PLATES. 

The demand for this material continues fairly pro- 
portioned to that for other finished lines, and one seller 
reports having still a limited tonnage in both sheared 
and universal plates for sale. We quote prices un- 








changed as follows: Mill shipments, Chicago delivery: 
Tank steel, 1.75c; flange steel, 1.90c to 2c; marine 
steel, 1.95¢; firebox steel, ordinary, 2c to 2.10c; firebox 
special, 2.25c and upwards. Tank steel from store, 
1.90c to 2c; flange steel from store, 2c to 2.10c. 





MERCHANT STEEL. 

The market remains unchanged in this branch of 
the trade. A fair amount of business has been closed, 
and some good sized contracts are pending with the im- 
plement manufacturing trade. Prices remain as fol- 
lows for mill shipments, Chicago delivery: Smooth 
finished tire steel, 1.90¢ to 2c; open-hearth spring steel, 
2.50¢ to 2.%75c; toe calk, 2.40c to 2.60c; sleigh shoe, 
1.85¢ to 1.90c; cutter shoe, 2.40c to 2.60c; ordinary 
tool steel, 6c to 7c; specials, 13c and upwards. Cold 
rolled shafting, carload lots, 55 per cent and upward. 





MERCHANT PIPE, 

Orders representing a large tonnage continue to be 
received from the oil districts in Texas and Washington. 
in the Beaumont district, a slight increase has been 
made, due to an advance in freight rates to that ter- 
ritory. 





COPPER. 


Demand from Europe was good, but from domestic 
consumers there were but few new orders. Prices 
were unchanged at 165¢c for electrolytic and casting 
and 17%c for lake. Exports were 281 tons from this 
port and 551 tons from Baltimore. Arrivals were 
182 tons from Mexico. The London market closed 
quiet. Sales and closing prices compare as below: 





TIN. 

Was unchanged at 28@2814c asked for spot tin. 
There was little demand. The Singapore quotation 
went down from £127 2s 6d to £125 10s, c. i. f. Lon- 
don. The English market was firm, prices advancing 
10s per ton. Sales and closing prices were as below: 





LEAD. 


There was good demand and prices were firm at 
434c per lb, in 50-ton lots. Soft Spanish lead was 
unchanged at £12 6s 3d in London. In St. Louis the 
market was firm at 4.2714c, bid, for common, 4.30 for 
spot Missouri and 4.25¢ for chemical. Exports from 


this port were 463 tons. 





SPELTER. 


Was in excellent demand, the consumption by the 
galvanizing trade being enormous. The price was firm 
at 4c. St Louis reported a sale of 8 cars at 3.80c. 
The English market was weak, g. m. b. spelter declin- 
ing from £17 12s 6d to £17 10s per ton. 


















Quotations. 


METALS. 





FIRST QUALITY BRIGHT 
PLATES. 
Per Box. 


--10x14 $7 75 
Cec cobesecses sceee 9 50 
12x12 


BSSRaBESoace 





SUSRESSSSRSS 


PERIEIESS. oc coco ccc acecsel 


COKE PLATES. 
Cokes, 180 lbs........ 


sedvens? oe 
Cokes, 216 Ibs........ mR 


PIG IRON. 


Lake Sup. Charcoal.. oe” 50@$18 00 
Local Coke Fdy No.1... 16 ) 16 50 
Local Coke Fdy No. 2.. 16 00 
Local Coke Fdy No. 3,. 15 50 


Local Scotch Fdy No. 1. 16 00@ 16 50 
Local Scotch Fdy 7 2. 15 50@ 16 00 
Local Scotch Fd 0.3. 15 00@ 15 50 
Southern Coke 7 15 40@ 15 65 
Southern Coke No. ce ) 15 65 
Southern Coke No. 3.... 14 20@ 14 65 
Southern Coke No. 4.... 13 90@ 14 15 
Southern No. 1 Soft..... 15 40@ 15 55 
Southern No. 2 Soft..... 14 90@ 15 15 
Southern Silveries....... 15 45@ 15 50 
Jackson Co. Silveries.... 17 00@ 17 50 
Ohio Strong Softeners. 16 50@ 17 00 
Alabama Car Wheel.... 21 00@ 22 00 
Malleable Bessemer... .. 16 00@ 17 00 
Coke Bessemer.......... 17 530@ 18 50 


BLACK SHEET STEEL. 


% in. 3-16in. » Hop. Sends 10. per lb. $3 40 
No. 12.... a4 --perlb. 3 45 
Sts dnd Anta ne ecbeens od Ib. 350 
No. 16 and 1 erlb. 3 55 
No: 20, 23, 96 35 and 36.: "aoe ib: 8 50 
th Minit uk aden kasi tend perib. 3 60 
OE Rae perlb. 3 70 


SMOOTH STEEL. 
Wood’s Smooth Steel, 15-17 


b.| Peters Loaded Shells. 





PATENT PLANISHED SHEET 
STEEL. 


Potent Plestohed Sheet Stee 
> $10 20, ae * $9 20 


GALVANIZED IRON. 


Te a ics 40&54 
Galvanived Iron...............++ 708 off w Black Powder. : Ghats, 
U.M ies hondseum Smokeless 
SOLDER. Winchester.......... § 40&10&10&5¢ 
EEE EERE gee GUN WADs—per 1000. 
Fotese a ee W&5a 
SHEET ZINC. eS, OS eae W&5e 
600 lb. Casks, base......... 7c per lb. POWDER, 
=" Quickshot owies, Regs $4 00; 
COPPER egs $2 25; % kegs $1 
Cc b 1 Kee ~ Semi-Smokeless Dicibcntaden 2&5< 
OPPO, . cc cccecccccscccccseses ase, <Ic King’s Smokeless. . .... 25, 208104 
Austin uickshot "Powder. Kegs 
oa. $4 00; % kegs $2 25; &% kegs $1 25. 
Dupont Smokeless, Sport- 
Sirius ceey bb cons 000460 25, 20&10&10c 
HARDWARE. 
SHOT. 
QUOTATIONS. Dro shot, at, siats smaller thar B, , 
(The quotations given below rep-|EPR, tt, Beane tase ise 
resent the current hardware prices. | Buck Shot, oP ib bags, per bag....1 60 
They are not given as manufactur- | Chilled Shot, 25-Ib bags, per bag. .1 60 
er’s prices, and manufacturers 
should not be held responsible for ANVILS. 
them, Manufacturers sometimes) t,y-Budden, "0 to 84 Ibs....10c per lb 
mehigher figures than those | Hay-Budden, 85 to 160 |bs....9c per lb 








quoted for goods; they are not al- 
ways selling at the price quoted, but 
goods are being sold at the figures 
printed below by manufacturers and 
jobbers.) 





ADZES—CARPENTERS’. 


Th Dib edd nnd nhdawnnd bode es 56 
EES ES aE ES 12% 
Coopers’ warty RE aE 12%% AWLS 
) aaa 12% 
Ship-—Barton’s.... _sescorecen es coe Mead Randied..... ...c0s erdoz.$ 85 
Hunt’s eid Se “""""" "eng | Brad, shouldered, assorted 1 to 4 
Fane ddbceewtddherd obnacees be er gr. 2 00 
Brad, shouldered, assorte ites 
AGATE NICKEL STEEL WARE. -per gr. 2 50 
Peg. Pato ein. ‘pore. | & 
, S Peg, ouldere .. per gr 
Agate Nickel Steel Ware...... 35& 108 No. 1, Scratch, ee ig per gr. 4.80 
No.5, Scratch, socket..... per doz. 6 00 
AMMUNITION 
CAPS, PERCUSSION—per 1000— AXES 
4 i. Wotespooet. 1- +. ..50c 
©0909 9606 ..40c Eapetacett Ladue wmensics per doz 6 50 
Eley? s. IERIE “RRR 6 50 
Second a” ee “ 6 00 
CARTRIDGES. Beveled axes, add..... 50 
Broad— . 
Peters Rim Fire Ctgs... 50&8¢| Peerless can agus coeees ; 28 = 
Peters Cent Rire, Pistol & Rifle 2K Hunt’s.. “ 
Peters Cent Fire, Military and RA tinenketsseseeses 1 
Sporting Ctgs. . » 15856] ,, Hand— 
Peters Blank Ctgs, except Hunt's. “ 
and 82, an additional 10 : 12% 
ob above discount, wre 
Peters Blank Ctgs. 22 cal.......10&10«| White's... 12% 
Peters Blank Ctgs. 82 cal., .10& 105 
Peters B B Caps, Round ball....$1 18 
Peters B B Caps, Conical ball....$1 90 
U.M.C. Rim Fire Ctgs........ 5O&Se AXLES. 
U.M.C, Cent. Fire, Pistol & Rifle 5&3 
Winchester Cent. Fire, Military Common iron, long arm, sq. bed.. 5% 
and Sporting Ctgs.. .15&8¢ | Concord iron. long arm, sq. bed... 6% 
U.M.C.Blank Ctgs. 2& $2cal.. 10¢| Concord express, long arm, steel, 
U.M.C. Blank Ctgs. 88 cal. 5010-105 square bed.. 

U. M. C. B B Caps, Round Bal Coach shape on above, ex. per. ‘ib. % 
yh BT 4 Re $175. isa10s Short arms on above, extra per lb. 2 
U.M.C. B B Caps, Con. Ball. $2 00 net| Welded axles on above, ex. per. lb 1% 
U. M.C. Rim Fire Shot Ctgs 50&15&8¢| Half Patent, steel, Nos. 7 to 14... 70 
Uses. cent.“ “ “ 25&10&3¢)| Half Patent, steel, Nos. 19 to 22... 70 

Extra, coach shape, 1% & smaller - 
-perset Li 
PREIS. Extra, coach shape, ix, 4 134, per. oe = 
a )| Extra, coach shape, St Der, set 
Repten Fvimers.... iS hes = National Wrought Steel Tubu- 
. Primers ...... . 108 eT gata to 5) and S 
“eset andard Farm o 5) and Spe- 
Winchester Primers 1 cial Farm (Al to A5) less than 
CEE GIB on os cone heccncvececsos cece 
SHELLS. CURE TI CB icccce dccccccccscosne 


Peters Empty Paper ene, 10 
and I2gauge. Leagu 
Peters Empty Peee | Shells, 16 
gauge. League. . 20& 
Peters New Victor Nitro shells. oe 15% 
83% &10« 


and Semi Smokeless .......... 
Peters New Victor Loaded Shells, 
with King’s Smokeless. ..40&10&10< 
.——1 Loaded with Kings Smoke- 
is sant hade esas en 40&10&10& 54 
uv! M. C, New Club, 16 guage.. _— 
U. M. C. New Club & 


“a = 


W ee Yellow Rivals 

Winchester Repeater .. 

Ww eae Leader . 33% & 

U. M. C. Loaded Sheils. Black ) 
Powder 


sidan 
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AUGERS AND BITS. 


Sne]l’s Boring Mach. Augers - Spm 
Snell’s = its, 12-inch twist 
ennin: Pattern Auger Bits. soei08 

— Henning en 


Peet eee eee ee eee THEE HEE wees 











BEAMS—SCALE, 


O_O) b. 2% to 2%c 
Steel Alloy, Church and Bp 
50&10&5@60% 


Wilmot & Hobbs Mfg. Co., Sena 70% 


BIT STOCK DRILLS. 








6% Common Bail, ‘American. 





BOLTS. 

CARRIAGE, MACHINE, ETC. 
Common, list Jan. 30, 95........ 65&105 
Norway Iron, $3.00, hy Oct, 7, ot 

RE RAEI ASIII. 16&10« 
Bolt Ends, list Jan. 30, '95...... 50a 105 
Machine, list Sept. 20, ’99...... 1 


DOOR AND SHUTTER. 


Ives’ Patent Door. 608 

Wrought Barrel, Standard list..7&10x 
Wrought Flush 105 
Wrought Square, ‘Standard list.... 65% 


STOVE AND PLOw. 

Plow . -40& 105 
Stove, list December 28, 1899 P74 
TIRE 
Common, list Dec. 28, 90........... 70 
Eagle Philadelphia sudtnsuevednel 724% 
Norway ..... -. 1 


BORING MACHINES, 
Jenning upright without Augers..$2 00 


BOXWOOD RULES. 


> err $11 00 per doz 
— a ee eran 16 00 

7 thee eattieeonen ses 6 00 aa 

* a | Oe 

wy . BOO = 
 Mtindass eed beandes 450 sa 

” a . Wow " 

, er 10 00 = 
dash thieh deta connate 600 “* 
SS” eee 80& 105 
lvory. - 408105 
Lufkin’ s Steel. .. W105 

BRACES. 

Barber’s 50& 195 


Fray’s Genuine — S scoveseode 

Fray’s No. 307 to 322 . --. - 0&6 

Fray’s No. 508 to lien choline inal 50s 
BRACKETS. 

Cast Iron Plain...... ones O&108 

Wrought Steel ..... ** 70810 @ 1% 

EN Ws s.0s 0040 cosceees 1.15 @ 75&108 
BROIEERS. 

Wire Goods Ce. ..0 voce ce cece ce ccs Tae 


BUTTS. 
Butts, Nos. 800, 802, 804, 


a. t 


Scale Beams, List Jan. 12, &.. .. B54 808, 810, S14, 816, 518, 820, 
Frary’s ‘. epi »oen 0000 cen pete setees eens sees ne 708 
— & ga ai ieaaig ene mace 30% Bighi Butts, Nos. 826, 828, 829, 880, 
832, 834, 836, 838, 840, $42, 543, 844, 
845, 846, 845... . 70% 
Bright Butts, Nos. ‘822, 822%, "823, 105 
me @=———it—i“‘éi: RR tinh. thdenn, vez nee sss cnwaadins 
BELLOWS Japanned Botts, ee. 700, 701, Ly 
andy O96 I Deces cece ceces ae 711. 726, i) 728, 729, 730, 731 od "708 
per doz. 9 00 
CAGES—BIRD. 
Enameled.. nil adrat bias eeencamneaee 
Brass 1200 series..........+..s00s 3345 
— CASTERS, 
Ordinary Goods................ 70&10s | B eicdeaa -- O&10&5¢ 
High Grade, ... 2.00 0-0sscescses 60&105 Phote RNa cs asaneseecee! 60&10&55 
Te ee ecededn shenaneindia 75&10¢| Martin’s Patent (Phoenix) pebata W&5e 
I cccs scentednsaccacned 5O0& 10 
DOOR. CEMENT, 
piees Gone. tote e eens nees 84 Asbestos Furnace Cement, 5 and 1 lb. 
Home, R. & E. Mig. Co.’s. ....55&10« my one maha Be 
Lever and Pull, Sargent” s. w&10&100 7 
— CHAIN. 
Gee a ERE ores ctieaa ote on 
actin 1 C546 7. 
aga SOCIO) 745 5,55 4.55 3.70 2.55 345 2.40 
“% Hw % to l 1% to 14 inch 
Silver Chime.. aaigeiaiseeang 3.40 3.35 3.85c. per lb. 3.60 per 100 Ibs 
MISCELLANEOUS. Less than Cask lots add 25c. 


list July 24, "97 
60&10& 106 

German Halter Chain, list july 

24, '97.. .WO&1 


German Coil, 


Traces, Western Standard: 100 pair 


6%—#-8, Straight, with ring... $26.00 
6%—6-2, Straight, with ring ... 27.00 
6%—8-2, Straight, with ring ... 31.00 
6%—10-2, Straight, with ring.. 34.50 


Add 2c per pair for Hooks. 

Twist ‘Lraces 2c. per pair higher 
than Straight Link. 

Trace, Ween and Fancy Chains 


Eastern lis . 0060 
nog| ino cena ‘ist July 10, 198: nqenkins 
Beene 222s 





a 8 60@60& 54 
BLOCKS 

Common Wooden............+s++s. 

Eddy Steel et Blocks...  geajinse 
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Lawrence Bros.: 





Advance 
Cleveland 
TS 
New York 
Peer ess 
Sterling .. 
McKinney Mig. Go.: 
No. 2, Standard, $ 18.......... 60& 108 
No. 1,$ porte. ee Nisan 5 5 on 60& 105 
Stowell fg.and FoundryCo.: >“* 
Acme Parlor Ball Bearing ....... 400 
si: on seks bane peveesene me 
Badger Barn Door.. SU tr 
Baggage Car Door.. PRA 
Climax Anti-Friction.. hie inn, kee SOs 
Elevator . =v i dent ekhue.oaee CSOT 
Dns « ache 00kdeete> ence ates 50x 
PIII. « cnc. ccés.cgduécce couse 
Lundy Parlor Door.......-...... 5On 
646 cknen couheenncees 50& 105 
Nansen.. eS 
Stowell Parior Door Pi ae 50x 
Railroad . stout eae eae 
Street Car Door.................0 
Steel, Nos. 300, 404, 500....... 40& 154 
». &. Seppe ae § 
Zenith for Wood Track .......... 50s 
Taylor & Boggis veaeerr' Co.: 
Kidder’s ..... 5O0@50& 104 
Wilcox Mfg. Co : 
Bike Roller Bearing neil snail 60&10% 
C, J. Roller Bearing.......... - ane 
Cycle Ball Bearing. . occs cose 
ag Ball Bearing.. Sednmcvebamnel 405 
Ives, Wood Track............ 60&1 
L.T Roller Bearing.. ....60&10&5¢ 


New Era Roller Bearing odio 50& 105 
O, K. Roller Bearing. ..... 6H0&10&5¢ 
Prindle, Wood Track ............00% 
Richards’ Wood Track ........ 


Richards’ Steel Track . _— 
Spencer Roller Bearing .. a8; 60& 105 
andems, Nos. 1 and 2........... 4 


Underwriters’ Roller Bearing. . 
Wilcox Auditorium men Bearing a 
Wilcox Barn Trolley No. 128 . 
Wilcox Fire Trolley, Roller. 
Bearing .. 308 
Wilcox Le Roy Noiseless Bali 
Bearing . ° 408 
Wilcox New ‘Century . - O&10& 106 
Wilcox Trolley Ball Bearing. — 


HATCHETS. 


American Axe and) 
are 


OS Sea 

Pisce ‘= cesseeeee 

te dnccbuwodadm } one 10 
RSE ee = | &5« 
Underhill’s...... ..... | 


C. Hammond & Son.. | 
Fayette R. Plumb....J 


HAY AND STRAW KNIVES. 


Lightning...... .. $6 0&37 0 
HINGES. 
BLIND AND SHUTTER. 

Surface Gravity Locking Blind: 
(Victor; National; 1868 O.P.; Niagara 
ote O. P.; ; Clark’ s Tip; Buffalo alo.) 
_ pair....-.-.$0.75 1.45 290 

Mortise Shutter: 

act Was Gi ae pinle. &c.) | 
Mises ones tp cups 1% a4 
Doz. pair..... $6.60 55 32 

ane Reversible Shutter, (Bufial , 
No. el eS a 1 1% 2 
Doz. pair...... $0.65 60 55 


70@ 75% 
North’s Automatic Blind Fixtures, 
No 2, tor Wood $9.00; No. 3, <™ 
Brick UE Eres 


pease’ I cis con ew ental Ps a 
Sargent’s, No. 1, 3,5.......... &105 
Sargentis, Nos. il & 18......... = 10% 
Woghtstile H’dware Co.: 
O.S., Lull & Porter......... S0& 2546 
Acme, Lull & Porter......... 75&10% 
Qu een Cit Reversible... . 75& 106 
teng er’s Positive Loeking, Nos 1 
tie nape chee amie W&10&54 
site s Noiseless, Nos. ‘60, 65, 55 
FO& 106 
Megara, Gravity Locking, Nes. 1, 
«ROE SE tM &TKS 
1868, Old Pat’n. Nos.1, se 5 aye 
Tip Pat’n, Nos. 1,3 & 5.....75&7%s 
Buff. Gravit Rar’ 1, 3, 5,. 5&7%% 
Shepard’s Double Locking, Nos. 
re pe 70& 106 
Champion Gravity Locking, No LF 
“ 


Steamboat Gravity Locking, ae 10 


&TKS 

Pioneer, Nos, 060, 45 & 5%. ‘Baias 

= ire, Nos, 101 & 108...... W&7%s 
ee, : Mortise Gravity Les: 


Stanie ’s NS Sci eden Hinges, 
per doz. sets $1.30 & 106 


GATE. 
_ or Shepard*s—WVoz. sets: 





Safety Ch CO. . kdéccangees -70@70&105 EGG BEATERS. Malleable Rakes....,...-.- OAS 
Gal, Pump Chain........ Ib. 4%@4%c Toy Ladies’ and Boy 
Covert Sad. Works: Standard Co. ows Wis be Sds0 tnan 7810070810854 

a. —~ Migr and Rein . .5 Steel Handle Dover hen” 6 50 wees Hoesand Rakes, , .70@70&54 

Covert Mig,Co: = = No. "10 Cast Handie Dover prgr 8 00 oy epee — SAS ee “eos oeinee 
A LI ae 35&24| No.10Steel H’ndle Dow’rprgr 8 00| Stee] Garden Rakes... 10&% 

ED 5 5.5.sds0nabuedis cacubial 35&2¢| No. 15 Extra Heavy Steel Steel Garden Rakes Stamped blank 705 
Sic ashsecelabdaebatiaeell 35& Handle POE GF o0s0e- snceee ee 15 00) Turf Edgers oes 

Rein. ceeseeeseeceee cece ey 1 SOBER ree hie Es secs deersesdecsnges 10 00) Steel Road Rakes........ ...... 
Ry eee se eee ae No. 50 Small Family size prgr 6 50 F arpers) No. T Mort ican ils 

Eureka Coil ant Halter. . pre No. 100 Regular Fam size prgr 8 00) Truck Hoes.. 50& 10825 

Niagara Coil apd Halters. s0g60 No. 102 Regular Family size SR RTA “0 65% 

Niagara Cow Tes” Sioa tinned prgr.. 9 50/ Special Hoes.. ee “wegen 

Am, Coil and Halters.. 1o&5e0604 No. 150 Large Fam size prér.. 15 00 oe Down Hooks.......---. 75&10&2¢ 
wim, Cow Tes. i amnaeiae mI t0Se "Teed on i Family. size 17 0 . OS 50&10&7%% 

Dog owt o ‘ents Lyon’ - Standard _— car doz’. ‘1B Laid Steel Edge Hoes eee dd, OQ 

Universal Dbl-Jointed Chain ....505| Wonder (S.S. & Co.) pergr.... 7 50 

GAUGES. 
ores FASTENERS, BLIND. Marking, Mortise, etc.............. 60% 
Red PE Soe] Aimmerman’s Fe tty 7 eee 
REESE SR aes ” ibe Ss Pils ag 0ce cade usnc entesencan 754% 
CHALK LINES. FAUCETS. citi 
* 3 
Ohalk limes............ per doz. $2 50 een See Key.. sense oo OO 
Redlich’s Wood Faucets. aiineosabbcotetsemedernass seer 60% 
Red Cedar ........ ) 
CHISELS. ek A a EE pe } " 
en r et Prices. . } 
Resin cehcdpanver yes " ™ Cork Lined. | GLASS CUTTERS 
OTF cs cocn000008 5 70&5 to 70&10%| Metal Key J a 83% &10x 
Self Measuring: Red Devil ccccedeceveceoce * "3382 & 106 
Ray per doz. ee... == tae Tot ewww eerere teers 
PE: cones aces 10&5¢ 
CHISELS Metallic Key, Leather * HMTOSO8 
oon 2600 cncacesiunnctionspe sind. Lae Mir aeeeeness 0426 te GLUE POTS 
Tinners peadeh eden haaahade ri Red Cedar sree + O@W&54 
Cold, per Ib.. regular qua 206 |B. & L. B. Co.: i ie Ni arena it tig hole 30% 
Cold, per !b., norene as ial i s Lock, Open and Shut BPMNONRE . « .0nnss covess S0000e dee es 354 
Corner.. « «082364. Keynes ce--s2e+ seeeezseens: 1 
Firmer, American. : 20, 10& 10 John Sommer’ s Peerless Tin Key. .40% 
niidccatnkcecsceueaanl 20% Boss Tin Key ....... 50% 
Bntcher’s..............-. vas ** Victor Metal Key. .50&10¢ GLUE 
Mortice, Butcher’s.. ’ a “ Duplex Metal Key....60% 
Socket, Firmer .......... see Be *‘ Diamond Lock....... 40% | Martin’s Liquid. List.. S854 off List 
Framing. sin dsodeds 7: “ IXL Cork Lined ...50%/ Martin’s Liquid, List.. ¢off List 
Turning, Barton's. aad ~ D2 ee “ a -- 808108 Martin’s Liquid, List. . % off List 
ovramon*® cose 
Butcher es - ss Ghleago ss 8 21.220 
P 5 Perfection Cedar... 405 GREASE, AXLE. 
tar.. D b 
CLAMPS. Star, Metal. Plug new list.. 40& OO RN eee eee > Net 
No. 25 Adjustable. neni enel 50&10 to 60x | Lockport, Metal Plug, reduced Baum’s Castorine.,..........-.... Net 
Carriage Makers.. . 508&10&5¢ | __list.. shetdonds <tcundeeee 
MBaegiat Brass: om 
urgiar Proof, N. P..........++++ 
CLEANERS. mproved. Ue 4. K inch... +00 354 GRINDSTONE FIXTURES. 
Pp self ensuring r doz $36.00 404 | Stowell’s.. cocncoctecey Be 
isnt tedsinictashseial prise, per doz $36.00........ 
° per doz $1 10 Toa te = $38.00. jo 100 Reading HardwareCo..........-.. Net 
National Measuring, per doz 

CLEAVERS. EU CAnS0 scans setae 64400% once — 
Bontty's... hh a cindhs nna mscuabend dis 40 ; 
White's... cnodvésd Siaeetias Span “Artisan’s Choice.” A. E. Nail. 40&10¢ 

FILES—Domestic. Ragincer > cad ai As, Eee... ccccee 605 
achinis e eb cebuneae 

CLIPPERS. Best Brands, list Nov. 1, 99...70&10<| Bell Face, A. E. Nail................ 
E. H. Hotchkiss Horse Clippers Good Brands, list Nov. 1, '99...75&10«|S. & H. Cos. No. 20 ....per gross. 5 25 
ss bend ad c'cse’ .. «per doz —* 

a Perr re = 1 
No. 00000000000 “13 80 enous iat a's 
No, isis ak cH 80] BEUDS list... coes cose eons eeettteen | MAMAS DOOR OR THUMB. 
E. H. Hotchkiss dveenes Clippers 

SOs cet oni - per doz 9 60 NS ES Te as-F per ges BS 0 
DT ccadeoss beeses sabee 10 80 SS Se 10\|% 
EE ih dee nen ene tad * 10 80 FORKS AND HOES. Se Reaeoeert ss o 1 18 

AN 3b naceeeksdecans - 13 20 Ts bait eeclennpont 1 35] : 
NO. 500... 2... . eee eee eee “15 00] Coke and Cottonseed Forks.. ..40&54| No. 4-- ‘ 15)8 

Coal Forks. << eese see ee0e 40&54 Bronze iron gegen per doz wt 
COFFEE MILLS. Step eppapmghtpadeae: $0894 | Barn door No.5...-2...-s.ce 185 
Ballast or Stone Forks.......... 40&5¢ | Chest and lift.. dis 50 
Enter. Mig. aren hs Jan. 17, 93... .25%| Tanners’ Forks...........+++++ + 40&54| . Wood— 
Parker’s. seeeseee ces eee SO&10$| Shaving Forks.........----++++- 40854 | Saw and plane..............-.. sige, 
SD sé cc need scaee ietedonie 60& 108 Potato oop Forks.. ee Hammer, hatchet, axe, etc.... “ 45 
Gee PRONB. cocicc050 0000 escced 40&54¢| Brad awl........-..-.... pergro. 45 
CORKSCREWS Sluice Forks.. 40854 | Hickory firmer ghisel....,....... 
Heav Mill, Manure or Street Apple firmer chifel........-.+.-- os 
Te Tae OIE i cclnass<acessuscuseresestane Socket firmer l.. ee 
Humason & Beckley........ 40 & 10% Steel Tar ar Asphalt Rakes. ... .::" 654) Socket framing ch sel,. 

ST Deere ere reer? 40x | Asphalt Hoes... ....--20+:.s0--0+ 02 65g | File.......... -seeeesees |. per gro. #2 80 
intents sac00sts net|Two Tine Hay Forks, Std. Size...#5g| Auger, assorted.....-..........+. 
Williamson’s Regular. . 40x|3 Tine Hay Forks, Std. Size. .60&16%%| Hoe. — shovel, etc........... ° 30 
Williamson’s Forged Worm 40<| Four Tine Hay Fork, Std. Size We Cross ut Saw— ; 

socket pout sine Hay Forks. 06% S04 on 5¢| Atkins me crs seeesseeeeeDOr pair = 
ocket Four Tine Manure Forks pe eb Beeecceecccosons = 
DOG COLLARS. Socket Four Tine Spadi Forks No. eer 12 
eeec ees svete cenedens tee O&5&5&2%% FIRED pon stesrsaenor snes ™ 12 
Pope & Stevens’ List: Three Tine Hay Header. and Common loop........ eoeses ~— 10 
Brass (full Assortment),.,...net price] Baler Forks.. 67% &2%< 
Four Tine Hay Header and Baler 
PCED eo hc ce chicedvetscegencccses 663%4< HANGERS. 
DOOR CHECKS. Grain or sarley Forks.......... W&te 
Four Tine Manure Forks..........70%| Chicago Spring Butt Co.: 
in cnn ng hdes dh04n dasaneneel 304 | Five & Six Tine Manure Forks......  - ry 254 
SN G009 4000 atinad agnn op ecaieiicetal 304 | Spadin: _—_ BD: co bs0c sede cg ce COREE Boctiating -- © c0cee ccc ce ceoeee 
ID sci:5:45 cs alates vided amenes ogee ae 30% | Potato Digging OED. dc. cateactted 65% vie a ae boode,Suanuael 258 
Stone Picking Forks............... 654 che er Co.: 
Garden Hoes. 154 ody ax antae Sues dus estbegen aie 
DRILLS AND DRILL STOCK. | Meadow and KR. I. Hoes... , TB&B KIS aay eens ieee albadiewhen 60& 10% 
Sunbeam Meadow Hoes.....75&5&%%| Lane B 
Common Rpchemnith'p oe Mortar and Street Hoes........ 75&24 Parlor, “Ball Bearing ........... $4.00 

cceecccceecercreecces cncashl SO@$1 60) Planter Hoes, ee wuthes. 70& 30% Parlor, BEE "a cccctevd os ob'es 3.25 
Bench Drills, Stearns’ . 5 ar 6 00| Tobacco Hoes.. ..75&2 Parlor, New Model ........... «- 2.75 
Blacksmith’s Self-feeding, each. Cotton Hoes.......... W& 10&10&5 & 28 port New maaan. +2 2.40 

. 85 7 00| Rough Fin. Shank Cot: he me eines rn Door, S Standard ........ "608108 

Breast, ‘Millers. Falls, “each...$3 00 20¢| Cotton Chopper Hoes es ate et GAR one - DOI 10R I 

Godell ‘Automatic Drills, $12 00to$15 00] Ladies’ Cotton Meas ee TSE 1087 Special ....... os 3 0e one aéienenaeee 





3 
eos with Latches$1.90 250. 3.36 





hh 


Pi 


Con 
Star 
Ext 


Ban 
Ext 





Hiages only......... 1.30 1.90 2.90 

Latches only........ 65 65 5 
New England: 

With Latch...........doz.... @$1.55 

Without Latch..... |” doz....@$1.25 
Reversible Self-Clostng: 

With Latch........... doz....@$1.80 

Without Latch........ doz ...@$1.45 
Western: 

Wen Leth... soe doz. $1.40@1.7 

Without Latch...... doz. $0 95@1. to 


Wrightsville H’dware Co.: 
Shepard’s or Clark’s Nos. 1 & Bis 


65&2%4 
Shepard's or Clark s, No.3.. ..55&54 


SPRING 


Ho'dback, Cast Iron, gros. $8.00@8.25 
Non-Holdback, Cast en... 
gro. $6. 75@07.25 
Extra 10% often given on most of these 
hinges. 
J. Bardsley: 
Bardsley’s Patent Checking...... 154 
Bommer Bros.: 
EBommer’s.... 
Chicago Spring Butt Co.: 
Chicago 
Floor Hinge.. saerel 
Garden eal Engine House........ ~ 
pase’ s Saloon Door .............. 


Hofer tt Hinge & ‘Foundry Co.; ” 
= 70 & 80 Holdback CO. 
$8.50 


Lawson Mfg. Co. 


Ea, 304 
Matchles Pivot pena. Hose obbeaese 358 
Posen | Mfg. Co. 
DEPiscneatsnned 6yteccces cal 
Stover Mfg. Co — 


Ideal, No. 16, ‘Detachable, per gr. 
$12. 


Ideal, No. 4 ... 
New Idea No 1. aor r oF $9.00 
New Idea, Double Acting fepasonn 454 


WROUGHT IRON 
Strapand T Hinges, list Mar. 15, 1901: 


Light Strap Hinges’ faba Wena pain’ 

Heavy Strap Hinges.............. ios 
Light T Hinges. tea wole doves Sidaiie 710% 
Heavy T Hi . 663% 
Extra eeevy Hinges: ae st 
Hinge H asps. eae -- -- OOK 
Cor, agg | Ea pone: 805 
Cor. Ex. Heav yt. .. TH&108 

Screw Hook endl Strap: 

ON DUB ISSe ) ] b. 33c 

i a lb. 3% c 

_.. 2 Areeseyeee Ib.3 c 

Screw Hook oe Hye: 

% to linch - Ib. 5c 
eh hiet ccee ab nedchas Ib. 
-inch.. lb. Tc 

MISCELLANEOUS— 


Hoffman’s Steel Spring Butt Hinges 
1 
Hoffman’s OffsetRefrigeratorHin -y 
408105 


HOLLOWWARE. 


Stove iatowware ‘Groped ante onal 


Maslin Kettles. . Goedcece 4. Cee 
HOOKS. 
Picture, No 209 ..... ............&28e 
BUSH HOOK, 
Be et WNNIED |. os ees ccccéc weed $8 00 
ree ant Ba 408 
Clothes Sands cits.caee abel 60&10& 10% 
| ER A ey penne 
Cellar wecaa aa 


Coat ry ‘Hat . 
Harness ...... =$- 


WROUGHT IRON. 


Cotton, V. & B.. ne 24 
Tassel and picture... onees.6dau Sone 
Wire, Coat and yee oom. sc oleate net 
Indestructible........... . 458 
DRE Gis caiuetion nasmanginke et $2 0.4 
Hooks and eyes, arignt ws gy © 'e0& 10% 

rass. 60&10&5 
Fish hooks, “American. ............. 50x 


HOSE—RUBBER. 


ES Dae oe dis 70&10< 
Sram send 70% 


NY Rubter C Co.'s atid. ty Ser oe! ** OK 10« 
Banner.. abe dieate 
Extra.. 


IRONS—SAD AND POLISHING. 
SAS Sea ee 


BEtG, Potts’ No. GB... «000.00 25000 MO 
SNS? TEM, Bc cccnce s0stetecn’ 90c 
Mrs. Potts No. 65.......... ai 5c 








ened Plain Globe, per 


anned 


8-in. flash light, per doz. 
S-in. regwiar, per doz 


Wood, Common, per 
No. 1 $6 50; No. 2 $1 


Wood, Porcelain lined, No. 


Tinned Iron..... Pp 


doz . 
Jenning’ 's Star... “per ‘doz. 
Sei sciph 004.0008 per doz. 


LOCKS. 
Plate . 


Sargent & Co 


seer eet oeeeees 


Reading Hardin 





No.0 1 Pin s Dash Board, Jap- 
er 


8 105 

40& 108 

40& 10% 
no d, Lg oi s ¥ ~ Board, Jap- 
Eye, per =. 

. -. 40& 104 

& 108 

10% 


i Re See 
No 2, Berger's ‘Bash Board, Jap- 
cnned. lain Globe, per roe 
No. 2, Ber er's Dash Board, i 
comes. ull’s Eye, per - 


BULL’S EYE POLICE. 
2%-in. flash light, per doz. $3 50@$3 75 


4%-in. regular, per doz...... 


serene 


LEMON SQUEEZERS. 
r., No. 0 $5 00; 
00. 


Iron, Porcelain Lined, per . 


~ s0m8b 
” i, 8 SIN cis adhe ecesete 
MPN ONNG Ess canewe 5 0skeswteee o6un 4 


Slaymaker-Barry Co. Ot 


he Tan ai Abke gn chock 
L. & C, round —{ bb penecee 


L & C. flat key ieee : 


MOWERS, LAWN. 





00@ 4 25 





Carpenters’, wrt. 


iron, pol. 
Sa 
| EE 
TRE 254 
PIPE. 
WROUGHT. 


PINCHERS. 


List February, 1898. 


1% and under, pl ain. ... KW&2K4 
1% and under, ga!l............. W&zKs 
1% and over, p _ ... O&24s 
1% and over, gal.. eucce +» W&2QKE 
Boiler tubes.................. 5O&2K4 
PLANES. 

Stanley Planes, No.100...... $.30 each 

“a ” | .55 each 


PLIERS AND NIPPERS. 


Swedish Side Cutting Pliers apanel 405 
” TN a ce 405 
*“ _ Diagonal * 7 408 
Halls Compound re 404 
U.D. F. & T. Co., al kinds. .. Net 


PLUMBS AND LEVELS. 
..15 to Th&5¢ 
. 605 


33& 10% 
Stearns’ sliding door....net $15 00 POACHERS. 
CABINET. Buffalo Steam Egg No. 1, per doz. 
, Se See 
Eagle and Corbin trunk......... 25% 
POLISH. 
PADLOCKS. 
Rtas ante aacese ener csense 70% POLISH—METAL, 
Ww. tect subbdeed shape 70% 
Russell & Irwin eggsen teste se sees 70 OU, See — ee S os. oz. 
aymaker Barry Co............. 
penne s Sout nah Rh ie 30 $4.3 alb bones, por Gee. ae 
Yale.. > - met U.S S, Liquid, —~§ cans, per doz. 
Fag le . Pee at pore see poceee GED $1.25; pe 
gareka, agie Lock Co «.... Barkeepers’ Friend Metal” Pol- 
Corb Ae SE 83% &10% ish, eper doz. $1. 15, per gr...... 18 00 
Universal Paste, 8 0z. boxes...... 60< 
MALLETS. Burnishine Liquid Biéuccccseee 16 00 
pod bh oe Head Sterns..«......... 80& 10% POLISH—STOVE. 
ICKOTY «+ eee ceceee weeeesererer aces Dixon’s .. .per gross, $5 75 
Lignumvite cnn wheats 06 eet ahaa wed Ib 6 
5x |Tinners’, Hickory and Ap: Dixon’s Piumbago.... per lb 6%c 
plewood, per doz. Tce $1 50 
POPPERS, CORN. 
MATTOCKS. ae or saee, 29 1 ¥.- per doz., le 
: q uare, 1% qt... .. per 0z., $1 
Regular list... +0 108 es AF ile ecc cesonsad per doz., 1 00 


POST HOLE AUGERS AND DIG- 
Cheap...........all sizes, $2 0OO@$2 10) GERS. 
OS all sizes, $2 50@$2 75| 
12 14 16-in | lwan’s Patent Post Hole Auger... .40% 
High Grade.... Pc 4.50 4.75 5.00| Eureka Perfection Post Leper 
Pennsylvania and Continental Digger, per doz.. .. +. $10 00 
cede gubksheshtbnre serene seve Net price| SAGERD, BOE GOB cokes cc cscece cove OD 
Genuine Ae wi am Mowers: 
Styles .S.,C., K., T....s06. ‘ n0a104| i 
Style A. all il steel) pated - --GO&105 | POWDER 
Style E, Low Wheei **60& 108 
Style E., High Whee W0& 10& 54 IN CANISTERS. 
Drexel, low list,..... «. «G08 | 
Gold Coins, low list. 0220722322. 60s | | Duck, 11]b each.. 
Se Net prices | Fine Sporting, 1 lb each - 
All Day .. Net prices | Rifle, 1 lb each........ ....4. «+s 
IN KEGS. 
NAIL PULLERS. 
Duck, 6% Ib kegs... ............ $2 50 
Giant, No, 1...... per doz., $18 00 40s| Rifle, 6% lb kegs........ .....-+: 1 3 
- No. 1%.... 16 00. 405) Kifle, 13% lb ~~ so cceeoe SE 
¥ _< ae . 15 00. 40% | Rifle, 25 lb kegs.. Apiatran any 





ear: AMERIVAN ARTISAN AND HARD DWARE RECORD. 








KNIVES. | Aj ax. - .. Net prices. ‘|paessas — FRUIT AND JELLY. 
Diamond Tsien Sha deed per doz., $ 9 00) 
EE RN Ci nc cahoot neue nical ava outaeen per doz., 12 00) | Enterprise Manufacturing Co......254 
Adjustable Handle.......... san pains | Ranks. ..per doz., 10 00} 
aes saaractchresece reer 
Re et 4 | J zyS. 
SONNE WAI, 0.00 cxcnsccovasced 20% | NAIL SETS. PULLEY 
Hay Fork, Sv!, Sd Eye, doz $1 75@$2 75 
| Satna acanade per gross, $8 00@$9 00/ Hot House, Awning, etc........... 506 
KNOBS. | Round Tere per gross, 8 00@ 9 00|Japanned Clothes Line.. me 
Base, 24a. Birch Rubber tip | annon’s, Diamond Foint per, Japenned Se occ oon AN 
per $2086) 0600000000000 cone cg ctne $i 40 ash (Auger Mortise): 
(sees, Mineral. ; # doz. 85c Common Sense, 1% in .. per doz. 19c 
SOE, TOL, FENG. ..ccccee - 8 doz. Tic NUT CRACKERS. Common Sense, 2 in , per doz. ~ 
LADLES. |Sasgent’s No. 12..............--..81 50] P™pire.... - eco RSs OUR. Ee 
Reading.. _ SASH PULLEYS. 
Sargent’s.. .. Net OILERS. Fox No. 3 or No. 7, 2% wheel, 
PS ee Fy oo meek Snore g sabe 2c per doz 
| Tiss or Stoel... ...0- scccesecesssesSOS] Ban Mo. 9, 1% wheel.... ..20c cae dea 
LANTERNS -TUBULAR. | Zinc.. 50&10&5 to = Extra for plated Finish... 25c per doz 
No. 0 Berger’s “Bail Lift,” per | Malieable ‘Hammers, “pat, Extra for Anti-Friction i, 
° ’ ( 
1 NCE ee | same list . ~ .Net Bushing........... mbger aoe 
NG o Berger s" 4 ae 50." ete 
alvaniz » per doz 1 
No.2 Berger's “Bail Lift,’ per PADLOCKS. RAZORS. 
xo F pos a. Col . Sargent Dog Collar . 108 
“s ” none s N 2 00 
wh S180... oa Bids ep Sargent Wrought Steel and Brass. .80% yp Raspes Bp. am ng * 4 00 
- 7 “ 82. .Platina 2 00 


Discount 405 


Rantankarus.. 16 00 


REGISTERS. 


Black Japanned Registers, Venti- 
lators, Faces and _ Borders, 
9000 000806 coer pe.cove e006 60 to GO& 105 
White Japanned Registers, Venti- 
latyrs and Faces.... . 50x 
Bronzed Finishes in Imitation of 
Gold, Silver, SOe or Bronze 


sone <1 
Nickelplated.. . 
Electro-Plated in "Brass. Bronze. 


Copper or Oxidized Silver.. - aes 
White Porcelain... .. 208 
Solid Brass and Bronze Metal. .. .. 20% 


RIVETS AND BURRS. 


- 6O&5s 


Coppered Iron mivets.. 
ee .. BO&5s 


Tinners Rivets. 


ROOFING SUPPLIES. 
EAVE TROUGH. 


“Perfection’ Galvanized Eave 
_Proug RELEASE 75& 108 
’ Galvanized Eave 
as vamenals drasies aulecianl 75&108 
Osckis. Bead Galvanized Slip 
Joint Eave Trough . T5& 108 
Double Bead Ga vanized Lap 


Joint Eave Trough. SPs &106 
GUTTERS. 
Roof Gutters, Galvanized...... 7 &10« 
PIPE. 


50<| Plain Round Pipe, Galvanized, 


Si innt ilnsandmih ante’ BOK 20&2%% 
Plain Round Pipe, eumeer 
Unnested.. 60& 208 
VALLEYS. 


Valleys, in Rolls, IC and IX Spene. 70% 
Venze. * in a Sheets, | Ic ont IX 
Terne.., oa . i naa 


HOOKS. 

Piashing Hooks... ..cccsccccecses 10% 

Wrought Conductor Hooks........ 605 
CUT-OFFS. 


Kuehn’s Galv.. 





Acme Galv..... - 10&105 
ST atten cond saad eoseauel 60& 105 
Gee, TB coc cccccccsecccs coc 


EAVE TROUGH HANGERS. 
Eave Trough Hangers, Single 
and Double Bead, Imperial...... 10% 
Eave F Nees Hangers, Siagle 
and Double Bead, Wire.......... 5 
ELBOWS. 
One Piece Conductor Elbows, 
Galvanized, Corr 
Adjustable Elbows, Tin............ Sn 
PREPARED ROOFINGS. 


Imperial 2-ply Tarred Roofing 


complete. .........++ -++: $1 75 per sq. 
Imperial 3-ply Tarred Roofing, 
es aietecccoseees $2 00 per sq. 
ROPE. 
Per lb 
Manilla, 7-16 inch diameter and 
larger. tiie 
Mani a, %in.. mae * * 


Manila, % and 5-16 in..... 11l%c 
Sisal, 7-16 in. and larger..... 8c 
SNE, OD MMR. tcc<ccec ce o008 ~ » 
Sisal, 4 and 5-16 in.. ‘ 
Sisal, Medium Lath Varn “0c 
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eg aes ste eas Brass... ite aes | No he Mi ‘doz. Sao.” 
Bicol 214% | 0 ouse, pe 50; 
praised. eae ee ee lb 25c| Flat Head Japanned.. were Ue eae 65, 10&5¢ | case of 72. e. per dos. .. $2.75 doz. 
aye a . . ey lb ATG 1c | Nickel plated... ...... 65 10&5¢ | No 5, Mouse, | per “doz. $2.75, 
—— a . . = J 2,4 | Try squares and bevels... .. 65, 10&5¢ | ee. $2. 4, ‘doz. 
ee Se, wisi i. << ac SCYTHES. SOU Davetansassxae cdcqtene sing | Scher es, s Rat Killer, No. 1, pe 
a stec a3 e Bemis and Call, pocket............. 30% the $30.00; No. 2: ergro. $3000: 
ah, PORES _ ert c | Blood’s.. s. ...$ 8 50 | eee s try & mitre. se flouse, No 3, $18 00.............4.8 
set eeeee Cc | over. aad & BO! e ebeees soeeseseees 0200 0660 
india Hemp: twisted... sib 108% | Grai2 Clipe ‘Biood’a. 2.222222 10 89] | PLY. 
Patent India, twisted ...... Ib 10€12c | Sitver Chin? Hey STAPLES. Balloon. Globe or Acme.......... 
pear! Braided, cotton \-....1b 17@18¢| Honest ee Warpor coamlaee or Pa To ppg 
oa poe. 9 seated ‘ 22% | Barbed Blind ........-. ++. per Ib , 10c 4 P ase 4 on or Farag 
ae a epee od Paty Neti Sper Be] SOE SL eo EE cian 
Conny Sable Laid potton ib 18c| SHEARS. | 
ssawan Mills: . J S 
Crown, Solid Braided, igre ..lb 18¢ | ' i 8 9 in. raascchapninbeserst a wae 
p Braided, Giant, white.. ......]b17c| Best-..... $16.00 $18.00 $20.00 gro. | Russell Staple Pullers. .per doz., $9 00 Disston Brick and Pointing ...... 305 
(rrr Good...... 18.00 15.00 17.00¢ro isston Plastering..... .. ysusan 25% 
Gable Laid Russian Me Cheap...” 5.00 6.00 7.00 gro. STOVE PUTTY wo) eyelet 
Cable Laid India............... 12c | Straight Trimmers, &c.: Never- Break Steel Gi di T 
a” 5 aR EN 18c| Best Quality {ap wonee cece 70@70&10%) 1, 10 & 25 pound Cans r Ib.. 5c eel Garden Trow., 
I, WED nocdwidig, 0606 ccdeg0e8 -19¢ ickel...... 60@60& 10% sho id tinea 4 ere 
—— : Fair qual. OO eopaagaren et: 80854 pound Kegs............ per lb., 4¥/ec Peace’s s Plastering...... .......... 30 
Braided, Drab Cotton ...... Ib 82%4c Nickel ...... TGR 10s Kove Brick and gz i’ a 
Braided Italian Hemp.. .... yy ~ Tailors’ Shears............. © 40& 10% STROPS . a ee 
praided. Lincs Rh a ga aS. lb 4 Oc Acme Cast Sheare..... aS. aes r 
rai White Cotton, Spot.lb.! einisch’s Tailors ears. 4 RAZOR. 
Silver Lake: —ve 2s76c Wilkinson’s Hedge ............ «% Emerson.... ce even ee £60 to GO&5a WASHERS. 
A quality, Drab, 40c........ ..-..15¢| Wilsinson’s Sheep........ 1900 list, 50s —— Sone Spensssneeentewuy 20, ~— LEATHER, AXLE— 
quality, White. 85c...... ......1 GOTO Deca 260c.ce tnccee teas Stine ' 
B quality, Drab, 85c...........--- is Tower & Lamont........ per doz $4 v4 OF ORES AG t re 80& 10& 10@854 
B quality, White, 30c.... ........ 154 SHINGLES, METALLIC. 04 Combination.......... perdoz 3 75 Patent.... ‘ 858 10@85& 208 
italian Hemp, ec... RE ee Coil: % 1 % 1% inch 
UN CRED s0k op anh erties eghegs 15% | Eastlake I. _C. Tin Shingles, aden lic 2c 18c¢ Ibe per 100 
IRIE, 00 poke enheansere 4 25 TACKS. 
ag PC “Win Shingtes, gal- List Jan. 15, 99. or oP ee 
SAS J c 
ASH LOCKS. ognized. pr sauare:---¢-""'y5:58 | Carpet Tacks, American. ......90&40t] Washers $5.90 $40 $$00 $250 sero 
Ives, Patent......... BOBOORSE —* ainted, per cauare. _$5 50| American Cut Packs soils nell 90&30%/ In lots less than one keg add Kc per 
Payson’s Perfect.--..... ... eeNet| Octagon Fluted Tin peeee tee Saehe.- ib; &1b boxes add 4c to list. 
Payson’s Signal (new list)........ Net; Shingles, guiventesd. = sq.... $7 25) >weees Uphoisterers’ Tacks. e104 idee ‘enantating. 
Gimp Tacks =e.” cane Over % inch, barrel lots per |b 
ied > RED edie wvanedsen pe 
SAWS. sie SIFTERS. aah Trimmers’ Tacks ge 9088 Co cces ccegccge pe coven ceseee 1%@1%c 
clipse..........+. shane pergr $15 ooking Glass Tacks 10s 
pone wep ceeee °° ret Hunter’s Genuine........ per gr $16 00| Bill Posters’ and Railroad Tack90&40 
Atkins’ Cross cigggrtrcccessenees Net Te a 80& 154 WELL WHEELS. 
Atkins’ Mulay. Mill and Drag... 40% ? Common and Patent Brads....80&10¢| 
ite. a SKATE SHARPENERS. Trunk and Ciout Nails......... 80& 10g | 8-in., $1.65@$1.%5; 10-in., $2.00@$2 10; 
Atkins’ Circular Solid and In-— 12-in.. $3.DOED. FS; S41. $4 SE S4.00 
serted Tooth Skate Sharp., Eureka, per doz $2 00net - 
Atkins’ Bands over 3 in. wide.” -.”-omy| Washer Cutters, Woodard’s poe RE 
Aine’ Bands under 2 in. wide. pate per dos ‘ - $300 net GAME. WERE ARR WE O9OPe. 
Se eee wae Dg... Oneida Pattern .... ..5&5@75&10854 Bet. and Ana.. 0 to 9, nesses 
Atkins’ One Man........ vor sone ag SLATE. Newhouse -....-. sees seer ees 45@050% | Bre = oo rhe neh weet 
Atkins’ Narrow Cross Cuts...... ..40% G z NO. 1 Howley & Norten.. - Saas rt and Aun 2 to 8 ne aa 
Atkins’ Wood Saws and Blades .40&10« ee eee Start ones Pattern) ; iaiiee aoe ries AOR Ba TBEIE 
Atkins’ Hand Saws............2-+-. 40g | 24xid 20x10 Star (Blake Pattern) ---.058:106 70834 Cpl cad Gals See mee 
Atkins’ Compass ‘Saws........... ..50% Bixia 3 50 pr sq. _. $4 50 MOUSE AND RAT. oe. d and Gelv. 10 to" 18, °° ead 
Atkins’ Butcher Saws.......... 408105 | 12x 8 pr sq 7 "08106 708108 
Disston Circular Solid and In- 22x11) + Mouse, Wood, Choker, doz. holes 3 y os 
ae aoe 20x12 | sK@ Cop d and Galv., , 19 to ReTKeTSE 
pperted T agg : soon ail a sect Mi sé, warsesngnexe sgcesesss are RE eS 10% 
Disston Shervew at Cuts.... me 16x12 } $3 75 per sq. 16x 9 ts 25 prsq do Sherpa cada coped S5@1. 00 Aer yer baat ” se 0G IE10854 
Disston, Mulay, Mill and Drag....40« _— toe 7 American apcens French Rat and/ Tinned, 6 to 14.. Th@75& 546 
- - tn dvaeas § 
Disston Woodsaw Blade a 14x 7 12x 6 $3 25 pr sq No. 1, Detzolt, baw] Pottora, Tuned ie ro. - +. AS Wess 
isston Woodsa Diteides down er doz i ts, 2.6 
Disston Handsaws, oo 12, 99 = GENUINE NO. 1 BANGOR RIBBON. ned mes wpe 5% wid . aa Agae .00 Tinned, #7 to S.. ‘GENS: 
piel’: 2100. D8, 120, 76. 77, 8. .... 254 oe emia NO. 2, Detroit Marty Pattern, Annealed Wire os Lacey Te 
Disston Cama Save, Now 7 8..---- 804] daxia ¢ $8 0 Prsa. igt0 | per eed tinbestmteger —— gad Coppa Wise. se 
Dlsvten butcher tous and Blades. 35¢ | 22x11 18x 9} $3 50preq| Detroit Marty Pattern Mouse, Bie ist Feb. 26. 96... 
Beit | a 5 pean. 1 pe on uhm ro Toa, | Copper ie 
. ast Steel Wire ob 
. SAW FILERS 14x 7 Diamond Joe “Mouse Traps, per 60c Stubs’ Steel Wire, $6.00 to £ backend ~ 
Stearns’ ........ ..00.00. 254 SNAPS Diamond joe Rat Traps, per doz.$ 
ede coawend . ps, per doz.$1.00 
a iim. oddedgousec el adteel wee VT Marty French Rat and Mouse Traps a eer 
ee ee Covert Mig. Co.: (Genuine:) List April 1, 1901........... 85@85& 105 
i tt RS dash sntakie 85& 2 
SED boas neo Seandadarel 4502 , WIRE CLOTS AND WETTING. 
SCALES seeney saline: intel sidkahalineieusacio- inated 40&24 TWINE. 
ALES. DEN casted. cnntgas.stoethe ...458&2¢ | Flax Twine— BC B Geivguioet = pee ey 1. oh 
| RR anaes See = 85&2 creen 10 r 100 ft 
Epatiy, Surabelt’ Wik ctea 30@30& 10% ae ony ee Se oan No. 9,% and % Ib. Balls...20c 24c| Light Hardware Grade: 
Piatiorm, 4 Ib, ~~ Covert’s Saddlery Works No, 12, % and % Ib. Balls...17c 20c} 2-8 Mesh, Plain (8c list} sq ft... 1c 
ner olde “by --- -¢ age si¢ 0 en Se 60&10« No. 18, Y% and % Ib. Balls...14c 17c| 28 Mesh, Galv. (8c list) sq ft....2%c 
Union Platform, Piain e $1.7 75 crouse. ae No 38 36, i = % tS. Palle. “isc ec 
tates .00 DP witn obs e 
Union Platform, Striped,. $1.85@8215) Triumph... ...00 ss B0& 10s | Chalic Line, Cotton, % Ib. Balis18@20c WRENCHES. 
Ceatiion’e Neen sn wanes wine Sail 241W.&E Fitch Co Cotton Wrap.,5 lb. Balls to }b 16 to 20c : 
Chatillon’s Grocers’ Trip Scaies’ “50g Brist Dl wersccsseerener er srsees os a Spring T Ps tis —_ 15c 2 Sa sesasdin wads coe isaite 
vet MPiTe........ cece cece cesses DOGHS|. (Pring wine) .............. D reeeereeeces core oeee 
ono —_- —_ — ae a See Yo) 3-Ply Hemp, 1 Ib. Balls aad 12@15c | AcMe...... 0.2.02 eeeee 90a cocoa 
The Soeaetan patel, Foe, Saseves . te RRR as 8-Ply Hemp, 1% Ib. Balls ..........-.. SSRI pee A0& 108 
“The Standard’R Re “te 45%! Perfect... .. 4 | 2. 3, 4 and 5-Ply Jute, % tb Balls....8c| Bull Dog.... neste 
and Wagon 50x Clipper.--. Mason Line Linen, % |b. Balls ....45c| Coe’s Genuine. ooes cove asso oss 10& 
Champion. No. 264 Mattress, % and % Ib. Coe’s **Mechanic’s" .. 40&10&10&5&54 
SCREWS Security...» Balls ....02s0++ sccccce sees cece secs She | AUMBRIOE 0.00 0000 00052 cesecs 60&10& 105 
s . Victor..... DR babar dace eCasinarsées abet 5% @6c oo & ae 
Oneida Community: USTADIS 5.000 00. 000 cove cece SH&5e 
BENCH AND HAND. Solid Seedl...-. ~ cada 65@65&104 Adjustable S Recess eevee tuted 40% 
Bench, Tron.. perdoz. 60% Ss Solid ay ee aay 6G - 65& 1065 & 108 10% — ene Tnation Bi; em igre Se 
: ¢ dts xeoad 
peach. Wood, “Beech .. per Paes. $3 50| Sargent’s Patent Guarded. . 6675 &105| sojiq DOMES... 2-200 serene ceeeees 404| Combination Bright.... ... gy 
ree eeeeseceesescees oo. OON . Parker’s.... +++ seeecere cers sevens oe Qh Cylinder or Gas Pipe.. 000 DOS 
COACH, LAG AND HAND RAIL. SOLDERING FURNACES. —. aban Sogn Seevigdsesnccegseses = Extra Heavy......-.++ «.. o seeees 45% 
Coach and Lag. Gimlet Point, Gems tin reservoir......... $6 00 FOR cove const ences seadun tone ee No.3 Pipe, Bright... beth aneetdale a 
Ne: ®. aa pes 75@75&10s | No. 6 Gems copper reservoir. .... 8 BO| Stearms’.... 0.0. eeeeseeeee sree wees 50s| Bindley Automatic.................30% 
ail, list Jan. 1, 187f...... .. 75% em Ges Sts ageteegerrargrccuses B 4 SF poet Be cent ewee tee enee cere cenes “ peardman's.... ; > cote 
ayton ambert No re-Pot + #ese ono *s Engineer........... 
JACK SCREWS. Clayton, & Lambert’s Special Parallel . .- 80&5¢ | Eagle ned A “am pabe es deed Sos 
Jack Screws... ...cccccccccoeeeccc.006| PAPO“ OC.20. 000000 sereceseee cons 450 nee ad ec ee vccccceese ces cces cece = ees cocese «+++ 308 
I a erc oe 
woop. SPRINGS, DOOR Miller's Falls.. weed peoseeeeee odes sows * 3 k- Handie, Machinists’ (W 
MANUFACTURERS’ CIRCULAR PRICES. Star (Coil) list Oct. °95 a No. 1, Rat each $1.12%4; per dos. Care REGRETS Me ae wae 
oil) list Oct, 95.......... oll. , cingaaataltiainare icant iahis Less than case lots.......---.... 
eh ones Torrey’s Rod 89 in. Pee et a No. 5 Rat, per doz. $6.00; we : Improved Pipe tw eas eee 
SUED - oXhn encdenitveee o cenvdcces QR EEL G01. 2 SIE Sess adde sivas vodhabal 0z 
Round and Oval Had Iron. CEE | Weaeee' 6 NO. B.ncc ccs pesccecids net 75| No. 3%, Rat, per doz $4.75; case golld Handles, PS. == éotes er be} 
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Wants and Sales. 

For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
wader this head advertisements of six 
lines WITHOUT CHARGE, for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


‘BUSINESS CHANCES. | 


PATENTS,—H. W. T. JenneR, Patent attorney 
and mechanical expert, 608 F street, Washington, D. C. 
I make an examination free of 
charge and report if a patent can be had and exactly 
how much it will cost. Send for circular. Member of 
Association. 


Patent Law 

PATENT. St., N. W. Washington, D.C. 
Consulting Expert in Patent 

Causes, U.S. and Foreign Patents. Send for leaflet 

on ‘‘Rejected Patent Applications.” Honest work 

but no “Something for Nothing” offers. 























HUBERT E. PECK, 623 F 





For Sale—Half interest in well established tin 
and hardware business in best locality in city of 
Denver, Col. Stock and tools on hand will invoice 
about $2,500. Terms, 10% off on stock and fixtures; 
25% off tools or $1,000 cash. Iam a practical 
tinnner and been in business here for seven years 
and would prefer a practical tinner also. Address 
“Start.” care THE AMERICAN ARTISAN, 69 Dear- 
born St., Chicago, Ill. : 23 





For Sale—Good stock of hardware, in county 
seat town of 4.000 inhabitants in the best part of 
lowa. Business on good paying basis; will invoice 
about $9,000. Good reasons will be given for 
selling. Address ‘“‘Change,”’ care THE AMERICAN 
ARTISAN, 69 Dearborn Street, Chicago. 23 





To Exchange—Hardware and implement busi- 
ness and room for good land. Address ‘*Farm- 
er,” care THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago. 23 





~ Wanted—To exchange good rental bnsiness 
room for stock of merchandise. Give particulars. 

ddress “Rental,” care THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, I] 








_ For Sale—Leading tinshop and pump business 
in good town in Central I/linvis. Address **Lead- 
ing,”’ care THE AMERICAN ARTISAN, 69 Dearborn 





St., Chicago, Ill. 23 
For Sale—A Stove and tinshop in a growing 
county seat in southwest Kentucky. fill in- 


voice about $1,500. A fine chance for a good tin- 
ner; plenty of work at good prices. Address Box 
122, Clinton, Ky. 





Wanted—Location for shop doing all kinds of 
sheet metal work, plumbing, steam and hot water 
and hot air heating. Jay Commons, Aurora, 

O. 22 





For Sale—320 acre stock and grain farm, in 
north central Iowa, three miles from county seat 
town of 2,000 people, 120 acres in crop, 40 acres 
tame grass meadow, 25 acres timber, balance in 
rich pasture. The buildings are in very good 
condition and valued at $2,000 and nicely lo- 
cated. THis is an ideal farm, the land lies gently 
undulating; black loam soil. Price, only $45 an 
acre if sold by July 15th, 1901 For particulars 
address “A,” care ‘THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Hl. 22 





Wanted—Good clean stock of hardware or fur- 
niture in exchange for land. I have 640 acres of 
choice eastern S. Dakota land where values are 
increasing every year, that I would exchange in 

art or all on liberal basis for stock of hardware or, 
urniture as I want to engage in this business. 
Would take ey desirable, Address Hard- 
ware, Aberdeen, S. Dak. 22 








For Sale—Stock of house furnishing goods con- 
sisting of stoves, tin and granite iron ware, China 
lass and Queens ware. Wel! established cash 
usjness in a city of 25,000. For particulars ad- 
dress, ‘Box 319,” care of THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, III. 22 





Wanted To Buy —Second-handed shelving, 
drawers, counters, and other hardware store fix- 
tures. Must be in first-class condition and cheap. 
Give full particulars and price in first letter. Ad- 
dress, H. W. Timmer, Waldo, Wis, 21 





Wanted—Stock of hardware and store. Will 
Rey spot cash 50 to 60 per cent and quick deal. 
ant stock that will iuvoice not less than $5,000 
and not over $50,000." Lowell Hardware Co., 
Janesville, Wis. 21 





THE AMERICAN ARTISAN AND HARDWARE RECORD. 


For Sale—A good paying cornice and tin shop 
in a growing manufacturing city of 14,000 inhab- 
itants, only shop in town. A good y aang oc 
for a mechanic to make a fortune. wner has 
other business. Address Box 506, Hammond, 
nd. 20 





940 Acre Farm—$65 00 per acre; in Tousic 
county, la., to trade for $12,000.00 stock of hard- 
ware Easy terms. Photos furnished. Address, 
Box 685, Washington, Ia. 20 





For Sale, or A Partner Wanted—A clean stock 
hardware in the most growing city in the north- 
west. Stock about $8,000. A fine opportunity for 
good business. Notrades. Cash —- Would 
take a working partner with view of selling all in- 
terest later on. Address, Business, care THE 
Geena ARTISAN, 69 Dearborn St., a 

. 0 


TINNERS’ TOOLS. 


For Sale—Set of tinners’ tools nearly new, also 
Victor safe and National cash register. Will give 
35 cff list for cash. Inquire of G. W. Jameson, 
Clinton, Ill. 23 














For Sale—A complete outfit for painting and 
making roll rvofing, eave troughs, corrugated 


conductors. All power machines, including en- 
ine, boiler, shafting and belting. Address 1022 
tate St., La Crosse, Wis 23 





Wanted --A traveling salesman, thoroughly 
coqversant with the tinplate and metal business, 
Merchant & Company, Inc., Philadelphia, Pa. 23 





Wanted--A second-hand, 30-in. squaring shear, 
Must be =. > shape; sent with pivitege ot ex- 








amining. A. Lee, Ash Creek, Minn. 22 
Wanted—A 80 to 36-inch gap shear. Barbour 
Hardware Co., E. St. Louis, lil 22 





For Sale—A complete set of tinner’s tools 
cheap, for cash. For list and prices address M. 
E. G., Lake Mills, Wis., Box 16. 20 





For Sale— Une 6-foot old pattern cornice brake. 
Weighs about 1200 pounds. Ang. Schwien, St. 
Joseph, Mo. 29 





For Sale—30-in. Squaring Shears, will cut No. 
22 Sheer steel and lghter. F. W. Goldschmidt. 
Kinsley, Kan. 19 

For Sale or Trade—One Lawton Duplicator. 
Send for copy of work. Address F. B. Karl, 
Delaware, O. 18 


HELP WANTED. 


Tinner Wanted --Steady job tor right man. 
Powers & Williams, Streator, Ill. 238 

















Wanted —Man who thoroughly understands 
stamping of sheet metal ornaments. Address, 
stating experience and wages wanted, 1252 Man- 
chester Ave., St. Louis, Mo, 23 





Wanted—Experienced range salesiren to sell 
the Artistic Enameled Steel Ranges on commis- 
sion. Must be firstclass salesmen with references 
Artistic Enameling Works, St. Louis, Mo. 23 





Wanted—A good, all round tinner, sober, for in- 
side and outside work, including pump work. 
steady job for right man. J. A. Dunstan, Hol- 
landale, Wis. 23 





Wanted—Several first-class pattern makers and 
carvers on stove patterns. Weller Pattern Co., 
Quincy, Ill. 22 





Wanted—At once, a young, single man, that is 
a good tinner and understands furnace and plumb- 
ing work. Steady job by the year. Must be a 
good worker and steady. Besure and state wages 
wanted when writing. Address Maher Son, Pres 
ton, la. 22 





Wantefl—aA tinner, or a young man with 1 or 2 
years’ experience at the tinners’ tirade will do, 
provided he has a fair knowledge of outside work, 
such as roohng, gutter work, spouting, pump 
work, etc., and also can do imside repair work. 
Must be sober and industrious. Answer statin 
wages and send reference. Address A. Glines 
Son, Rockwell, lowa. 22 





Wanted—First-class tinner. Must understand 
pump and pipe work. Nolost time--steady work. 
Address co C.,” care THE AMERICAN ARTISAN, 
69 Dearborn st., Chicago, II). ‘ 








Wanted—An A number one tinner, a man that 
can make anything out of tin or iron and put in 
furnaccs. seoeey job. 40 miles from Chicago, 
Ill. Address *Z,’’ care THE AMERICAN ARTI- 
SAN, 69 Dearborn St., Chicago, Ill. 22 





Wanted—Stove salesman for Indiana and east- 
ern Illinois. Bonnet-Nance Stove Co., Chicago, 
Heights, Ill. 2% 








Wanted—Al1 tinner; one that can do wind mill 
and pump work. Steady job for the right man. 
Married man preferred. Address N. M. Nelson, 
Deerfield, Wis. 22 





Wanted.—Experienced stove salesman in lowa 
and Illinois. Give reference and territory where 
you command trade. Address Cleveland Co-oper- 
ative Stove Co., Cleveland, Ohio. 22 





_ Wanted at Once—Good all-around tinner. Steady 
ob. Address, stating wages wanted. Nichols & 
ankin, Stronghurst, III. 21 





Wanted—A good tinner for inside and outside 
work. Steady job to the right man. Lowel! 
Hardware Co., Janesville, Wis. 21 





Wanted—A good neat bright young tinner. Ger- 
man preferr One who can clerk in store when 
necessary. Good position to right man. Address, 
Warner Hardware Co., Portage, Wis. 21 





Wanted—An apt young man who has had some 
experience in stove and tin work, and who wishes 
to learn the tin, stove and furnace business. 
Please write, ‘‘R.,’’ care of THE AMERICAN ART- 
ISAN, 69 Dearborn St., Chicago, Ili. 21 





WANTED—Experienced clerk for hardware 
store. German preferred. are chance for right 
party. E.C. Minas, Hammond, Ind. 21 








Wanted—At once, ge tinner, steady job and 
good pay. Address, Reeder Bros., Clinton. Wis. 
21 





Wanted at Once—Good tinner that can do 
plumbing and furnace work, repair bicycles and is 
capable of helping in store. German preterred. 
State wages expected and last place of employ- 
ment. Steady employment to the rightman, C. 
Fred Thompson, Redwood Falls, Minn 21 





Wanted—Three first-class tinners for inside 
work. Must be sober and hustlers. Wanted at 
once. Address, Arras & Fett, Bluffton, O. 20 





Wanted—Stove pattern fitter. by stove manu- 
facturer in the middle west. Must bea first-class 
mechanic, sober, industrious. State experience 
and wages wanted for steady job. Young man 
will be given preference. Address, Box 24, care 
THE AMERICAN ARTISAN, 69 Dearborn St., Chi- 
cago, Ill. 20 





Wanted—Tinner, good al! around man with 
knowledge of plumbing, that can go to work. at 
once. Call or address, stating particulars and 
wages. Boyd Bros., Glen Ellyn, Il. 20 





Wanted—Experienced stove salesmen; salary 
orcommission. Give references and state terri- 
tory acquainted with. The Baldwin Stove Co.. 
Cleveland, O. 20 





Wanted—Stove branch house manager, by 
stove manufacturer in the middle west. An expe- 
rienced man for branch house manager. Must be 
good salesman and office man of good address, 
up-to-date, temperate, and a hustler. State expe- 
rience and salary wanted Young man preferred. 
Address, Bex 61, THE AMERICAN ARTISAN, 69 
Dearborn St., Chicago, Ill. 2 

Tinner Wanted—A good tinner and furnace 
man. One that can do some pipe work on combina- 
tion hot air and steam. Good job and right 
wages for suitable man. Address, W. T. Eriksen, 
Joliet, It). 20 








Wanted—Office man, by stove manufacturin 
and jobbing house located in middle west. / 
oung man with up-to-date office experience. 
One capable to help care of general office work, 
including correspondence. A good place for right 
man. State age, experience, references and salary 
wanted. Address, Box 99, care THE AMERICAN 
ARTISAN, 69 Dearborn St., Chicago, Ill. 20 





Wanted—At once: a tinner who has had 5 or 6 
years’ experience. Must understand how to lay 
tin roo oF guttering and something about 
pumps. Will not want man to make tinware, but 
must beable to do job work. We prefer a Ger- 
man or Dane. Steady job year around to right 
man, Address, Flemming Bros., Armstrong, ~ 





Wanted—A first-class pluinber who understands 
steam and hot water heating, and who has some 
knowledge of tin work. To a sober and industri- 
ous man will give steady work the year around. 
Address, with reference and salary wanted, M. & 
K., care THE AMERICAN ARTISAN, 69 Dearborn 
St., Chicago, Ill. 20 


A first-class tinner wanted immediately. Must 
be able to cut his own patterns, do furnace and 
pump work and general ae. A young 
man preferred. Address immediately, McIntosh 
Hardware Co., Kalispell, Mont. 20 


SITUATIONS WANTED. 














~ Partner Wanted — Engagement as working 
partner, by a young, sober and reliable tinsmith. 
able to do any a that comes to a tinshop. Can 


do cornice work and cut patterns forsame. Have 
a good working knowledge of plumbing and can 
wipe a good joint. Swedish spoken. o not an- 
swer this unless you mean business. “Frank,” 


care THE AMERICAN ARTISAN, 69 Dearborn St.. 
Chicago, Ill. 23 


Situation Wanted—By a good, all-round, active 
young tinner, good on general job work. Tem- 
perate and reliable. Hlinois preferred. Address 
‘Tinner,” care THR AMERICAN ARTISAN, 69 
Dearborn St.. Chicago, Ill 82 











Situation Wanted—By tinner and _ shect iron 
worker who thoroughly understands dratting and 
estimating. Also heating by air, steam or water. 
Desires steady position in july. American. Age 
30. Steady, temperate. Address ‘‘Draft,” care 
‘THE AMERICAN ARTISAN, 69 Dearborn St., Chi- 
cago, Ill. re) 
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atin Wet ee fe ton SPECIAL NOTICES. SPECIAL NOTICES. 
ae town of 1,000 or 1,500 preferred. Good on all — — ee 
kinds of sheet metal work, bicycle work, pump — Good Ads Pay. 


and wind mill work. Steady job eo Address, HARDWARE BUSINESS FOR SALE E Hardware Ads fhese ads have been used 














































,) 


*‘At Once,’’ care of THE AMERICAN TISAN, 69 » close a partnership. In complete runnin 0 ; 
Dearborn St., Chicago, Ill. 21 | order. Daily sales $110 to $165; an exceptional ae ely RS pe Catchy “headlines —~s 

for printer. Stamps taken. 
Address, f, P. Cownley, 
Cerre Kau, teTnd. 


50 Purnace Ads..... 5 
50 Implement Ads.. 5 
100 Steel Range Ads.10 


| opportunity; inspection invited. Address Hard- 
Situation Wanted—As tinner. Have had a’'| Ware Business, care THE AMERICAN ART?- 
number of years’ experience at roofing, spouting, | SAN, 69 Dearborn St., Chicago, Ill. 
ump and furnace. wang to clerk in store 
tate wages in answering. Agents for lightning 


1G Sfuisbae Wie at [[XON "S SILICA (jRAPHITE PA INT 





} 
| 
| 








Situation Wanted—By young man. First-class 
steam and hot water fitter. Can wipe os and 
do good job of punting. Address, P. 

338, Hillsboro, Ill. 








O. Box 
20 | FOR TIN OR SHINCLE ROOFS AND IRON WORK. Tin roofs well painted have not re- 


IT iS ABSOLUT “ quired repainting for 10 to 15 years. 
SPECIAL NOTICES. | Mnokoos 
JOSEPH DIXON CRUCIBLE CO., Jersey City, N. .T. 
STOVE JOBBERS ATTENTION. 


You must have our All Sheet Steel Drum Oven. 
Has no rods or castings. Made ot 27 Woods R. 
C.8 thicknesses next to fire. Ovens 10% by 17 


inches. Wiil outlast 3 with cast heads. Can be 

sold cheap as the old style. Sample to jobbers, 

f. o. b., $1.50, net. Crated, 14 pounds. All ovens y 5 
Oiled, Papered and Crated. 


GRAVES SHEET METAL WORKS, — 
KANSAS CITY, MO. The “North Coast Limited - 


NOTICE TO CONTRACTORS. 


Notice is hereby given that the School Trustees 




















f the City of Rensselaer, will receive bids up to : : . , 
12 o'clock noon, Tuesday, June 18th, 1901, for the will Leng ann its daily trips between St. Paul, Minne- 
construction of a steam posting — is ae. = apolis, Duluth and Superior and North Pacific Coast 
school buildings in the City o ensselaer, Indi points. The ain will ra fine iene aoe it Day 


ana. according to the plans and speeifications 
file with the Secretary of the School Board. | : : 

Toe said Board reserves the right to reject any oe It will be a complete home on wheels, Parlor, 

and all bids. DELOS THOMPSON, — | ining Room, Sleeping Room, Library, Smoking Room, 


Secretary of School Board. | and Bath Room—they will all be there, and all lighted 





| by electricity and heated by steam. 
WANTED _ First and second class tickets both good on this 
° train. Use this Crack Train of the Northwest on your 
; way to or from Idaho, Washington, British Columbia, 
A competent, progressive, ener- Oregon, Alaska, California, Hawaii or the Orient. You 


getic young man to take charge can go either by way of Helena, the Capital of Montana, 
or Butte, its great mining camp and in either case, via 


of the gas stove manufacturing Spokane 


department of our business. Ad- Inquire of any Northern Pacific Agent as to further 


dress, with references, particulars, or write to 


‘«« METEOR,” 22|@ CHAS. S. FEE, G. P. A., St. Paul, Minn. 
Care of THE AMERICAN ARTISAN, 
69 Dearborn St., Chicago, TL. 


—— 
a 


WANTED “If 


A superintendent for machine shop, | You want practical up-to-date ideas about steam heating, furnace heating and hot 
building punches, sheara, etc.’ Must 4 | water heating, You should get the Houses Warming Manual, 














capable and experienced. Reply, if 
SUPERINTENDENT, You want the practical experience of many experts rather than the heating theories 
care of THE AMERICAN ARTISAN Office, | of one man, You shold zet the House Wa~wing Manual. 
69 Dearborn St., Chicago, | If 


. | You desire estimates and plans of heating work that will save you many dollars in 
your work, You should get the House Warming Manu™. 


YOUNC MAN | Price, $3.50. For sale by all dovksellers, or by 
DANIEL. STERN, 69 Dearborn St., Chicago. 





With good connections in| 
British Isles and Continental | 


Europe wishes agencies for a | ourT THIS OU™. 
few lines of American manu- | ——_—_—-—_—— oo 
facture. Prompt attention. | 
To the Publi 
References. Address | ae ei. = emene A a 
MONTAGUE, Please send us THE AMERICAN ARTISAN each week 


8 Pai my Eng for three months. At the end of that time we will remit Two 
Dollars, for one year’s subscription, or 50 cents in case we decide 




















to discontinue. 
A YOUNG, SUCCESSFUL FACTORY MANACER, | 
Familiar with designing and construction of gas NAME 
stoves and appliances, who has also had entire | 
charge of factory, buying and selling, desires a ADDRESS 





change of position. Is at present employed as 
manager of one of the best gas stove firms in the 
couatry. Can give best of references, and leave 
present position on thirty days’ notice. Able to 
design and construct any serie of gas stove or 
range desired. Address “STOVE MANAGER,” 

care of THz AMERICAN ARTISAN, 69 Dearborn 
St., Chicago, Ill. 19 
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THE AMERICAN WRINGER CO.’S 


HORSE-SHOE BRAND 


“Gem’ Toy Wringers 
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TRADE MARK ff, Li x eS: \ 
So? Be ae Cacg 


TRADE MARK 








Large Size 
No. 1, Rolls 5 x 1 Inches, $1.00 Each. No. 2, Rolls 4x % Inches, .50 Each. 


The large size No. I is for use also in the bath room where its 


* value will be appreciated by ladies who wish to wring out laces, hand- 


kerchiefs, stockings and other small articles. 


Electrotypes and advertising matter sent on request. 








The American Wringer Co., 


99 Chambers Street, - - New York City. 


~ 








- 5 


































Bee Sharp 


«and buy the... 


Sheet 
Metal 
Workers 


Guide. 


A Practical Han¢book for Tinsmiths, Cop- 
persmiths ana Zinc Workers. A collection 
of rules and diagrams for describing the 
most useful p.«tterns ordinarily required, 
preceded by chapters on Sheet Metal Work, 
Soldering, Geometry as applied to Sheet 
Metal Working By W. J. E. Crane. Price, 
postpaid, 60 cents. 

DANIEL STERN, 


69 Dearborn St., Chicago. 
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The House Warming 
Manual 


Contains the Essays on Warm 
Air, Hot Water and Steam Heat- 
ing submitted in THE AMERICAN 
ARTISAN competition for $300.00 
prizes. 

The House Warming Manual 
Contains the combined wisdom 
of leading experts in the three “> 
great branches of heating, rathes 
than the corjectures of a single 


man . | 

The House Warming Manual 

Is up-to-date, not out-of-dates 

Practical, not theoretical; 

And is in fact a mirror of the 
heating practice of to-day. 
270 pages. Bound in red, with 

cover embossed with gold. 

Price, $3.50 per Copy. 
ADDRESS: 
DANIEL STERN, 
he Dearborn St., CHICAGO, 
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STAR HACK SAW moi 








PERHAPS THERE IS no article made where quality tells more forcibly than it does in connectien 
with Hack Saw Blades Star Biadex never flinch, but will do much more than the most exacting expect 
ofthem. They are uniform in quality, every one perfect. Becarefultos ethat the Blades you buy are 
stamped with a we No others genuine. They are kept by prominent Hardware and Supply dealers in 


all countries, 
$ €5 -g0 ‘66 -TO 4 ‘95 1,95 fer doz. 
MILLERS FALLS CO., No. 28 iiiseenes St., New York, 
And Millers Falis, Mass. 


SeReEKRRHEHRHRKKKRRE ERE eH HK Ke OK OK 


The Sheffy 


Automatic Seat 


OPENS and FOLDS automaticallv. Made of the best 
spring steel and canvas. ENCLOSED in a neat canvas 
case. Will hold a person weighing §OO pounds. 
ELEGANT in sopesrence, wsiquenses + itself in construc- 
tion. JUST the thing for PARADES, EXCURSIONS, 
PARK GATHERINGS" PICNICS. CAMPERS, SPORTS- 
MEN, TOURISTS and the WORKSHOP. PRICE, ex- 
a jess propels. Se. Money refunded if not what we 
L discount to the trade. 


CHICACO AUTOMATIC 
SEAT CO., 


164 LAKE STREET, CHICACO, ILL. 


eve epehea ee RE KKK He ee 
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AUTOMATIC 









FOLOING 


CLOSED 





SOLD ON FIVE DAYS’ TRIAL 


; me . The Erte! Full Circie, 
All Wrought steei 


——— en ATi Gem Baler 


The LIGHTEST, the +»TRONGEST, the 
CHRBAPEST CONTINUOUS TRAVEL HAY 
AND STRAW PRESS in the market. 






<i AK KE - —— 


Catal f 
Hundreds int use. ugue free. Establ 1857. 


CEO. ERTEL CO., parenress ano manuractuerrns Quincy, fll., U. S.A. 





Send 10c. in Stam 
for Free e Sample of 


‘‘Solid-Steel’’ Lava Enameled Ware. 





The Cleveland Stamping and Tool Co., “mo” 











THE MICHTY MITE. 


THE ONLY FOLDING, PORTABLE 
GASOLENE VAPOR STOVE MADE. 


A marvel of compactuess 
and design. 


It is the Smallest. 
It is the Safest. 


{ost the ang Hunters, Campers. 
icknicki Size closed, T%x7x4 
inches. eighs5 lbs. Can be carried 
cut or stove c.osend aS a satchel or packed in a trunk. 


Edw. E. McMorran & Co., mesutacturers Pn coo tn 







CUT OF STOVE OPEN 








ELI 


18 tints, charges prepaid. 


CLEVELAND WINDOW GLASS CO., Cleveland, O. 
Please mention THE AMERICAN ARTISAN. 


MAKE YOUR HOME attractive and beautiful by using 


PERFECT 
OURABLE LUSTROUS 
pint can of pure white or any of our 
Address 


CHICAGO, ILL. 
DISTRIBUTING AGENTS FOR 


AD-EL-ITE FINISHES: 


Minn. 









TINTED ENAMELS 


—weather and wear proof— 
Refinish your iron beds, walls, furniture amd a thou- 
sand other articles at atrifiing cost. If your dealer has 
not Adelite Enamels send us Tic and we will send a 






FORMAN FORD & CO., Minnea,>olis, 
PATEK BROS., Milwaukee, Wis. 
FRANK S. DERONDE C0O., New York and Phila 
THE WORTHINGTON CO., Richmond, Va. 
DENOON BROS. PAINT & GLASS CO., Pitts- 


burgh, Pa. 
BRIDGES McDOWELL CO., Louisville, Ky. DEUTHER & BECK, Buffalo, N.Y. 

























CHICACO. 
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The Tinsmiths’ Pattern MVanual 


Is recognized as.a standard authority on sheet metal work. 
A new revised and up-to-date edition of 248 pages, 8x5, 
containing over 100 illustrations, has been issued. A page 
from this book is shown herewith. 


208 THE TINSMITHS PATTERN MANUAL. 


or 8'c (which is equal to S E) and 8’ B successively as radii 
describe arcs cutting 8’'d ineand ff Draw eC, /F perpen- 
dicular to X X and cutting it in Cand F; also join OS, FS, 
cutting O” D’ in C’ and F’. 

Next draw 8D (Fig. 79) equal to 8D (Fig. 78), and with 
8 as centre and SC, SF (Fig. 78) successively as radii 


Fic. 79. 
D 


6 —< 

















describe arcs c and 6. With D as centre and radius equal 
to dE (Fig. 78) describe arcs cutting arc ce in E and C. 
With C as centre and radius cB (Fig. 78) describe an arc 














Order from your bookseller, or from 


DANIEL STERN, 


69 Dearborn Street, CHICACO, ILLINOIS. 
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THE BEST 


LUCKY PEN NY POCKET PIECE Advertising Novelty 


Manufactured by of the 20th Century. 
iF. - s HAFE R 269 DEARBORN STREET Prices include stamping your 
CHICAGO, ILL., U.S.A. advertisement on the back, but 
‘Phene 680 Warstecn. same must not be over 60 letters 
the smaller the number of letters 


the more prominent your adver- 
tisement. 







BBO. 0.000000. £813.75 
500 . 22.50 
cee scce css 35.00 
Special quotations on large quan- 
tities. 


TERMS: F. O. B. Chicago, net 
cash upon receipt and examina- 
tion of goods. Firms not having 
Commercial Rating must send de- 
posit amounting to one-third of 
the urder, and goods will be sent 
A 1901 Penny is inserted in each p‘ece so it will not push out. c. Oo. D. 

ADVERTISING SPECIALTIES: No orders taken for less than 250 
Pencils, Rulers, Aluminum and Leather. with your advertisement. 


SAMPLES SENT FOR TEN CENTS IN POSTAGE, NOT OTHERWISE. 


fe RAILROAD 















THE AMERICAN | 





ARTISAN 


These cat.s are made of Heavy Cold Rolled Steel. The cov- 
ers and necks are made seamless; hence there are no seams 
for sour milk to collectin. A heavy steel washer is sol- 
dered to both cover and neck, thus preventing the holes 
from tearing out. The handles are heavy and of malleable §f 
iron—made solid, The handles are riveted to the breast with 
two heavy rivets on each side of the handle. Al! cans are 


FULL SIZE PATTERNS | 
| lettered to order with 1% inche epee Ne letters. ALL LEAD-~ 


rinte ! —! 
P nt don Manilla Paper Elgin Style. ING DEALERS HANDLE THI N. Write us or prices, 


from which they are readily Arthur A. Pete rson & Co., Maple Park, 


Manufacturers of Extra Heavy Dairy and Pieced Tinware. 


Merkel’s Simplicity In- 
‘Artificial Light candescent Vapor Light. 


‘Revol ution ized! ! | An absolutely safe light. 


Highly polished brass with Absolutely cheaper 
gold finished ornament. WALL LAMPS than gas or electricity. 
e l THS lamp consumes about one pint of gasoline in six to 


eight hours, and with the improved mantel produces a 
soft, steady ‘and very brilliant white light, from 80 to oo 


| candle power. The Merkel Simplicity Light will not smoke 
en O | O Q | or discolor ceilings. 
Send for catalogue. Manufactured and patented by 
PP tt H. MERKEL, 
a ers, 513-515 Elm St. ST. LOUIS. 


Price Hardware Dealers Attention 
? —— We Manufacture 
Sent ee 
P ostpaid | for Wire Brackets, Pins, 
| Cross Arms and All Supplies. 
for $1 OO. Farr Telephone «« Const. Supply Co. 














vans ferred to Heavy Sheets 





and cut out veady for use. 





















for catalogue. Headquarters 

















®)aniel Stern. Pu revert AAALAI reagan AMA AAALA ALA ALL 
Publisher, } oan Wich, Write | Sappicans oe 


69 Deaeborn St., Chicago.’ SU UiblbiuiusiitbiiiuiaUuuUre 

















IMPROVED > 


Young America Scale. 


it is Made of Steel. White Tile Top. 
Tin or Brass Scoop. Brass Dial. 
BrsTr IN TSE WwWoRnRrztD. 
pi eee pas and attractive scale for all prepooes. 
ented and striped. eighs 


by turning the brass 

oop antan: iris pooety y i easily understood. 

It is a convenient scale to use and has no w ts that may 

You can jook this one in the face to prove its 
aecuracy without king for weights. Every scale ex- 
amined before Jeaving the factory and warranted correct. 


MANUFACTURED BY 


AMERICAN CUTLERY CO., “"<t°° 








m Peerless Flue Stopper 


Steel wire springs instead of sheet iron 
stays. 

Stays where you put it, and is abso- 
lutely soot and smoke proof. 

Made either plain or decorated. 

Send for miniature sample and prices. 





Colurmbus, O- 





Haylor’s Hold Fast Stove Pipe 


Is made 9% inches long, each joint is ready, 
fitted with fastening device, and beautifully 
designed gilded collar, which measures 10% & 
4" inches in diameter for the six inch pipe, and 
11% inches in diameter for the seven inch 
pipe. They are packed a half dozen, com- 
plete, to each crate. 


ORDER FROM YOUR JOBBER. 


STUBER & KUCK, =: _§ Peoria,. Ill. 


N. Warschauer, 


IMPORTER AND EXPORTER 
COMMISSION MERCHANT, 


49 Mariahilferstrasse, VIENNA, AUSTRIA. 


Has Unequaled Facilities for the Distribution of American Specialties in 
Austria-Hungary and Southeastern Europe. 


Ww 


‘Faith in Aavortinize. ; 

(Up tHout newspaper announcements no man who hascommodities to sell § 
or services to render can achieve as high a degree of success in business 3} 

as he could with judicious advertising; the success which newspaper §¢ 











publicity brings is worth many times itscost. A leading merchant of Syracuse § 
* (New York) says: “Most of the owners of large mercantile establishments who 3 
use megs os. pd space had their start under the same conditions that nine-tenths §¢ 


of the small merchants work under, They have had faith in advertising § 
and the courage to buy space.’ 
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Bo-pounds by byo as 7 Coouptes but at Wists space. Is light 
It can 





Short Route 
Fast Time 





ST. PAUL AND 
MINNEAPOLIS 


To 
ALL POINTS 
IN THE 
NORTHWEST 


AND ON THE 


PACIFIC COAST 


CLOSE CONNECTIONS WITH TRAINS 
FROM CHICAGO. 





Welling Manufacturing Co., 


FULL INFORMATION FROM 


H.A.CHERRIER 
CG. A. PASS. DEFT. 
220 SOUTH CLARK ST. 





FROM 
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The wire netting be- 
ing almost invisible 
flies do not see it 
and its strike makes 32, 
no breeze to blow repetitions cect 
them away, s» they fs 
are easily and quick- 
ly killed, 








e “King” Fly Killer 


Size 5x18 Inches. 





Patented July 9, 1900. 


" Kills flies without crushing; can be killed on finest for isc. postage. 
fabrics without soiling them. 


R. R. Montgomery & Co.,2&¢ATy®, "4 


A drawing card for 
any merchant, for 
when once used 
party will never be 
without one. Sent to 
any address by mail 


Sample to trade free. 
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PLECKER’S CORRUGATED EXPANDING CONDUCTORS. | 


Made of Galvanized Iron in Ten-Foot Lengths without a Cross Seam. Will not burst when full of ice. 





Clark, 
Quien & 
Morse, - Peoria, tl. | 











es Whizz Washer 









Does what it is intended | 


and guaranteed to do. 
Made with- 


staves, will 


nor fall 
down. The 
labor savin 
washero 
20th Century. 
Our circular 
describes the 
reflex motion 
and tells why 
it whirls, 
rubs, slaps, 
squeezes and 
sucks thedirt 
out of the 
, clothing. 
You want 
the agency. 
Write tor 
particulars to 


RANDLEMAN & SONS, Des Moines, lowa. 





CHICAGO, 
Milwaukee & St. Paul 


RAILWAY. 


Exsectrric Ligurebd TRAINS BETWEEN | 


Chicago, 
Des Moines, 
Sioux City, 
Omaha, 


ee 


St. Paul, 
Minneapolis, 


EVERY DAY IN THE WEEK 





All Coupon Ticket Agents sell tickets via 
Chicago, Milwaukee & St. Paul Ry. 


F. A. MILLER, General Passenger Agent, 
CuHicaco, Iz. 








Fibert Stebbins 


Dixon, Ill. 
Writes: 


“Allow me to ex- 
ne my opiniea of 

HE AMERICAN AR- 
TISAN. 

I can honestly say 
that is the best paper 
printed onthe subject. 

| highly recom- 
mend it to-all inter- 
ested in general tin- 
smithing.” 















a A Novelty and a Winner. | 


| 


out hoops or | 


neither | 
shrink, leak | 
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ORICI 


. BRAMMER 
Rotary Washer. 


Anes ecially well made and light rape rupaing machine and GUAR- 


ANT O GIVE SATIS 
A simple, powerful and aicabie Teoveditet. This very sub- 
stantial tub is made from a select gern Se of Cypress lumber. 
Made also in the detachable leg style, as well as square. 
We manufacture the most comes and satisfactory line of 
Washers on the market. Send for illustrated catalogue. 


BENBOW-BRAMMER MFC. CO., 


1007 N. 13th Street, 
FAactoriss: St. Louis, ST. LOUIS, MO 
* ’ ” 


Mo., Davenport, Ia, 


STERLING 
Duplex Washer. 


A genuine Washer that can 
always be relied on to clean 
clothes thoroughly, quickly 
and easily. It has won wide- 
spread popularity by its sim- 
plicity, ease of operation and 
durable censtraction. Please 
write for catalogue. 


EUREKA CO. verr.« 


ROCK FALLS, ILL 


‘BRAMMER 


RQTaRy 

























THE 

onomat H, F, Brammer Mig. Comp’y 

(Incorporated 1888) DAVENPORT, IOWA. 
MANUFACTURERS OF 

The Original Improved Brammer Washer. 

The Original O. 1. C. Pendulum Washer. 

The Original O K Rotary Ball Gearing Washer. 

With Gold And Copper Bronzed Hoops And Castings, 


WE LEAD Others imitate. The superiority 
s 


of our Washers is too well known, 
by similar machines. 


and dealers will not be misled 
Quotations and particulars will be sent on request. 








SPERRY’S CALDRONG.... } 


Full measure, guaranteed perfect, ¢ 
original patterns, with metal distri- 
buted where it is needed. Many 
Caldrons are made from our 

as patterns. They are inferior to = 
inal, as they have light bottoms and 
heavy sides and hold less. 


D. R. SPERRY & CO., 


HOLLOW-WARE FOUNDERS, 
BATAVIA, ILL. 




























TWELVE SIZES ALWAYS IN STOCK. 
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t Knoll’s Washer 


Wonderful Double Action, Rubbing 
and Suction. Received Diploma of 
First Premium at World’s Fair. 


This Washer is one of the wonders of the age, for 
there are actually two washers combined in one, washing 
twelve to fourteen shirts at one time, just about again 
the quantity single ordinary machines wash on an ordi- 
nary bath. Further it is estimated by persons who have 
used this washer now for some years, that it saves the 
worth of the washer every year, in not wearing out the 
goods as soon as by hand washing or some ma- 
chines, as it does all the work complete by 
suction. It takes the wash between the slatted 
cylinders and slatted rub board and rolls it up 
and down the same, and squeezes it flat and 
forces the soap water through and out of it; 
then it turns the goods around and opens it and 
lets the water in again, then it squeezes it flat 
the other way and forces the soap water 
through the goods again; in this way it washes 
on both sides with every motion of the lever 
until clean. The leverage being so great that 
one pound of pressure on the lever makes 
fourteen pounds on the machine. On account 
of this great leverage, washing is made so 
easy with this Washer that children ten years 
of age can wash with it. 

nyone who pays cash for this Washer 
and uses it strictly according to directions, 
and then finds it unsatisfactory, he can return 
the Washer and get his money refunded. 


We challenge any machine in the world 
to compete withit. Exclusive Sale Given 
to One Dealer in Each Town. 


Cc. B. Lahr, Juda, Wis. 
eocccceccocoes 


The Jersey Cream Separator 


Separates cream from milk in less than one hour. 
The most simple, practical and reliable separator 
on the market. A sure seller. Sold to dealers 
only. Write for prices and circular to 


THE 


Galesburg Cornice Wks., 


GALESBURG, ILL. 








































Tue ADAMS STOVE PIPE RECISTER:E 






LAWLER'S 


successful machine for 


the purpose in the 
market. 








© 
a 
2 


tt 


LAWLER WATER FEED & DAMPER-RECULATOR CO. 
181-189 Mercer Street, New York City, or Chi 
y Co., 167-169 Lake Street, Chi- 





cago, Ill. 


ONLY ONE 


Out of Thirty Styles of Torches 


The No. 24 
is automatic; 
generates its 
own air pres- 
sure; produces 
a blue blast 
flame that is 
intensely hot, 
and can be 
taken apart 
and carried in 
w» your pocket. 
*  Priee, pol- 
ished brass, 








$2.00. Wi!l be sent by paid express to any ad- 
dresson receipt of $2.50. Jobbers sel) at factory 
price. 


Clayton & Lambert Mig. Co. 


Detroit, Mich. 








eeeoeeeeeeeed eee 


qil@ res 

t 
1@4 
’ 


B?>i vt 1 
E+ w @ | = = I -— 
@eeseeeeee eee e2e28 8 6@ 
505505 DEARBORN STREET 





Des 

Pateeted 
une 29, 
897. 


Design 

) om 
ust 

31.1897, 





By ufactured “The Adams Company, °°? 'wa’ 








Writes: ‘Please take my ad. out of your paper. 
if you don’t I will have to hire aman to an- 
swer the letters | am receiving.”’ 


JOS. P. BELL, 
Baraboo, Wis., 


wn. 













Bic Four RouTE 


Indianapolis, 
hlago. = 
to< Leuisville, 
CNRS the 








South and Southeast 


| Indianapolis, To AND 
C 1, 
Leslevile The East 
W. P. DEPPE, W. J. LYNCH, 
A. G. P. & T. A. G.P.&T.A. 


CINCINNATI. 
| 3 C, TUCKER, U.N. A., 234 Clark St., Chicago 
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Champion Stove Clay 


The only Stove Lining made of crucible ma- 


terials. 
Packed in 2% Ib., 6 lb., and 10 Ib. pasteboard 


boxes and also in bulk. 
Order it from your jobbe-. 
The best and most refractory lining made. 


BRIDGEPORT CRUCIBLE CO. 


BRIDGEPORT, CON. 




































Ni. Brucker, 


Manufacturer and Jobber of 


AR Stove an. Range 


M Quy Repairs. 
J 







FOUNDRY, OFFICE AND WAREROOMS 


325 to 331 North Lincoln St., 
CHICACO. 
























‘ For alll 
Repairs stoves 
Creat Western 
Stove Repair Co. 


MINNEAPOLIS, MINN. 


/REPAIRS FOR ALL 
3 STOVES «& 
RANGES. 


B.S. DERUMCT,. 010-018 nec Take. 
ST. LOUIS, MO. 








In. Rosterman § SOM, Marsbfield, Wis., write - 


‘*You may take our ad. out of THe ARTISAN as 
we have bought a kit of tools, We received 8 or 10 
replies to the ad. and think your paper all right.” 















PATTERNS 


Wood and x Metal itor } daeves, Ranges 
and Furnaces to order. 


wy. L. Mersfelder, 
400 East Pearl, CINCINNATI, 0. 





COBEILLE PATTERN CO 
CLEVELAND 
STOVE PATTERNS 











THE Ceo, W. Cope 


STOVE PATTERN WORKS, 


Randolph and Atwater Sts. 
DETROIT, MICH. 


ATTERN 


WELLER 
PATTERN CO. 


1110, 1112 and 1114 STATE ST., QUINCY, ILL. 


























Experience. Correctness. 
Acme Pattern Works 











STOVE ana HEATER 
t Patterns 
AKRON, OHIO. 


Promptness. Satis: action. 









Tinners’ Machinery & 
Supply Co. 
20 Cliff Street, NEW YORK. 


DIES OF ALL KINDS. 
AND DROPP-RESSES 
Squaring «sé Circle Shears, 


Special Machinery, Sec- 
ond Hand Machinery. 



















ge ane the hardware dealer who is. not hand- 
Time _Flies g the Buckeye Brand of White Lead Ground 


in Oil is losing ae every day he puts off writing us. 


Buckeye Paint & Varnish Co., Toledo, 0. 
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Hlorigan Water Works 


A system of furnishing Residences, Subur- 





ban Homes and other buildings with a 
of water from your own well or cistern 
Compression. 


REDUCES INSURANCE RATES. 








Office of W. H. Horrum, Contractor and 

Builder and Manufacturer of Brick. 

AvuBuRN, NEB., March 20, 1897. 

Messrs. HoriGANn Supp y Co., St. Joseph, Mo. 

Gentlemen—Your letter of inquiry asking if you 
may use my name for reference regarding your Water 
Works, would say that I can cheerfully endorse it. 
Myself and wife think it is one of the best house $ 
appliances of the present day. We have penty of 
water for bath tub, basin and water closet; in fact, 
for any use that may be wanted. We are exceedingly 
well pleased with its operation. Weare, as you are 
prove, aware, using a hand pump which requires 
about fifteen minutes pumping, say twice a week. 
We would dislike very much to return to the old 
method of carrying water, to say nothing of the fact 
that we would have to discontinue the use of our 
plumbing fixtures. 





a gurerse it without reserve. 
es tfu yours, 
485 7 W. H. HORRUM. 











CAN BE EASILY INSTALLED. 





WRITE FOR PRICES. 


Horigan 


MANUFACTURED BY 


Supply 





supply 
by Air 











| 








Pu, 




















ae 





: " SO fiom 











SEND FOR CIRCULARS. 


Oeces 


ST. JOSEPH, MO. 





WE LEAD WITH THE IMPROVE 





D-DEWEY- STOCK WATERER. 


STOCK FOUNTAIN CO., Succeeded by The B-B Mfg. Co, 


Our Improved Dewey has worked itself into the 
hardware trade, and this season all hardware dealers 
will handle it. 


Notice the word IMPROVED. Perfect in very detail, 
Thousands more sold than all others combined.’ Works 
winter and summer. Quick shipments, one price to all and 
cheaper than ever. We advertise direct and mail Hundreds 
of Thousands of letters to farmers, telling them to call upon 
their dealers. We mever sell direct, nor to catalogue 
houses. We now control all Dewey patents. The 200,000 
now in use are only samples considering the 5,500,000 farm- 
ers in the United States, and one-half buy from one to six. 
Farmers are just learning their usefulness. Order a dozen 
or so. Send us the names of a lot of farmers. We will 
write them for you. Anyhow write us for terms and circulars, 


The B-B Mfg. Co. 


DAVENPORT, IOWA. 


“~ 



















KX 

PKK KKK 

Wetaretatetet | fatat's 
OOOO O OY 


¢ 
DOXA 

J 
sent alate 
= <= 


DOOOOYY 


WRITE FOR PRICES ON WINDOW GUARDS, FENCING, POULTRY NETTING, 
DOW WIRE WORKS CO. 





’ 
OOD) 

OOM) 

OY 


LOUISVILLE, KY. 





DON’T READ THIS 
Unless you are interested in down-to-the- 5 
minute advertising. Rave bad over is years” ¢ 
practical advertising experience with some of 
Chicago’s most successtul Manufacturers, 
Jobbers and Retailers. Fim at present en- 
gaged with a very large advertiser, but have 
time to spare and will do a limited amount of 
work for any one who desires first-class AD- 
VERTISING SERVICE at very reasonable 
rates. Write for further Particulars. 


FRANK, E. RUBOVITS, 
233 Fifth Avenue, Chicago, Il. 











SETTEES. dark; you ———know-————what——- - 
you ——are—— -do)- — but —— wobedv-— 
tse —— does, 
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WIRE ROPE 










WIRE 


AnD Aerial Rove | RA MWA ‘e = 


LescHEN & Sons Rope Co. 
922 NORTH FIRST ST. ST.LO is _MOo. 


47-43 SOUTH CANAL ST. CHICAGO. 
92 CENTRE ST. NEW YORK NW. 







‘ 














- 
7 
- 








| 
= 
4 
4 


~~, ny 
VW 














Shooters 


Smart. |, 


They appreciate 
Peters’ 
Cartridges and 
Loaded Shells 
and the 
Up-to-date 
dealer 

will sell them. 











nition has excelled. 






Chicago. 













In all departments 
of shooting this ammu- 


Tee P eters Cartridge Co. 


Cincinnati and New York. 





Hibbard, Spencer, Bartlett & Co. 


Lackawanna 
Railroad 


'The Scenic Line 


New York City 


Palatial Solid Vestibuled Trains 
Superb Dining Cars 
(Meals a la Carte) 
Observation Cars Latest Pullmans 
Elegant Day Coaches 
THROUGH TRAINS 


DAILY from CHICAGO 









































| Leaving Chicago Arriving New York 
10.35 a. m. 3.35 p. m. next day 

2.30 p.m 7.80 p.m. —- day. 
10.30 p.m 7.10 a. m. 2d day. 
| Rates 31:00 Stcond Class 






| CITY TICKET OFFICE: 103 Adams Street 
| GEO. A. CULLEN, Gen’l West’n Pass. Agt. 
CHICAGO 









4 “othing except the mint can make 
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Convention Notes 
Southern Hardware Jobbers. 


Your attention is directed towards the most complete line of Country and Stove Hollow- 
ware, Sugar Kettles, English Pots, Sad Irons, Etc., manufactured in our Southland. 





Especial attention is called to our New Line of Bowls, Round Bailed Griddles, Sleeve or 
Fiounce Irons. We are marching along in line with Progress, having only The Latest, 
Lightest, and Best. For further particulars Write for our 1901 Catalogue. 


South- Pittsburg, 
Blacklock ieee a ti 
ELECTRIC SPRAYER. 


The ELECTRIC SPRAYER throws a very fine omen =o he 
spray of any of the liquids and mixtures usually used for TRAINS rt ae 
destroying insects, bugs, etc., and for keeping cattle Le fayette 


free from flies during the summer weather. W.BadenSpr 


Fr.Lick Spr > | 
Louisville AV 
Mammoth Cave! 

Chattanooga dn 


== 





























All Southern) 


























The angle of the Plunger Barrel is made so as to keep the 
reservoir nearly level — using, and bring the funnel near 
the object to be sprayed 


The ELECTRIC ER is especially recom- 
mended Ft eons c, SP ERA plants, bushes, vines, trees, 
interior of henneries, and also for spraying horses and cat- 
tle for keeping off the flies. 


Made in Tin and Solid Copper. 


Charles H. Childs & Co., unaene yt” 
Greig Brothers, Mitchell, Towa, write: — ‘Please « discontinue « ad « for 
Cinner, « we « have « had « applications « from « Ohio « to « Northern « Wis.’’ 





AND C.H.&@D 











LUXURIOUS PARLOR AND DINING 
CARS BY DAY. 

PALACE SLEEPING AND COMPART 
MENT CARS BY NIGHT. 

6G TRAINS DAILY BETWEEN 
Gonenee a AND THE OHIO RIVER 
Ww MDOEL REEDomrn mass cor CHARM ROCKWELL 
ee mCHICAGO. 
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is the center of a spider’s web of railroads radiating 
all over the great west. Its splendid shipping 
facilities enable us to give the western dealer a 
prompt service that is utterly beyond the power of 
less favorably situated jobbers. "The enormous 
stock of goods we carry makes ours the western 
hardware depot par excellence. Try us and find 
out if we don’t give better service, better prices, 
better variety than your present hardware jobber. 
Send us your name and we will be pleased to put 
you on our list for trade literature. 


oe Re pees : ae Ga 


Omaha, Neb. 


COAL* HODS. 
ELBOWS. J STOVE PIPE. 
DRIP PANS. ROAST PANS. 
SPIDERS. GRIDDLES. 
NATIONAL ACME FRY PANS. 
COAL SHOVELS. 


f Send us your orders on any of the above goods, 
massing: © will be taken care of in good 
shape and at right prices. 


NATIONAL ENAMELING AND STAMPING 


Branch Offices. New York Geltimore Chicago Milwaukee St. Louis 











DECISION OF THE 


United States Circuit Court 


SUSTAINING 


Lalance & Grosjean Mfg. Cos.’s_ Label. 


This label was originated and is used by us to distinguish our 
Absolutely Pure AGATE NICKEL-STEEL WARE from other goods 
containing either Arsenic, Lead or Antimony in the enamel coating. 


The Court, limiting its decision to the usc of the label only, rules as 
follows, under date of April 15, 1901: “Complainants may take a prelim- 
inary injunction against the use of the labels, Exhibit G (of the National 
Enameling and Stamping Co.) or of any similar labels, which, by the 
collocation of sie, colors, shape, spacing and lettering may present as 
close a resemblance to complainants’ label Exhibit F (see copy of label 
adjoining) as do the said labels, Exhibit G (on Granite Ware).” 


NOTICE TO THE TRADE. 


The trade is hereby notified that any sales of the 
so-called ‘‘Granite Iron or Steel Ware” under labels 
like our rectangular labels referred to in above decision 
is a direct infringement of our rights as established by 
the above adjudication and entitles us to claim damages. 








Notwithstanding reports to the contrary, we are NOT members oi 
any ‘‘Trust’’ or ‘‘Association,’’ nor have we entered into any “Gentle- 
men’s Agreement” regarding prices on Tinned, Galvanized, Japanned or 
Enameled Wares, or any other goods we manufacture. 


Lalance & Grosjean Mig. Co. 





CHICAGO. NEW YORK. BOSTON. 
NOW IS THE TIME 
Every Lamp TO APPLY’FOR 
Sold 


‘Sells Another. 
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This is a copy of the LABEL, which is printed 
on BLUE PAPER, and pasted on each piece of 
GENUINE AGATE NICKEL-STEEL WARE as a 
guarantee of Absolute Purity. 





NAME OF UTENSIL. 














COST | SELL 


Analysis No. 72,389. New York, Dec. 7, 1806. 
We have made a careful! examination of a 

sample of * Agate Nickel Steel Ware" received 

from The Lalance & Grosjean Mfg. Co., Nov. 30, 


The ename!) coating is homogeneous, of extra 
thickness, and t purity. 

It is entirely free from arsenic, lead and antt- 
mony—metals so often found in enameled goods, 


Very res tfull 
STILLWELL & GLADDING, 
Chemists to the New York Produce Exchange, 


Pierre de P. Ricketts, E.M., Ph.D. John H. Banks, E.M., Ph.P, 
Analysis No. 14,180. New York, May 6, 18%. 
LALANCE & GROSJEAN MFG. CO, 
GENTLEMEN :—As requested by you, we pur- 
chased in the open market a sample of “ Agate 
Nickel Steel Ware” and have made a careful 
chemical analysis of the enamel covering of the 


same. 

We find this enamel! is absolutely pure and free 
from Arsenic, Antemony, Lead and other sub- 
stances injurious to hea th. We can therefore 
recommend Reepesttull culinary and 

urposes. otfu ou 
’ RICRETTS & BANKS, 

Chemists to the N. Y. Metal Exchange, 


Guaranteed Double Coated and Absolutely Pure 
Copyrighted. 





The Agency 


OF THE 


DoranLightingSystem 


Remember the FIRST in the field will reap the harvest. 
Lamp is the height of perfection in Hydro Carbon lamps. 
with the common Ioo candle power gasoline lamp. 
new, pronounced by ALL who have seen it the BEST thing they ever saw. 


Our improved Doran 
DON’T confound this 
We have something entirely 











stantly with a chain. 
Simplicity (it will surprise you). 
Practically noiseless. 








1250 Candle Power. Handsome, looks exactly 

No fount to fill and break A Few like the best electric arc 
mantels. lamp. 

No shadow below, light ali | ° ‘*s Last, but not least, the 
around. (i ood cheapest system on the 

Turned up and down in- market, both in first cost 


Points 


and in operation, which 
is 1-6 of any other light 
of its power. 











or mercantile agency in Chicago. 








Used for Interior 
and 
Street Lighting. 











Weare appointing agents now for every town and city in the VU. S. 
profitable to you because we have POSITIVELY th: best system of lighting ever 
invented. It has absolutely NO FAULTS. Every lamp guaranteed to be perfect 
and give satisfaction when received. As to our responsibility we refer to any bank 


Excliusiwe Territory wwvill be granted. 
7 


It will be 


Acorn Brass Works, 


19a Jefferson Street, CHICACO. 


SPECIAL NOTICE.—Al! infringements on this patent will be prosecuted to the full extent of the law. 
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The Real Rogers 
Not in the Trust 


Trade- Mark: Trade-Mark: 


> G ROGERS ¢ $ GROGERS BROS. 


Goods bearing these Trade Marks are warranted to strip 
as much silver as any Rogers brand on the market. 








SA 








; 





LAKEWOOD COLD MEAT FORK. BEADED BERRY SPOON. WARREN COLD MEAT FORK. 


The Simeon L. & George H. Rogers Co. 


P. O. Box 1205, Hartford Conn. 


Manufacturers of High Grade Silver Plated Ware. New Patterns, Superior Finish 
and Highest Grade of Plate. 


Factories: Hartford, Conn., Wallingford, Conn. 


’ 
. 
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BARGAIN 


Our business consists in the purchase of Stocks of General Merchan- 
dise at Sheriffs’, Receivers’ and various other forced sales. 








Our purchase of this brand new Galvanized Steel Wire Netting, is prob- 
ably the largest ever made by any one individual concern. Over 
twenty car loads are already in our ware houses and more coming. 


THIS PURCHASE REPRESENT. GOODS OF STANDARD MAKE ONLY. 


Put OP Im Bales 150 Feet Lone. 








sh No.of . , List Price Mesh No.o : 
3 Wire Width in Stock, In-hes. Per Sq, Fr. ~y eet Width in Stock, Inches. a 
2 20 6, 12, 18, 24, 830, 36, 42, 48, 54, 60, 66, 72, 78, 84 ...... 1% 19 12, 18, 24, 30, 86, 42, 48, 54, 60, 66, 72, 78, 84. .. BKe 
2 19 6, 12. 18, 24' 30; 86, 42, 48,'54, 60. 66, 72, 7 84, 90, $6 Bie 1% 18 12,18, 24: 80, 36, 42. 48, 60. 72. 78.. eer 
2 18 6,12. 18, 24: 80, 36, 42. 48, 54, 60, 66, 72, 78, 84 ...... Bike | 1% 17 12, 18, 24, 30, 36, 42, 48, 60, 66, 72............ 
2 17 12, 18, 24, 30, 36, 42, 48, 54, 60, 66, 72. ebiese ce Me 116 16 12. 18, 24. 30,86, 42. 48, 54. 60, 72.. “ 
2 16 6, 12, 18, 24, 80, 36, 42. 48, 54, 60, 66, 72,78. Bike| 1 20 6, 12, 18, 24, 80, 36, 48, 54, 60, 66, 72. 78. 84, 96 
2 15 12, 18, 24, 30, 86, 42, 48, 54, 60, 68, 72,84... ake | 1 19 12, 18, 24, 30, 86, 42, 48, 60, 72,84, 96................ 
2 14 12) 18. 24: 830, 86, 42. 48, 54. 60,72, 84.. stele Ss 18 12, 18, 24, 30, 86, 42, 48, 54, 60, 68, 72,78. 
1% 20 12, 18, 24, 30. 36, 42, 48, 54, 60, 66, 72 . : : Be 


Our discount from abeve list is 85—10 and 5. per cent net cash, 10 days. F. 0. B. Chicago, subject to prompt acceptance. 


A [Pe eC 
Monkey Wrench 


We bought 5,000 of them at manufacturers’ sale. 
They are made of all malleable iron; length, ¥ in. 
The cut speaks for itself. It is made of 3 pieces. 
Has a hammer head. Per dozen net cash, 9oc. 
We have in stock 2,500 kegs of new wire nails. They are miscellaneous sizes 


A PURCHASE OF WIRE NAILS. only—that is, instead of being labeled 3d, 4d, etc., they are marked by length and 
A A NE RTT ES AE a EE TARE 


number of wire, 2S Shown in this list: 








It Length, Wi Geen —— th, Wi I Wise Spikes. 
em ngt ire uan. Item ° ire uan. tem h, uan. Item Length, uan. 
No. inches. Gauge. Ibs. -No, inches, Senge. bs. No. Inches. Qpae No. inte bs. 
105 4 12 400 113 % 11% 200 | 130 10 6 135 3 900 
106 1 8-16 100 114 1% 12 100 131 8% 142 186 8 100 
107 4% 6 57 115 % 13 100 | 132 7 146 137 5% 56 
108 % ” 100 116 3% 14 400 | 133 4 280 188 ) 65 
109 8% 9 100 117 15 143 184 4% 600 
110 2% 10 100 118 4 15 33 
111 4% 10 100 119 1% 19 5 Car Nalis 
112 2% 11 100 120 1% 14 107 Item Lea. vise wan. Item Len. Palas wan. 
. x 0. n. auge. Ss. 0. n. auge. Ss. 
Smooth C. S. Checked Heads 168% 13 8 am 7. ix if ans 
Item Length, Wire uan. Item Length, Wire oo. 167 2 10 100 176 au 4200 
No. Inches. Gauge. bs. No. Inches. Gauge. s. | 168 2 9 6000 177 2 . 100 
121 1% 3 12 125 2 16 11 169 2 ll 84 178 1% 10 1540 
122 3 8 77 126 1% 17 15 | 170 2 5 1400 179 1% B 2542 
123 1% 9 141 127 2 6 200 | 171 1% 10 200 180 1% 9 71 
124 “% 14 100 172 3 12 100 181 1% 9 83 
Wire Nails. No Heads. 178 3% 8 300 182 2 7 16 
—- Length, — pee. tom aoa, —n Goes 174 bd 10 100 
0. inches. auge. Ss. 0. iuches auge. ibs Slating Wire Nails. 
128 3 10 2250 129 2% 5 1220 | Item Len. Wire uan. Item Len. Wire juan. 
Oval Head Wire Nails. Smooth. No. In. Gauge. bs. No. In. Gange. bs. 
Item Len. Wire uan. Item Len. Wire Quan. | 183 1% 9 5114 185 1 1 100 
a In. Gauge. bs. ne, - Gouge. ibs. 184 rA 10 200 186 1% 10 100 
1% 5 200 53 MY 1 100 
140 5 5400 154 9 100 Hinge Wire Nails, 
141 1% 6 100 155 2% ~ 800 | Item Len. Wire uan. Item Len. Wire uan. 
142 38 6 100 156 2% 0 100 No. In. Gauge. bs, No. In. Gauge, bs. 
143 2 x 800 157 4 6 400 | 187 1% % 322 191 3% 0 200 
144 2% 8 1000 158 4 5 175 188 2 5 100 192 4 0 80 
145 1% 9 415 159 5 5 100 | 189 8% 4 100 1938 5 fe 287 
ie: ee. Se ee 
00 0 
148 1% 12 300 162 2 8% 400 Cone Head Wire Nails. 
149 2% 12 100. 163 2 9% 100 | Item Len. Wire uan. Item Len. Wire uan. 
150 % 17 200 164 2 11% 100 In. Gauge. bs. No In. cop. bs. 
151 % 10 200 165 6 3 792 2% 5 100 196 2% 100 
152 1% 9 100 166 7 1 100 No. 1% 9 400 197 8 600 
OUR NET CASH PRICE PER 0 This list represents about one-tenth of 
100 LBS., ANY SIZE .. ......... e entire stock. Write for complete list. 


Our Catalogue No. 2O Contains 250 pages of Merchandise at Extremely Low Prices. 


Chicago HouseWrecking Co. 


West 35th and Iron St., CHICACO, ing 
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PROFITABLE PICKINGS FOR PRUDENT 
PURCHASERS WILL BE IN THE GREEN 
BOOK OF HARDWARE SPECIALTIES. 
SEND FOR ONE. 


Smith & Hemenway Co. 


UTICA DROP FORCE & TOOL Co. 
No. 1550. THOMSON BROs. & Co. 
ASK YOUR DEALER FOR THESE GOODS. 296 Broadway, N. Y. 


Stanley Rule «.« Level Co. 


IMPROVED CARPENTERS’.TOOLS 8010 by All Hardware Dealers 


NEw BRITAIN, CONN. 









































THE @ DISSTON Saw” WILL DO MORE WORK WITH 
LESS EXERTION AND HOLD ITS CUTTING EDCE 
LONCER THAN ANY OTHER BRAND OF SAW. 









——— 


Fully Warranted 





as to 
Material 
Additional Information 
and Send a Postal 
Nees For 
Manufacture. 
Our Pamphiet 
Henry Disston & Sons, Inc., Practical Hints 
—= Keystone Saw Tool Steel & File Works. Te 
Philadelphia,‘ Penna, Mechanics.” 





Measuring Tapes 


Steel, Metallic, Linen, etc. Our Goods are. Recognized as 
the Best. inners’ Rules, Magic Pattern Rules, etc. Send 
for Catalogue and Mention The American Artisan. 


Lufkin Rule Co. 


SACINAW, MICH. 











BRB SEEBEC REESE PR ESEREP SERRE ii teyEiTtt BEEREREFEEE 


|“ ENTERPRISE” CHERRY STONERS. | 


The Nos. 17 and 18 are NEW, 


ani have a patented Regulating Device which 
makes it easier to adjust Machine for different 
sizes of cherries and absolutely insures the 
jaws retaining their position when set. 
The No. :2 is intended to stone Cherries 
with the least possible disfiguring of the fruit. 
Order from your Jobber. Send for descrip- 


= No. $9.00 doz. tive Catalogue. 
a «No. 18. 1 py Hepanmed $0. -.° 


i The Enterprise Mfg. Co. of Pa. 


ees a UD. S.A. os. TINNED “S39 « 


£48 i | | Be ES SReegaven j EF ERS ae i | } 


“I FIND MY ADS, IN TRS. ,ESTIM J 
Oo. C. Jamison, Homer, ill., writes : BROUGHT GOOD RETURN ee 








Beepe en 
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eee] 5 | *‘Western Made for Western Trade’’ 


ALVES AND PLUNCERS , The only window glass factory 


in Illinois. 











Only the very best leather and rubber are used in these 
goods and all are carefully and evenly fitted, making 
them the best of their kind. 





|Giass shipped direct from our factory 


WINDOW GLASS 
| 





BERCER 


Bros.Co., } SKYLIGHT GLASS 


POWERS & WILLIAMS, 
Streator, Ill. 





=, Hardware Dealers | °° &»~©»©% 
sec Can Handle 8 Bradner Smith & Co. § 


— Northrop’s Stamped 
HF Steel Ceilings : Parner [Pakers, 


‘¥ and do well for their customers and | @ 
themselves. Send for catalogue— | @ CHIC AGO. 
ive diagram and description of room | @ 
or an estimate and we will do the 


rest, 





i 





Ae | 
H. S. NORTHROP. 53 Street, NEW YORK. |§ seen 


Cerock Bros. Mfg. Co.§ 0’ "Niws. 
, BOOK 


1252 is: ¥ AVE., 





ST. LOUIS, MO. 


Zinc and Copper ; 
Ornaments. Steel a ‘4 i 
Ceilings. Skylights , 


and Ventilators. 
Catalogue on application. 4" Send for Catalogue. 


MICA. 


L —F 5 oes for $2 
NOTICE TO Hardware Dealers and Stove Manufacturers. 


We are operating our own mines and have a stock of beautiful clear solid stove 'C. L. CRAY, 
mica and can make  Srwnasi shipments. As an inducement to get you to o place y your | $40-148 Ferris St., Galesburg, lit. 
orders and contracts with us, we will quote you on application, Special 


GENERAL OFFICE: - 
Blue Ridge Mining Co., {sn Monadaocts toc, | Ztrprising Dealers should sell 
MINERS OF MICA. CHICAGO, ILL. STRINGS FOR SEALING FRUIT CANS. 














GRAY’S ELBOW PATTERNS. 


* From 1” to 40” pe diameter in c p sets, Set 
(a). From 1” to 20” in 2-3 and 4 made 


= Ber (b). F peat nt paper, pos ost paid on on receipt rot ote 00. 


nt r, t paid on recei teltiso 
shat ate raed og Full in- 














They are a great success and good sellers. 
and sure. For descriptive circu- 


A Special Hardware cl ard Sat pe Se, 


MIDDLETOWN, OHIO, 





Low Down. 
Short Turn. 
High Wheels. 
Sa 
Lifting. Heavy F, D. Burgess, Waupaca, Wis., : 
Makes Quick De- writes: 
livery. “Please take out advertise- 
For Prices, ment for Tinner, I have one in 


sight that I think I shall get. 
I have had all kinds of letters 


Address, . 
from men in this state, Ills., 
Iowa and Minnesota. I am 


SHIPMAN. BRADT & c0.. 305 North 34St. DE MALS. ILLS 
running tin and stuntiene 
j shop here in connection with 


Terms, &c., 





333333333339 33232¢ 









Charles Hahn, Red Lodge, Mon., writes: — -piease discontinue ad of the Union Stove Co.” 


‘tools wanted.’ Much obliged. Had a dozen offers.” 





al 












































 Eller’s 
Metal 
Ceilings 








v Fair Dealing 
AND Quick Delivery 





THE Sens cusssanst ianisieementd AND diecome xtvimaarn —_— 






wurotriking Styles 


AND Catchy Prices 


We Can Please You lf Interested In 


) Metal Ceilings 


Cornice, Skylights. 
Eaves Trough, Btc. 


WRITE US 


CANTON, OHIO. 


J. H. Eller & Company, 





‘Tin Plate. 


We carry a large stock and assortment 
of guaranteed Bright and Roofing Plates 


SOLDER—Ssatyee-s: 
W. J. BURTON & CO, 


ed) Half and Half. 
DETROIT, MICH. 


= QUICK SHIPPERS. 
riavae VICTOR 


BH For public buildings of 
Rell every character where 
Si) first-class roofing is acon- 
sideration, our galvanized 


VICTOR SHINGLE 
is unequalled. 
Deeply embossed. 


Presents attractive 
appearance. 


be ae Side 














Catalogue fully de- 
scribes them. 


Montross Metal Shingle Co., 


CAIPIDEN, N. J. 





The “Centennial” 
Rain-Water Cut-Off. 
The strongest, most 


durable and cheapest 
CUT- on the 





market. 

The only single 
Cut-off made to fit 
CORRUGATED and 
Plain Pipe and which 
can be used without 
extra pipe or elbows. 
For sale eg all lead- 


eo applied for. 
apse Tse only 


” COONEY & CEICER, 
19 & 21 E, South St., INDIANAPOLIS, IND. 








8.Cc. SMITH WM. BRAY 6&8. W. RIBBLE 
President Treasaree 


The East Bangor Conselldated Slate Co. 


EAST BANGOR, PENNSYLVANIA. * 





Hdvertising is the root of all money. 



















‘AVES TROUG 


nenriin. Wak. ROLL AND CAP STANDING SEAM, CORRUCATED, PLAIN, 
CRIMPED OR ROCK FACED BRICK. CORNICES, SKYLICHTS, FINIALS, 
VENTILATORS, CUT-OFFS, CRESTINCS, &C. 


La Crosse Steel Roofing and Corrugating Co., Wisconsin 








CONDUCTOR PIPE 
AND ELBOWS. 










“Sampson 
Brand” 


Write us 
for prices. 


Pure Asphalt F Ro 


Never Dries Out or Cracks. 


Bulliding Papers, R 


J. L. Perkins & Co., * 


ofing. 


Roofing, Siaters’ * tage 


, Paints, E 


i Lake Se. 
CHIGAGO. 


1S WHAT YOU CAN SAVE 


We make all kinds of 
es. 


ES Write for prices 
ALSO B. B. PUMPS AND WINDMILLS. 








BECKMAN BROS., Des Moines, lowa. 









W. W. HOOPER - KOSCINSKO - MISS.- Writes: «1 cannot get along without THE AMERICAN ARTISAN.” 










































2 mi ae 2 . | Sue iv 


oan 





i The fact remains 


that Kanneberg's Stamped Steel Ceilings 

in complete classified designs are practically in a class by themselves and repre- 
sent a distinct advance in the science of Metal applied as Ceiling. 

The stamp of origina] beauty is shown in each design. 

Its construction invites the most critical inspection. The great variety of 
designs makes a selection an easy matter. 

The imereasing demand for our ceiling is proof of our efforts to produce the 
best. 

We furnish plans and complete information, and go anywhere for business. 
Qur handsome new Ceiling Catalogue mailed upon request. 

Let us figure with you. 


We also manufacture . . , Kanneberg Roofing & Ceiling Co., 
ua Conductor Pipe, Eave Troug h, Canton, oO. 


Cornice, Roofing, Siding, Etc. Etc. 
New York Office: No. 171 W.:26th St. 





e Ae 











SS ts22e5 
Peary 
Tron and 
Steel Roofing Zo. 


\ Roll Reofing. 
Corrugated Iron. 
Metal Shingles. vy 


Fe OornRy || “saan 
































A) Steel Bricks. W 
SPs GRESTINGS 1 | Winaowcnsings 
; Fire-Proof Shutters. 
— oe ee es es AN Eave Trough. 
. - a Conductor Pipe- 
Central T in Plating Works. A Elbows. 
_ « aN Cornice. - 
Tin Platers on Beass, Copper, Wrought Iron and Steel. Were-tin Copper, Sheet Iron | “ES. sxyente. Ww 
eee eee alee: Sra, meee ae eine nes Crate Cann, Baby Castege Ab nials. WwW 
Springs, Wheels, Axles; tin anything the largest and 
Geant nrock: tn the Unhad Stoten’ We eoliait your trade. : mr Cor. Coe and Lake Streets, a; 





* } Mm Cleveland, Obic. 
C. Doering & Sons, | *<<e<<<e<<<e’ 


CLASSIFIED ROoFincSuate 
METAL GEILINGS || Perse anv, "tim 


fading Green, Peach Bot- 
’Tis a pleasant subject, anda profitable re) 
Has it ever been presented to you! We sho} like to m, Penn a. Black. 


Illinois Roofing & § & Supply Co., AULD & UONGER 


Catalogue free. 
23 Lake Street, Chicago. ipetten LAND, = 
































JAMES A. MILLER & BRO. 


er ae ae 








129 So, Clinton St., SKYLIGHTS, 
CORNICES, 
< CHICAGO. CONDUCTOR PIPES. 
ae, ite : GUTTERS, ETC. 








“EES We caaiaviiid ELEE 


gone 




















SUITABLE FOR ALL KINDS OF BUILDINGS. 


Berger’s ‘‘Classik’’ Metal Ceilings are suitable for buildings of all kinds. 


This is because they combine artistic beauty, mechanical excellence and extreme durability. 

We make them in complete classified designs of leading artistic styles. 

Our line of patterns is the most complete and most artistic upon the market. 

Our dies are reproduced from clay models and our material has the artistic effect of plastic relief: 

The stamping is sharp, clear and well-defined, effectually bringing out the details of the original model. 

Schools, churches, stores, restaurants, hospitals, cafes, offices, public buildings and residences are a*few of the 
places they are used in. 

We can fully meet the requirements of all kinds of buildings and rooms. 

Send us sketch and measurements of surface to be covered and we will submit designs and estimates for 
. consideration. 
Write to-day for full particulars. 


New York Orrice: 210 E. 28rd St., New York, N. Y. 


P ) : Arch St., Philadelphia, Pa. 
The Berger Mfg. Co., Canton, Obiio. Siw iitatins Seustn i7e teaecalSt, Bost, Mase 


WESTERN BRANCH: 1428 N. Broadway, St. Louis, Mo. 


SPECIALTIES: Ceilings, Roofing, Siding, Eave Trough, Conductor, Hangers, Etc. 


American Tin Plate Company 


MANUFACTURERS ..... 


Tin Plate 
ot Terne Plate 


ere ey 


Black Plate 








GENERAL OFFICES: Battery Park Blidg. New York. 


as 
TERE Se Fy EOS Go ee 
= fee erny es 
+ a: tae 


iat - 


nA ele SEER T < 5S 
F ; + 

Fe) NJ Fenty 

ee 








POeeeecaceas 



























ere eam aye ee 
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(Dic Dominion Boorse § 


Illustrated 
Catalogue 





and 
Prices 
on 
Feather Weight ; —— 
Bind . Application. 


Shoes. 


Old Dominion 
Tron § Pail 
Works, 


RICHMOND, VA., U.S. A. 


ARTHUR B. CLARKE, President, 


SEVEN DEVELOPED GOLD MINES. 


60 ACRES OF GOLD ORE 


at Cripple Creek, Colorado. 


This property is Estimated to be now Worth Morethan $10,000 per Acre and will be Worth over One 
Hundred Thousand Dollars per Acre, with Proper Development. CAPITAL STOCK $1.000,000, 
DIVIDED INTO SHARES OP $1.00 EACH, FULL PAID AND NON-ASSESSABLE. The Arena 
Company offers 50,000 Shares at 50 cents each in a property that is worth over $600,000. For 
the purpose of raising money to purchase the necessary ey to make the mines produce daily 
fully Three Thousand Dollars in Gold, thus enriching every individual shareholder according to the 
shares he holds. YOU CAN BUY ANY NUSIBER OF SHARES YOU WISH, and make more money 
than can be made in any other line of investment. The gold ore is in these seven developed mines. 
There are three thousand feet of ore in a vein, and these veins are true mother veins, held within walls 
of granite, placed there by nature. The Company has already developed this property to demonstrate 
that it is one of the largest gold properties of the Cripple Creek District which is the greatest gold 
producing camp on earth. its output last year aggregating $24,000,000, or nearly double the 
amount produced in the whole State of California. At 50 cents per Share the Company is giving 
you a discount of 10 cents per Share to start with, making 20 cents onthe dollar. The reports on 
these mines, made by one of the best mining engineers inthe State, succinctly describe these 
improvements. 








OCS. 





The Arena Gold Mining and Milling Co. $s Set te Datities. | 
Pe Peay 
WRITES: 
CHAS. E. MARIS, “THE AMERICAN ARTISAN cer- 
Williamsburg, la., tainly has a large circulation from the 


inquiries I received.” 
eae terres ee fe ate om eee 


ES 


Tools Sheet Metals 


Cinsmiths’ 
Roofers’ 
Cornice 
Makers’ 





Shears, Presses and Dies, 
Punches, Rolls. 


Niagara Machine and 
Tool Works 


Send f l 
Eetcbenne A. Buffalo, N. Y. 


‘>> 





WRITE US FOR PRICES ON 
Presses, 
Dies or 
Special 
Machinery. 


Dies and 
Machine 







Forgings one 
, of our 
| Specialties, Ses. } 


cae 


THE DANIELSON MACHINE & 
TOOL CO. 


| 183 Lake St., Cleveland, O. 











Improved, Quick and Easy f bd 
ising Steam and Hand {| i | 

Power. it } 

KIMBALL BROS.,> 


contd Sheers, FT 




















Pan-American Route 


Between CLEVELAND and BUFFALO. 
STEAMERS CITY OF BUFFALO AND CITY OF ERIE. 


Both together being without doubt, in all respects, the finest and fastest that are run ip 


When a man gets the bil! for his Cort- rest of the veling 1 , SG . anton 
sight. Metal Taeting he is cetiched. the interest of the traveling public in the United States 
because the roof is peotty, it's cheap; TIME CARD—DAILY—APRIL 15th to DEC. 1st 
it’s su yrotecti . 4 these -] . . . é < 
coal cane, oe — oe Leave Cleveland§ p. m. Arrive Buffalo 6:30 a. m | Leave Buffalo8 p.m. Arrive Cleveland 6:30 a. m. 
Cortright Metal Roofing Co. ADDITIONAL SERVICE DURING JULY AND AUGUST 
50 N. 23rd St., PHILADELPHIA, DAILY EXCEPT SUNDAY. 
134 Van Buren St., CHICAGO. | Leave Cleveland...........ccccccscccecseceee 8:00 a.m.| Leave Buffalo jabs natnéemeuieinniiiin £:00 a. m 
} Arrive Buffalo ..... ENEE SENS 6:00 p. m. |} Arrive Cleveland......c 6:00 p.m 
Leave Cleveland Tuesdays, Thursdays end Saturdays 5 pm f-trive Buffa a.m 
HOMESEEKER EXCURSIONS | “** Putslc Mondays, Wednesdays and Fridays 5 p.m. Arrive Cleveland 5:80 a. m 


On First and Third Tuesdays in each month to | 





All Central Standard Time. Orchestra Accompanies Each Steamer. 


| Connections made at Buffalo with trains for all Eastern and Canadian points, at Cleveland 
. for Detroit and all points West and Southwest. 


Via NORFOLK & WESTERN RAILWAY. i pate 


Ask ticket agents for tickets via C. & B. Line 


Forallinformationas to RATES and TICKETS and SPECIAL LOW RATES 
for LAND PAMPHLETs and descriptive matter, SATURDAY NIGHT 
address ALLEN HULL, D. P. Agt., Columbus.Ohio ' 





-.... 


Send four cents for illustrated pamphlet 


CLEVELAND TO BUFFALO AND NIAGARA FALLS EVERY 
ALSO BUFFALO TO CLEVELAND. 


W. F. HERMAN, General Passenger Ager.‘, Cleveland, 0. 








Geo. W. Brown, Jt. Filisboro, TH., writes: 
You may kindly discontinue our W. E 


NER Ado, that You bavew sinaiy carriedtores ? | & Re SIPES, Arkansas City, Ark., writes: “We could hardly 





lies 





SPSS ereeee eas 





= $ bave received rep 
have secured a geod mans ss **E | keep house without Che American Artisan.” 












- 


oy See See 
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our Admiral 
vaxrovs Fort ‘Pitt 
- Freehold 


Are made from strictly New Metals and the Proportions Guaranteed. 


McCLURE & CO., 3 


Manufacturers of TINPLATE. 
PITTSBUGH, PA., PHILADELPHIA, PA., 
211, 213 and 215 Second Ave. 115 North 7th St. 


STEVENS 


FIRE ARMS 
> — 


















Rifles—Shot Guns~-Pistols 


Have Been Standard Since Introduced in 1864. 


HANDLED BY ALL THE LEADINC JOBBERS. 
CATALOCS MAILEDUPON REQUEST. 


J. Stevens Arms & Tool Company, 


No. 245 BROADWAY. 
CHICOPEE FALLS. MASS. 





Your roof trou- 
bles will all be 
over if you stick 
to the best roofing 
plate that can be 
made. 


QOsborn’s 
Guaranteed 
Old Style. 


This plate is al- 
ways uniform. If 
is heavily, richly 
and uniformly 
coated and wears 
accordingly. It is 
the best plate on 
the market. 


J.M.&L. A. Osborn 


Cleveland and Columbus 

















Leese @ 
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We are the Maker 


of the 
“Taylor 


Old Style” 
Brand 


throughout all its different proc- 
esses from start to finish. 
Competition has never affected 
its quality, which never varies. 


N. &,G. Taylor Co. 


Sole Manufacturers 


Philadelphia. 





Two Gold Medals 4t™= Paris Exposition 
WERE AWARDED ATKINS’ SAWS. 


We Are Head- Ss 2 
snuttate tor Sans of All KIkinadas, + oo 


E. C. Atkins & Co..... 


INDIANAPOLIS, IND. 


BRANCH HOUSES: Memphis. Minneapolis. 


Atlanta. Portland, Ore. 























